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MultiKopy 
your letters 
for 
permanency 

















NE kind carries a few numbers 
of a lot of nondescript lines— 
and loses sales and profits every day. 


The successful stationer concen- 
trates on MultiKopy and Star Brand 
—nationally advertised and asked 
for from Boston to Bombay. 


Send for your free copy of “The 
Webster Way,” which points the 
way to Better Business Methods. 


F. S. WEBSTER COMPANY, Incorporated 
338 Congress Street, Boston, Mass. 
New York — San Francisco — Pittsburgh —- Chicago — Philadelphia 


There are 2 kinds of dealers 


le. S. Webster Company, Incorporated . 


| 338 Congress Street, Boston, Mass. 


| the Definite Selling Plan. 


| Name 





| Street = 








| Gentlemen: Kindly tell me about the Webster Way and | 
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{ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{| SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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THE OFFICE APPLIANCE Co. 
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C. H. EVERLY, Eastern Mgr. 
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1701 Pershing Square Building, New York 





Phone Ashland 8319 





by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


§ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{| “Office Appliances’’ is reg- 
istered in the United States 
Patent Office, Washington, 
dD. & 


{ COPYRIGHT. Contents 
covered by Copyright, 1926, 
by The Office Appliance 
Company. 
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National Association News 179 Accounting Machines 223 i 4 Perr ryt ee 84 
(Se: also ‘Meeting Dinners Adding Machines ; 224 Overstaying Your Market Meth- 
Conventions,” 53.) For the Attention of the Man- od—Extracted from an Article 
DEPARTMENTS ufacturer 9 in Printers’ Ink by James H. 
Editorial 12 Catalogues 235 COIS sccspcisinssdvehev nian 101 
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; — auvetlt ; » te rview on One Phase of Of : . y “ GPO ie © Nadler: 
Trading Up Hinge s on Ri cog fice Furniture Selling 99 ag po thy nn + Shown at 
nition Value Written for Of (See also “Office Furniture Di Et} ges = 1 “Chariie’ “atynion 
fee Appliances by Waldon Vision Program,” 175.) "Sentleg* aries nion 
rawcett - 21 MERCHANDISING _* ‘y , TI Tha page Boa et 
— We ent of Pen + nts (See Furniture Section, Page - are Motes Oe See oar RO 
’rinted etterhead rit 2S ) ve *? teen eee en eees wo eececsesese 
ten for Office Appliances by MISCELLANEOUS Good Displays Sell Furniture in 
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The Type writer in France Spe Safes and Equipment 75 eta oaks hd cadet ae ee 
a cial Corre spondence Frank Gibbs and C H. Winnev Equity Receivership for Hoskins 
FRON rISPIECE Join Sheaffer Force. 6 COMMMGRT 20 iccicciviveiseiaee 20 
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Accounting Devices Co....173 
Acme Staple Co........... 71 Regal Typewriter Go... ..,.203 
yoy Henry T., Mfg. Co.196 Regal Typewriter Co. 203 
Addac’ Co. tae vo Mig. Co. 268 — Tw. & Add. Mach 
& pre e ae MG Sececssceseuses 8 
Addressograph Co. - Republic. Box bee Es 
Adjustable Fable Co... . 1242 Republic Box, sia - 2: 
a ° Bex Co. ..258 Th d ne ek ik 9 ee 
se GB. Cc cccces 2 ese adv ‘wei a 9 denies ° 
A x. time, Siamp mrs 238 oan an Seine = ten the prod- posed Barnes Co oF 
, -hewebeane ; anufactur otospeed Co 
Si cccsévceuescs 244 division of the ind on ab tke ich Sito Ge... 
Allen & Co: i: 244 industry. Because of the ok Mitees er Co..111, 
Alma, Furniture Co..... 220 ground for honest differences of opinion ryan, J.P, & Ci 
American Electric Co...... 236 the publishers obvious! | ; . 
American Embossing Co.. .249 take to guarant a a 
American Embossing Co. . .249 r ' ee transactions between s 
American iste. ee OO.» vertisers and customers. They do, 
er u raph : owev Sai re & Co 23 
pow he 5 we Ky 0. 163 zs oe. offer their service in resolving Senheodt Nite. oo.” 341 
American Seal & Stamp Co.231 aan isagreements between advertisers Sanymetal Products Co 192 
Ames Pb Sg Ben me. tS _ customers, which result from rela- ee oedle gy BE 263 
Ames Safety Enve ope Co.230 tions established through the journal “Siaaeet essary 
“ eessesceess 257 our Products C 250 
grea bes qened Corp. 8 Seymour Products Go. °° 250 
3 - ee é 3 “onaw - alker Co. 297 
Bee Bee OB. ccccccs 218 Shedd< < 
Atlas Stationery Co....... a. Shedd: se ~~ Pen Co.l18. 3 
Ault & Wiborg Co., The. ..106 Sheppard Th rie < 165 
° ae & F : e in ae a 
Auto File & Index Co.....166 Emers Mectric Ss Sherman-Manson Mfg. (< 3 
Auto Pencil Sharp. Cc 998 merson Electric Mfg. Co.219 Krantz, Edw., Prod. C 7 Shipm: ; 2 201 
Autopoint Co mie 197 Englewood Desk Co........2056 KT-26 . a ah +t en te wh a 345 
pe ee Ae ap oese6e a+ 4 Error-No, Inc. Ssohg 1a oredpaty 161 - . eeeee Yo a s. “s ' A 248 
sbber Co...... 250 Esterbrook Stee! Pen Mfg Sikes Co seen ; ” 2 
sterbrook Stee! Pen ae Simonson, R. A., & Co 247 
8 Eureka Bl. Bath Co...... 207 . Smead Mfg. Co., The v9 
Evansville Desk Co.... 217 Lanston Mono. Mac ; 223 ; Tp 1 i 
Bachrach Specialty C Eveready Mfg. Co ""230 Leopold I ono. Mach. Co...22s . Typewriters, Inc. .. <0 
Bachra h > clalty Co,....247 , sdeneke 23 y pole esk Co sees 108 Smith Premier Tw. Co 135 
Beach P re & Iron Wks. .241 sincoln Rubber Key Co... .220 Smith Tw. Sales Corp ) 
Beaco A pee ge Bae 250 F poe A. P., Inc.. ..--249 Smokerlite- Neuburg 176 
Seammel 7 Furniture Co. 92 pl W. G., Co eee | Beeped Saee Ce... ot 
penumel, DW. & Co....86 Faber, A. W....... » as eo - aut «Speed Rey My. Co 250 
Bentley x ee cyt 251 Deke’ wtecharé '. 4 4 syvon Metallic Mfg. Co... 260 Spee daumat Addr. Machry.19 
Berger Mf C ; @... 234 Faries Mfg. Co.............837 Standard Mail, Mac 
es ade Sting. wt ‘we P45 et Featherweight Eyeshade M ee urd Mail Mach. Co. .229 
Boomerang Chair P. al Cc z a7 Co wicctaliete iat eee a te Loose Leaf Co.18 
Boorum & Pease C ‘ 0. 18% Filing Equipment Bureau. .221 Macey Co., Th 2 s ee Renter or ios or 
Bridgeport Pen. Co. T 154 Fox, Geo. E., Co... 206 Manifold Suppl gore dete Nabe Gees... tee 
Dristee, Manky kK... 381 Fane Hand Binder Co...... $04 Markilo Co. ........ i theme HM. Co. 
* A . 2o yl man . _— . ” € coecer® »- s. . » Co rs 
British Stationer o56 urnas Furniture Co..... 183 Mashek, Frank, & 2s Strayer Coin Bag Co 25 
ee BS co. er Ce... &@ a ili ~ by Moulk ding Co.....250 Success Line, The 294 
Buckeye Rib. & Carb. Co gh G Meilink Steel Safe ie aac yt han sisal ; 
pump Paper Sinate ner Co. .234 . 9s Melind. Louis, Co.. ase ae | 
uro- Bedarf-Rundschau °58 ieneral Eclipse Co . .229 Metal Office Furniture Co. .209 
Burroughs Add. Mach. Co 264 Ge neral F ireproofing Co. 86, 7 Meyer & Wenthe » 232 
Bushnell, Alvah. Co. 998 = neral Pencil Co........ 121 Millen Mfg. Co........222/2191 : 
Bushnell Mig Go... aes GENCAL Tepewertige act ee Mae” Vowger, ‘nes. 2283 Eetrells’ Equipmen tf 
Goes Lithographing Co. v13 ny lg el ve os Thomas Racieneny * 08 
Golding Press Division.....242 3 UPOAU oo eee BOE tS tie Stam a 
c een Soom ae ong - ‘ = enn A. aw: Co. 251 semeen Time Stamp Co.25 
Canode Ink Co. oe Green Duck Co,.......... . 150 Mosler Safe Co nevaheitrs 136 Co. anges rp 
Canton Art Metal © ‘o.. he 70 qummocte. W. H., Chair Co.216 Multipost Co. .............- Tip Top Mfg. Co... 44 
arpenter ;. a on tunn Furniture ¢ , > ‘o i8 r : 173 
c ‘arpen t rE. WW. Mis. Co ass oe Ee 7 loge The. 116 — Kee Products ( orp 180 Toledo Metal Furniture Co.172 
Chinen s ink Co............ ee a eee 227 Munson Supply Co. ....... 98 riner Sales Co 248 
Chicago Eyeshield Cue, ° 3h; ea bak Co. + Gieeeel Mig Con. 1h 
Chicago Mi De ce -° 251 H MM e es Co sy oe Mfg. Co 124 
Cc ‘larotype. Co., The Gl. Co 246 F See ae eee cee 
egmorne n Co, The. eeccces eo a a ee N eer ee ” 
oles Copy holder Cc - ooo mse, F E., Mfg. Co vee 215 
Columbia Rit orp.....238 Handy Roll Co... a fatione < Book C 
Columbia §S - & Car. Co...152 Hanna Register Co., Inc. 195 National Blank Book as -189 - 
heck Miauie. 125 National Business St ‘ 
Colytt Laboratories ied a1 een ——_ Seale Co....164 National Desk ‘Co. sea 192 Underwood Tyt 
“ommercial 7 at ae ellesoe. Hans H......... 252 ¥ ‘iberstok E ‘o. 77 ns ts. Back Cec 
Conrades Mig. Co Co....83, 3 Heyer Duplicator Co.. 129 Nath or ae. ‘bre Co...233 Uni tibion & Car. y mest 
Gook. C A iM b3 Ss Heywood. Wakefield. |....212 | Neidich Ph Oe. SO Ribbon & Car Co...238 
a a <. Oo........:. 241 Higgins, Chas. M., & Co 167, 8 Neuburs Er nes ‘Pp To 1%§ Us race Fup . 052 
Cooper Carbon Coated Pa — neg an Rubber Co.......117 : Aen ee v. 8 Pen i Co Arsoseg 
per Co. .. E a EE rh oe thc ek ae l : w. Ribbo 21 
Corona Typewriter vaneees 204 Hoosier Desk Co. ee ; +2] ¥ rs Mi Fixture Corp....343 
Corry-Jamestown Mis.’ 262 Bere. w. ¢., Bro. & Co ee ee ee 
Cc ape lotchkiss Sales Co.... 3f Office Speci: ; ut 
Crocker aes hen Gocte, mt SH. Fon Co.......18 Mis. Co... 21 Vv 
Grownol Mtn & ¢ ‘arbon Co.240 ! Oliver Typewriter Co ..253 Walley City Desk Co 194 
Cutler D Ife. Co 251 Orpin Desk Co ». 245 Van Dorn Iron Works 95 
_ ¥> 2a 57, & OD. L. Mfe. Corp 195 Oxford Filing Supply Co...186 Van Valkenburg, L. D., Co.2 
—— er ‘ietor ‘o. § 
Ideal School Supply Co....199 ea ee ' 
5 Imperial Desk Co..........222 ia 
‘i puaperse Methods Co 255 Ww 
aco Guide Co we mperial Steel Cabinet Co.214 Pacifie Cart ct R ; 3 
palton Adding Mach Co ioe magreve d Boehner’ Binder Park ‘ ‘o < nace: 253 Wabash Cabinet C 1] 
avenport-Tay . p++ O. «. . puseneé Vebuere 250 Parker Pe °O.. "139, 40 ‘agemaker Co M 7 
ates dele es Mite ( ‘0.227 Ink-Out Mfe — 348 oe 3 _ ~ sp eees 39, 40 oe Co . 137 
pempountabie Pow aE Cc - 500 Invincible Metal Furn. Co.174 Seestese Gar. & Rib. op 246 Webst ne . *g : om 32 
erby, P.. & Ce - €o.. 72 Ireland & Matthews. 5 ‘eerless Key Co.. aaa reeks, Frank A. 3 “C0. 330 
Dick, A. = = Inc......126 Irvin, A. H.. ge eT ee Titho Mg, BOR 5 ons Woleet goa a —aieee 
Dick. |A."B.. Co... “< 9S inn bit Mie Co voneedEe Ne — aa 0. Co Ine . 252 reigel. E. O., & Sons 248 
Diemer. John F. orp..... 66 ye et hee a ire Goods Co. ..216 ea Rg = & 5. 8 
Dietz, The 4 re CO.......229 Pelouze Mfg. Co.......... 203 Western Furniture Co 233 
Dixon, Jos.. ¢ F.. Co.......202 J Penn Art Steel Works. ....230 Weston, Byron, Co 88 
Douglas Mie. ruc ible Co...138 Phillips Rib. “te Corp. . .101 a See OS. .2e 
Downey, The ee 225 Jaclin Stationery Co.. 79 Ro 8 _ & Car. i riggins, John B., Co 252 
. The C. L., Co 249 Jamestown Metal Desk Co. 5 181 Portable kaa ‘Ma pore 322 Woodstock Typewriter Co.265 
Lena . Sl : able Ade Mach. Co...23% 
. me a Pty a. a tt KRaeeryad Metal Products Co.215 
a . a oe ae Oe hee 88 
. ° Ju >. é e eceeeeeeces P 
Eaton. Crane & Pike Co...109 4 Yankee Paper & Spec. Co. .229 
noms on Pu +. +108 ‘. Yawman & Erbe ; 123 
Ere ambler ( 25 
eh STR Scccens. 108 Kihn | " 
Once cceceres ihn Bros 7 i » 
liott-Fisher Co. ........ [7 ms Meng La sohamns eantbiess 247 Quality Park Envelope Co 162 . 
F : Peery 96 Quigley Furniture Co 223 Z-76 ‘ 
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Adding Machines. 
Addac Co.. 
Add-Index 
Purroughs 


{ ‘orp. ’ 
Adding Mach. Co..26 





Dalton Add. Machine Co 
Elliott-Fisher Co eat 
Lanston Monotype Mach. Co.. 
Monroe Cale, Machine Co 
Peters-Morse Mfg. Co es 
Portable Adding Machine Co..2 


Reliable Tw. & A. M. Corp.218 


Vietor Adding Machine Co 
vneaneas 114, qn 
Wales Add. Mac shine Co . 04 
Adding & Cal. Machines, Used. 
Reliable Tw. & A. M. Corp...218 


Adding Machine Rolls & Paper. 
Rock well-Barnes to 
v. S. Lace Paper Works 
Yankee Paper & Spec, (« 
Adding Typewriters. 
Burroughs Adding Mach. Co.. .264 
Elliott-Fisher Co > os we 
Remington Tw. Co. .th, 
Underwood Typewriter Co 
67, 7h Back 
Addressing Machines. 
Addressograph Co , “Ss, 9 
Elliett Co The 





Speedaumat Address Machry (193 
Adhesives. 
(‘See Inks, Adhesives, etc.) 


Arch and Clipboards. 
American Mfg. Concern 141 


Atlas Staty. Co 

Freehand Binder Co 204 

Globe-Wernicke Co..145, 6, 7, 8 

Rockwell-Barnes Co ee 

Yawman & Erbe Mfg. Co.....123 
Autographic Registers. 

Hanna Register Co i .125 
Bankers’ Note Cases. 

Globe-Wernicke Co..145, 6. 7, 8&8. 

Van Dorn Iron Works Co 95 
Billing Machines. 

FPurroughs Adding Mach. Co..264 


Elliott-Fisher Co e ‘ 
Remington Tw. Co,..65, 149, 250 
Underwood Typewriter Co. 
.O7, 75. Back Cover 
Binders, Catalog and Periodical. 
American Clip Co 84, 97 


Blank Books. 





Boorum & Pease Co joéene 
National Blank Book Co .189 
Rockwell-Barnes Co 12 mM 
Blanks for Bonds and Stocks, 
Goes Lithographing Co....... 21: 
Kihn Bros... 247 
Board Cutters, Pence & Card, 
Golding Press Division.......242 
Ideal School Supply Co 199 
Bond Boxes. 
Corry-Jamestown Mfg. Corp..180 
General Fireproofing Co 86, 7 


Globe-Wernicke Co..145, 6, 7, 8 

Penn Art Steel Works . 230 

Steel Equipment Corp......78, 9 
Book Cases. 


Globe-Wernicke (Co..145, 6, 7. 8 


(Gunn Furniture Co 116 

Hale, F. E., Mfg. Co 215 

Macer Co ; ; . 120 

Van Dorn Iron Work Co... oF 

Weis Mfg. Co.. 131, 2 4 

Yawman & Erbe Mfg. Co 123 
Book Ends. 

Ryan, J. F.. & Co ~”, 1 
Bookholders. 

American Clip Co 4, 7% 

American Electric Co S 
Book Rings. 

Adams, Henry T.. Mfe. Co...196 


Carpenter, E. W 
Bookkeeping Machines 
Burroughs Adding Mach. Co..‘ 
Elliott-Fisher Co : 77 
Remington Tw. (« a 149, “Ong 
Underwood Trnewriter Co. 


Mfg. Co..253 


67, 75, Back Cover 
Box Files. 
Globe-Wernicke (Co..145, 6, 7, 8 
Business Opportunities. 
76 . 200 


Business Shows. 


National Business Show Co 159 
Busses. 

General Firenroofing Co 86. 7 

Macey Co The rey: 

Toledo Metal Furn. Co ‘chen 
Calculating Devices. 

Meilicke Systems 247 
Calculating Machines. 

Purroughs Adding Mach. Co. .2%4 

Dalton Add. Machine Co .104 

Monroe Cale. Mach. Co 251 
Calendar Pads and Stands. 

Defiance Sales Corp 240 

Jersey City Prtg Co 2 

Shedd Brown Mfg. Co 

Success Line... 

Weeks, Frank A., Mfg. Co... .2¢ 





Carbon Papers. 


(See Ribbons and Carbons.) 
Card Cases. 

Improved Boehner Binder Co..250 

Wiggins, The John B., Co...252 


Chair Irons. 


Pettcher Stp. & Mfg. Co 217 














Classifications 








Many of 


municate 
through 





Pads and Cushions. 
Boomerang Chair Pad Co. 


Chairs 


Economy Seat Co. 


Fox, Geo. E., & Co... 

Irvin, A. H., Co 

Polar Mfg. Co.... 

Sun Rubber Co....... 
Chairs. 

Beacon Steel Furn. Co... 

Conrades Mfg. Co. 


Cook, C. A., Co 
Crocker Chair Co.... she 
Derby, P., & Co., Ine.. , 
Gunlocke, W. H., Chair Co 
Heywood-Wakefield ..... 
Milwaukee Chair Co, 
Zo err 


Toledo Metal Furniture Co 
Van Dorn Iron Works Co., 
ee aienenene ‘ 
Check Sorters. 
Kohlihaas Co., The 
Checks, Stamped Metal. 


American Seal & Stamp Co 
Meyer & Wenthe , 


Cigar Lighters. 


Neuburg, E. P 
Clips, Paper. 
(See Paper Clins.) 


Coin Bags and Wrappers. 
Downey, C. L. Co., The 
Strayer Coin Bag Co 

Copyholders. 

American Clip Co “~ * 
American Electric Co , 
Coles Copyholder Co 
Error-No, Inc........ aa 
Premier Metal Products Co.. 

Copying Devices. 

Eureka Bl. Bath Co..... 
Yawman & Erbe Mfg. Co. 
Costumers. 


For the benefit of the subscribers the 
lines advertised are here classified. 
the requirements of 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 

with 
which the 
be promptly and cheerfully furnished 
with no obligation to you. 


the 


.231 


232 


176 


Art Metal Construction (Co.102. 3 


Conrades Mfg. Co 

Furnas Furniture Co.... . 
Globe-Wernicke Co..145, 6, 7 
Penn Art Steel Works , 
Premier Metal Products Co 


Sanymetal Products Co 
Cuspidors. 
Faries Mfg. Co. 


Ireland & Matthews Mfg. Co 
Cutters, Paper and Card. 
Golding Press Division 
Ideal School Supply Co 
Dating Stamps. 
American Numbering 
Co 
American Seal & Stamp Co 
Melind, Louis, Co.. 
Meyer & Wenthe.. 
Desk Calendars. 
Defiance Sales Corp 
Green Duck Co...... 
Shedd Brown Mfg. Co 
Success Line 
Weeks, Frank A. 
Desk Lamps. 
Aladdin Mfg. Co 
Faries Mfg. Co.. 
Desk Pads, Blotter. 
Boorum & Pease Co 
Fox, Geo. E., & Co 
Hoffman, L 
Irvin, A. H., Co 
Sainberg & Co 


Machine 


Sun Rubber Co.... 
Desk Pads, Glass. 
Chicago Mirror & Art Glass 
Co vr ‘ 
Fox. Geo. E & Co 
Polar Mfg. Co.... , 
Ravenswood Office ite Co 


Sainberg & Co..... 
Desk Pads, Linoleum. 
Fox, Geo. E., & Co 
Polar Mfg. Co. we 
Wagemaker Co.... 
Desk-Pending Letters Holder. 
American Clip Co.... S4, 


183 
183 
x 


. 230 
215 
.192 


. 237 
156 


.199 


246 
206 


234 







the 







service bureau, 
information will 







Desk Trays. 
American Electric Co... ~+ +208 
Fox, Geo. E., & Co.. .. 206 
General Fireproofing Co....86, 7 
Globe-Wernicke Co..145, 6, 7, 8 
Imperial Methods Co.... . 255 
ON 2 SS ara 
Weis Mfg. Co.... sil, 2, 3, 4 
Yawman & Erbe Mis. Co....123 


Desk Work Distributors. 
Fox, Geo. E., & Co... 
Globe-Wernicke Co.. 
Horn, W. C.. Bros. 
Irving-Pitt Mfg. Co.... 
Office Specialty Co..... 
Sainberg & Co. 

Desks. 

Alma Furniture Co....... 
Art Metal Constr. Co.. 
Pentley & 





.102, 3 
ote Furn. Co..25 

Browne-Morse Co............178 
Clemetsen Co. qd 


Commercial Furniture Co.. 82, 3 


Corry-Jamestown Mfg. Corp. .180 
Cutler Desk Co........ 157, 8 
ek SP Be We Gis cecesen 202 
Englewood Desk Co........ 205 
Evansville Desk Co..........217 
General Fireproofing Co...86, 7 
Globe-Wernicke Co..145. 6, 7, 8 
Gunn Furniture Co., The. 116 
Hoosier Desk Co............. 93 
Imperial Desk Co............222 
Invincible Met. Furn. Co..... 174 
Jamestown Metal Desk Co... .181 
Jasper Novelty Works. 175 
Leopold Desk Co.... .108 
Macey Co., The....... .120 
| i” 2. arr 142 
8. gk eee 192 
Se GE SO i piven s ca eecene 245 
Quigley Furniture ee -223 
SMU cccvecedesconses 1 

Steel Equipment Corp......78, 9 
a: ee: See 237 
Valley City Desk Co......... 194 
Van Dorn Iren Works Co... 95 
Wagemaker Co........ 137 
Western Furniture Co........ 233 


Yawman & Erbe Mfg. Co.....123 
Dictation Machines. 


Dictaphone Sales Corp........ 6 
Directory Boards. 
Davenport-Taylor Mfg. Co .227 
Display Fixtures. 
Universal Fixture Corp. .. 243 
Duplicating Machines & Supplies. 
Amer. Multigraph Sales Co..168 
Arlac Dry Stencil atin 245 
Canode Ink Co iivens sae 
Dick, A. B., Co... 171 
Heyer Duplicator Co 129 
Rotospeed Co., The. 253 


Electric Motors. 
Emerson Electric 


Envelope Sealers. 


Mfg. Co. .219 


i> ae ea ee 
Standard Mailing Machines 
Co ° . 229 

Envelopes. 

Ames Safety Envelope Co . 230 

Fushnell, Alvah, Co 226 

Diemer, John F., Co 229 

Globe-Wernicke Co..145, 6, 7, 8 

Nat'l Fiberstok Envy Co 177 

Quakty Park Envelope Co. 162 

Smead Mfg. Co., The.... ot) 

U. 8S. Envelope Co 164 
Ervelopes, Celluloid. 

Markilo | Co.. . 3 .. 248 
Eraser Holder. 

Phillips Ribbon and Carbon 

Co. inbad , S| 

Erasers. 

Faber. Eberhard..... 210 

Ink-Out Mfg. Co.. .. 248 

oO. K. Mfg. Ce.... ToT. 

Roberts, Weldon, Rubber Co. .249 

Rush Eraser Co.. .235 





Expense Books. 
Beach Publishin 
Defiance Sales 





Eyeshades. 
Chicago Eyeshield Co.........251 
Featherweight Eyeshade Co...253 
File Boxes, Collapsible. 
Steel Bound Box Co.........238 
Strayer Coin Bag Co.........251 
File Boxes, Metal. 
Art Geel Oi stace ccd eens 
Rockwell-Barnes Co.......... 
Filing Cabinets, 
Advance Paper Box Co.......245 
Diemer, John F., Co......... p 
Globe-Wernicke Co.. 145, 6, 7, 8 
ee eros 191 
Imperial Methods Co, 





Macey Co., The......... 
Sainberg & Co.......... se 

Weis Mfg. Co...... 131 

Filing Cabinets, Metal. 

Art Metal Constr. Co..... 102, 3 
Auto File & Index Co...... . 166 
Bentson Mfg. Co............284 
Perger Mfg. Co...... ‘etch 
Frowne-Morse Co........ er 
Canton Art Metal Co....... .. 70 
Columbia Steel uipment Co.190 
Corry-Jamestown g. ~~ mr) 
General 7 


Globe-Wernicke Co. .145, 
Imperial Steel Cabinet 
Invincible Metal Furn. 
Macey Co., The 

Metal Office Furn. Co. 
Premier Metal Products Co... 
Presssteel Engineer Corp. ..144 
Shaw-Walker .....+..+. $300suue 


it Pog! y 
ts 


-..174 


Steel Equipment Corp......78, 9 

Terrell's uipment Co.......198 

Van Dorn Iron Works -. 9 

Yawman & Erbe Mfg. Co....123 
Filin Wood, 


« Cabinets, 

tales File & Index ©o...... 
Browne-Morse Co 
Globe-Wernicke Co..145, 6, 7 
Imperial Methods Co...... 
Macey Co., 
Shaw-Walker ... 
Wagemaker Co... 





Weis Mfg. Co....... 4 
Yawman & Erbe Mfg. Co....123 
Filing Supplies. 
Aigner, G.. J... & Oercccecécas 236 
American Clip Co.......... 84, 97 
American Mfg, Concern......141 
Prowne-Morse Co............- 178 
Daco Guide Co............ . -252 
Filing Equipment. Bureau. ....221 


General Fireproofing Co.. 8. 7 
Globe-Wernicke Co. ,145, 6, 7. 8 
Imperial Methods Co......... 255 
Invincible — Furn. Co...174 
Macey Co., .120 


Oxford Filing Sunuly “Co... .186 

Rockwell-Barnes @o...... — 

Simonson, RA. pa ae e0ose 

Smead Mfg. Co., The......... 99 

Steel Equipment Corp...... 78, 9 

Wabash Cabinet Co.......... 11 

Weis Mfg. Co....... 181, 2, 3, 4 

Yawman & Erbe Mfg, Co....1 
Fountain Pens. 

Peaumel, D. W. & Co........246 

Carter's Ink Co., The..... one 

Eggens-Hambler Co..........252 

Parker Pen Co......... 139 

Sheaffer, W. A., Pen Co..118, 9 
Gold Pens. 

bg a ~ 4. 0., & Sons........248 
Gold 8 

p> Bam ay &. Dinctsieadd 236 
Gummed Clot 

Aigner, G. *.. BD Biissrseve . .236 
Gummed Cloth Patches. 

Crownolo Mfg. Co.........++. 251 
Index Card Signals. 

Cook, TE. ©... GOrecsccossedes 

Graff Underwood Co......... 241 

Macey Ob... BeOiccevtsviievegs? 1 

Moore Push em OO. >.cssened 249 

Yawman & Erbe Mfg. Co....123 
Index Tabs. 

Aigner, G. J., & Co...... -. 286 

Cook, T. 6... Gieccccccsesvon 228 


Co 
Globe-Wernicke Co..145, 6, 7, 8 
Ink Eradicators. 


Tablet BR: i. ccticccvens 248 
Inks, Adhesives. Etc. 

Canode Imk C0...2..sscc000 oe 

Carter's Ink Co., The........ 182 

General Eclipse Co........... 229 


Higgins. Chas. M., & Co..167, 8 

Luther Ink & Stamp Pad Co..234 

Sanford Mfg. Co..........+. 241 
Inkstands. 

Bachrach Roostetee Co.. .-247 


General Eclipse Co.........+. 

Sengbusch 8-C iakstand Co. .107 
Inkwel! Bases. 

Tevin, A. T., OOseccocesceses 248 
Labels, Law Book and Number. 

Aiguer, G. J., rer 
Leads for Mechanical Pencils. 

Amer. Lead Pencii - bab deane 80 

Faber, A. W., Ime...csceoce 250 
Leather 

Mashek, Frank, iS awndnan 207 
Letter Distributors 

Fristow, Stanley Bie occussey 251 

Globe-Wernicke Co..145, 6, 7, 8% 

Imperial Methods Co..... . 255 

Kohlhaas Co., The........ . 6 




















oe 


Letterheads. 
Goes Litho. Co.............218 
Peerless Litho Co . -252 





Lettering & Show Card Pens, 
Bridgeport Pen Co Perri riny 53 
Linoleum Desk Tops. 
Fox, Geo. EBE., & Co es 
Polar Phi oc kebeesaedeu 222 
Wagemaker Co.... 137 
Lockers and Storage Cabinets. 
Art Metal Constr. Ce....102, 3% 
Corry Jamestown Mfg Corp... 180 
General Fireproofing Co. 6, 7 
Globe-Wernicke Co..145, 6, 7, 8 
Invincible Metal Furn. Co 174 
Lyon Metallic Mfg. Co 2r0 
Macey Co..... : 120 
Steel Equipment Cory 7s, 
Terrell's Equipment Co 198 
Van Dern Iron Work Co on 
Loose Leaf Books and Systems. 
Accounting Devices Co... 173 
Boorum & Pease Co 14 
Chicago Binder & File Co 212 
Irving-Pitt Mfg. Co 25 
Lieyd, W. G., Co eccendnee 
National Blank Pook Co......180 
Sheppard, C. E Co 1) 
Stationers, L. L., Co ISS 
Trussell Mfg. Co 124 
Loose Leaf Envelopes, Celluloid, 
Markilo Co 24S 
Manufacturing Under Contract. 
Seymour Products Co ; 200 
Map Tacks. 
Graffl-Underwood Co 241 
Moore Push-Pin Co 249 
Matched Office Suites. 
Commercial Furniture Co...82, 3 
Macey Co., The... 120 
Memorandum Devices. 
Fox, Geo. E., & Co ~* oe 
Hanna Register Co 125 
Mending Tape, qamapacent, 
Handy Roll Co 248 
Moisteners. 
Sengbusch S8-C Inkstand Co...107 
Numbering Machines. 
American Number. Mach. Co..105 
Roberts Numbering Mach, Co.249 
Oil, Office Machine. 
Clarotype Co , .253 
Defiance Sales Corp 240 
Pads, Figuring (Ruled or Plain). 
Boorum & Pease Co 14 
Paper. 
Brown, L. L. Paper Co . 
Eaton, Crane & Pike Co 109 
Weston, Byron Co... ae 
Paper Clamps. 
American Clip Co S4, 7 
Esterbrook Steel Pen (Co. 143 
Van Valkenburg, I D 252 
Paper Clips. 
American Clip Co 84, 97 
Cook, H. C Co 208 
Graff-Underwood Co °41 
Oo. K, Mfg. Co 211 
Rockwell-Barnes Co . Onn 
Thomas Stat,. Mfg. Co 208 
Tip-Top Mfe. Co 214 
Paper Fastening Machines. 
Acme Staple Co 71 
Pump Paver Fastener Co on4 


Defiance Sales Corp 


Eveready Mfe. Co 
1. D. L. Mtg. Corp 
Irvin, A. H., Co. 
Jaclin Staty. Co 





Parrot Speed Fastener Co 





Rockwell-Parnes Co 235 
Paste. 

(See Inks, Adhesives, Ete.) 
Patents. 

Siggers, FE. G 248 
Pen and Pencil Clips. 

Deflance Sales Corp 240 

Van Valkenburg, L. D 252 
Pencil Sharpeners. 

Auto Pencil Sharpener Co 228 

Graff-Underwood Co 241 

Hunt, C. H., Pen Co 188 
Pencils, Cedar. 

Amer. Lead Pencil Co go 

Dixon, Jos., Crucible Co 138 

Faber, Eberhard 210 

General Pencil Co 171 

8. Pencil Co ‘ 245 

Pencils, Thin Lead, ‘Sagan. 

Autopeint Co 197 

Carter's Ink Co ecm 

Parker Pen Co seetadhccm Ge 

Sheaffer, W. A., Pen Co 118, 9 
Pens, Lettering & Show Card. 

Bridgeport Pen Co 253 
Pens, Steel. 

Esterbrook Steel Pen Mfg. Co.1538 

Hunt, C. H., Pen Co.... 188 

Spencerian Pen Co 73 

Turner & Harrison Pen Co. 210 
Pictvre Hooks. 

Moore Push-Pin Co. 249 
Pins. 

Crescent Prass & Pin Co 184 

Defiance Sales Corp. 240 
Platens, Typewriter. 

Amer. Writing Machine Co 76 

Ames Supply Co... ‘ 

Bushnell Mfg. Co... 
Portfolios. 

Mashek. Frank, & Co 207 
Postal Scales. 

Hanson Pros. Seale Co 164 

Pelouze Mfg. Co 208 
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Triner Sales Co.............248 Hotchkiss Sales Co . 239 Type, Rubber. 

Triner Seale & Mfg. Co . 242 Irvin, A. H., Co 248 American Seal & Stamp Co 231 

Pricing System. Stationery, Embossed, Susreved. Type, Typewriter. 
 “~p reer. 191 American Embossing Co 249 Ames Supply Co 257 

. - PI 
> O47 . 

Publications. a. —— . =e Typewriter Cabinets. 

British Stationer 206 gins, John B., Co ove Teledo Metal Furniture Co 172 
turo Bedarf Rundschau. 256 tationery Cabinets. 

Mon Bureau ‘ 24 General Fireproofing Co 85, 7 a gg a Brushes > 
System ......... pees cee Globe-Wernicke Co..145, 6, 7, 8 I. D. L. Mfg. Corp 195 

hes. Imperial Methods Co 255 ; : . 

> & Pease Co 154 Macey Co., The 120 Sygowriter Cleaning Material 

- T ’ : ¢ ‘ Clarotype Co 
Chicag tinder & File Co 12 Terrell’s Equipment Co 108 “ : } 
Tee te ll Seles Corp ; 240 Van Dorn Iron Works Co a5 Sanford Mfx Co 2. 
Globe-Wernicke Co..145, 6, 7, 8 Weis Mfg. Co 131, 2, 3, 4 . Webster, | me SO = ode 
Stencils. ypewriter Cushion Keys, 

Push Pins. . sries les Star Y Lincoln Rubber Key Co on) 
Moore Push-Pin Co 249 American Seal & Stamp Co . 

R ‘ ti Wanted or Meyer & Wenthe - nson Supply Co 8 
epresentatives anted, 5 ark Co., The 2 
KT 26 195 Stenographers’ Note Books. Pee less Ken Co a1 

Boorum & Pease Co 

Ribbons and Carbons, p- tac say “Eaten toe Speed Key Mfg. Co iM) 
Allen & Co OW Rockwell-Barnes ( Typewriter Cushion Knobs & Feet 
Ault & Wiborg Co 106 Stools. Ames Supply Co 257 
Puckeye Ribbon & Carbon Co. *9 Conrades Mfg. Co 183 Azora Rubber Co 0 
Canode Ink Co 24s Crocker Chair Co 233 Fox, Geo. E., & Co ih 
Carter's Ink Co., The 182 Milwaukee Chair Co 226 Krantz, Edw Prod, Co IST 
Columbia Rib. & Car. Mfg Toledo Metal Furn. Co liz Typewriter Parts and Tools. 

* gs relies ne Swinging Typewriter Stands. Ames Supply Co 257 
Cooper Carbon Coated Paper American Writing Mach, Co., 76 Typewriters, New. 

Co. . a ; ~. 204 Globe-Wernicke Co..145, 6, 7, 8 “American Writing Mach. Co.. 76 
Crown Ribbon & Carbon Co. .240 Weis Mfg. Co 131, 2 , 4 Corona Typewriter Co 262 
Little, A. P., Ine 249 System Service. ’ Demountable Tw. Co 72 
Manifold Supplies Co . 8 Price, Albert W 184 Oliver Typewriter Co On? 
Mittag & Volger..... ao Tables. Reliable Tw. & Am. Corp 218 
Neidich Process Co 221 Corry Jamestow n Mfg. Corp..180 Remington Tw. Co..65, 149, 259 
Old Town Rib. & Car. Co 120 Furnas Furniture Co 1s Royal Typewriter Co 111 120 
Pacific Carbon & Ribbon Co..143 General Fireproofing Co...86, 7 Smith, L. C., & Corona Tws 
Peerless Carbon & Ribbons Co.246 Globe Wernicke Co..145, 6. 7. 8 In "62 
Phillips Ribbon & Carbon Co.151 Guth, H. L., Asso 227 Smith-Premier Tw. Co 1 
Remington Tw. Co 65, 149, ¢ Macey Co The 121) Underwood Typewriter ¢ 
Rockwell-Barnes Co Mutschler Bros. Co 4 67, 75, Pack ¢ 
Storms, H. M., Co - Premier Metal Products Co...215 Woodstock Typewriter Co... .26 
Union Ribbon & Carbon Co St. Johns Table Co nsccene Typewriters Rebuilt. 

U. 8S. Typewr. Rib. Mfg. Co Van Dorn Iron Works Co Oo American Writing Mach. Co i 
Webster, F. 8 Co . 9 2332 seem. - General Typewriter Exchange.246 
; tockwell-Barnes Co Regal Typewriter Co ~ 

a Chabon ¢ ated Paper Telephone Accessories. Reliable Tw. & A. M. Cor 218 

— arbon Coatet mweF ans American Electrie Co 236 Shipman-Ward Mfg. Co 201 

e ‘ Colytt_ Laboratories 211 Smith Tw. Sales Corp 2 

Rubber Bente, Thumb Tacks. Typewriter Emporium 201 
Faber, Eberhard . 210 Moore Push-Pin Co ae a) Wholesale Typewriter Co ] 
Hodgman Rubber Co 117 Solidhed Tack ¢ 25 Ventilators. Office Pe 

Rubber Stamps. Time Stamps & Recorders, Chicago Mirror & Art Glass 
American Seal & Stamp Co Ajax Time Stamp Co 288 Co 
Medearis Moulding Co American Seal & Stamp Co...231 Visible Index Systems 
Melind Iauis, Co Joslin, A ID Mfg. Co 15 Glohbe-Wern e Co. .145 ‘ sS 
Meyer & Wenthe ‘ Melind, Louis Co . on] Pressteel Ene rineer Cor ‘ 144 

Rubber Stamps, Labeled. Thompson Time Stamp Co 251 : "" 
American Seal & Stamp Co... 231 Transfer Cases. Voting Booths. 

Medearis Moulding Co 20) Perger Mfg. Co 74 Douglas Mfg. Co 2 

Rulers. : General Fireproofing Co...86, 7 Wardrobes. 

American Mfg Concern 141 Globe-Wernicke Co..145, 6, 7. & Furnas Furniture (« 18 

Safety Deposit Boxes. Macey Co The 120 Globe-Wernicke Co..145. 6 7 
General Fireproofing Co 86, 7 Republic tox Co 27 Terrell’'s Equipment Co 198 

s a ible Met. Furn. Co 174 Shaw-Walker 127 Waste Baskets. 
we Metal Constr. Co 12 2 ae Equip Corp. tes 7 4 Barbee Wire & Iron Wks 241 
: a ian ‘yt mF an Dorn Iron Works Co..78, 9 General Fireproofing Co...86 7 
Gh = we ee, cee = oe . Weis Mfg. Co 131, 2, 3, 4 Invincible Met. Furn, Co...174 
6 meen J a Co..145, 6, “120 Yawman & Erbe Mfg. Co 123 Macey Co., The 120 

acey ”.. 1° am ys ; € a Vins ad ne . 
Meilink Steel Safe Co 128 Trimming Boards. aS Nat'l Vuleanized Fibre Co 2 
- Ps . ~~ Golding Press Division 242 Peerless Wire Goods Ce 216 
—— ~ pag TY J oid Ideal School Supply Co 199 Penn Art Steel Wks >=00) 
Schwah Safe o., 1° 2463 rs 
Steel Equipment Corp 78, 9 - 

Van Dorn Iron Works Co n 
Yawman & Erbe Mfg. Co 12% _- i he 

Scrapbooks. — A Pr =a 
Horn, JW. C.. Bro a SEH) WANTS and > 

Sealing Wax. ON, be en Po is se | £>) 
Carter's Ink Co 182 = | FO RU SALE wg € 
Luther Ink & Stamp Pad Co, .254 
Sanford Nf. Co 241 

Seals, Notary and Corporation. SITUATIONS WANTED 
American Seal & Stamp Co...251 
Melind, Louis Co 231 YOUNG MAN, college education, 12 years’ experience as 
Meyer & Wenthe 202 tioner of large railway system, thoroughly versed in all lines 

~~ ne Office Machinery. _ desires connection with printing, stationery or office su} 

geet tenes,” & A. M. Corp I business. Address J-39, care Office Appliances, Chicago 
Be eee Gottas 6. f4 «© YOUNG MARRIED MAN with six years’ experience in off 
Hoffman. I ; ™ = “191 supplies and stationery Now employed, but wants place 

Shelving. ’ . : - city salesman where larger opportunity is offered (*-37 

erge > Mfe Co 74 Office Appliances, Chicago 
General Fireproofing Co 86, 7 x rir : : 
Globe-Wernicke Co..145, 6, 7 @ YOUNG MAN desires a position as floor salesman with a grov 
Steel Equipment Corp 78. 9 ing stationer Am married, have had six years’ experience at 
Terrell's Equipment Co 198 can furnish the best of references Ambitious, and would lil 
Van Dorn Iron Works Co oO to make a connection where would have a chance for 

Sign Markers. Vancement Address H-42, care Office Appliances, Chicag 
Hellesoe, Hans H ; oesade 

Signs. SUCCESSFUL STATIONERY SALESMAN well acquainted 
American Seal & Stamp Co... .2%1 with dealers in Chicago and half a dozen states of the Middle 
Davenport-Taylor Mfg. Co... .227 West, will be available for new connection commencing Jat 

ater | Devices. ae uary |! Though still a young man, has acted as salesman and 

on Co. n6 later district manager for leading manufacturer Wants 
celtteest Ge 04 one good line to sell on salary or commission basis Addre 
Standard Mailing Machines L-38, care Office Appliances, Chicago 

Co oo 

Stamp Pads. MECHANICS WANTED. 

American Seal & Stamp Co...231 

cose 2 Se Pad Co 234 TYPEWRITER REPAIRMAN wanted, to work on Royal ma 
Mun.Kee Products Cor 180 chines in attractive city in Kansas. Permanent position wit! 
Peerless Car. & s Corn. 248 well established concern Address F-40, care Office Appliances 

Stands for Office Machines. Chicago 
Adjustable Table Co.... ‘a " ORTTAY TSN «¢ 
Premier Metal Renee ts Co. REAL OPPORTUNITY for combination salesman-mechanic t 
Sherman-Manson Mfg. Co. own profitable business without investment, doing repair work 
Tiffany Adjustable Stand Co.. for self and selling new typewriters, adding machines and 
Toledo Metal Furn. Co Mimeographs on 20% commission in unusually well developed 

Stapling Machines. territory for old and substantial firm Tulsa Typewriter ¢ 
Acme Staple Co..... 71 Tulsa, Okla 
Deflance Sales Corp. 240 
Eveready Mfg. Co 230 Wants and For Sale Continued on Following Pag: 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 




















LINES WANTED. SALESMAN—Experienced in selling office supplies and printing, 
~——— to call on consumers. Good opportunity for an energetic man 
MANUFACTURERS of all office equipment Can you do this? with good appearance Apply to Marx-Lyons Company, 1015 
Offer an exclusive territory in North and South Carolina for face St., Philadelphia 
representation direct to the consumer on liberal commission - 
basis and carry the accounts. Address Z-75, care Office AP- REPRESENTATIVES WANTED throughout the U. S. to han- 
pliances, Chicago dle line of rubber bands. Unusual proposition will be submitted 
to the right man References exchanged. Sales Dept., Box 
LIVE WIRE New York organization calling on office furniture 119, Mad. Sa. Sta.. N. Y. P. O., New York. 
trade wishes to secure three or four more good lines office Sosicedithecints 
equipment such as tables, chairs, filing cabinets and costumers WANTED—Salesman to travel South Georgia. Should be 
Have already built up clientele on two high-grade lines and thoroughly familiar with commercial office supplies, stationery, 
now in position to do justice to several others N-58, care printing, office furniture State experience, salary expected. 
Office Appliances, 1701 Pershing Square Bldg., New York M. S. & D. A. Byck Company, Stationers and Printers, Savan- 
ah, Gé , 
SALESMAN—Well known, intimately acquainted with buyers of nam fe ‘ Pe. dovcennttiiiiiipaliedesite 
commercial stationery and stationery jobbers; past 15 years ATTRACTIVE COMMISSION proposition available for sales- 
representing one of the most important manufacturers, cover- men making the smaller cities of the Middle West. Includes 
ng Western N. Y., Western Penn., West Virginia, Ohio, In- three first-class lines which are popular with commercial sta- 
diana, Mlinois, Kentucky, Tennessee, Missouri, Kansas, Okla tioners. Address E-182, care Office Appliances, Chicago. 
homa, Texas, Louisiana, Mississippi, Arkansas; can take on an- 2 oe 
otl first-class line or live specialties on commission or other HIGH GRADE resident salesman to sell steel office equipment 
basis; if you have all or part territory open, please get in touch to dealers and steel factory equipment to users on commission 
with me—I can put your line over. Address L-42, care Office in the following cities: St. Louis, Kansas City, San Francisco 
Appliances, Chicago and Los Angeles Address T-37, care Office Appliances, Chi- 
cago 





CHICAGO DISPLAY ROOM! 








MR. MANUFACTURER :—Are your products on display in Chi- WANTED—State distributors to represent manufacturer of new 
cago Have you “gone the limit’’ to make it convenient, easy office and bank devices of proven value and salability for the 
and profitable for the dealer to know and handle your mer- purpose of establishing a sales organization. Applicant must be 
chandise’? Have your competitors got that advantage over able to finance himself. A good opportunity for the right man. 
you? We have a large, light, centrally located suite of display Fourth floor. 137 Federal street, Boston. 
rooms and can ably represent you in the “Great Central Mar- - —__—— 
ket We are now representing a large foreign company of RESIDENT SALESMEN in the larger cities, central and east- 
high standing in the North Central States and can take on one ern states. Exclusive territory, attractive commission with the 
more line Can satisfy you that we are capable and rellable best of factory co-operation to sell a popular line of wood and 
As we enlarge your outlet you will be glad to think of us us steel filing cabinets, desks and specialties to consumers and 
your Chicago office Will also supervise warehousing if desired dealers. Experience and references required. Address O-72, care 
\ddress A-35, care Office Appliances, Chicago Office Appliances, Chicago 

BUSINESS OPPORTUNITIES. OFFICE AND DIRECTORS’ TABLES, most complete medium 

and high grade line, exclusive designs in oak, mahogany and 

FOR SALE—Well established printing and office equipment walnut. Will interest only high class commission men who call 
business in Oklahoma Doing good business locally and in on the office furniture trade. Give full particulars about your- 
\ seven countic Citv of 20.000, oil fields and agricul self, lines now carried and territory covered. Address K-21, 
tural district Fixtures and equipment modern Address X-125 care Office Appliances, Chicago 
n car of Office Appliances, Chicago —- ——-— -- 
OPPORTUNITY for hustling salesman t become owne of 
profitable book, office supply and typewriter store in Michigan 
town of 9.000 (Central location, low rent Owner must sell CALCULATING MACHINE SALESMEN: 
because of physical condition $3,500 cash required Address WE NEED a few high-grade, able, experienced, clean-cut cal- 
N-59, care Office Appliances, Chicago culating machine representatives. Liberal commissions—splen- 


: —e . . —_ - did sales co-operation—potential future with advancement to 
OFFICE EQUIPMENT BUSINESS doing $50,000 annually in district positions for the right men. Write fully as to your 
Mori 000 





I town of 17,000 for sale. Complete line office supplies experience—where vou want to work—send photograph to Mar- 
gifts, books, social stationery and games. Only book store Ut chant Calculating Machine Company, 280 Broadway, New York. 
towr gz0o0d volume from neighboring towns Selling because of 
ill healt} $10,000 cash required Address W-34, care Office 
Appliances, Chicago 
SALESMEN WANTED. WANTED—A real carbon paper salesman or saleswoman by a 
Los Angeles firm of several years’ standing to handle a terri- 
SALESMEN—Local and traveling. to sell the new Savadres tory covering the heart of L. A. and all of Hollywood. Line is 
ne-piece wil w envelope) Wonderful repeaters Eagle complete and well advertised Many good live accounts. No 
Envelope Co... 1322 Wabash Ave.,. Chicago exceptions. Straight commissions or will give drawing account 
of fifty to a hundred dollars a week to person who can prove 
WANTED Printing and Office Supply Salesmen Good terri ability after trial Must be producer as every account in 
tor, Mail orders given Apply G-61 care Office Appliances territory goes to person accepted No salesman has ever quit 
117 S. Dearborn St.. Chicago us. Transfer to S. F. office leaves present opening. Applica- 
tions held in strictest confidence Here is chance to locate in 
MR. NATHAN COLEMAN, Savannah, Ga., has an opening for Southern Calif Address K-34, care Office Appliances, Chicago. 
experienced office ipply man, especially in filing devices and 
syste! Give full particulars and salary expected, ~ ————-— a eeneeonee ” 
FOR SALE. 


ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


by dealer discontinuing line—66 quires of Hesco 





REPRESENTATIN\ ES WANTED throughout the United States FOR SALE 


t handle vell-knowr bber bands Contact with whole le 7 . : > ; 
A pes Piet ir Fore terse _—, Bor Y.38, Om ne Dry Stencils assorted for various machines; 60 quires of Vellam 
plia Chicago ; Dry Stencils assorted No reasonable offer will be refused on 


these stencils which are all in good condition. Address M-40, 
care Office Appliances, Chicago 


WANTED TO BUY. 


} 


WANTED—Experienced carbon paper salesmen who are willing 


: e full responsibility in exclusive territory. Opportunity SPOT CASH paid for office supplies of all kinds. Dealers, write 
or producer to double earnings Address L-40, care Office Ap for our Bargain Bulletin A. H. Kraus, 409 Chestnut St., Mil- 
nliances, Chicago waukee, Wis 











Wernecke Brunswick, Germany (as- 
signor to Grimme, Natalis & Company, 
\tkingellschaft, Brunswick, Germany, a 
corporation of Germany). 

1,590,917. Mechanical pencil. Milton C. 
Taylor, Chicago, IIL (assignor to The 
Wahl Company, Chicago, IiL, a corpora- 
tion of Delaware). 

1,591,055. Typewriting machine. Henry 









= 





. 
J 








iv 
| > 
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Tu 


Copies of any one of the patents re- B. Holden, Syracuse, N. Y. (assignor to Resch, Bayonne, N. J. (assignor te Un- 
ferred to here can be obtained by sending the Remington Typewriter Company. lerwood Typewriter Company, New 
twenty-five cents in stamps to E. G. Sig- llion, N. Y¥., a corporation of New York) York, N. Y., a corporation of Delaware). 
gers, patent lawyer, Suite 33, N. U. Build- 1,590,552 Feed mechanism for type- 1,591,168. Carriage movement for 
ing, Washington, D. C., and mentioning writing machines Ludwig Reischi typewriters. Andreas Lock, Hamburg, 
Office Appliances Nuremberg, Germany Germany 

1,590,632 Typewriting machine Al 1,591,299. Stenographic typewriter. Guy 

1,590,445. Typewriting machine. George fred G. F. Kurowski, Brooklyn, N. Y K. Etherton, Los Angeles, Calif. 

A. Seib, Tlion, N. \¥ (assignor to the (assignor to the Underwood Typewriter 1,591,412 Pencil display box. William 
Re ngton Typewriter Company. Ilion, Company, New York, N. Y., a corporation rl. Bissel, New York, N. Y. (assignor to 
. - a corporation of New York) if Delaware) Joseph Dixon Crucible Company, Jersey 

1.590.511. Typewriting machine. Josepl 1,590,920 Calculating machine Otto City, N. J., a corporation of New Jersey}. 
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No. 1,582,438 —Invention relates to a machine for typing upon 
paper work webs, comprising several plies, either fanfoided or 


unattached to each other; patented April 27, 


C. Stickney of Rutherford, N. J., 
Typewriter Company, New York, N. 


1926, by Burnham 
assignor to the Underwood 
Ve 


AP PL A. ANC ES For ‘September, 


1926 


fg 5 


vy 





the speed of a long run of the carriage of a typewriter; 


pat- 
ented May 4, 1926, by Joseph B. Holden of Syracuse, N. Y., 
assignor to the Remington Typewriter Company of Ilion, N. Y. 

No. 1,567,872 —Means for returning the carriage and releasing 
the feed devices of a typewriting machine; patented December 


No. 1,585,009.—Manifolding platen for typewriters; patented 29, 1925, by Jesse A. B. Smith of Stamford,.Conn., assignor to 

May 18, 1926, by Hubert Mcl. Armistead of San Francisco, Underwood Typewriter Company of New York, ‘ 
Calif., assignor to the Manifolding !mpressions Corporation of : 
Carson Sav Nev. No. 1,569,742.—Pencil attachment; patented January 12, 1926, 

No. 583,553.—I mproved governor mechanism for controlling by Joseph B. Goerling of Wausau, Wisc. 

1,591,442. Typewriting machine. George Company, New York, N. Y., a corpora-— 1,592,902 Filing device Maynard 
A. Seib, Hlion, N. Y. (assignor to Rem- tion of Delaware). Holding Raggio, Chicago, Ill. (assignor 
ington Typewriter Company, Ilion, N. Y., 1,592,197. Pen and attachment there to The Clemetsen Company, Chicago, IL., 
a corporation of New York) for. Ross FP. George, Seattle, Wash a corporation of Illinois). 

_ 1,591,445. Typewriter desk. Burnham 1,592,203. Pencil attachment. Peter M 1.592.943. Pen and pencil clip. George 
Stickney, Elizabeth, eae (nesigner to — —_ te ae W. Holderman. La Junta, Colo. 

1e€ nderwooc ypewriter ompany, malian, one-six Stella Smith an one ae a ‘ Sa oe 
New York, N. Y., a corporation of Dela- one-sixth to Lillie Ensher. __ 1,592,960. Device for soundless revers 
. 509 299 > , ; ing of the carriages of typewriters. Got 
ware). 1,592,392. Typewriting machine. Ben- fra Peres tte ate twee 

1,591,664. Adding machine Andrew jamin C. Stickney, Rutherford, N. J. — se See leo 
Erman, Grand Rapids, Mich. (assignor by (assignor to the Underwood Typewriter 1,593,048. Metallic fastener for en- 
mesne assignments to Bleick Syndicate, Company, New York, N. Y., a corpora- velopes. William E. Swift, Worcester 
composed of William H. Bleick and D tion of Delaware). Mass. (assignor to United States Enve 
H. Connor, both of Newark, N. J., and 1,592,461. Typewriting machine. Joseph lope Company, Springfield, Mass., a cor 
F. J. Parker and J. J. Harris, both of B Holden, Syracuse, N. Y. (assignor to poration of Maine). 

Montclair, N. J.) : av Remington ypewriter Company, Ilion, 1,593,119. Mechanical pencil. Byron B 

1,591,788. Addressing machine. Edwin N. ¥.. @ oe of New York) Goldsmith, New York, N. Y. 

R. Smith, William R. Rick and John R 1,592,502 Lead pencil. Abraham 1.593.135 ype t ache c 
Jackson, Ritchburg, Mass. (assignors to Pollak, New York, N. Y. (assignor to lo Olivetti ere, ane a 
the Auto Mailing Machinery Company, a Samuel Kanner, New York, N. Y.). ED VlSS, EVER, Sy. ; 
corporation of Massachusetts) 1,592,516. Typewriter. Curt Buck- 1,593,196. Typewriting machine. Jesse 

1,591,920. KL age | machine. Cor muller, Berlin, Germany (assignor to A. A. B. Smith, Stamford, Conn. (assignor 
nelious B. Corcoran, eceased, late of . G. Deutsche Werke, Atkiengesell to Underwood Typewriter Company, New 
New York, N. Y., by Michael J. Corcoran, schaft, Berlin, Germany). York, N. Y., a corporation of Delaware) 
administrator, New York, N_ Y. (as 1,592,531 Holder for pens and pencils 1.593.347 Magazine pencil. Romolo 
signor to the Underwood Typewriter Harry M. Magid, Chicago, Nardi, Camden, J 
Company, New York, N , a corporation 1,592,572 Typewriting machine sup 1.593, 358 Envelope moistener and 
of Delaware). ‘ - é port. Jesse A. B. Smith, Stamford, Conn sealer. George T. Pritchard, Norfolk, Va 
1,592,108. Typewriting machine wil (assignor to the Underwood Typewriter 1,593,481 Erasing device for typewrit 
liam F. Helmond. Hartford, Conn. (as Company, New York, N. Y., a corpora- ers. John R. Wilkins, Mayo and Stephe: 
signor to the Underwood Typewriter tion of Delaware). W. Shuford, Spartanburg, S. C 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon 
fling folders, index cards and other 
By the Division of Statistics, United 
Commerce 

Filing 
folders, index 
cards and 
other office 


Countries forms Pounds 
Austria 
Belgium - $110 334 
Czechoslovakia 1.046 
Den. & Far. Is. 548 
Finland 558 
France 211 
Germany 175 2,756 
Hungary , 
nn < £0. — : 1,328 
Netherlands 402 
Norway 286 
Portgual éeeues 60 
DT W256 660660066060 11 439 
Sweden — ‘ 1,706 
Switzerland 2.232 1,037 
United Kingdom 1,999 &,401 
DD dedeeccace 3,290 8,172 
British Honduras ...... 62 24 
PTE Wenct tee6ees 136 


paper, 
office 


type 
forms 
States 


Carbon paper. 


$244 


>-ieto 


658 
491 
519 
126 
897 
292 
209 
120 


ribbons, 
in June, 1°26 
Department of 


writer 


Typewriter 
ribbons 
Pounds 


70 $122 
113 324 
330 905 
253 662 
937 2,892 
157 809 
288 700 

1,053 2,571 

73 283 

50 128 
105 650 
301 1,094 
119 &52 

1,518 7.473 
1.575 4.686 


Filing folders 
index cards 


and other Typewrite 


office Carbon paper. ribbons 

Countries forms Pounds Pounds 
Guatemala ‘ 54 314 490 66 29 
Honduras 89 288 405 { { 
Nicaragua 1,248 1h 8 6 2 
Panama : 214 201 123 6 18 
Salvador , ; es 34 428 152 13 
Mexico : 2.125 >. 699 4.612 1,073 { 
Newfoundland and Lab X8 73 | . 
Jamaica . . . 17 26 6 2 
Other British W. I . 61 7 13 l 
Cuta ; 633 1.064 4,042 659 
Dominican Republic. 2 24 20 ” 
Dutch West Indies ‘ 135 
Haitian Republic ..... 29 31 36 
Argentina ‘ . 1,870 & S68 4.195 $51 84 
Brazil ‘ ae 796 2.544 1,525 2 2 
Chile ‘ 1 14 1.488 1 930 29 437 
Colombia ae 233 17 336 586 1,591 
Ecuador . a te ake 16 | 
British Guiana 5 159 138 6 ( 
Paraguay 38 ; 
Peru . ~ 112 9x9 839 264 805 
Uruguay 32 101 “68 
Venezuela i ao - 354 207 270 208 R5e 
British India ..... ‘ 169 2.665 2,173 929 2.6 
British Malaya 171 70 45 7 20 
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Filing 
folders, index 
cards and 





other Carbon Typewriter 
office paper ribbons. 

Countries forms. Pounds Pounds. 
a PS eee ae aoe hols 6 18 
Cs «weeewseces ¢ : 309 2,634 1,463 350 986 
Java and Madura. sab “ebeee—” 2 aaeran oe 20 64 
Other D. E. L.... ial Jaan aaah aa 4 16 
French Indo-China ..... ..... 318 181 162 53 
Hongkong ....... wees eae 106 70 42 112 
Japan, incl. Chos....... 2,174 9,740 4,726 20 222 
Philippine Islands ...... 114 839 939 102 219 
ts DD GE aewetcad s0bRe 7 9 2 14 
BMGCVETER 5 ccvccss id 56 6,861 5,603 2,795 8.818 
French Oceania .... tie ee ahee | Semel. - eee 
New Zealand ...... _— 485 1,486 1,128 34 1,658 
Dh SD ciccatecds) stegas”  altabe mane 3 18 
British South Africa . 3,340 671 715 40 252 
British West Africa..... ..... nineted oune 27 64 
Egypt be denO ee sevens var aes 191 110 69 294 
SGGT. sncecastec ae. -\seawte a eee oa 

Total « 0 $28,29 78.875 $58,192 15,872 $53,224 


Statistical tables for June furnished by the United States De- 
partment of Commerce appear on the following Pages: Adding, 
Calculating and Bookkeeping Machines, Page 240; Metal Office 
Furniture, Page 243; Typewriters, Page 239. 

Ma: exports of Ribbons, Carbons and Filing Supplies for May 
appear on Page 244. The June statistics are printed herewith 


LON fic 


The detailed inquiries which follow have been received direct 





from readers of Office tangible business 


opportunities which are 


Appliances. They are 
well worth following 


Overseas. 

Manila, P. !.—George I. Frank, president of Frank & Com- 
pany, Inc., 137 Escolta, will arrive in the United States in Sep- 
tember to call on concerns which his company represents in 
Manila, and also to secure new agencies for office appliances 
and specialties Frank & Company, Inc., is a wholesale and 


retail stationer, handling also typewriters, adding machines 
office furniture, surveying instruments and other articles The 


was doubled in size recently Mr. rank may be addressed 
Office Appliances, 417 South Dearborn street, Chi- 
for delivery to him on arrival at Chicago 

Van Hoecke, 130 Rue Royale Ste. Marie, 
would like to make a connection with an American manufac- 
turer for Belgiun He is at present selling office equipment of 


all sorts, specializing on adding and calculating machines 


store 
in care of 
cago at 


Brussels, Belgium.—R 


Domestic. 
Cincinnati, Ohio.—.J H. Cunningham, 604 Southern Ohio 
Bank building, travels Southern Ohio, Indiana, Northern Ken- 
tucky and Western West Virginia, and finds a market for steel 


filing equipment, safes and shelving He is representing a well 
known metal desk manufacturer, and another metal furniture 
company, selling direct to the user 

Detroit, Mich.—An energetic young sales executive wants an 
agency for Detroit and vicinity for the exclusive sale of a high 


grade established office specialty He had had ten years’ ex- 
perience in the adding, bookkeeping machine and calculating 
machine fields, coupled with a thorough knowledge of the terri- 
tory, and organization building He has no present connection 


with the industry, 
this territory may fee! 
Address Box V-36, Office 
(hicago, Ill 

Kirkwood, Mo.—L. FP. Wingert, 408 West 
additional line to be sold to his present trade, affording a very 
fair Volume Mr. Wingert represents one of the large pencil 
manufacturers. calling on the stationery, jobbing grocery and 
drug trade in Missouri, Nebraska, Minnesota, Wisconsin, Michi- 
ran, Illinois, lowa, Indiana and Kentucky 

Los Angeles, Calif..-Geo. W. Skeels, 5511 Monte Vista street, 
irket for a high grade desk line and a high grade lins 
of filing equipment in the eleven Western states from Colorado 
to tl Pacific coast, including the city of El Paso, Texas He 
is now representing three manufacturers of chairs, medium 
priced desks and tables respectively 

Maiden, Mass.—Henry A. Cosgrove, 108 West street, seeks an 
office machine or appliance line He sells the New England 
territory for a manufacturer of mailing machines, and finds 
that he can carry another line to advantage 

Mamaroneck, N. Y.—Kaye Stationery & Gift Shop, 206 Mam- 


so manufacturers contemplating a change in 
free to write in strictest confidence 
Appliances, 417 South Dearborn street 


Argonne, seeks an 


finds a n 


aroneck avenue, wishes to receive literature or the calls of 
salesmen representing manufacturers in the office equipment 
and stationery lines This business has been established by 


Abraham Kaye. who was assistant manager the past four years 
for the Tamm Stationery & Gift Shop, Port Chester, N. Y 

Melrose, Mass.—Chauncey A. Krotz, 508 Labanon street, can 
handle to advantage a good line of specialties or staples to 
stationers, or gift lines. He handles a blank book line in Maine, 
New Hampshire and Vermont 

New York, N. Y.—Augusto Bethencourt, 31 Stone street, has 
established himself in the export business. and can handle an- 
other line to advantage He has served as export manager 
for two of the large office equipment houses He has a num- 


ber of good lines and wishes to add another. Mr. Bethencourt 
contemplates a trip to Porto Rico, Venezuela and the West 
Indies this fall, and would like to hear from manufacturers 
who wish to extend their representation in the countries men- 
tioned, or any other territory. 


Orient Heights, Mass.—-C. D. Gordon, 56 Faxon street, con- 


templates acting as the New England agent or representative 
of some large manufacturer in the office appliance field, or pes- 
e 


sibly representing several lines on a commission basis. 
has sufficient capital to finance himself and to car stock if 
that seems advisable. Mr. Gordon has sold the office equip- 


ment business which he conducted at Concord. He knows office 
equipment and commercial stationery, and should make a good 
representative for manufacturers looking for a new representa- 
tive in New England. 

Vincennes, ind.—F. Liebermann, office equipment dealer, is 
interested in imprinted manila open end envelopes. 


Commerce Department Trade Opportunities. 
Warsaw, Poland.—No. 21,191; agency de- 





Appliances, office, 
sired. 
Cards, 
sired. 
Crayons, school, and slate pencils, The Hague, Netherlands.— 
No. 21,768; agency desired. 
Furniture, office, Nantes, 21,916; 
sired. 
Hardware, 
Montevideo, 
templated 
Furniture, steel, office, 
and agency contemplated. 


playing, Alexandria, Egypt.—-No. 21,766; agency de- 


France.—No. agency de- 


including wire baskets and scissors, 
21,763; purchase and agency con- 


stationers’, 
Uruguay.—No 


Santos, Brazil.—No. 21,566; purchase 


Machines, adding and calculating, Leipzig, Germany.—No. 
21,510; agency desired. 
Machines, bookkeeping, Cologne, Germany.—No. 21,716; pur- 


chase and agency contemplated. 


Machines, calculating, Cologne, Germany.—No. 21,761; pur- 
chase and agency contemplated 

Machines. calculating, Copenhagen, Denmark.—No. 21,766; 
agenc: desire« 

Machines, calculating, Saale, Germany.—No. 21,764; agency 
desired, 


Machines, cash register, Berlin, Germany.—No. 21,653; agency 
desired. 
Machines, cash register, Cologne, Germany.—No. 21,761; pur- 


chuse and agency contemplated 


Machines, office, Berlin, Germany.—No. 21,653; agency de- 
sired. 

Machines, office, Copenhagen, Denmark.—No. 21,767; agency 
desired 

Machines, office, Leipzig, Germany.—No. 21,510; agency de- 


sired 
Machines 
templated 
Machines, postal permit 
21,890; agency desired, 
Machines, stencil cutting, Melbourne, 
purchase and agency contemplated. 


office, Leipzig, Germany.—No. 21,909; purchase con- 
canceling, Stockholm, Sweden.—No. 


Australia.—No. 21,549; 


Machines, typewriter, portable and standard, Leipzig, Ger- 
many.—No. 21,912; agency desired 


Machines, typewriter, Paris, France.—No. 21,887; purchase or 


agency contemplated 


Machines, typewriter, Rio de Janeiro, Brazil.—No. 21,930; 
agency desired 
Machines, typewriter, Vienna, Austria.—No. 21,786; agency 


desired 
Machines for stamping name plates, Alexandria, Egypt.—No. 
5 purchase and agency contemplated 
gold pen, Konstanz, Germany.—No. 21,638; 
contemplated, 
Paper, writing, and papeteries, Vancouver, Canada.—No. 21,- 
673; agency desired 
Pencils, Alexandria, 
contemplated 
Pencils, school 
templated 
Stationery, 
Stationery, 


purchase 
Egypt.—No. 21,891; purchase and agency 
Concepcion, Chile.—No, 21,652; purchase con- 


Bombay, India No. 21,965; agency desired. 
The Hague, Netherlands.—No. 21,768; agency de- 


sired 

Stationery, The Hague, Netherlands.—No, 21,786; agency de- 
sired 

Supplies, office, Santos, Brazil.—No. 21,566; purchase and 
agency contemplated 


Stationery, general, Torreon, Mexico.—No. 21,877; purchase 
contemplated 
Stationery 
Supplies, school 
templated 
Supplies, office, 
mplated 
Supplies, 
Stationery, 
The United 
merce is located at 
men 


21,919; agency desired. 
No. 21,652; purchase con- 


Poland No 
Chile 


Warsaw 
Concepcion 
No. 21,999; purchase con- 


Leipzig, Germany. 


Nantes, France.—No. 21,916; agency desired. 
Warsaw, Poland.—No. 21,191; agency desired. 

Bureau of Foreign and Domestic Com- 
Washington, D. C. For the convenience of 
district and co-operative offices are maintained 


office 


States 


busir ‘ — 


at the following cities in the United States: Atlanta, 538 Post 
Office bvi'ding; Baltimore, Association of Commerce, 22 Light 
street; Boston, 1801 Customhouse; Chattanooga, 1301 Market 


Room 845, 33 South Clark street; Cincinnati, 
Cleveland, Chamber of Commerce; Des 
Moines, Post Office building; Detroit, 607 Free Press buliding; 
Galveston, 309 Post Office building; Houston, Chamber of Com— 
merece building: Los Angeles, Chamber of Commerce; Louis- 
ville 3oard of Trade building; Memphis, Chamber of Com- 
merce Minneapolis. Federal building: Newark, Chamber of 
Commerce; New Orleans, 322 Post Office building; New York, 
734 Customhouse; Philadelphia, 20 South Fifteenth street, Room 
812; Portland, 222 Oregon building; Rochester, Chamber of 
Commerce; San Francisco, 310 Customhouse; Seattle, 515 Low- 
man building; St. Louis, 1201 Liberty Central Trust Company 
building 

Commercial attaches are maintained at many important cities 
abroad to bring the service of the bureau to business men in 
other lands 


street Chicago 
Chamber of Commerce; 














ae 
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Dr. Kline Depicts Results of American Industry. 


in Exports of U. S. Manu- 
factured Products Reflect Ever-Rising Efficiency 
of American industry and the Energy, Intelli- 
ence, and Desire to Please of American Manu- 
acturers and Salesmen.—By Dr. Julius Klein, 
Director, Bureau of Foreign and Domestic Com- 


Tremendous Growth 


merce. 

The fiscal year just closed brought once more into striking 
relief the rapid growth in American exports of manufactured 
goods, and the immense importance of foreign sales of this 


class as a stabilizer in our total foreign trade as well as in our 
domestic industry 
Exports of finished manufactures increased as compared with 


the preceding fiscal year by no less than sixteen per cent 
They were sixty per cent greater than in 1921-22—only four 
years back. They were nearly three times as great in value as 
in the five year period before the war Even after allowing 
for higher prices they were more than double the pre-war 
average. 

The American manufacturer has evidently disposed of sun- 
dry tattered scarecrows which used to startle his timid prede- 
cessors as they ventured along the strange paths of export. 
He no longer turns back at vague warnings regarding ‘‘slip- 


shod American packing,’ “inadequate credits,’ “inexperienced 
export technique,.”’ or “inferior foreign trade financing.” 
hese threadbare bugaboos have been most effectively dis- 


yelled by the uninterrupted expansion of the overseas markets 
fer our manufactures. Regardless of depreciated European cur- 
rencies and low wages—in fact, 
standards of living which they imply—the intelligence and re- 
sourceful adaptability of the American manufacturer, backed 
by a firm policy as to quality in goods and services as against 
cut prices, have made a place overseas for American fabri- 
cated wares which bids fair to continue its steady growth 
The figures cited below indicate plainly that instead of timor- 
ous compliance with every inspired, ulterior demand, our man- 
ufacturers, while evidently meeting every proper requirement, 
are making most effective efforts to raise the standards of 
living of their foreign customers, to stimulate new desires 
which can best be met by the specialties of American industry 
Quite evidently the manufacturing exporter is making rapid 
headway with such troublesome problems as the selection of 
adequate agents abroad, the planning of specialized advertising 
compaigns through the aid of export advertising experts, and 
the skillid analysis of foreign markets—these details are now 
giving him quite as much concern in his foreign plans as they 
have long commanded in domestic trade 
The rapidity of this progress in our 
should certainly not stimulate any smug 
part Success in foreign trade has always 
upon resourceful vigilance and with the continued economic 
uncertainties of Europe and in view of their far flung reac- 
tions, this is emphatically the time for alert watchfulness on 
the part of our merchants and manufacturers 
Nor can it be said that we are simply filling the vacancy 
left by the continued absence of European wares from certain 
overseas markets Our leading European rivals are making 
rapid strides in the recovery of their overseas trade and an 
analysis of these figures for 1925-26 will show that there is 
comparatively littl in our progress which is likely to impede 
their own 
Ours is 


partly because of the low 








manufactured exports 
complacency on our 
been contingent 


which are either 
raw material sup- 
specialties of types and 


very largely a trade in products 
based upon our predominance in necessary 
plies or in the production of certain 
grades distinctly different from those which could be shipped 
abroad in any quantity even by a restored Europe. 
Europe’s Recovery Promises Better Business for United States. 

Far from menacing the future of our manufactured exports 
there is absolutely no question but that the recovery of Europe 
implies several vital economic elements in favor of our trade 
in fabricated wares A careful analysis of the experience of 
our exports of these lines during the last six years in certain 
selected markets in the Far East and Latin America brings 
out clearly the fact that the expansion of these particular out- 
lets varies directly with the growth of the European demand for 
raw materials produced in those countries For example, our 
sales of automobiles in the Argentine, which in 1925 amounted 
to $30,057,958, have been directly stimulated by the steady re- 
covery of European demand for Argentine meat, wool and 
cereals 

As has been frequently pointed out, there will, of course, be 
some rivalry between American and European manufacturers, 
This is already evident in textiles and in some lines of iron 
and steel products, but the actually competitive items among 
these represent a relatively small percentage of our total fab- 
ricated exports And even within these groups there are va- 
rious grades which are by no means in conflict For instance, 
England's exports of cottons have practically reached their 
prewar quantities in several Latin American countries but this 
has by no means prevented the doubling and even trebling of 
our textile sales in those same markets because of the growth 
of an entirely new demand for specialized American qualities 
and lines 

In other words, many of these overseas markets have vast 
possibilities for the expansion of their purchasing power, with 
consequent increasing demand for the latest manufactured 
specialties. That expansion assures room for any traders from 
either side of the Atlantic who are in a position to meet satis- 
factorily these new needs International trade in manufac- 
tures today by no means involves the old prewar conflict of 
extermination between competitors 

The natural characteristic of exportation of manufactured 
goods as contrasted with raw materials is steadiness Except 
when at rare intervals some wholly abnormal event at home or 
abroad interferes, sudden ups and downs are unlikely Exports 
of products of the soil—raw materials and foodstuffs—often 
vary sharply as the result of changes in crop production not 
only in the exporting country but in foreign importing countries 
and in competing export countries 

Production of manufactured goods is in 
subject to human control and a country 
turing industry is always in a 
of foreign consumers 

At the same times 





very great measure 
with a large manufac- 
position to meet the demands 


conditions 


under normal 


those demands 


are quite steady No sudden new outburst of factory produ: 
tion in importing or competing countries is, in the nature of 
things, to be expected A farsighted, well developed export 
program comprising carefully selected and diversified outlets 
ean readily be readjusted to meet any momentary lull in a 
given market, due to some local depression, and can take up 
the slack elsewhere. Moreover, the natural tendency of exports 
of finished manufactures is to grow With the gradual im- 
provement of living standards the world demand for them 
steadily rises unless some world catastrophe supervenes It 
grows much faster than the demand for raw materials and 
more particularly foodstuffs. 
Finished Goods Maintained Export Totais. 

This capacity of finished manufactures to serve as a balance 
wheel in foreign trade is conspicuously illustrated in recent sta 
tistics of the United States. Had it not been for the increase 
in our exports of this class during the last fiscal year our total 
export trade would have shown a very marked slump 

The aggregate value of all our domestic exports, other than 
finished manufactures, fell from $3,108,.000,000 in 1924-25 to $2 
716,000,000 in 1925-26, or by 12% per cent This was not due 
of course, to any change of an enduring character in our ability 
to market foodstuffs and raw materials abroad It reflected 
chiefly an abnormally poor yield of wheat and rye and 
marked decline in the world price of cotton All the same th 
sharp fall would have had a rather serious effect upon our 
international business relations had it not been in large meas 
ure counterbalanced by the increase of sixteen per cent in 
exports of finished manufactures. As it was, our total exports 
showed a decline of only 2% per cent 

Going back farther we find that during each of the iast 





four 


fiscal years a large increase has appeared in the exports of 
finished manufactures The successive rates of annual ir 
crease beginning with 1921-22 have been: 15% per cent, 11% 
per cent, 74% per cent, and sixteen per cent, respectively Or 
the other hand our aggregate exports of all other classes 
have shown the following changes: from 1921-22 to 1922-23 an 


increase of a bare fraction of one per cent; for the next year 
“un increase of seven per cent; for 1924-25 an increase of 16% 
per cent, and for the fiscal year just closed a decrease of 12% 
per cent. The contrast between these changes is highly sig 
nificant 

There is every reason to anticipate a steady increase for the 
future in American exports of manufactured products They 
are bound to become gradually a larger and larger share of out 
total exports This is the natural result of the growing popula 
tion and increasing industrial development of the country it 
is, of course, much to be desired that this country should re 
main self-sufficient in the supply of basic foodstuffs and raw 
materials; that it should continue to be in a position to export 
major products of the soil rather than be forced to import then 
It is, nevertheless, both to be expected and to be desired that 
our exports of finished manufactures should steadily increase 
in reiative importance We must pay for a constantly greater 
quantity of raw material and luxury imports and for sucl 
growing “invisible’’ debit items as tourist expenditures, immi 
grant remittances, shipping and insurance service, et and 
we should pay for them with those goods which we can produce 


most efficiently American inventive ingenuity, well paid and 
highly skilled American labor, and mass productions sustained 
by a vast domestic market make this country peculiarly eff 


cient in the production of all classes of manufactured goods 
save those in which hand labor predominates, with little or no 
dependence upon efficiency in mechanical equipment or execu 


tive organization 

Altogether remarkable are the recent statistics of our ey» 
ports of many incividual classes of manufactured goods. Among 
the forty-five more important groups and individual artic 


listed in a tabulation only five show a smaller exportation 
25-26 than in the preceding fiscal year and only four less thar 
in 1921-22 
It may be 
items the 





noted that in the case of three of these last four 
larger exportation in 1921-22 was due either to gov 
ernment sales of surplus war supplies or to Europe's pressing 
need for immediate rehabilitation of her railroads and of the 
textile industry 

Large Gains in Many Exports. 

Exports of many important classes of manufactures were 
from two to nine times as great last year as in 1921-22 The 
increase in exports of agricultural machinery as a group was 
no less than 343 per cent, and the item of tractors gained mors 
than 800 per cent Exports of automobiles, parts and 
sories were more than four times as great last year as f 
years before and the increase for motor trucks alone was mor: 
than 600 per cent Exports of cash registers, adding and " 
culating machines and related instruments nearly quadrup! 
and those of construction and conveying machinery trebl 
American leadership in quality and prices of production of a 
classes of machinery. vehicles, and labor-saving devices 
strikingly illustrated by these figures Remarkable ton hi 
been the increase in exports of the advanced manufactures 


acces 


iron and steel such as cutlery, tools and hardware and 
rubber goods, athletic and sporting goods even in such sup 
posed European specialties as chemical products, toys, mus 


instruments. and many other articles of a high degree of ela 
oration The totals are an impressive indication, not sin 
of the growing appreciation of the value of export as a sta 
lizer of business in a wide range of industries, but it is als« 
an evidence of the geographic diversity of those industries 
The old export predominance of a few concentrated fact 


centers in the middle Atlantic and Northeastern states is ne 
longer in evidence. There is a steadily increasing percenta 
of many of these export items from other sections—textil 
steel from the south, wood manufactures from the northwest 
Gulf states and around the Lakes. leather goods, agricultur 
implements and many specialties (particularly those for fa: 
use in Australia Argentina and South Africa) which ce 


from the middle west, not to mention such widely 
dustries as oil refining and machinery manufactures 
The tabulation of exports of manufactured articles mentions 
above include two classifications of interest to our readers 
The values are shown in millions and tenths of millions of 
dollars Fiscal vears are indicated. beginning with July 
Typewriters—1921-22, 10.6 1924-25 17.8 1925-26 19.9 
cent of increase for 1925-26 from 7 


scattered 


1921-22, 8 
Cash registers and calculating machines 

2.6: 1925-26, 15.4 Per cent increase for 

979° 

~t« ‘ 


1921-22. 4.1: 1924-2 
1925-26 fron ’ 
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MIN'TINGS 


A Page Dedicated to Progress 


“If one takes the attitude that absolute truth 
is too mighty, too high, for his comprehension 
he stifles his powers of understanding. He 
mentally shuts out the light of truth and lives 
in the darkness of ignorance. 

‘Many take the attitude that there are mighty 
universal truths which are too gigantic for 
man’s comprehension. This is not true. Men 
today know many truths which their fore- 
fathers would have considered too high for 
finite minds to understand. 

“\VWhen one is mentally receptive he may 
have any truth revealed to him. The mind of 
the inventor or the discoverer varies from that 
of the ordinary individual in that it is receptive, 
alert, expectant. There is such a hunger and 
such a vacuum created by the desire for knowl- 
edge that the mind draws upon its inner re- 
sources and literally draws knowledge to itself 

‘To know about anything one needs only to 
meditate upon it. Mystics say that they can 
meditate upon the simplest of objects and al- 
most talk with them. 

‘| have given thee a wise and an under- 
standing heart.’ ”—Unity. 


“Man is timid and apologetic. He is no 
upright. He dares not say, ‘I think,’ 
‘T am,’ but quotes some saint or sage. He 1s 
shamed before the blade of grass or the blow- 
ing rose. These roses under my window make 
no reference to former roses or to better ones, 
they are for what they are; they exist with 
God today. There ts no time to them. There 


onde 


is simply the rose; it 1s perfect m every mo- 
ment of its existence. Before a leaf-bud has 
} 


murst, its whole life acts; in the full-blown 
wer, there is no more; in the leafless root, 
Its nature is satisfied, and it 
Vature, in all moments alike. There 
is no time to it. But man postpones or re- 
he docs not live in the present, but 
verted eye laments the past, or, heedless 
of the riches that surround them, stands on 
tiptoe to foresee the future. He cannot be 
happy and strong until he, too, lives with 
the present, above time.’—Emerson. 


( 
} 
fiicre iw no less. 
+ 


nature im 


‘\ man is rich in proportion to the number 
of things which he can afford to let alone.” 
Thoreau 


“No barriers, no masses of matter, however 
enormous, can withstand the powers of the 
mind ; the remotest corners yield to them; all 
things succumb, the very heaven itself is laid 
open.” —Manilus. 


‘Afterwards passed her, said they, by the hills 

Unto Benares, where he taught the Five, 

Showing how birth and death should be de- 
stroyed, 

\nd how man hath no fate except past deeds, 

No Hell but what he makes, no Heaven too 
high 

For those to reach whose passions sleep sub- 
dued.”—The Light of Asia. 


“Sublime is the dominion of the mind over 
the body, that for a time, can make flesh and 
nerve impregnable, and string the sinews like 
steel, so that the weak become so mighty.”— 
Mrs. Stowe. 


“One of the primary, but most important, 
steps in attaining spiritual freedom is to learn 
self-control, for self-control is the foundation 
of spiritual achievement. The finest piece of 
machinery is of no use without a control. The 
very best motors are equipped with the most 
perfect controls. And what is man, the hu- 
man machine, regardless of his talents, without 
self-control to enable him to use ‘his gifts? 
Emotional explosions leave us tired and de- 
pleted, unfit to meet the next situation that 
confronts us. In emotional outbursts we say 
and do things that apology can only partially 
rectify. We exhibit our weakness and encour- 
age others to take advantage of this weakness. 
But each time that we control anger we add 
much strength to our character. All our de- 
sires must be controlled. Even our desire for 
spiritual attainment must be controlled and 
constant, not explosive; for the Kingdom of 
Heaven is not taken by violence, but by steady 
effort. 

“Each person who meets the everyday prob- 
lems of life with sincerity, who treats his fel- 
low man kindly and fairly under all circum- 
stances, who constantly has control of his tem- 
per and his emotions, is becoming a master. It 
is only by constant practice that man becomes 
a master.’’—Adelaide Hensley. 
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OFFICERS OF THE 
NATIONAL TYPEWRITER 
DEALERS’ ASSOCIATION 


1926-27 


Elected at the First Annual Convention of the Asso- 
ciation held at the Palmer House, Chicago, August 
26, 27 and 28. 


Left to right :—Deane S. Reynolds, eastern vice presi- 
dent; P. E. Kinnisten, secretary; W. R. Shilling, 
president; L. H. Wittgraf, northern vice president; 
Harry E. Russell, treasurer. Two other officers, 
Frank L. Patty, southern vice president, and C. L. 
Anderson, western vice president, were unable to 
be present at the convention. 
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EDITORIAL 





The Stationers’ National Convention. 

HE event of importance in the stationery field this month is the annual convention of the National Associ- 

ation of Stationers, Office Outfitters and Manufacturers at the Hotel Mayflower, Washington, D. C., on 
September 20 to 23, inclusive. A program of unusual interest has been arranged through the efforts of C. C. 
Cobb, chairman of the convention committee, and governor of the fifth regional district, and his associates. A 
feature of one of the sessions will be addresses by men of prominence in political and business life. These 
addresses will be both interesting and valuable, and it is intended to make them one of the real features of the 
convention. Another most valuable session will be that of Tuesday afternoon, September 21, when under the 
chairmanship of Otto R. Geuther, the Commercial Furniture Division will hold its meeting. A complete pro- 
gram of this session is given on another page. It is to be noted in addition to the information given elsewhere 
regarding the Commercial Furniture Division meeting on Tuesday afternoon of convention week, that the talk 
on Selling Management is to be illustrated with forty-two lantern slides and that on Window Display wili be 
illustrated with seventy-two lantern slides. 

The program which has been arranged for the entertainment of delegates and their ladies is one which will 
appeal to everybody, and were it for nothing else than the instructive value of the trip and the many excursions 
which will be a part of the convention program, it would be worth while for stationers to go. Added to this 
there will be a carefully laid out program of instructive addresses and discussions, together with the actual re- 
ports of the officers, which themselves will be of more than unusual interest. 

[It is already certain that the Washington convention will be one of the largest ever held and it should top 
all others. 

- &- § 
The First National Convention of Typewriter Dealers. 

HE first annual convention of the National Typewriter Dealers’ Association, although not quite so largely 

attended as it was hoped it would be, was nevertheless successful in crystallizing sentiment in different sec- 
tions of the country with regard to a number of important matters relative to the business of dealers in type- 
writers and office machines. Dealers were present from every section of the country, and the following states 
were represented: Missouri, California, Illinois, Louisiana, Kansas, New York, Indiana, Michigan, Pennsyl- 
vania, Oklahoma, Wisconsin, Texas, Ohio, Nebraska, Minnesota, Maryland, Iowa, Massachusetts, Arkansas, 
Rhode Island, New Jersey, Colorado, South Dakota and Tennessee. From the foregoing it will be observed 
that twenty-four states were represented in this first national convention, which is fifty per cent of all the states 
in the Union. Although the individual attendance was not large, numbering between fifty and sixty persons, 
the territory covered by the representation was very large, and all those in attendance were men of a represen- 
tative type who wield influnce in their respective communities. 

It would hardly be expected that much could be accomplished at the initial meeting of the association, but 
in this the members of the trade will be pleasantly disappointed, for we believe that important work was started 
that will result in decided advantages to typewriter men all over the country. 

The association elected a strong staff of officers headed by W. R. Shilling of the Fort Pitt Typewriter 
Company, Pittsburgh, Penn. The members felt much regret that President Walker found it necessary to decline 
the offer of re-election. He has worked very hard to organize the association on a sound basis and now wishes 
to turn it over to other hands. Office Appliances is certain that the new officers will have the hearty support of 
the typewriter trade as a whole throughout the United States and that the next convention of the association to 
be held in Pittsburgh will be more largely attended and successful than the one just past. 

- + +} 
The National Business Shows. 
WO events this fall aside from convention activities will be of outstanding interest to the office equipment 
industry everywhere. These events are the National Business Shows to be held October 18 to 23, inclusive, 
at the New Madison Square Garden, New York City, and at Cleveland in the Public Auditorium from November 
15 to 20, inclusive. 

The National Business Show is based upon the principle that seeing is believing. Practically every type of 
office machine will be shown and demonstrated, together with office systems and many of the smaller devices. 
As an exposition of a practical character, the business show takes rank second to none in the extent of its ex- 
hibits and in the skill and effectiveness with which they are shown. Throughout the twenty or more years of its 
history, the business show has come to assume a place of paramount importance in the activities of the office 
equipment industry and its annual exhibits, wherever held, are focal points of keen and lively interest. 
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few Meene, 


On to Washington 


ports of 
the next convention will be 


IXTY-FIVE., years ago the cry, 

“On to Washington,” which 
welled up from the southiand, had 
a sinister significance. Today 
throughout the length and breadth 
of the United States there is an “On 
to Washington” urge among the sta- 
tionery trade which has a different 
meaning. 

Washington on September 20 to 
23, inclusive, will be the scene of the 
annual convention of the National 
Association of Stationers, Office 
Outfitters and Manufacturers, 
where will be featured a great many 
things of uncommon interest to 
every stationer in the United States, 
and in fact to every stationer in the 
North American continent. The 
registration at the Hotel Mayflower, 
headquarters of the association, al- 
ready shows that there will be an 
unusually large attendance, and it is 
freely predicted that more stationers 
will attend the convention at Wash- 
ington than have ever before gone 
to the national convention. Hereto- 
fore the complaint has always been 
that dealers themselves were not 
sufficiently strong in numbers at na- 
tional conventions, but this year the 
number of dealers bids fair to out- 
number manufacturers and _ their 
representatives. It is not unlikely 
that the attendance at the conven- 
tion will overflow the Mayflower 
and that many will be obliged to find 
accommodations in neighboring ho- 
tels, which fortunately are of a high 
character and are well conducted. 

The city of Washington is un- 
usually well provided with hotel ac- 
commodations, for it has long been 
a focal point for important national 
associations, congresses and the like. 

There are many things which will 
come up at this meeting that the sta- 
tionery trade should give ear to. 
One of these is a proposition to en- 
list the activities of the Harvard 
Bureau of Business Research in the 
stationery field with a view to dis- 
covering the average actual condi- 


Such Is the Friendly Battlecry of 
the Stationery Trade 


This Month 
tions in the retail stationery busi- 
ness. The Harvard Bureau is an 


organization which first finds facts, 
and with its findings as a basis 
draws conclusions and makes 

ommendations where necessary. 


rec- 


The annual reports of the officers 
will be of great interest, showing as 
they will the progress of the asso- 
ciation during the past year and pre- 
senting in detail the work which has 
been done in carrying out previous 
plans of the organization. 


Regional Activities. 
The association during the past 
year, under the energetic presidency 
of E. H. Sell and his associates on 
the executive committee and official 
staff including the regional gover- 
nors, has made distinct strides in 
membership. The different regional 
districts have contributed greatly to 
the interest in national association 
work and friendly rivalry has 
sprung up among the districts in the 
presentation of practical ideas of 
benefit to the entire trade. The re- 





Cc. C. COBB. 


the regional governors at 
among 
the features of interest, and sugges 


tions which the governors will bring 


forward will be well worthy of 
careful attention by every member 
of the trade. Some very pertinent 


and valuable papers have been read 
before some of the regional district 
meetings and the conclusions ot 
these papers and discussions will b 
presented by the respective district 
governors. 


Official Reports and Addresses 
The report of the president will 
cover the work of the 
generally and a like report but of a 
more detailed character will be pre 
sented by the general manager and 
the secretary. It is expected that 
Secretary Byers, who is also legal 
counsel of the association, will have 
something interesting to say regard 
ing certain hearings which have 
taken place in different parts of the 
country under the auspices of the 
Federal Trade Commission. 

At the joint conference of the 
commercial furniture division on 
Tuesday some illustrated addresses 
will be presented by men who are 
leaders in their respective lines and 
who know whereof they 

Such topics as Lines Carried, I} 
nancing and Financial Structure of 
a Retail Business; Perpetual Inven- 
tories and Stock Control Systems 
Selling Management; Window Dis 
plays, and Sales Meetings Programs 
will be the topics to be discussed at 
this conference. Two of these sul 
jects will be illustrated by highly in 
teresting lantern slides. 


The Convention Exhibits. 


association 


speak. 


No announcement of the Wash- 
ington convention would be com 
plete without preliminary mention 


of the manufacturers’ exhibits whic! 
are to be held in the Palm Court ot 
the Mayflower hotel, on the right 
hand side of the gallery extending 
from Connecticut avenue through t 
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E. H. SELL, CHAS. P. GARVIN, NATHAN SALTZMAN F. P. SEYMOUR, 
E. H, Sell Company Fr. S. Webster Company Inc., The Hirschberg Company Horder’s, Inc., 
Columbus, Ohio Boston Mass Atlanta, Ga. Chicago, Il. 
President First Vice President Second Vice President Third Vice President. 


teenth street. This Palm 
Court is most happily situated with 
respect to the other activities of the 
convention, being located between 
the main lobby and the banquet hall 
and other rooms in which the ses- 
sions of the convention and the dif- 
ferent conferences will be conducted 
through the week. The room is very 
beautiful and is one of considerable 
size. The lighting effect is soft and 
pleasing and the decorative features 
of the room are quiet and restful. 
Thirty-five exhibition booths will be 
arranged in this handsome room 
and will contain highly interesting 
exhibits of many of the principal 
lines carried by commercial station- 
ers. This merchandise exhibition, 
which has been featured at several 
of the recent preceding conventions, 
has never before been so fortunately 
located. In fact, its location 1s such 
that it will be open during the entire 
week of the convention. The booths 


Devel 


themselves will be beautiful and 
elaborate. They will be done in 
ivory, gold and rose. On another 


page a detailed account of the 
plans for the merchandise exhibit, 
together with a diagram of the Palm 


1S 





LEO 
ot 

ramy 

\ 








Court showing the layout of the 
booths. 
Entertainment Features. 
Washington is noted for the 


points of interest in and around the 
city, and the entertainment features 
will therefore be of an _ unusual 
character. The Washington station- 
have been actively engaged in 
planning the convention under the 
direction of C. C. Cobb, governor of 
the fifth district, and nothing will be 
left undone to see that delegates and 
their ladies have a chance to visit 
all the points of interest in the city 
and its surroundings which time 
will permit. A fleet of automobiles 
will be constantly at the disposal of 
the ladies and provision is made in 
the program for the entertainment 
of both ladies and gentlemen at suit 
able times during the week. Every 
stationer in the country owes it to 
himself to make an effort to visit 
Washington during the convention 
and to participate in the proceedings 
of the convention. No man can get 
into the spirit of association work 
who does not come in contact with 
conventions. It cannot be gotten 
fully by reading a One 


ers 


report. 


JOHNSON A. H. CHILDS 
Supply Compa S. D. Childs & 
2 Chicag Ill 


ditor 














must be on the ground and in the 
thick of affairs in order to realize 
what is going on and to be im- 
pressed with the value of the sug- 
gestions which are offered. The 
very air of the convention is electric 
with ideas and those who are pres- 
ent are the ones who benefit most by 
the conferences. 


The Hotel 


Probably no hotel in the city 
of Washington is better equipped 
to take care of a large convention 
than the Mayflower. It is one of 
the newer hotels, built with every 
attention to the most up-to-date 
conveniences. Its appointments 
are as perfect as money and 
taste can make them, and the per- 
sonnel consists of a large staff 
of people trained in efficiency and 
filled with the spirit of good will 
and hospitality. There will be no 
dissatisfaction with the May- 
flower, its appointments, its table 
or its service. In selecting this 
hotel the committee did well, and 
the stay of the stationers in 
Washington will be cherished as 
a happy memory by all. 





M. W 
41 Park Row, 
Secretary and Counsel. 


BYERS, 
New York, N. Y., 
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JAMES T. TOWHILL, The WILLIAM N. STEWART, WOODSON P WADDY R. M. POUND, Pound & 
James T. Towhill Company, Stoll Blank Book & Sta- The Everett-Waddey Com Moore Company Charlott 
Boston, Mass., District No. 1 tionery Company, Trenton, pany, Richmond Va., Dis N. ¢., District No. 4 

N. J., District No. 2. trict No. < 














FRED L. COGGIN, Na A. J. WALKER, Farnhan WILLIAM SCHMEIDER 
tional Blank Book Companys Printing & Stationery Con ER, Buxton & Skinner Print 
Chicago Mlinois District pany Minneapolis, Mint ng & Stationery C St 
No. 6 District No. 7 Louis, Mo., District No. 8 














Es 


Ww NEIL STEWART, GEORGE E HORNE 
Stewart Office Supply Com- George D. Horne Book Store 
pany. Dallas, Texas, District Greeley Colorado District 
No. 9 No. 10 


Regional Governors of The National Association of Sta- 
tioners, Office Outfitters and Manufacturers on this and 
the opposite page. All portraits are here except that of 
C. C. Cobb, Governor of the Fifth District, whose likeness 
appears on page 14. 








The Chicago Convention Special. 

The convention special of the Chi- 
cago stationers will leave Chicago 
for Washington via the Baltimore 
and Ohio Railroad on Saturday, 
September 18, at 640 p. m., cen- 
tral time, or 7:40 p. m., daylight 
saving time, for Washington, D. C., 
where on September 20 to 23, in- 
clusive, the annual conven- 
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regular fare for transportation. 
The one-way fare between Chi- 
cago and Washington, D. C., is 
$27.78. Pullman fares between Chi- 
cago and Washington, D. C., are as 
follows: Lower berth, $8.25; up- 
per berth, $6.60; compartment, 


$23.25 ; drawing room, $30.00. 


The selling dates of tickets for 





Washington or during the conven- 
tion. Those desiring to remain in 
Washington beyond the time of the 
departure of the train bearing the 
special cars will be privileged to use 
the round trip identification conven- 
tion certificates for the purpose of 
the purchase of return tickets at the 
half-rate, up to such time as will in- 
sure their arriving at their 





tion of the National Associa- 
tion of Stationers, Office 
Qutfitters and Manufactur- 
ers will be held. 

\ll those intending to go 
to the convention from Chi- 
cago or whose route will take 
them through Chicago, 
whether members or guests, 
are cordially invited to join 
the Chicago party, and — in 
the event of acceptance—are 
cautioned to have their trans- 
portation read “Via_ Balti- 
and Ohio’ Railroad 
from Chicago.” 

When railway transporta- 
tion is purchased, the ticket 
agent should be informed 
that the purchaser is going 
to Washington to attend the 
annual convention of the 
National Association of Sta- 
Outfitters and 
September 


more 


tioners, Office 
Manufacturers, 











home destination within the 
prescribed time limit. This 
limit, which varies according 
to location, can be ascer- 
tained from your home ticket 
office. 

Please address all com- 
munications on this subject 
to A. H. Childs, president, 
S. D. Childs & Company, 
136 South Clark Street, Chi- 
cago, Illinois. 

The Chicago Convention 
Special Train will be avail- 
able to all stationers in the 
Middle West and Northwest 
whose route lies through 
Chicago, and it is hoped that 
many of those who go to the 
Washington convention will 
avail themselves of the con- 
veniences of this train and 
help to make the party from 
the West memorable for its 
size and representative char- 





20 to 23, and requested to acter. The trip will be jolly 

; - E. ~ © tiie « THE LIBERTY BELL, RUNG WHEN DECLARATION P : 4 

furnish with each ticket, @ op "NDEPENDENCE WAS ADOPTED.—It bears th and interesting, and all the 

round trip identihcation con- inscription, manne laim liberty throughout the land unto more so if a large num- 
all the inhabitants thereof.” 


vention certificate. (Do not 
accept a receipt.) This identifica- 
tion convention certificate when vali- 
dated at the convention in Washing- 
ton by a representative of the rail- 
roads will entitle members and 
guests to purchase at Washington 
for themselves and the members of 
their families, return transportation 

via the same route that the going 
made—at one-half the 


Was 


trip 





W. J. ORTEL, The Shaw HOWELL D. MELVIN, Mel WILLIAM F 
& Borden Company, Spokane, vin, Roberts & Horwarth, San Charles F Dawson, 
Wash., District No. 11 Jose., California, District No. 12 Montreal, Canada, 
13 





this convention are from September 
16 to 23. 

Return trip: Those joining the 
Chicago party on the going trip will 
be under no obligation to use the 
train carrying the special cars for 
the return trip. Those wishing to 


do so, however, should make their 
reservations with the undersigned 
en 


either on the train route to 








fe ——$TTTT____ 
DAWSON, 


District No. 


ber go. 

The B. & O. traverses historic 
ground as it nears the seaboard 
from the West, and a trip over this 
line serves to refresh one’s mind on 
the early days of the Republic. In 
recent years the line has been im- 
proved greatly. This route is 
favored by many business men, as 
it affords good personal service and 
excellent meals. 





JOE E. HARVEY, West 
Coast Printing & Stationery 
Company, Los Angeles, Cali- 
fornia, District No. 14. 


Ltd., 














Ge 


Page 


» 18 OFFICE APPLIANCES For September, 1926 


THE 4844TH BILL OUT PROMPTLY ON 


HE above happens to be the 

number of bills we mailed out 
on the first of the month of this 
writing. The problem of getting 
thousands of monthly statements 
out in the mail promptly on the first 
day of each month is one which 
seriously confronts a great many 
concerns today. It is apt to be a 
very expensive, disrupting and 
dreaded procedure. Fortunately this 
is the age of machines, both in the 
factory and in the office. Unfor- 
tunately executives usually buy an 
office machine for a certain purpose 
which is at that time the best in the 
field and then don’t keep up with 
recent developments. Personally, | 
go to the business show every year, 
and if there are any business ma- 
chines there which will do our work 
better than we are then using, we 
buy the newest model and scrap the 
old. This is no more than what 
good manufacturers do. In _ the 
same way, office systems should be 
studied for all new developments 
and when something better comes 
along, it is wisest to throw out the 
old and install the new. 

There are thousands of businesses 
in America today which are in a 
period of transition from a one or 
two man business to growing cor 
porations where a few men can no 
longer keep their fingers on all the 
strings, and organizations and office 
systems must come in or things will 
crash. In other words, a lot of little 
one man businesses are growing up 
to a point where they will need office 
machines, office systems and organ- 
ization plans to take care of heavily 
increased volume without increasing 
present overhead. Our own com- 
pany is an excellent illustration in 
question. It is only 30 years old. 
Twenty years ago when the chain 
store idea was little known, we 
started to expand under a unit sys- 
tem. In other words, each one of 
our yards had a separate selling or 
ganization, did its own buying more 
or less, bookkeeping, advertising 
after a fashion, billing, etc. Each 
branch grew, however, as well as 
the’number of branches, until there 
was too much for a local manager 
with his.local office force to do. 
This foréed upon us centralization 
for greater economy of operation. 
First, all the buying, later the ad- 
vertising, and accounting activities 
were all brought to the general 
offices and separated into depart- 


THE FIRST 


By Hiram Blauvelt, Vice-President, 
Comfort Coal-Lumber Co., Inc. 
123 Anderson Street, 
Hackensack, N. J. 


ments, which took over the work 
for every branch in that particular 
field. The billing which always pre- 
sents many difficulties in the case of 
branch offices was the last to come. 
Our old method of billing was ex- 
pensive, besides being too slow. It 
was not until billing clerks were 
working their heads off overtime, as 
well as the bookkeepers, errors were 
cropping in with increasing frequen- 
cy, and we found it very hard to get 
figures for executive purposes until 
they were stale and so useless that 
we decided our billing system was 
sick. Something had to be done 
quick. 

A battery of four large automatic 


mailing list used for circularizing 
The ledger sheets were then a 
dressed on both sides on our Ad 


dressograph, together with two 
heads to go with each one, and s 
work which would have taken wee! 


was done in the course of a few 
days without any chance for error 
in the spelling of names and 
dresses, since the mailing list 


all been carefully checked betore 
hand. 

The main thing was to keep thes¢ 
expensive billing machines 
every minute during the day as we 
their skilled operators. vl 
girls, therefore, stuff in the origi 
charge slips at an offset, so that th 
billing operator simply has to sit 
down and can concentrate all he 
time on actual billing only and the 
machines. Nothing else whicl 
not billing is required of her 


as 











NO. 1. CENTRAL BILLING 
CLUDING THE MAIN YARD 
eliminate four expensive 
increases in volume to be billed 


sales 





DEPARTMENT 
Through 
billing clerks at 
Daily 





FOR ALL 
this concentration, it 
the same time easily 
sales and distribution figures are 
and managing exe 


BRANCHES, IN 
was ble t 


absorbing stea 


possi 


instantly available for central accounting department 
Note the scientifically perfected lighting installation which eliminates er! 
possibilities and eyestrain The automatic bookkeeping features of the b ne 
machines have made it unnecessary to employ at least two other control b 
keepers Local managers can now devote their entire energy to sales witt 
giving attention to mechanical and routine details 

bookkeeping machines were pur- Again to save the addressing 


chased. The work of all the yards 
were divided among these, propor- 
tionately to sales volume. The next 
question was how to address some 
10,000 ledger sheets with the names 
and address of every account. Here 
the advertising department came to 
the rescue by making a separate 


charge account list from the general 


billheads, on the second of eacl 
month after the mailing of the st 
ments, girls who are familiar wit 
the mailing list and work in that de 
partment go through the ledger 
sheets with the drawer of Address 
ograph charge plates alongside, an 


whenever they come 


; 


to a ledger 
sheet where the bill has been mail 
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out, turn the tab on the addresso- ion and cluttering up with blank close contact between the branches 
graph plate, which make it print a_ bills of the billing trays, where and the central billing department, 
new billhead. The charge list of every inch of room is needed, is we havea direct wire so that we can 
addressograph plates are then run _ avoided. always be independent of the gen- 
through the Addressograph machine Kach branch yard has a duplicate eral switchboard, and receive imme- 
and in this way bills are printed up set of the original ledger sheet of diate and instantaneous telephone 
with a customer's name and address all their charge accounts and re- connection between any one of our 
a — on —_ — offices and another. This has paid 
for itself many times over, and any- 
one who is bothered with the diffi- 
culty of managing branches at dif- 
ferent points will find it an almost 
indispensable asset. 

Next came the mechanical side of 
actually mailing the statements out, 
which is such a large and distasteful 
task in so many offices. Although 
our bills are perforated at the edge 
for tearing off, we have a large 
paper cutting machine such as print- 
ers use which will cut off the billing 
margin of 500 billheads at one clip. 
Tearing off by hand, so costly and 
slow, has so been eliminated. The 
billhead then folds neatly so that 
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NO. 2. DIRECT BY MAIL DEPARTMENT USED BY ADVERTISING DE ss 28 a ra ° ° 
PARTMENT AND BY BILLING DEPARTMENT ALIKE.—Charge customers the name and address on the bill will 
\ddressoplates were picked out from this general mailing list, separated into fall nicelv into the window of a 

irge custome lists for each yards account and through the automatic se : " e 
ctor of the Addressograph fresh blank bill heads are printed up for every window envelope and there 1s no 
count which needs one on th econd of the montl Some five thousand bill RB . emeiiads ‘ Ty 
ids are headed up with names and addresses in a short time These elec addressing necessary. The en- 
rically drive power driven machines are also used fer circularizing prospects velopes are stamped automatically 
d customer with direct by mail literature, for customers’ records, payroll ° ° . 
l | gz past due notices on bills an iddressing a house organ by a stamping machine, or in some 


cases, government window envel- 
only if it is needed. These fresh ceives a copy of each bill to cus- opes with the stamp already on are 
billheads are then inserted in front tomers who have bought during the used. They are then sent through 
of the proper ledger sheet, so that preceding month. This copy is filed an automatic sealer and dropped 
if acharge comes up at any time for in front of the man’s ledger sheet into the mail bag. In fact, every 
any account, the billing clerk will so that they know exactly how the operation has been studied to see 
always find a blank billhead next to accounts are running. To insure whether it could not possibly be 
that ledger sheet, with the custo 
mer’s name and address already on 
it. In this way the Billing Depart 
ment is saved the typing of some 
5,000 or 6,000 names and addresses 
every month. Furthermore, they do 
not have to stop and hunt for a 
fresh bill; there is always one there 
ready and waiting for the charge. 
ain, all possibility of error in the 
spelling of names and addresses is 
eliminated, because the addresso 
graph plate cannot hit the wrong 
key or make a mistake, especially 


\o 


when we are very careful to see 
hat no addressograph plate is made 
vithout being thoroughly checked 
rr absolute correctness. Not only 
that, but it means that our mailing 
list of charge customers is kept up 
Imost to the minute in a way that 
would be very difficult for the Ad 
vertising Department to maintain. 
The beauty about the switch tab 
iddressograph plate in _ printing 








fresh billheads with names and ad NO. 3. (a) Switchboard containing direct wire- to all branches for use of 
| f at — “dj _— billing. advertising and buying, also accounting department; (b) Kardex Rand 
resses ot the accounts needing new visible ndex for frequently called telephone numbers; (c) Automatic SS 

bills 1 at the : atic selector letter opener: (d) Error-No copy holder; (e) L. C. Smith typewriter on Cellotex 
_ 1 that n automa ti el _— pono d deadening base; (f) machine used for resurfacing Dictaphone used rolls; 
does not print a billhead for an ac- (zg) Comptometer which telephone operator uses for checking estimates and 
hich alre; 1 . } ‘ > filed delivery tickets: (h) automatic electric Wales adding machine; (i) paper cutting 

count which alrea ) las one hile machines for removing billing margin of outgoing billheads; (j) automatic — 
newt » ledoer et 7 » bi ll- ing machine electrically operated Note overhead lights. With the use of a 
next to the iger sheet in the these machines one bright girl at the telephone switchboard can do the work 


ing tray, and so possible accumula- two or three peopk 
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done by a machine, so that we now 
have all the latest business machines 
electrically driven by power and as 
automatic in operation as possible. 
The result speaks for the wisdom 
of this itself. When I say that our 
telephone operator, besides continu- 
ing to attend to the switchboard and 
do her other regular duties, is able 
to see every bill in the mail, prac- 
tically unassisted, during the day of 
the first and leave the office at quit- 
ting time, whereas it used to take a 
dozen people most of the afternoon 
and a couple of hours overtime to 
get a part of our bills out. Under 
the present system, through the use 
of office machines, the course of 
daily work and business can go on 
uninterrupted almost as if things 
were normal instead of being the 
first of the month. 

In order that our Billing Depart- 
ment as well as our general office 
may have the very best lighting sys- 


tem under which to work, we had 
a highly trained lighting engineer 
make a hght analysis of the condi- 
tions in our office, and upon his 
blueprints installed fixtures at def- 
inite intervals throughout the entire 
office, so that we now have daylight 
strength of light at desk level every- 
where. This not only did away with 
individual desk lamps and lighting 
fixtures, but it enables us to move 
a desk anywhere in the office with- 
out regard to lighting base plugs 
and still be assured of perfect light 
for the person working at that desk. 
Although a fairly costly installation, 
our cashier and clerks no longer 
complain of sore eyes and we feel 
we have reduced the chance of 
errors easily 100 per cent. In this 
way by keeping abreast of modern 
developments in equipment and 
business machine field, we have been 
able to continue to handle very sub- 





AS OTHERS SEE YOU. 


stantial increases in sales volume 
yearly without increasing our per- 
sonnel, the thing which every busi- 
ness is striving for, especially those 
who are passing through the critical 
period of transition from the one- 
man to the many-men business. 
Even large businesses which have 
been using office machines for some 
time more often than not make the 
grave mistake of not reviewing new 
development in the field of system 
and machines and revising their an- 
tiquated office practice in accord- 
ance with the latest things available 
As one of our machines gets a little 
old or something new or better 
comes out, we trade it in, like a last 
year’s automobile, in a continuous 
attempt to keep our equipment right 
up to the minute, for we believe like 
Carnegie, that although it costs a lot 
to modernize, it costs far more not 
to modernize and keep abreast of 
the day. 


Do you ever wonder what others think about your business and the way it is 


conducted? 


You may assume that it meets with no criticism, that you are regarded by the 
public as a fine business man, that everyone looks upon your business favorably, 
whether a patron of yours or not. 

You may assume all that and you may be anistaken. 

“Oh, wad some power the giftie gie us to see oursels as others see us!" sang 


Bobby Burns. 


lt would do most of us a world of good if we could see our business as the 
public sees it. With the best of intentions we cannot ourselves look at our own 
business with an unbiased eve. 
Perhaps some time in a public place you have heard a stranger, unaware of 
your identity, express himself frankly and unfavorably about the business institu- 


tions of your town. 


Didn't the remarks cause you to open your eyes—or ears? 
‘Ives on the back and be- 


lieve that people who do not patronize you are making a mistake to their own dis- 


advantage. 


An unprejudiced opinion upon the subject might differ from yours. 


For your own good and for the good of your business, though perhaps not 
for your satisfaction or gratification, find out what people think of your business 
methods, people who are not numbered among your friends, people who are just 
average neutrals, free to take their patronage where they will. 

The people who know of your business and still patronize a competitor are to 
some extent a standing criticism of your methods; admit tt or not, as you like.— 
Frank Farrington’s Business Talks for 1926. No. 9. 


(All rights reserved.) 
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“TRADING UP” HINGES ON 
TION VALUE 


ORWARD- THINKING mer- 

chandisers are shouting joyously 
that they have found the key to 
“trading up,” before many in the 
rank and file were so much as aware 
that sales strategy is due to undergo 
a change. “Recognition value,” cul- 
tivation of which is proclaimed as 
the secret of the sales situation that 
is developing, has for many dis- 
tributors as unfamiliar a sound as 
the before-mentioned addition to 
our business vocabulary. Neverthe- 
less, these fresh elements, consid- 
ered in conjunction, unfold before 
the business community an interest- 
ing prospect, tempting in its promise 
of more dependable and more firm- 
ly fixed habits of purchase on the 
part of the consuming public. 

“Trading up,” the commercial 
salvation of which we are to hear 
so much, is the reaction from “trad- 
ing down.” The two, in succession, 


are sequels—not illogical sequels, 
we are told—of the world war up 
heaval and the business derange 
ments of the post-war period. Just 
as the skid from normalcy was 


more pronounced in some lines of 
business than in others, the rebound 
of trading up will be more violent 
in one quarter than another. It 1s 
‘laimed, however, that there is no 
trade environment that will not be 
affected by the swing of the pendu- 
lum—the swing that, if plans carry, 
is to be stopped at its highest point. 

In some respects “trading down” 
s but another name for price com- 
petition, Only that semi-equivalent 
loes not tell the whole story. Dur- 
ig the war, for example, it was no 
case of skimping quantity or sacri- 
ficing quality in order to meet a rival 
price list. The temptation, then, that 
was not fully resisted by some sell- 
ers, was for delivery of goods below 
accustomed standards to purchasers 
who were so sorely in need of sup- 
plies that they could not or would 
not protest. Following the war, the 
lure of trading down found a dif- 
ferent and even more insidious 
form. Following the revulsion from 
inflation there was a demand for 
price concessions on merchandise 
that was scarcely to be denied 

Set over against the irresistible 
force of this pressure for lower 
prices was the immovable obstacle 
of high wage levels, high transpor- 
tation costs, and all the rest. Caught 
between the two fires, many manu- 
facturers and jobbers took what, at 
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Written Expressly for Office 
Appliances by Waldon Fawcett. 


least for the moment, commended 
itself as the easy course. They 
“traded down.” Rather than see 
their markets go to price-depressors 
they put forward cheaper lines. The 
same spirit manifested itself at the 
retail level. For example, the “bar- 
gain basement’ became the adjunct 
of some of the erstwhile most con- 
servative department stores. That 
there was, meanwhile, a legitimate 
downward trend in prices in lines 
such as motor cars, where sheer 
quantity production overcame the 
minor elements of cost, only con- 
firmed the public in the belief that 
all prices should be revised down- 
ward. 

}usiness America has now 
reached the point where this beg- 
ging of the competitive question has 
borne the inevitable fruit. The con- 
suming public has had its lower 
prices, but in the outcome of service 
and endurance, in the “life test” of 
the merchandise, it is not entirely 
satisfied. Indeed, quite a number 
of buyers, who had come to take 
quality in their purchases as a mat- 
ter of course, are in the position of 
the child that has discovered that a 
doll is filled with sawdust. The dis- 
illusionment of the price - buyers 
would be serious enough if it did no 
more than impart a temporary chill 
to purchasing. There is to the situa- 
tion, however, much more than this 
spoiling of the public’s relish for 
new acquisitions. Shrewd business 
men began, quite some time back, to 
sense the presence of a graver peril 
to business in general—a general 
loss of faith in merchandise, an un- 
dermining of confidence 1n the man- 
ufacturing industries. 


“Trading Up” Movement Grows 
Rapidly. 

When it became a common re- 
mark among laymen that, “It is im- 
possible to buy quality any more’ ; 
when there re-echoes the sneer, 
‘‘Nowdays goods are made to sell, 
not to wear,” a sober corporal’s 
guard of business men started the 
“trading up” movement. The rapid- 
ity with which the crusade has 
grown is its best testimonial. The 
purpose, be it quickly disclaimed, is 
not to eliminate low-price goods. 
Rather is the ideal to restore and 
accentuate the conditions where the 
purchaser has a choice. Where he 
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may select a high price, low price 
or intermediate price article of a 
given type or class, secure in the 
confidence that, generally speaking, 
he will obtain quality commensur- 
ate with the price he has paid. To 
be exact, there is a further objec- 
tive. The most advanced exponents 
of trading up desire not only to 
demonstrate that quality in mer- 
chandise has come back and may be 
had if one will pay for it, but also 
to cultivate popular judgment that 
quality is, in the long run, the best 
investment, regardless of any rea- 
sonable disparities in price. Here 
is where the newly glorified formula 
for “recognition value” comes in. 

To induce, on the part of the 
trade or the consuming public a 
universal or unanimous acknowl- 
edgment of inherent quality is dif- 
ficult enough under the most fa- 
vorable conditions, and given all 
the help of old establishment, huge 
volume of trade, or what not. 
For it is for the while not merely a 
question of sustaining a reputation 
for quality among confirmed users 
who are familiar with the product, 
but also of infallibly signalizing 
quality to newcomers who have not 
grown up with the traditions in the 
trade field involved. How much 
more difficult, then, must it be for 
the younger firms of this generation 
that, by the new code, are called 
upon quickly to qualify as uphold- 
ers of quality standards in an atmos- 
phere that is rife with suspicion of 
quality claims. 

Various expedients for “trading 
up’ have been tried in recent 
months, all designed for the educa- 
tion of the public and the conver- 
sion of trade circles to quality 
standards. Experimentation has 
now reached the stage, however, 
where a majority of the explorers 
have come to pin faith to one instru- 
mentality, viz., that intangible asset 
of the quality article which is char- 
acterized as “recognition value.” 
The importance of the conclusion 
will be seen when it is explained 
that “recognition value” is some- 
thing to be planned for and culti- 
vated. History records, to be sure, 
a few exceptional cases, usually of 
early date, where a grateful public 
has taken matters into its own hands 
and has invested an article of com- 
merce with recognition value with- 
out any particular effort on the part 
of the producer. Ordinarily, though, 
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and especially under the urge for 
confidence restoration that is now 
present, it is necessary to project 
“recognition value” and coax it as 
one would a sensitive plant. 

Experts say that some of the 
business men who are preaching the 
cause of “recognition value’ have 
been too ready to translate its symp- 
toms as the substance. When asked 
to define “recognition value’ in 
everyday terms, these enthusiasts 
have phrased their elaboration in 
terms of a trade-mark, a label, an 
exclusive design or model, or the 
“dress” of the goods. The specialists 
say that recognition value is perhaps 
describable as a composite of all 
these things, with some elements 
added, but it certainly is not any 
one of them alone. Indeed, the pub- 
lic has been known to work its own 
will in adopting vehicles of recogni- 
tion as when, for instance, it calmly 
ignores a perfectly good brand, 
which the vendor had provided for 
purposes of identification, and in- 
stead specifies choice by a color 
present in the commodity or its con- 
tainer, without any malice afore- 
thought on the part of the marketer. 

Pinning faith to recognition of 
commodity integrity is hailed as a 
particularly effective “escape’’ in 
the present dilemma, because it car- 
ries the misgivings or questionings 
of consumers or purchasers back to 
original sources. This is deemed 
fortunate because many retailers 
are, through force of circumstances, 
no longer able to maintain narrow 
or inflexible standards of quality in 
merchandise distribution. The tol- 
erant, enlightened customer, no mat- 
ter what his own standards of qual- 
ity, cannot blame his dealer who has 
bowed to conditions. For one thing, 
there have been times during the 
past score of years when no dealer 
could stock only goods of the qual- 
ity he had always bought. For an- 
other thing, competition at the retail 
level has now reached the stage 
where the dealer who would succeed 
in the face of high rents, etc., must 
cater to all classes of trade. Any- 


way, the average customer, what- 
ever his personal loyalty to a dis- 
tributor, has come to feel that he 
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must make his own appraisals and 
selections rather than to rely upon 
retail channels to yield only certain 
trusted grades. And when it comes 
to self-dependence the customer is 
doubly assured when he has means 
at hand to verify the origin of the 
goods at a source that has proven its 
dependability. 


“Quality Pays.” 


The thought that has just been in- 
jected, on the authority of some of 
the campaigners for loftier ideals in 
merchandising, does not mean that 
the retailers are not included in the 
nation-wide scheme of “trading up.” 
On the contrary the merchants dre 
designed to serve as the shock 
troops in this drive to inculcate 
higher standards of purchase. The 
plot is that while retailers will con- 
tinue to carry low-price goods 
even to indulge on occasion in job 
lot sprees—they will consistently en- 
courage the public in the belief that 
quality pays, or, at least, that it is 
folly for the buyer to be misled by 
price alone, unreconciled to quality. 
Again the retailer—for his own 
good and the ultimate satisfaction 
of the customer—is to persuade the 
purchaser to exercise discrimina- 
tion, suiting his purchase to his 
needs. The idea, as to this last, is 
that there are instances where a low 
grade of merchandise will serve the 
purpose of a buyer and that he is 
not justified in paying more than a 
minimum price considering the na- 
ture of his requirements, but that 
when the exactions are more severe 
it is no less the part of economy to 
outfit the utilities that involve a 
larger investment at the outset but 
repay in restrained depreciation. 

Retailers are counted upon to 
subscribe to the cult of “reputation 
appeal” or recognition value as the 
ideal vehicle of trading up, if for no 
other reason than that this strategy 
fits in so admirably with the dealer's 
weakness for hand-to-mouth buy- 
ing as the prerequisite of rapidity 
of stock turnover. By the same sign, 
it is evident that if this technique of 
playing up recognizable individual- 
ity of goods prevails generally it 


will be hard on private brands. For, 
in the case of “own labels” or pri- 
vate imprint goods, the dealer will 
have to do all the work of cultivat- 
ing recognition value. There will 
be no national advertising or general 
publicity to help him and no jump 
sales or transplanted demand such 
as accrues automatically at every 
local outlet of remembered mer- 
chandise, thanks to the loyalty of 
tourists, travelers and new settlers 
in the community. Building recog 
nition value for private brands will 
be all the more of an uphill job if 
the retailer has to overcome the con- 
viction, so deeply rooted in many 
quarters, that private brands are 
always inferior in quality to manu 
facturers’ brands. 

Champions of “trading up” do 
not assume that, with a national ad- 
ministration in power at Washing 
tun notable on the score of its 
achievements in economy, Ameri- 
cans are going to demand quality, 
with no questions asked as to price. 
What they do seek to accomplish 
by the process known as “trading 
up” is to make sure that the pur- 
chaser will consider quality in the 
goods coincident with the quotation 
of prices, not afterward. In other 
words, trading up is but an elabora- 
tion of the old doctrine that realiza- 
tion or recollection of quality re 
mains long after prices are forgot- 
ten. The evangelists, by the by, 
figure that the present is a particu- 
larly opportune time to preach their 
religion because of the record- 
breaking proportion of installment 
sales or deferred payment sales. If 
any customer is to be traded down 
to, assuredly it is not the one who 
is buying on time and who will have 
full opportunity to smart under 
commodity deficiencies while he 
continues to pay. One contingency 
is recognized even by the cult which 
holds that “trading up” is as good 
as done, once the public is persuaded 
that “blood will tell’ in commerce 
The recognizable article must be 
really superior in quality and be so 
maintained if it is to inspire the 
consumer with higher standards of 
living and the complement, higher 
standards of buying. 
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BACK FROM EUROPEAN TRIP.—W. A. Sheaffer, 
left; Glen Buck, right, and Miss Peggy Buck, cen- 
ter, have returned on the Acquitania from Europe, 
arriving at New York on July 30. Mr. Sheaffer, 
who is president of the W. A. Sheaffer Pen Com- 
pany at Fort Madison, Iowa, went to Europe for 
the purpose of investigating the matter of estab- 
lishing a branch for his fountain pen business in 
Canada. Mr. Buck and his daughter crossed the 
Atlantic in the interests of advertising. Mr. Buck 
is a well known advertiser, being president of the, 
agency bearing his name in Chicago. 
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MARCHANT CALCULATING MACHINES EN ROUTE TO 
UNITED STATES NAVY HEADQUARTERS.—This single or- 
der was for 130 machines. 
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FIRST FLOOR PLAN 


SCHWABACHER.- FREY STATIONERY CO NEW STORE 756 5.BROADWAY LOS ANGELES 


4 DIAGRAM OF THE NEW STORE OF THE SCHWABACHER-FREY STATIONERY COMPANY IN LOS ANGELES, 
PRESENTS A CAPITAL LAYOUT FOR THE FIRST FLOOR OF A LARGE STATIONERY STORE.—Dealers throughout the 
ountry will be interested in examining this floor plan in connection with the descriptive article presented on a later page. 
Here everything is laid out with a view to economy of space and convenience for sales people and customers. The show windows 
are remarkable for their capacity, considering the frontage which fs availahle 
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AN INTERESTING WINDOW DI 
PENCILS IN THE WINDOWS OF 
OF HORDER’'S, INC., CHICAGO 
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AUTOPOINT 


ABOVE IS A WINDOW DISPLAY WHICH PRESENTS EI 


FECTIVELY SOME OF THE ADVANTAGES OF THE UND! 
WOOD METHOD OF MACHINE BOOKKEEPING.—This is 


the most recent of the series of displays brought out by the 


wood Typewriter Company for its branches in all parts 
eountry The display was recently shown in one of 
street windows of the company’s New York office 


ON THE LEFT A NEW OKLAHOMA CITY STORE 
house of The Schiff-—Mayer Company, 112 West Main str 
tusiness was founded eight years ago at 124% West Ma 
Two years later their growing business forced them t 
premises o they moved to 12 North Broadway) Just 
new store at 112 West Main was leased t 


formal opening held 


1 
| | 





.| 
: 

















AN ENGLISH STATIONERY STORE WINDOW FEATUR 
ING PULLIN’S MAPS.—Note the outlined map of Englar 
drawn on the window glass with the map showing in 


and books in stalls on either side of the map display 

















HOEVER would have thought 
fifty vears ago, when the Rem- 
ington typewriter as pioneer 
was for the first time exhibited in pub 
lic at the Exhibition in 


Philadelphia in 1876, that the writing 


Centennial 


machine would conquer the world? 
It was my good fortune as a youth of 
twenty-two to have charge of the Rem 
which consisted of 


ington exhibition 


a few specimens of No. 1 Remington 
machines, writing only capital letters 
that 
period a number of lady typists who 


We had a printed 


However, we had even at early 


did very fast work 


form letter in typewriting for visitors 
to send to their friends as a memento 


ofr the 


Exposition, we only putting in 


the address on the machine, for which 


we charged 25 cents each, and we did 


a rattling trade, as it was one of the 


greatest attractions 


Many visitors laughed outright when 


they saw a comparatively large ma 


chine being used for writing letters, 


comparing it mentally with a simple 


other visitors who did 


penholder. For 


not like the tenor of our form letter 
we wrote for them on the Remington 
from dictation or from copy. The ma- 


jority of folks looked underneath the 
typewriter thinking there was some 
kind of mystic machinery hidden some- 
where I remember very well selling 
a Remington to a Russian prince who 
had 


I was very proud to instruct him in 


come over in his own yacht and 


the use of the machine and to be in- 


vited for dinner. I also sold a Rem- 
ington to one of the professors of Wil- 
liams College, Cambridge University, 
England, and strange to say, when | 
sent by 


in 1889 to 


was the Remington Company 


England as organizer, | 


found the Remington still in use and 


doing good work for Williams College 


in Cambridge 


One day we had three gentlemen 
visitors from Dakota who asked for 
a price list and examined the Rem- 
ngton closely Thev wrote their 
names on the machine and promised 


o come back after consulting their 


friends 


After some time they turned 


up again and said they wanted to buy 


a machine and gave us an address 
where it should be sent. One of them 
laid $1.25 on the desk asking for a 


receipt. I could not quite grasp the 


meaning of this, but thought this was 


for freight and I told him that that 
could be paid at the other end. Then 
he showed me the price list he had 


secured from us where, unfortunately, 
a small point like a period was printed 
between the dollars and cents figures, 
so that it looked like $1.25 instead of 





Page 25 OFFICE APPLIANCES For September, 1926 


| Snapshots and Sketches 


The Typewriter in 1876. 
The Pioneer of Fifty Years Ago Tells 
the Story of the Reception of the 
Model 1 Remington at the Centen- 
nial Exhibition. 
By John Birney. 
Editor's Note Those 


the impressive 


who have seen 


exhibition of the com- 
plete Remington line at the Sesqui-Cen- 
tennial Exposition have noticed another 
exhibit in the 


same booth of historical 
interest namely, the identical Vodel ] 
Remington exhibited at the Philadelphia 


Centennial of 1876. It is a 


little interest that John Birney, 


fact of no 
who had 
charge of the original typewriter exhibit 
at the Centennial, is Mr. 


who has resided in Germany for 


living today 


Birney, 


many years, contributes the following 


interesting story of the reception ac- 


corded the new invention on the occa- 
sion of its first public exhibition, half a 
century ag 

$125. When I explained the mistake, | 
thought the three of them would wipe 


the whole lot of us from the face ot 


the earth, and they roundly denounced 





us for a downright lot of cheats. The 
JOHN BIRNEY 

scene attracted quite a crowd and we 

were jolly glad when the gentlemet 


from Dakota took up again their $1.25 
and departed. 

Some other visitors again called our 
attention to the fact that it 


considered an insult by 


would be 
educated peo- 
ple to letters in 


receive print, as 1 


thev were not able to read handwriting. 


This argument was put forth even 
vears after in Scotland and Ireland 
where users of Remington typewriters 


#5 





told us that they had had typewritten 
letters returned to them by business 
friends who gave as the same reason 
that they did not like to have printed 
letters sent to them. Almost univer- 
sally it was asserted by the public 
that it was quite impossible to write 
faster, or even as fast on a machine 
as with a pen, but we were ready to 
bring the proof of our assertions op 
the spot. We would ask some person 
to sit down at the desk and write at 
a given signal a short sentence with 
a pen for one or two minutes over 
and over again, while one of our lady 
typists would do the same on her Rem-. 
ington. Some one from among the 
spectators was asked to act as time- 
keeper and, as a matter of course, the 
machine always was the winner, writ- 
ing at least three times as much as the 
pen-writer. This kind of knock-down 
argument procured for us a number of 
customers and many prospects. 

One day a gentleman came to us 
with his son, a youth of eighteen, who 
did not have the proper use of his fin- 
gers, and could only write by holding 
with both hands. We made 
him sit down at the Remington, and 
although he at first was rather timid, 
he took courage and it was touching 
to see him write his name. The father 
bought the machine and told us after- 
wards that the son was so infatuated 
with the typewriter that they had to 
take him away from it for fear he 
would overdo the use of it; buat after 
leaving off, he locked it up every time, 
carried the key in his pocket and would 
not allow anyone else to touch it. 


the pen 


Although we ourselves were very 
enthusiastic about our Remington, yet 
we hardly would have trusted ourselves 
to predict the present wniversal use 
of the writing machine the world over- 
That the Remington has stood the test 
has been proven by the progress it has 
made during half a century. 

| must confess that I still consider 
it a great privilege to use the type- 
writer for matter which I do not wish 
to entrust to others, and I cam only 
give the good advice to all young and 
even elder folks to follow my example 
in acquiring the use of the writing 
machine. 

Note.—It is always a privilege to 
publish the recollections of veterans in 
the typewriter trade. The machine is 
now so generally known as the key- 
the arch of office machines 
that the memories of the men earliest 
with the manufacture of 
typewriters are of real historical sig- 
nificance. 


stone of 


conencted 








¥S 





Legal Weight of Statements Printed on Letterhead. 


By Leo T. Parker. 


N VIEW of the large volume of business being trans- 

acted by mail, it is easy to realize how important it 

is for executives to understand the exact legal status 
of letters written on a letterhead which contains the cus- 
tomary printed statements, notifications, promises or other 
information. 

As a matter of fact, the law is fairly well established 
that the statements of a printed letterhead have little or 
no Anfluence in changing the meaning of a contract or 
letter which is penwritten or typewritten on it. 

In a recent case the Court explained that where a letter 
is written on a firm’s letterhead by a person with the proper 
authority, and the offer submitted in the letter is accepted 
by the receiver or addressee, the letter takes the form of a 
contract which may be introduced in later litigation to show 
the original intentions and understanding of the parties. 

A review of a few previously decided cases probably will 
convey the desired information better than mere expla- 
nation. For instance, in a quite recently decided case it 
was disclosed that an employee wrote a letter which con- 
tained statements that conflicted with the printed form 
of the company’s letterhead. During the litigation the 
Court said that it is a well established rule of law that 
where there is conflict between a printed and written part 
of a contract, the written portion is always effective. And 
further, since the printed statements of the letterhead were 
contradicted by the typewritten body of the letter, the 
letterhead was of no consequence or effect in settling the 
discussion. 

In another case where a firm’s letterhead contained the 
printed notice, “all sales subject to immediate acceptance,” 
the Court held that such a printed notice is of no effect 
where the body of the letter offered certain commodities 
for sale at a stipulated price good for a specified period. 

In still another case a contract of sales was written on a 
billhead which contained the printed notice, “No special 
and no claim for laber or damages will be 
In the body of the contract was written the 

“This boiler is guaranteed free from defects 
The boiler proved defective and the pur- 


warrantee 
allowed.” 
stipulation: 
for one year.” 
chaser instituted legal proceedings against the seller for 
the purchase price. The Court held that the purchaser 
had a legal right to compel the seller to make good the 
guarantee that the boiler was free defects for the 
period of one year, although the printed form of the bill- 
head contained a conflicting statement 
Another litigation involved a contract 
in its written part that a small part of the selling price 
A printed portion 


trom 


which specified 
was to be paid in monthly installments 
of the contract contained a stipulation that the purchaser 
agreed to accept the merchandise and pay the full price 
upon delivery. The Court held that the written portion 
of the contract superseded the printed 
purchaser was required to pay only a small part of the 
cost of the goods upon delivery and the balance in the 
monthly installments as specified in the written portion of 


portion and the 


the contract. 

At various times the Courts have entered into an expla 
nation of why the law is thus established. For example, 
it has been said that the reason a printed part of a con- 
tract is less effective than the written portion, is because 
a printed form is intended for general use, whereas the 
typewritten or written words represent the language orig- 
the contract. Another Court 


inated by the persons of 


said that the meaning of a contract certainly may be ob- 
tained from the part which is compounded by the parties 
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themselves, better than other parts that have been written 


by another and disinterested person. 

Sometimes the typewritten portions of a letter are incon- 
sistent and contradict each other, under which circum 
stances the Courts hold that one portion qualifies the other 
a construction must be given so as to arrive at the 
the parties at the 


foolish to 


and 


time the contract was 


that the parties 


intentions of 


entered into, as it is assume 
intended ambiguous statements. 

An example of a contract that is decidedly ambiguous is 
supplied by the records of a case in which it was disclosed 


that two persons engaged in a written agreement whereby 


one of the individuals agreed to sell articles of merchat 
dise to the other. A statement of the printed contract 
form read: “No objection to any kind of cedar.” A writ 


ten portion which was inserted between the lines read that 
the articles were “to be yellow cedar, first growth.” In this 
case the Court that it 

other of the parties who signed the contract failed to read 
that the 


said was quite evident one or the 


it and, therefore, it 1s proper to assume pers 
who inserted the written portion, which specified that th 
merchandise should be of a particular grade, intended th: 
contract to be read that way, and the other signer undoubt 
edly read that particular stipulation, although he may not 
have read the printed portion. 

rhe same law applies to one and all forms of contracts 
It does not matter whether the contract is for the sale of 
a bill of goods, or for other purposes. 

For instance, where a litigation involved a bill of lading 
hability 


that contained a printed statement by which the 


of the railroad company was limited to a specified amount 
in case the goods were lost, the Court held that the hand 
specified an 


effective 


written portion of the bill of lading, which 
amount in excess of the printed limitation, was 


the same as if the printed form of the bill had not con 
limited liability. 


tained the notice of 


In another legal controversy which resulted over a di 


agreement concerning the payment of interest on a pron 
issory note, it was disclosed that the printed portion 

the note specified that the note bore six per cent interest 
and in another portion it was written in handwriting that 
The Court held that the 


compelled to 


the note was without interest 
borrower of the money was not pay the 
lender interest for the use of the money, because t! 


written part and not the printed part was effective 
On the 
printed portions of a contract or letterhead are ineffective 


other hand, it must not be assumed that the 


under all circumstances because where a contract is writ 
ten on a letterhead 
ments which do not conflict with the written body of the 
letter, both I 


bound by the printed 
statements contained therein. 


which has reasonable printed stat 
parties are 
And this is true even though 


generally 
a party to the contract does not read the printed notices 
information. 

An illustration of this phase of the law 
the records of a litigation between a company and a met 
chant. The regular form of the company’s billhead cor 
tained words to the effect that the firm was not responsibl 


is supplied 


for money paid to its salesmen. Litigation developed b: 


cause of the fact that a salesman failed to report 
receipt of money paid to him by the merchant. The Court 
held that the company was entitled to recover the amount 


of the bill from the merchant which was previously paid 
to the salesman, although the merchant testified he did not 


+) 


see nor read the notification on the bill to not pay ( 


salesman. 

Another example of a 
usual theatre ticket which has printed thereon a notice t 
the effect that the management reserves the privi 

(Continued on 184.) 


common printed contract is a 
theatre 


page 
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Mr. Allen Speaks to Atlanta Junior Commerce 
Chamber. 
Atlanta, Ga., 
Commerce, at one of its weekly luncheons, Ivan Allen of 
the Ivan Allen-Marshall Company, declared that Atlanta’s 


In a speech before the Junior Chamber of 


$250,000 advertising fund is being expended to bring quality 


into Atlanta rather than quantity, and in bringing zone 


headquarters of national concerns to the city rather than 
additional factories in new industries. 

Mr. Allen said it was wrong to measure a city by the 
that it 
nature of the people 
Atlanta, judged by the latter standard, which is the 


only real standard, he 


number of its population, but should be judged 


by the substantial who are its inhab- 


itants 


said, is one of the leading cities in 


the country, and far outstrips any other city in the south- 
east 
Illustrating this point, he said that the per capita bank 


Atlanta was $18,000 annu 
considerably 


$8,000, and in Milwau 


every iabitant of 
Buffalo, a city 


number of inhabitants, it was only 


clearing ot 


ally, while in larger in the 





IVAN ALLEN 


kee a city 


was only $4,000 


several times larger in point of population, it 


Big Industries Avoid Cities. 


At the outset, he stated the commission realized that big 
industries would never come into city limits with huge 
factories, as they have realized that it is cheaper and bet 


er for all concerned to have their mills in separate villages 


ot their own 

[The commission also realized that unless the strictest 
truth was followed in all copy, the advertising would never 
do the city an\ oot and that at all times nothing but the 


j 


used 


Atlanta's greatest asset,” he said, “is the strategic loca 
tior There isn't any question at all but what the south 
east can be served more quickly from Atlanta than from 
ul other po 

With this in mind, we have gone after 1,300 large na 
ti concerns, and are trying to induce them to establish 

ncl headquarters in Atlanta, to serve the south, and al 
ear we have secured more than 100 And we will get 
I more of t as time goes on, and the national con 
cerns realize that in. order to meet competition they must 
es sh zone eadquarters in strategic points throughout 

e country 

l strating his point about bringing quality rather than 
qt t Mr. Aile cited the case of a large eastern man 
fac g plant, employing 100 people with an nual 
pay of $100,001 that des:red to come t Atlanta He 


———__—_—— 995, 
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said that investigation revealed that the plant employed 
only the cheapest kind of labor, and that the highest salary. 
250 monthly. 


Prefer Better Salary Men. 

“On the other hand,” he continued, “there was a national 
concern that was ready to establish a branch office in the 
south. It would employ 15 men at the same pay roll as the 
manufacturing plant employing 100 cheap laborers. 

“We got the branch office, but turned down the plant, 
and in so doing we brought 15 men to Atlanta, all of them 
drawing good salaries, who will be a help to the commu- 
nity, rather 100 people, many of whom eventually 
would become a burden on the city.” 

Mr. Allen said that a year ago, Atlanta was overbuilt, 
that dull, that there were hundreds of 
stores, offices and houses for rent. 


any employee received was 


than 


times were and 

Today, he said, through the magnificent work done by its 
citizens in establishing the advertising fund, Atlanta is go- 
ing ahead by He said that it was im- 
possible to secure a suite of three rooms in any office build- 
ing in the city, and that another large one would have to be 
built immediately, that all the hotels were crowded at all 
that all vacant houses and apartments 


leaps and bounds. 


times, and nearly 
were rented 


Rubber Stamp Alphabetical Sets Coming Back. 


By James V. Murray. 


“Rubber type sets, particularly the solid rubber variety 
to be set in various styled holders, are coming back into 
recently remarked S. Pels, secretary 
Moise-Klinkner Company of San Francisco, which 
operates a five factory and office building for the 
of office appliances at the corner of Market 


popularity in ofhces,” 
of the 
story 
manufacture 
and Fremont streets. 

“We manufacture many of our own lines, some of them 
patented appliances, and since 1873 have been rather well 
known for our rubber stamps. 

“Improvements made in the quality of the types, and 
holders, have helped to re-establish the 
We now find 
them of great help ourselves in our own business. 

“Then there are many new styles of these rubber type, 
of better quality than ever before, representing many fonts, 


especially in the 


rubber stamp alphabetical set in the office. 


speaking in the printing sense. 

with using these sets in the past has been 
due to leaving them on the hands of the office boy, who 
a new set, would generally have the 


“One trouble 
within a week, with 
type thoroughly pied. 

“Since the advent of the reproducing machine, of which 
there are several good ones on the market, and which are 
really composing and printing machines, the job of pick- 
ing up type and setting it, in the office, has drifted out of 
the hands of the office boy into those of older and more 
clerks, sense of 
And these, operating the reproducing ma- 


reliable and intelligent women with a 
responsibility 
chines, have taken over the stamp sets as well. 

“If the office boy takes a hand in the game at all, these 
days, it is just to punch the assembled stamp on the paper, 
not to set the type in the holders and distribute it back to 
the boxes after use 

“I spoke of some devices of our own patenting and one 
most popular of these, for use in shipping rooms, 
are our printing wheels, with the type set in the cylinder. 


self-inking, from rollers attached, can be used 


of the 


These are 
on both rough and smooth surfaces, and give a clear, even 
impression on bales, staved barrels, and on round packages 


kind.” 


or every 
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Once More the Thorn Under the Saddle 


Being Some Interesting Notes by B. C. McCoy of the Office 

Outfitters Company, Inc., Birmingham, Ala., and Henry 
W. Stewart, Manager of the Retail Department of 
the Smith Printing Company, Williamsport, Penna. 








és OUR June arti le in Othee \pphances, ‘The Thorn 
Under the Saddle,” was of such interest to me,” 
said Mr. McCoy, “as to prompt me to send out a 
questionnaire in a letter addressed to fifteen dealers in othe: 
furniture, sounding them out on the following questions 
“Should the manufacturer expect the dealer to handle 
and service his products sold direct to national buyers whet 
in most instances the dealer's profit is far less than his cost 
of doing business 


Is it any wonder that ninety-five per cent of the dealers 
have dec'ared against such practices?’ 

“No dealer can survive selling merchandise under cost 
of operation, and no manutacturer can look forward to a 
healthy, profitable dealer relationship when he forces such a 
condition by accepting contracts for merchandise to be de 
livered into the dealer's territory, either direct or by his 
representative dealer, without such contracts carrying a 
profit for the dealer 

“I have just read the August article on this subject and 
certainly to me the excerpts from dealers’ letters sound a 
kev-note of warning, one that it is hoped will be heeded 
[ quite agree that no manufacturer has ever been able to 
live on direct business secured, and it is well for the manu 
facturer to carefully consider the matter of selling direct 
or to the national buyer before adopting such a policy. In 
quoting from replies from my questionnaire, a prominent 
southern dealer writes 

““One manutacturer whose local account we have re- 
quested we co-operate with them by delivering, charging 
and servicing their product, giving the customer 40 per 
cent off their list. We get 50 per cent at the factory 

“Can you imagine a dealer’s business growing under suc} 
practices? Another writes 

“*A manufacturer whose product we have sold locally 
for ten years (and without selling cost to the manufacturer 
wrote to know tf we would deliver their goods as ordered 
to the local office of a national corporation, if they would 
replace such quantities as were delivered back into out 
stock—without cost.’ Can you beat it? 

“It is agreed by the dealers that the manufacturer has 
his side of the question, and I believe they recognize all 
the facts as set forth in your August article and stand ready 
and willing to discuss ways and means for the working 
out of a proposition that will elevate the business to a 


higher plane and one of profit to both dealer a1 
facturer 

“It is my sincere wish that the Washington « 
will take a long step toward that end.” 

At the recent convention of the Pacit Northwest St 


troners Association the following resolution was 


pearing this very subject 
“Whereas, our attention has been called to the fa 
manufacturers of filing cabinets, desks, chairs at 


furniture have made a practice of entering into 
for the sale, direct to various corporations, of merchat 


at varving discounts from their published lists, whi 


the manufacturers have asked the various aut 


chandise 
ized agents located in the Pacific Northwest, 
Washington, Oregon, Idaho, Montana and Utah, 
from such merchandise and to grant the discounts agi 
to have been given to said corporations by the ma 
turers; and 

“Whereas, it is believed that the trade is to a 


extent harmed bv such direct arrat gements betwee 


facturers and consumers, and that it 1s in the interest 
the trade as a whole that manufacturers should deal dir 
ly with their dealers; and 


“Whereas, the cost of doing business in this territ 
| | 


not uniformly permit the authorized agents to grant 


discounts contracted by the manutacturers when the ser 


ing of merchandise is given the proper atte 
there tore be if 
“Resolved, that we, the members of Pacific N 
Stationers Association, 11 open meeting at cor! 
Vancouver, B. C., hereby protest that such pra 
detrimental and harmful to our industry, and requ 
the practice on the part of t tacturers be 
tinued 
“Dated this 25th day ot June, 1926 
‘PACIFIC NORTHWEST STATIONERS ASS}? 
“By (Signed) kK. R. TERRY, President 
E. J. CHAPMAN, Secr: 
Henry W. Stewart Gives His Views. 
Mr. Stewart in his letter to Ofhce Appliances says 
“Your article, “The Thorn Under the Saddle,’ appear 
in your June issue, struck a responsive note with us 


the things mentioned there have happened t s 


certain ot 











oe : 


time and again, and an incident of this last week has 


brought the matter home to us again 
“Situated as we are in this section of Pennsylvania where 
there numerous furniture factories 


are we have many times 


experienced trouble with these manufacturers in that they 
will sell direct to the user, in this locality at least. 
“During the past week we took up with one of them the 
desks to be 
them. 


matter of a number of supplied in a special 


finish not stocked by By telephone we got the time 


fill the order and then 


Phe 


members of 


required to quoted our customer 


the 
that he 


accordingly. customer wished to take 


matter up 
and stated would 


When the 


him he told us 


his firm 
or two’ had 


had 


us within a day or two. ‘day 


called 


desks direct 


advise 


elapsed and we that he 


upon 


purchased the from the manufacturer 
Mat V 


ifacturer in question. He 


times we have discussed this proposition with the 
‘a 


appears Oo be anxious to 
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rn. 





sell to the dealer in carload lots as often as he can, but if 
an office next door to the dealer goes to the manufacturer ° 
a desk, the desk will be sold to this office direct, and 
nothing is said about the dealer's stock of the same line, nor 
would the dealer get anything in the way of commission. 

“Anything that can be done, through the National Asso- 
otherwise, should be done to make the manufac- 
turer see that lose a few small orders now 
then, the bulk of his business will come through the 
retailer, and that a hard and fast rule to this effect will be 
well as the retailer. Such a hard 
and fast rule will have our hearty support and we will be 
glad to back up the agency used to bring it about. 

“While we but a this matter, we 
believe that we thinking along the right lines, and if 
the retailers will give the proper support, a cure 


effected 


or 


clation or! 
while he may 
and 


beneficial to himself as 


are small ‘voice’ in 
are 
enough ot 


may be 


Cost Plus Five Per Cent 


Being the Substance of an Interview 


with an Indiana Dealer 


in Office 


Equipment and Office Furniture on a 
Phase of Office Furniture Selling. 


CALLED on 


response to a 


a lawyer in my town the other day in 


66 


telephone message,” said a Hoosier 


dealer in the office of this journal the other day. 


his lawyer greeted me cordially when I came in and said 


that he had taken another room 


Lid just and wanted some 
yookcases and new desks. I replied that I would do my 
best to fix him up. I told him that I could fit him out with 
bookcases and a desk to match his other furniture very 


promptly. He asked me how much the cost would be and 


I told him, naming a figure which was my regular pric« 


tor the merchandise and service. ‘A little high, aren’t you?’ 


1e asked. ‘No,’ I replied, ‘that’s the best I can do and 
make anything myself,’ Immediately he turned to the tele- 
phone and called up a household furniture dealer on my 
street. ‘Say, Jim,’ he said, ‘what will you sell me a desk 


and about sixteen sections of bookcases for? What? Oh, 
Thanks.’ 


Jim down the street 


all right Turning back to me he said, ‘I can get 


hem from 


tor about a third less than 
you quote. How about it?’ 
I said, ‘All right If he can 
sell goods for a _ third less 
than I can sell them for, he’s 
welcome to the order because 
I know I can’t do it and make 
inv money 

[he household  turniture 


dealer | spoke of did not carry 
stock, but he 
quoted factory cost plus freight 


he oods in 





books and did everything but show the goods on his floor 
and use sales effort to dispose of them. I figure that in 
actual money on this one deal he barely broke even. Figur- 
ing the deal as part of his year’s business he lost. The 
order, in words, did this dealer no good and he 
prevented some one else from making a legitimate profit 
and refused to make one himself. The price he charged for 
the bookcase was less than the wholesale price of open steel 
shelving which I could have induced the lawyer to buy at 
less than for the sectional bookcases. 


other 





a price considerably 
“One day, in another town not far from our own place, 
| figured on a deal involving some desks. The order went 
to a household furniture dealer in a nearby town. Later I 
called on him and asked him how he did it. He said, ‘I 
made five percent.’ ‘Five per cent?’ I asked. ‘Well, I 
just sent the order to the factory and they delivered and 
gave me five per cent of their price.’ ‘Well,’ I an- 
swered, ‘you figure that you 
made five per cent? ‘Yes.’ 
‘I notice your price on that 
dining room suite is $385. 
I'd like to buy a suite just 
like that if you will order 
it from the factory and let 


me have it at cost plus five 
per cent.’ ‘Oh, I could not 
do that,’ he said. “Well, why 
What is the difference 
selling desks and 
tables?’ “Well, 


not? 
between 


dining room 








ee ee you see,’ he replied, ‘this is 
the risks lir 1 y > ro s c . 
ks, directing the good part of my regular stock and 
t< «} ] rom - cam 
© oe ee | have to make more than 
tory 1 ) ‘r words . ‘ . ; : 
ecvouirteieeyp es o. five per cent.’ ‘Then,’ I replied, 
an ; ymmodatien deal 1e eR is ; <i 
a eae ee THE LARGEST FILE ROOM IN THE WORLD.—Sec- ‘if you have to make more than 
rder was not a large one tion of the world’s largest file room, showing Capt. W. E : 2 
j h 1 nded nlv fav Chickering. officer in charge, and Harvey Gram, at right hve per cent on one line, 
ang yet he cemanded only © chief clerk This is the Tennessee Division of the Se- A : 
per cent above the factorv lective Service Division of the Adjutant General's office, I don t see why you sell an- 
, - Washington, D. C. In the files of this division are 24 :; a 7 
ost He took the responsi- 000,000 names of men registered under the provisions of other line related to it at rot 
] ¢ the Selective Service Act These were recorded by 4,648 ver cent. If you can make 
bility of ordering the goods draft boards, and 120,000 files are used to hold the records I : J 
and of seeing that thev were Seven buildings at the Washington barracks contain only money selling desks at cost 
: ; these records. which are written on enough paper to cover 3 . i On 187.) 
lelivered, put the deal on his six sections of land (Continued on page ‘ 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the othces of this 


journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 


branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. 
so many as at Chicago, there will be found the same desire to serve. 
traveling abroad are cordially invited to call 


facturers or their representatives 


upon Office Appliances’ London correspondent, Mr. 
18 Templars Avenue, Golders Green, London, N. 


While the facilities at New York are not 
United States manu- 


W. Teignmouth Shore, 
W. 11, England 


Mr. Shore’s knowledge of the office equipment business and 


its possibilities in Great Britain 
to those desiring to 
British 


valuable 
the 


makes his counsel 
cultivate 
Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars 


London, August 3, 1926 
S 1 have pointed out before, | am rather kandi 
capped in having to write my letters to you some 


three weeks and more before they will be read. So 


that any general news I send along is apt to be stale 
But what | wrote last month has not become stale; I wish 
it had. Things are now very much what they were then 
in the trading world here and in Europe generally Che 


coal strike is still with us and no real attempt either on 
the part of the employers or of the workers is being made 
to end it. Why this is so I might hazard a pretty accurate 
guess, but these pages wisely keep free of politics, 
that this 


increases but 


espe 


cially those of other countries. Each day strike 


continues the evil it is doing not only grows 
more permanent. We are losing trade that we shall never 
regain; which means we shall have less money to spend 


More 


friend has said that he is sorry to see me in so pessimistic 


on imported goods. than one English business 


a mood; I have replied that | am sorry to be in it, but 


don’t see my way to get out of it; will they kindly show 


They talk generalities about a change 


me the way out? 
for the good being on the way, applying soft words to 
hard can see, getting no forrarder 
We have 
been talking for several years now about the good time 
On the top of 
this 
turmoil in France, which is not by any means yet stilled: 
folk; all 


French not only object in 


facts, but as far as | 
toward a solution of the difficulties that face us. 


that is coming—but it cometh not, I say. 


our home troubles, our immediate pinches, comes 


far from it; for the French are a funny men 
object to heavy taxation; the 
words but in deeds. The france has got the jumps—when 
will it settle down? My optimistic friends cannot tell me 


<+> 


Turning to more pertinent matters from the immediate 
office appliance point of view: Without going into details, 
and most decidedly without expressing any opinions, the 


newspapers here have stirred up anent the debt from us to 


you a quite unpleasant feeling of almost anger and this, 


Avenue, Golders Gre en, London, N i ee. 


Telephone, Speedwell 19s] 


of course, does not help the selling of American goods 


This, and the remark of the king to which I have s« 
times referred, have not done the typewriter trade any ¢ 
and the decline is lasting longer than most of us 
it would. I fancy, if they were quite candid, mat 
American typewriters here would admit that they 


going through a rough sea and are getting a pre 


siderable buffeting It is not universally so: one 


low tells me that “we are keeping up our end and 


taining our figures, but not creating records 
better than if it was wors« Probably the porta 
suffering the least, and one I know is doing big 


ness than ever before; the reason being that tl 


direction, as tar as British-mades 


But 


tition in this 


most ot those witl 


cerned, is practically nil 


have talked on this sad point discreetly look wis 
though they could-an’-they-would say a lot, but 
“better to let sleeping dogs lie Chere let’s let it 
month perchance I can say more detail 


<_-o-—> 


Some astute men take a much 


and I most sincerely hope that they are right an¢ 
F. J. Allen of the ¢ 


am mistaken. Here, for example, 


bia Ribbon and Carbon Manufacturing Compar 
me: “I cannot say that there is any news 
importance to forward you, as business in genera 


brisk since the disl 


know, has not been particularly 
caused by the recent general strike 


trouble. I am glad to say that my company, 


receiving a full share of the good things which are 9 
along, and I am hopeful that much better business 
result when domestic matters have settled dow: 


think the 


trade and 


surely cannot be much longer delayed. | 


in expect 


should bring big improvement in 


of this, it is more than likely that we shall greatly exy 
our office and factory space in the very near 
Well, well, we shall see what we shall see that’s al 
much prophesying as | dare indulge it 








Here's a nice little bit from the Twinlock News, issued 
by Percy Jones: “You hear people say that business is 
dull Business is never dull, but oftentimes people are 

siness or Busy-ness is the state or condition of trade 
( | by busy people. If we all buzz ‘round like busy bees 
tl ve shall get plenty of business or buzziness, tor you 

spell it that way if it helps to make our meaning 
cl This remark is addressed to the stationers who 


lock products. And it interests me all 


e more because a few days since I had much talk with 
stute men from your side—one a manufacturer and 
t a landiser Mr. Manu Imost laughed 
ice—a s an awful nice face to laugh int I 
says he I told him point blank that he knew hing 
he mentality of the British buyer and still less of 
} t f the British retailer hen he ma ined, 
s he forcefully did do, that they were much the same as 
thos your sid I assured him that the British retailer 
is een reduced t the level of a distributor, one who 
ders does not get out to get ther order 
takers, not order-getters He would not believe m« | 
k he believes me now, although being a te 
lid not call me a —— — descendant of and supe 
Ananias The way, and the only way, t sell 
American goods in this country is with a mix e, dis 
ide Vit the advice of experiel ced sellers here of 
\ " and British methods The proportions of th 
vary according to the goods, the money t be 
spent, and various other conditions known only to Brit 
asked my friend what he would think of m« 
g t side with a line of goods tl 
th several of your own and set to work to sell 
t st < exact lines of attack that had succee ed 
He was not to be caught; he twinkled, and hanged 
S ect. Now other friend, Mr. Merch., is wiser 
that he is so because he agrees with me He agreed 
e before s his first visit to this happy land 
ith me still more when |} had seen a lot 
i 1 lot—the latter being tempted to do so ‘ 
eally, it would not be worth returning this 
ch ve so often before tried to press ‘ 
t ther: many Americans still who k \ 
st as little about us as most of us know about you 
it! \t ire not beh ) n eve I g! 
<—e-—> 
ne e upon us; and a slight portion « 
ire all feeling that this wor S t 
| S ] and i pea d il ( us Y 
ess tft i wat just it presel S( news S 
S d tha | dor t se! la g more this time 
\\ ‘nei S ; 
Roneo and the British Strike. 
\ uunt of the activities of Roneo, Limited, Londor 
gland, durt the period of the strike in Great Britain 
esting lined n the lune-Jul ssue of “The 
IR Sale I Chey believe tl it they a 1 
the e Evening New London's leading 
s | S t of arvelous . lette irn 
was eived by th IX (omy m 
e ( liarris, Sec iry to the Kad that rna 
the case of the London Evening News, a daily edi 
twee 40,000 and 50.000 was I ed by tl Roneo 
ss during tl] strike The sheet was foolscap packed 
‘ s. Both sides were used, which, of course, made 
double the nur impressions. In one day an edition 
50,000 was produced in only four hours. In all, 359,000 
opies, or 718,000 impressions, were printed by the Roneo 
for the Daily News The Financial News’ Roneo editions 
consisted of four foolscap sheets duplicated and pinned. 
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During the 
86,000 


Phe 


founded 


I on 
form in rece 
urgently; b 
impressions 
ised and so 
the spirit of 
teers, that th 
thanks and a 
Another 
direct r 
to keep that 
subscribers 
weekly papet 
Roneo bran 
in 


busy 


most ol 
turning 
} 


lishe rs, at the 


department 


knowledgment 


ters of appre 
of the Roneo 
strike peri 


produc ed 


Press and i ur! 


emergency or’ 


average 


spect 


ir 





week the number of copies produced was 


ion Observer, famous Sunday newspaper, 


in 1791, was produced by Roneo in an abbreviated 


rd time An edition of 40,000 was wanted, 


th sides of the sheet were used—equal to 80,000 


[t was printed and ready by the time prom- 
pleased the directors of the paper with 
enthusiasm of the Roneo operators and volun- 
ey sent the Roneo Company a strong letter of 
ppreciation for their work. 


were 


fine testimonial was received from the manag- 


of the Statist, whose Roneo bulletins helped 
publication in touch with a large number of 


who would otherwise have been without their 


\ total of 26,000 copies was produced. The 
hes had the same record of fine performance; 
large provincial cities, Roneo offices were 
out emergency editions for newspaper pub- 
same time carrying on the usual duplicating 
with each branch. In ac- 
of this service, the Roneo received fine let- 
\t Aberdeen, the local branch office 
achieved one of the best performances of the 
In spite of having a very small ‘staff, they 
fewer than 250,000 copies of the Aberdeen 
Aberdeen Evening Express, in 
operators and volunteers attained an 
1 of 500,000 per hour throughout the day, and 


rk, connecting 


ciation 


the 


the quality f the work was excellent. 

\t Hull, the publishers of the Eastern Morning News 
and the associated papers, called for help, and, in compli- 
ince witl s request, news bulletins of the two papers 
were produced on the Roneo type and duplicator. Similar 
aid was given to the publisher of the Leicester Mercury, the 
Northern Dai Telegraph of Blackburn, the Sheffield In- 
dependent and the Sheffield Mail, the Eastern Daily Press 
of Norwich, and others. Provincial weeklies received equal 
aid, also a iber of trade papers and periodicals, includ- 
ing the Yorkshire Evening Argus, Sunderland Daily Echo, 
Huddersfield Examine Halifax Courier, British Weekly, 
Blackpool razette, etc 

Che total silencing of the press created the biggest sensa- 
tion of the strike. Britain never before had a trade dis- 
pute that xht about such a complete paralysis of a 
great indust1 Che public felt the lack of news, keenly; 
Imost { e first, rumors of all kinds began to get 
about. On Tuese May 4, the first day of the strike, in- 
quiries cal to the Roneo office all day from publishers 
regard the possibility of producing emergency editions 
ind news é S \ccordingly, huge stocks of paper 
were assembled, and all available machinery was mobilized, 


and the Rone 


job printing « 


electric Rone: 


of operators 
born and 

ized and the dup 
teers, turne 


Whe it 18 


nciet 
Sister 


tens of thous 
ot work in 
has computed 


produced duri 


Max B 
The Ameri 


announces the 


| H as its 


Philippine Isl 


Bisl ‘ 
ishopsgat 





» building began to have the appearance of a 
stablishment. All day and far into the night 
types were worked at top speed, with staffs 
and volunteers from the departments at Hol- 


mobil- 
icator department, also, assisted by volun- 


Duplicators were likewise 

nds of copies per hour. 

considered that in newspapers 
folios, and the numbers ran into 


understood that the amount 


some Cases 
or five 


inds, it will be 


olved was stupendous. The Roneo Company 


ss than 2,480,000 news sheets were 


tnat no ie 


asker Takes American Clip Lines. 

in Clip Company of Long Island City, N. Y., 
of Max Basker of Honolulu, 
cover the Hawaiian and 


npointmen 
appointment 
representative to 


ands, as well as China and Japan. 














Ge 


Mr. Eylar and Mr. Stevenson Go to Europe. 
M. S. Eylar, 


Elliott-Fisher Company, New 


charge of sales of the 
York City, N. Y., and Car- 


roll Stevenson, manager of the foreign department of the 


vice-president in 


same company, sailed August 
They 


time 


ll on the S. S. Berengaria 
about 
the 


for a European trip expect to be 


they will 


gone two 


months, during which cover all con 


tinental European countries. 





CARROLL STEVENSON 


held by M 


many, Switzerland and several other countries. 


Conferences will be Eylar in France, Ger 
Mr. Evylar’s 
visit will be of assistance to J. Lecher, vice-president of the 
General Office Equipment Corporation, which has charge 
of the Elliott-Fisher interests on the European continent. 
Mr. Eylar is also vice-president of this organization. Mr. 
Stevenson will cover several of the countries and will assist 


Mr. and Mr 


other countries 


Lecher Eylar in their work in some of the 


Richard Andvord Puts Up New Building in Oslo. 
The Richard Andvord between Karl Johan 
boulevard the Public Oslo (Christiana) 


Norway, is being torn down and a new building is being 


building, 
and Square in 
erected on that site. The architects have tried to give ex- 
pression to their conception of what the house of the patri- 
cian merchant of Oslo ought to be. The new store, which 
is already being used on the side toward the square, will 
contain one single room from Karl Johan boulevard to the 
square. It is stated in a recent Norwegian paper that the 
building now soars like a wicker box on four stilts standing 
on rock. It is going to be added to above and below and 
on the side. 

The building is of modern cement and steel construction. 
The building operations were commenced in February of 
this year and the store is to be completely ready before 
The 
building will contain, as illustrated in the Norwegian Jour- 


November and the whole building before March, 1927 


nal, six stories, and will be of pleasing architectural design. 


O. A. in the Police Court! 
London, July 25. 
Because of my connection with Office Appliances, I have 
been making an appearance in the Lambeth Police Court, 
in the Southern parts of giddy old London. 
my reputation is 


But, no, sir, 
was not even at stake. | 
At least, 
I went there 
to see a certain Mr. Edgar Lane Mathews, alias Eugéne de 
Beauville, S. Bell, H. Wilson, E. Lane, etc. According to 
his own admission, since November, 1922, he has been go- 


not shattered 
left the court without a stain on my character! 


I did not acquire there any additional stains! 


ing up and down the town and ‘round and ‘round the coun- 
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try gathering in subscriptions for various prominent Amer 
ican trade journals, including the most worthy of ther 
namely that in which you are reading these lines. He is 
engaging rogue to look on; well dressed, well spoker 
successful rascals must be—well mannered, and quite 
ease as he sat in the narrow dock in the stuffy court 
that he 
amiably to all 


“outlty”: 
that 


Quietly saying was expressing 


regret; listening was said as t = 


' 


deceitful practices. Looking at it from a selfish poi 


view, fortunately he devoted the major part of his en 
to other journals than this; according to all accounts 


made quite a good thing of it. In all probability, after his 


trial early in August, he will retire to a meditative life as 
an unpaying guest of His Majesty, King George V. WI! 
he comes out into free life again, may he mend his vw s! 


Swiss Burroughs Man Joins English House. 


Rene J. Grauaug, until recently sales manager fo: 


\. of Zurich, Sw 


Burroughs department of Brignoni, S. 











RENE J 


GRAUAUG 
land, and one of the leading men in European Burroughs 
sales organization, has resigned this position after ten years 


of service and has accepted the post of general manager ot 


the Adrema, Ltd., London, England, covering the British 
Isles and the Colonies. His many friends in the oft 
equipment field extend their hearty good wishes tor 


success 


British Sundstrand Corporation Organized. 

Machines, Ltd., 144 High street 

London, England, has been registere: 
This c¢ 

as principals or agents in the British Isles of the Brit 

Ltd., for the 

manutactured by the 


Ro kford, Ill 


Sundstrand Adding 


West 


a private company. 


Bromwich, 
rporation is empowered 
sale of adding and other 
Adding Ma 


lypewriters, 
chines Sundstrand 


Company, 


Burroughs Salesman Flies to Belgian Meeting. 
Alfred E at Madison, Wis., for 


Burroughs Company, 


Rowlands, manager 
Machine 


wrote to the secretary of the Rotary Cl t 


Adding was abroa 
August. He 
Madison that 


gium, to attend a Rotary Club meeting ther: 


he had flown from England to Ostend 


Brazilian Equipment House Makes Assignment. 


Casa Systema (F. W. Boyd), an office equipment house 
of Sao Paulo, Brazil, has made an assignment. The 
pany represented several American manufacturers of office 


devices and 


equipment. 
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Standardization of Typewriters. 


German Typewriter Men Start Movement to Unify Meas- 
urements of Typewriter Parts—From Our Special 
Correspondent in Berlin. 


Notre.—Enclosed with the subjoined article on standardiza- 
tion of German typewriter parts, our correspondent sent some 
payes from the “Normblatter” which give diagrams of the dif- 
ferent parts described and their dimensions. We have not 
thought it necessary, however, here to reproduce these dia- 
yrams, because the parts are all understood by typewriter re- 
builders and typewriter men generally, who, we believe, will be 
interested in the action of the German typewriter men toward 
standardizing typewriter parts, and thus, perhaps, advancing 
the use of typewriters throughout Germany. 


“Organization of 
(Nor- 


been 


committee of the 
Manufacturers” 


SPECIAL 
Standardization of German 


menausschuss der Deutschen Industrie) has 


appointed, called “Fachnormen-Ausschuss ftir Schreibma- 


This 


typewriter-parts, intended to be standardized. 


committee has issued eleven tables of 


schinen.” 
These eleven 
tables have been published in the “N D I—Mitteilungen” 


of June 17. Copies of this publication may be had from 


the “Normen-Ausschuss der Deutschen Industrie, Berlin 
NW. 

For the intormation of 
it may be said that the typewriter parts listed in 


made known to the public in order 


cents the copy. 
this 


Dorotheenstr. 47,” at about fifteen 


any parties interested in 
business, 


1 


these tables are first 

to announce the intention of said committee that these 
parts are to be standardized and that anybody may make 
suggestions as to alterations in connection with the parts 
described. Any suggestions made must reach the com 
mittee at a fixed date After this, the committee will 
again have a meeting and discuss all the alterations pro 
posed. If any alterations are accepted, new tables will 
be published to make them known. The committee will 


assemble again and fix the tables to be issued and sold for 


actual use and manufacturing purposes. Besides this com 


there is a special technical staff working out the 


mittee. 
drawings and keeping things in accordance with the poss: 
bilities of manufacturing 

After these 
articles thus listed and issued on special Stan- 
“Normblatter,” 
enter into the manufacture of standardized articles. 
is a special firm called “Beuth-Verlag, Ltd.,” 
8. Berlin SW... which will furnish any “Normblatter” issued 
that anyone can 


publications have been developed anybody 


Cal uy the 
possible to 
There 


Beuthstrasse 


dard sheets called making it 


on demand It is understood, of course, 


manufacture the standardized articles and nobody is forced 


to accept the standardized forms, but it will be of great 
i tage if special parts which are subject to wear can 
e replaced without any difficulty. It is not the intention 
to create an universal typewriter, but to leave thé type 


writer characteristics untouched 


1 


It has been customary in the typewriter trade to estab 
lis ilong with the sales office, a repair shop adapted to 
whatever make of typewriter is to be sold. This gives the 
own i particular machine the guarantee that it will 
alwavs be attended to in case of irregularities ar‘sing 
Plenty of the typewriter houses will not allow any other 
repairman not schooled in the same systen to attend to 
the repairs, nor will they furnish any typewriter parts; 
the lea being force the owner of a certain make of 
machine always to remain a customer at the shop where 
that machine is supplied. However, typewriters have now 
been about fifty years on the market and many changes 
have taken place The typewriter business has developed 


a 
not onl ; ve scale | ey chines. } - 
rot only on a large scale tor new machines, but also tor 


second-hand and rebuilt machines. A standardized system 


} 


1as been established for this kind of busi- 


of manufacture 
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5 


ness, namely, for typewriter parts to be used in connection 
with those typewriters outside of the well organized, best 
known makes. 

It will be readily understood that if parts of typewriters 
can be replaced after they have been worn out, greater 
satisfaction will result all around, and if such parts can 
be manufactured and bought in the market, it will con- 
stitute a real convenience and economy. This will not 
spoil the regular typewriter trade but, on the contrary, it 
will help build up the trade. Up to the present time it 
has been the aim to organize sales in such a way as to 
always make owners of typewriters come back to the same 
sales organization for any repairs or rebuilding or readjust- 
ment. The typewriter business has spread all over the 
world and it is now impossible for each maker to establish 
his own repair shop everywhere. The best known machines 
are after a certain time sold second-hand or rebuilt, thus 
taking them out of the control of the original sales organi- 
zation. All of these machines want repair parts, and it is 
impossible to buy them direct from the original manufac- 
turer, as a rule. To a certain extent patent rights prevent 
other firms from commencing the manufacture of parts 
belonging to a typewriter still under the protection of 
the patent monopoly, unless such concern has been licensed 
to do so. Perhaps nearly 40 per cent of the whole type- 
writer business is done in second-hand and rebuilt machines. 
Sales organizations for new typewriters are occupied with 
effecting new the most recent models, hence no 
objection should be raised if the rest of the business is left 
in the hands of second-hand and rebuilt dealers. 

From this point of view the standardization of typewriters 
just the right thing for the coming 
large trade in rebuilt Eleven parts are shown 
in the German tables for typewriters to be standardized. 
The first table refers to the platen; this bears the number 





sales of 


would appear to be 


machines. 


2,101. It shows the steel cylinder with 38 mm. outside and 
36.4 mm. inside diameter, the rubber covering having an 
outside diameter of 46 mm.; 37.85 mm. inside diameter. 


The diameter of 44.5 mm. 
The axle has a diameter of 6.5 mm. It has been necessary 
the axle, to allow standardization of the 


rubber mantle has a finished 
to fix the size of 
platen knob 
The length of the platen for standard typewriters is fixed 
and 620 mm. For portables 
only one length is fixed—262 mm. The line spacer fitted to 
the platen will have 33 teeth for standard machines and 24 
thus giving a space of 4.25 mm. be- 
tween the lines under shift. The shift space of 
standard machines and portables will be the same. For 
work of 3 to 5 copies a soft platen is recom- 
8 copies a medium hard platen and for 


at 240 mm., 320 mm., 450 mm., 


portables, 


teeth for 


single 
& 


manifolding 
mended, for 6 to 
10 to 12 copies a hard platen 

No. 2102 refers to the right and left hand platen knob. 
A metal sleeve is fixed thereto having 11 mm. outside diam- 
inside diameter, the length being 35 mm. 
Nearly at the middle of the 17 mm., there 
is a hole for fastening the sleeve to the platen axle. Ten 
black platen knob, this part 
moving the platen. So far for the stan- 
As regards portables, the measurements 
for the sleeve outside diameter, 
9 mm.: inside diameter, 4.1 mm.; length of sleeve, 20 mm.; 
the part inside of the platen knob, 6 mm.,; the platen knob 
typewriters 43 mm. diameter. The 
platen is flattened. The outside part 
moulded around the center has 15 mm, diameter; the mould- 
side is 8 mm. The thickness of the knob is 
mm. The inside hole to take up the sleeve 
If these knobs are needed in connection with 


eter and 6.5 mm 
sleeve, about 
mm. of the sleeve enter the 
being knurled for 
dard machines 


are fixed accordingly, viz., 


having for standard 


inside part of the 
ing on each 
at 12 
is 10.7 mm 


fixed 


(Continued on page 94.) 
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The Office Appliance Market in France. 


By the Hon. Damon C. Woods, American Consul, Paris, 
France. 


MERICAN office methods are admired by 
business 


French 


men and the improved appliances which 
make many of them possible are being rapidly in- 
troduced into 


nishings made in the United States, or in France by branch 


French establishments. Devices and_ fur- 
factories of American concerns, are regarded with special 
favor by reason of their perfected mechanism, ease of oper- 
ation and solid construction. 

Numerous dealers in France, besides the authorized dis- 
tributors, carry stocks of new and second-hand American 
typewriters, 


office use. 


adding machines, and other appliances for 
Devices for numbering and dating and machines 
for addressing and multigraphing are found at central Paris 
agencies, from which they are sold directly and shipped to 
subagencies in the more important provincial cities. Loose 
leaf blank books, card indices, and visible filing systems are 
displacing archaic methods, but in these lines French-made 
products occupy the market. Dictaphones and bookkeep- 
ing machines, exclusively of American origin, are finding 
an increased demand despite the initial cost which, in terms 
of the depreciated franc, seems enormous to many pros- 
pective customers. 

Publicity is a paramount condition to the success of any 
newly manufactured or imported office appliance in France. 
In addition to the usual advertising channels, the opportu- 
nity for exhibiting and demonstrating such apparatus at the 
periodical fairs held at Paris, Lille, Lyons and elsewhere 
affords an excellent means of contact with the clientele. 

Duplicating Machines. 

Machines for mimeographing were known in France be- 
fore 1914, but the demand did not acquire importance until 
the past few years. An English concern (Gestetner) was 
a pioneer in this field and it occupies a strong position in 
the trade today. 
lent to approximately $125 for the one without automatic 
feeder, $175 for that with automatic feeder, and $300 for the 
machine with electric motor attached. 
a capacity of 80 sheets per minute. 

A well-known American instrument has recently entered 
the French market and it is obtaining a fair share of the 


Prices of its leading models are equiva- 


This last model has 


For commercial size multigraphing it is declared 
France, but the 
English make mentioned is preferred for rapid, large sheet 


orders. 
to be superior to any other machine in 
impressions. A German instrument (Roto), which under- 
sells slightly the American and British articles, is handled 
at Paris, but the principal competition for these latter comes 
from a number of French makes. Due to a much lower 
cost of production, resulting from the exchange situation, 
the French machines are quoted at 50 per cent of the prices 
at which American and English duplicators must be sold. 
At present the uncertain financial outlook, with mounting 
franc equivalences of the dollar values, has provoked a 
decline in orders for American duplicating machines in 
this market, although the trade in supplies, including an 
American ink of unequalled quality here, continues brisk. 
Addressing Machines. 
printing addresses are 


Machines for manufactured by 


several French companies, which have a strong price ad- 
Some of the French 
machines resemble closely original American models. In- 


vantage over dealers in foreign makes. 


struments from abroad include a German, a Swiss, an Eng- 
The English instrument is 
manufactured by a company holding the European con- 


lish and an American machine. 


It has found that 
address plates may be made in France at less than half the 


cession from the American corporation. 
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cost in England, and it may eventually be led or forced to 


manufacture whole machines in this country. A complete 
apparatus of this company retails.now at 2,600 francs 
($70.27 at current exchange of 37 francs per dollar), as 


contrasted with prices of 1,500 francs and 1,800 francs for 
French machines. 
Dating and Numbering Devices. 

American hand instruments for numbering and dating 
have been successfully handied in France for the past six 
years. The three-movement numbering machine sells here 
for 500 model is 


make s 


features of the 


francs ($13.51), and the nine-movement 


quoted at 650 francs ($17.56). Several French f 


similar devices, one or two of which copy 
American design, are offered at one-third to one-half the 
One of the best is the 


prices of the latter. Verax, which 


in the five-movement model retails at 375 francs ($10.10) 
The strength and durability of the American instrument, 
together with its ease of operation and the advantage of 
visible figures, have given it first place on the market. The 
price gap, resulting mainly from exchange depression, is 
the only factor that stimulates materially the sale of domes 
tic makes in preference to the imported article mentioned. 
Loose Leaf Blank Books. 

The sale of loose leaves and binders for bookkeeping has 
been affected adversely, though not prohibitively, in France 
by certain provisions of the Code of Commerce. The Code 
requires merchants to keep a journal, oi irremovable pages 
a specine d 
er 


1 gu 


which has been duly examined and certified by 


public official. Journals not officially approved an 
larly kept are inadmissible for judicial purposes 

The effect of the foregoing provision has been in large 
measure obviated, through persistent persuasion of manu 
facturers of loose leaf books, by the adoption of a practice 
of keeping daily records on detached leaves and posting the 
totals only upon the legally prescribed journal. In _ this 
way extension typewriters and accounting machines may 
be employed for the detailed transactions. A strict regard 
for the law, however, makes many firms hesitate to alter the 
former method of complete longhand entries in the perma 
nent journal. 

Looseleaf bookkeeping was known in France fifteen years 


1919 Be 
ginning then a wide campaign of publicity was carried or 


ago, but it made no substantial progress until 


by the leading manufacturer of such material in France, 
with the result that a considerable business has been cre 


ated. This manufacturer is a French company owned by 


a British concern which some years ago bought the for 


eign manufacturing and selling rights of such products 


from the 
from the lower French production costs and the avoidance 


original American corporation. As it benefits 


of import charges, it has easily withstood all French con 
petition, and it is now selling detachable leaves and binders 
at one-third the prices of exact duplicates made in_ the 
United States. About 


by its success, have entered the field, and, as many of the 


twenty French concerns, att: 
original patents have expired, some of the rival manufac 


turers are turning out excellent articles of the same maté 
rial, design and utility. 
efforts 


American loose leaf goods in this market, but in the pres- 


Occasional have been made to sell imported 
ence of the competitive factors noted, it has been found 
practicable to establish any extensive trade 
French Customs Duties. 
Under Article 521 of the Tariff, addressing and 
machines, American or 


French 
duplicating whether of 
origin, are taxed 36 francs ($0.98) per hundred kilograms, 
plus 30 per cent. Dictaphones are classed with phon 
graphs under Article 604 and are assessed a duty of 25 pet 
cent ad valorem, plus 30 per cent. (Finance Law of 


4, 1926 ) 











The Typewriter in France. 
Some Unexpected Results of Its General Introduction.— 
Special Correspondence to Office Appliances. 


Paris, August 7, 1926. 
HE introduction of the typewriter and its absorption 
into everyday life is having some curious side effects 
Europe. Among these may be mentioned the grow- 
ing rarity of hand-written manuscripts. It is one of the 
urious sidelights on modern civilization that more money 
is often paid for the original MS of a book in the author’s 
handwriting than he received for the creative work itself, 
{1 some authors are glad to rewrite their books, it is said, 
sell the manuscript. This demand for hand-written 
manuscripts is comprehensible when a man, long dead, 
ike Shakespeare, is concerned. It is even to be under- 


stood in the case of Robert Louis Stevenson, as a certain 


romance attaches to his manuscripts and to the books 
nted in the hand press at Davos and other similar pro- 
ductions But the reason for acquiring a hand-written 
manuscript of a living author is hard to discover. At the 
present time Poincare’s letters, handwritten, sell for 70 
francs. Poincaré belongs to the old school of French 
statesmen and objects to the typewriter, writing everything 
nd. His letters and signatures being plentiful are, 
therefore, cheap. The autographs of past presidents of the 
krench republic are more expensive, some running into 


ndreds of trancs. That of Louis XIV costs 2,000 francs, 
while the somewhat quaint superscription of Marie of the 
Medicis costs 6,000 francs and is the most costly auto- 


graph on the market, that of Napoleon I coming to 3,000 


As the prejudice shown by French politicians and acad 
emicians to the useful typewriter subsides and gradually 
disappears, the price of their autographs will certainly rise, 
and more so that the habit of signing typewritten letters 
r that 


of his secretary, is gaining in vogue. Before long, manu- 


with an India rubber stamp and the writer's initials ¢ 


he sense of the word “hand-written,” will be 


as rare in newspaper ofhces as the proverbial white ravens, 


nd the manuscript play of a great author will not be ob 


tainable even for a price far exceeding that paid for the 


While French savants, like Poincaré, who is an academi- 


ll as a politician, object to innovations like the 


tvpewriter, hun ble schoolmasters in out of the Way parts 


France are setting up printing machines and, if this is 


ssible, having school magazines typed The maga- 
nes are filled with compositions written by the pupils of 
e school. For it has been discovered that if children 


that their compositions may be printed, they will 


be much more careful with such details as spelling and 


uation The idea of seeing a spelling mistake in 
print naturally frightens them, and the fear of being made 
( lous in the school magazine is the “commencement 
isdom,”” as the French say Any budding talent, in 
composition, is naturally encouraged by getting 

+. *? +? , 1 


deserved, in the monthly magazine, and 


s several ends are served. Various school-masters who 
tried the method say that there is no more trouble 

long, wandering, tortuous sentences The children 

see how bad they look in print or in typewritten sheets 
prompt gin to put down their thoughts clearly. 
Further—as the printing press—a very simple hand affair 
manipulated by the elder children, they learn a trade 

ile amusing themselves out of school hours. The 
speedy manipulation of a printing press is one of the best 


uid trades in Europe today, and the certainty of hand 
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and eye learnt on a humble printing press, worked by 
hand, or on an old second-hand typewriter and manifold- 
ing machine, are of commercial use to the scholar in many 
cases. This ability to work machines naturally depends 
very much on the fingers, and adepts are found rather in 
the towns than in the agricultural districts where work 
in the fields coarsens the hands. But the typewriter and 
printing machine are both entering into the ordinary 
school furniture, and are as necessary as a blackboard or 
a desk. 

While spelling and composition are no doubt levelling 
up in the people’s schools in France, there is an opposite 
movement in the colleges and universities. All spelling is 
standardized in France. The Academy with its forty 
“immortels,” accepts or refuses a certain form of orthog- 
raphy, and everything is said. Any word that the Acad- 
emy refuses to accept is turned down and out of the 
French language. Thus the tongue is standardized. Lately, 
however, a distinct movement against any too great*care 
in spelling among the students has been noticed. Some 
of them “tap” their compositions on the typewriter, to the 
great relief of the professors forced to correct a hundred or 
so of compositions. The typewriter naturally brings with 
it a desire for celerity. What the French call the accords, 
or the agreement of the adjective and verb with the noun, 
often accomplished with a silent “e,” no difference being 
thus made to the pronunciation, appears a work of super- 
erogation to the student. He is perhaps writing on the 
machine himself, perhaps dictating to a friend. Maybe the 
typist is not particular as to accords; in any case, pro- 
fessors remark a certain casualness about spelling, in this 
year's students, never noticed before. It would appear 
that strict orthography, a standardized spelling of words, 
is, relatively speaking, a modern innovation. Our great- 
grandfathers were extremely careless about the whole mat- 
ter. This lack of precision, provided only the sound were 
reproduced, took nothing from the literary skill. This 
work done by the typewriter and printing machine in 
tightening things up at the base and loosening them at 
the top, is real missionary service as far as France is 
concerned. 

The introduction of typewritten script, although not yet 
general in newspaper offices and in publishing offices, is 
becoming genera! Ve ry soon authors will be notified that 
nothing in handwriting will be considered. In this me- 
chanical age, the typesetters and printers have more than 
a word to say in the matter of book or newspaper pro- 
duction. A great deal of the work and trouble in getting 
out a newspaper lies in the correction of proofs and, as 
a Belgian printer told me only the other day, he would 
rather set up English text, af which he was ignorant, 
from typewritten script, than French written in hand- 
writing. Work is being rushed, under something ap- 
} 


hing pre-war conditions, again in Europe, the slack- 


4 


proac 
ness due to the war and war weariness being superseded 
by a new wave of industry, of hard work. All this means 
1 demand for office appliances to facilitate work, in a 
continent where labor is very costly, and it depends on the 
cost of living, and where every device must be employed 


to obviate the taking on of more employees. 


Liberty Typewriter Co. Buys Pennsylvania Type- 
writer Co. 

The Liberty Typewriter Company, 1029 Chestnut street, 
Philadelphia, Penna., has takem over the business including 
the stock of machines and merchandise of the Pennsylva- 
nia Typewriter Company at 105 South Eleventh street, 
Philadelphia. It is stated that the Liberty Typewriter Com- 
pany is the oldest typewriter concern in Pennsylvania. 
lhe company is composed of A. G. McClathery and W. L. 
Prickitt. 
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THE NATIONAL ASSOCIATION OF TYPEWRITER DEALERS PHOTOGRAPHED ON THE ROOF OF THE PALMER 
HOUSE, ON FRIDAY, AUGUST 27.—Not quite all of the delegates present at the convention were able to appear when the 


First Annual Meeting National Typewriter Dealers’ 
Association. 


Initial Meeting of Association Develops 
Evidences of Strength in National Organiza- 
tion Which Time and Experience Will Aug- 
ment. Nucleus of a Powerful Association 
Formed. 
THE OFFICE RS—1926-1927 
President, W. R. Shilling, Fort Pitt Typewriter Company, Pittsburgh, Pennsylvania; Eastern Vice-Presides 


Reynolds, The Office Appliance ‘Company, Boston, Massachusetts; Northern Vice-President, L. H. Wittgraf, Typewrite 1” 
img Association, Minneapolis, Minnesota; Southern Vice-President, Frank L. Patty, Austin, Texas; Western V1 j lent 
C. Elmer Anderson, Anderson Typewriter Company, Pasadena, California; Secretary, P. E. Kinnisten, Illinoi pewriter 


Company, Chicago, Illinois; Treasurer, Harry FE. Russell, The Office Equipment Company, Des Moines, lowa 


HE first annual convention of the National Associa- of President George S. Walker rapped for th r 

tion of Typewriter Dealers organized at Kansas City, the convention. More than fifty dealers were press 

Mo., January 22 and 23, 1926, took place in the spa- twenty-four states of the Union—a moderate, but r el 
cious Red Lacquer Room of the Palmer House, Chicago, tative attendance 
August 26, 27 and 28 President Walker introduced W. H. N. Ship: 

Registration began promptly at 9:00 in the foyer of the dent of the Chicago Typewriter Dealers’ Associ 
Red Lacquer Room on Thursday morning, under the direc presented the address of welcome. Mr. Shipman s 
tion of P. E. Kinnisten, secretary of the Chicago Type a happy vein, welcoming the delegates and driving me 
writer Dealers’ Association About an hour later the gavel the idea that standardization is the road to success 
THE RESOLUTIONS 

{fter extending thanks to the Chicago Typewriter Dealers’ Association. its officers and committees: to the n 

and their representatives. several of whom made instructive addresses; to the Palmer House for its excellent 


accommodations, to the trade journals for their support, and to the officers 
period, particularly to President George S. Walker and Secretary liarry E. Russell, the resolutions passed at ti fi? 


who have served so ably and well durt 


convention of the National Association of Typewriter Dealers, Palmer House, Chicago, August 26, 27 and 28, f 

follows 
WHEREAS, it is customary for associations similar to ours to have an emblem or insignia for the us f me? 
BRE IT RESOLVED, That a committee be appointed to work out an insignia for the member The N 

of Typewriter Dealers that can be used by each individual member for identification of membership 
WHEREAS, it has come to be the general practice of salesmen for big machine manufacturers to dispose 


machines at retail; and 
WHEREAS, this practice has assumed such proportions as to create a real menace to typewriter dealers % 
ments, expensive stores and large sales organisations; and 


WHEREAS, believing that this practice does not meet the approval of big machine manufacturers; therefor 
BE IT RESOLVED, That The National Association of Typewriter Dealers call this matter to the attention 
manufacturers and urge that steps be taken by said manufacturers collectively to tmmediately abate this unfair pra 


WHEREAS, many dealers do not have adequate bookkeeping systems and forms for cost accounting, and 
unable to get an accurate line on actual costs of doing business: and 











Page 37 OFFICE APPLIANCES For September, 1926 











wad 
R 
‘ picture was taken The likeness of the new president, Mr. Shilling, appears at the extreme left. This group has laid the 
founécations for a movement which can be a powerful force in retailing typewriters. 
reduction of surplus stock and more frequent turn-over more a menace to dealers in other machines than a blessing. 
The response was made by Vice-President J. C. Good Mr. Walker described his visit to the presidents of the 
of Tulsa, Oklahoma, who made brief but appropriate re large typewriter companies last spring and evoked enthu- 
marks siasm by relating the cordial and sympathetic attitude of 
President George S. Walker then gave the annual address nearly all of the “big fellows” toward the new national 
of the president. He said that while the typewriter trade association in the typewriter trade. 
may be a little “off,” dealers should simply work harder. Mr. Walker was followed by Henry Simler, vice-presi- 
He recommended generally higher rental rates for type- dent of the American Writing Machine Company, Newark, 
writer dealers. He pointed out that the lowest rate soon N. J., who spoke on “Record Keeping and Analysis of the 
becomes the standard rate. Dealers’ Business.” Mr. Simler ably presented the system 
Allowances for trade-ins are too high. These figures are in successful use by his company’s various branches, and 
made by the manufacturers and the dealers must follow passed around the various forms employed in record keep- 
President Walker made suggestions as to recovery of stolen ing. He said his company would cooperate in every way 
machines. He said dealers should charge more tor repair to aid dealers in installing proper systems. 
ing and rebuilding, and that dealers as a rule are paying Following the appointment of committees on routine 
too much rent Salesmen of typewriter manufacturers work, the session adjourned for the noon recess. 
often accept machines in trade and then sell them direct In the afternoon Harry E. Russell, secretary, gave his 
to customers, thus becoming competitors of dealers. This report in which he briefly told of the birth of the associa- 
practice should stop tion 
Mr. Walker said that more should be done in a general J. C. Good, treasurer, reported the condition of the asso- 
publicity way to advance the use of typewriters and adding  ciation’s treasury, the amount subscribed by memberships, 
machines. The big concerns should join in a campaign to expenditures and the balance on hand. 
boost these machines. He expressed a belief that the auto These reports were followed by a short talk by M. A. 
mobile by reason of its almost universal use, is perhaps Borresen, editor of Business Machines, whose subject, “The 


WHEREAS. the American Writing Machine Company have established a simple but effective system of store accounting, 


founded upon many years’ experience; and 
WHEREAS, the American Writing Machine Company having kindl fered to supply dealers with sample sets of their 
a inting blanks qratis; therefore, 
RE IT RESOLVED, That it is the sense of this association that dealers should take advantage of this kind offer. 
WHEREAS, it is felt that the typewriter, tts uses and even tts nec t ire not properly or sufficiently advertised by the 


nufacturers and dealers thereof; and 


WHEREAS. the wonderful benefits of group advertising in the marketing of other products having been demonstrated ; 


BE IT RESOLVED by the National Associatior f Typewriter Dealers in convention assembled that the benefits to be 
} 1 through proper publicity for the typewriter would, we believe, justify the expenditure of large sums in newspaper 
ind other advertising: and 
BE IT FURTHER RESOLVED, That we recommend this suggestion to the manufacturers of typewriters and urge that 
id manufacturers at the earliest date possible confer with relat fo general advertising and publicity for the typewriter; the 
bpropriation of certain sums annua by each of said companies. the money thus appropriated to be used jointly by or through 
1 publicity bureau, agency or committee selected or appointed by said typewriter manufacturers, said publicity to be generai in 
haracter, covering the u ses, practicability and necessity of the typewerites usiness, in the schools and in the home; believing 
that if publicity plans similar to those of other products are followed the demand for our products will increase immediately, 
nd! ! a. ind 


FRED ©. REYNOLDS. Chairman, Resolutions Committee. 














Family Circle,” proved both interesting and informative. 
Probably the feature of the afternoon session was the 
address by John W. Ogren, a well known Chicago lawyer, 
who talked on “The Law as It Applies to National Trade 
Associations.” Mr. Ogren spoke at length and in a non- 
technical language so that he had the attention of his audi- 
ence from the start. His listeners were carried back to a 
period nearly two thousand years ago when an ancient 
edict made unfair practices such as monopolies and price 
regulation on food and clothing unlawful. He dealt rather 
thoroughly with the anti-trust regulations and cited specific 
examples of decisions. His talk brought out the benefits 
possible through associations, the attitude of the law with 


what might be 


He answered clearly a specific 


respect to such organizations and about 
done and what might not 
question put to him as to the law on price agreement by 
an association as an association. His address was received 
with much applause. 

This was followed by an open discussion on Rental and 
the country 
quoted their rates for rental machines and told of the cus- 
the feel- 
ing that a considerable number of the dealers were operat- 
ing without knowing their real costs with respect to the 


rental business 


Repair rates. Dealers from various parts of 


tom in their respective cities. There seemed to be 


The question was raised as to whether or 


not it was good merchandising to quote a lower rental 


rate to students as is the custom generally. Dealers also 





HENRY SIMLER, Vice 
President, American Writing 
Machine Company, who read 
in able paper on Record 
Keeping and Analysis of the 
Dealers Business 


complained that in nearly every comn itv there are a 
few dealers accepting rental business at a verv low rate, 
with a detrimental effect on the business of other dealers 

It was brought out during the session that the type 
writer dealer of the future who does the most profitable 
business will be the one who takes advantage of additional 
lines One dealer stated that in the past year had it not 
been tor increasing his lines to include other machines than 
typewriters, he would have operated at a loss 

Mr. Walker commented favorably on the work done by 
the trade papers in boosting the association and on the 


generous way in which the owners of these journals had 


without compensation fostered the association work by 


publicity 
On 


Thursday evening the banquet was held in a spacious 


hall on the same floor as the convention room Che event 


was marked by no set speeches, but there was much fun 
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and jollity, community singing and some excellent vocal 
music by the professional song leader. 

\ humorous speech on “Hiring and Firing” by James 
The 
the 


P. Ward brought down the house final event of tl 


evening was an illustrated talk on “Integrity 





GEORGE § 


WALKER W. H. N 


SHIPMAN, p 
Typ 


Western Typewriter Sales ident Chicago 
Company, Denver, Colo., past Dealers’ Associati 
president 

written Documents,” by the widely known es 


Fordyce Wood, of Chicago 
Friday, August 27. 


The secretary read a cablegram from the pres! 


British organization of typewriter dealers 


good wishes of the typewriter men of Great Brita 
was received with hearty applaus« \ telegra 
tation was also read from ¢ Elmer Andersot \\ e! 


vice-president, Pasadena, Calitornia 


J. L. Sweeney, assistant American sales direct 
Remington Typewriter Company, made a strong a1 
vincing talk on “Good Fellowship,” and was vig 
applauded 

The report of the Committee on Constitut 
Laws was read and in the main was adopted } 


xed at ten dollars per year 
“Skips” were the subject of some discussi 


morning 


In the iftternoon there S S cess ‘ 
iddresses Points oft Intere st ft Dealers o1 i 
tur Portable Typewriters Add M 
Percy S. Brown, assistant to tl resident, P 
ing M i¢ hine ( ompany Chi it Relat ( 
facturer to the Dealers,” bv | J ( onger 
L. C. Smith & Corona Typewriters, Inc., Sy1 
‘Business Machine Bible.” by J f. McCart 
Business Machines and Equipment Digest, | 
paper by the representative ot an easter 
eld presenting some matters regarding 
nalis n this teld 

Some ot these ; ddre sses t s 
h ypes t resent in later ss s 

The entertainment eature ! i ¢ 
dinner-dance-show at “Chez Pierre i popular 
place « the North Side 

Saturday, August 28. 

Phe speech of thi sesso! wa \ i 
general sales manager, Victor \dding M 
Chicag 1 Che Relat the Deak t 
Machine Industry Mr. Willis was tro¢ 
king of the adding machine salesm« 
designation by the force and brilliance of his 

W. H. N. Shipman of the Shipman-Ward Mar f 
Company, gave a most instructive and inter g 
“The Importance of Standards the Type 








14 
t 





Ss His 





me 
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remarks were from experience and each sug- 


stion found 


a response. 


[The Committee on Nominations reported, heading th 


ket with 


lined to run, 


tl 


1¢ 





name of Ceorge S. Walker Mr. Walker 
much to the regret of the delegates. Three 





J E WIKOFF Royal J KE. GAFFANEY, Office 
ewriter Compar Okla- Specialty Co., Fargo, N. D 
mma City Okla past vice—- past vice-president Nortl 


ers were 


Arthur Froehlic 
\\ 


W 
\\ 
di 


| and 


ittee wet! 


The na 


is report 


( 


1 
l 


\iter a brief 


meeting 


ern Division 
then put in nomination for the presidet 
h of (¢ hicago, E. J Sheahan of Providence 


Shilling of Pittsburgh Balloting re 


lted in the election of Mr. Shilling, who was greeted 
ith applause He was at once invited to the chair by Mr 
ilker, who offered his best wishes and assurance of cor 
il support Che remaining officers nominated by the 


elected by unanimous vote of the co 


es ot the oftcers appear at the nead ot 


discussion it was decided to hold the next 


Pittsburgh, the date to be determined 


the committee on resolutions was heard 


after which the convention idjourne: 


rege S. Walker, who headed the national or 
the time of its inception in Kansas City a few 


wo up to the election of his successor on August 28, 
himself a master in the art of orgamnizatio1 Mr 
s an experienced man in business and civic associatior 
ind his handling of the initial work of the National 
ter Dealers’ Association is worthy of all praise All 
who ha had experience in this sort of work knov 
s real work The correspondence involved heavy 
electi f men to perform the various duties neces 
mething which demands judgment and thought Phe 
cellent program which was presented at the convention 
wor! Mr. Walker, aided by a few other n the 
d_ the s of the convention is due in no smal 
to | ( \s a presiding ofhcer he is excellent, 
the work promptly and adhering to his program 
s lalx e was ably assisted by the secretar Harr 
| ll Dx Moines, and by P. E. Kinnistet retat 
Chica ociation, both of whom labored incessantly 
iken the trade to the importance of the convent 
inks are due to W. H. N. Shipman of the Shipmar 
Manufacturing Company and to Arthur Froehlich oft 
liable Typewriter & Adding Machine Corporation, bot! 
I ertook heavy correspondence in_ bel the 
tio \ esult of all these joimmt labors, there now 
x iter man in the country who is not aware of the 
that a national association has been formed and that the 
t / been held in Chicago and many w 1 
n erly await the news of what was dor 
tice Appl es pledges its aid possible t 
t f the organizatio1 
Registration. 
And St. Joseph, Mo W. R. Baillie, Vict Adding 
c Los Angeles, Calif M \. Borresor B 
hit wo, Ill.: A. V. Breard, Monroe Store an 





Oftice Equipment Company, Monroe, La.; Percy S. Brown, Cor- 
ona Portable Adding Machine Co., Chicago, Ill.; G. S. Cambrias, 
Cambrias Typewriter Exchange, New Orleans, La.; A. 8S. Case, 
Independence Kas.; Joseph J. Cohen, New York, N, T.2 ca 
Conger, L. ¢ Smith and Corona Typewriters, Inc., Syracuse, 
N. Y.; Walter Dunning, Richmond, Ind.; A. Eckenberg, Taylor 
Typewriter Store, Grand Rapids, Mich.; A. John Eggenberger, 
Pittsburgh, Penna.; W. G. Farnsworth, Addac Company, Grand 
Rapids, Mich \. B. Froehlich, Reliable Typewriter & Adding 
Machine Corporation, Chicago, Il; E. A. Glasman, Rochester, 
N. Y¥.: J. C. Good, Tulsa, Okla.; J. P. Hanlan, Waukegan, 
Wis.; Mareus Harwitz, Regal Typewriter Co., New York, N. Y.; 
Fred W Hock, American Typewriter Company Pittsburgh, 
Penna.; Jim Howerton, Texas Typewriter Company, Dallas, 
Texas; G. S. Kemple, Demountable Typewriter Company, Fond 
du Lae, Wis.; F. L. Kline, Specialty Typewriter Company, Chi- 
cago, Ill Paul Kollmorgan, Portable Adding Machine Company, 
Chicago, Ill.; A. J. Kruse, Cleveland, O.; C. B. Lauterman, Chi- 
cago, Ul; H. W. Martin, Office Appliances, Chicago, Il.; H. E. 
McArthur, Lincoln, Nebr.; J. J. McCormick, Chicago, Ill.; J. L. 
McDonough, Regal Typewriter Company, Chicago, Ill.; C. C. 
Macomber, Saginaw, Mich.; R. L. Manning, L. C. Smith and 
Corona Typewriters, In« Svracuse, N. Y.; G. G. Mellin, Duluth 
Typewriter Company, Duluth, Minn.; C. L. Morrill, Ann Arbor, 
Mich R. J. Nicholsor Baltimore, Md.; George S. Peacock, 
Standard Typewriter Company, Pittsburgh, Penna.; W. J. Pea- 
cock, Pittsburgh, Penna.; S. L. Poziski, Minnesota Typewriter 
Exchange, Minneapolis, Minn.; J. K. Prather, Typewriter and 
Office Supply Company, El Paso, Texas; J. E. Pratt, American 
Writing Machine Company, Chicago, IIL; E. K. Ray, Vinton, 
lowa: Dean S. Reynolds, Boston, Mass.; Fred L. Reynolds, 
American Writing Machine Company, Pittsburgh, Penna.; 
Harry E. Russell, Des Moines, lowa; H. P. Sanderson, Arkansas 
Typewriter Exchange, El Dorado, Ark.; William Schulhof, Busi- 





JOHN W. OGREN of Chi 


gt ittorney for the loovw 

eaf and other interests, who 

poke The Law as It Ap 

es National Associa 
ne Dir n t Publishing Company, New York, N. Y.; James 
r SI | idence ge. 2 W. R. Shilling, Fort Pitt Type- 
Cor Pittsburgh, Penna.; W. H. N. Shipman, Ship- 
man-Wal Ml ifacturing Company, Chicago, Il.; Henry Sim- 
Vice esidet \merican Writing Machine Company, New- 
’ N. J R. E. Stephens, St. Louis, Mo.; G. H. Van Alien, 
Gener ‘I ewriter Exchange, Chicago, IIL; George S. Walker, 
enver ( EF J Weiss Central Typewriter Company, 
(}ma ? H. G. Wickham, Blytheville, Ark.; J. E. Wikoff, 
Oklaho Cit Ol L.. KE. Wittgraff, Minneapolis, Minn.; 
Frat S. Cooper, Cooper Carbon Coated Paper Company, Chi- 
l \. E. Duff \dd-Index Corporation, Grand Rapids, 
! \ ( Holbrook Holbrook & Gibson, Chicago, IL; H. 
\\ | ( S} in-Ward Manufacturing Company, Chi- 
( l i Lan rt, Watertown, 8S. Dak.; Arthur W. 
Peter he writer Company, Battle Creek, Mich.; E. N. 
Rice, Smith Typewriter Sales Company, Chicago, IIL; M. E. 
Reberts, RKemingtor [ypewriter Company, Chicago, IIL; W. 
ng Young Typewriter Company, Chicago, IIL; G. W. Ran- 
| | ii! G. O. Bassett, Bassett Typewriter Com- 
Cl go, lll.; Ben ID. Scharff, Office Supply & Typewriter 
Compal Sheboygar Wis Frank Schrier, Office Equipment, 
Shebovgatr Wis Wesley M Buetler, Checker Typewriter 
omp ( zo, | W. B. Rogers; W. A. Johnson, Knox- 
lle, Tent  - fillholland, Indiana Cash Drawer Company, 
Shelb é Ind Wil L.. Butler, Typewriter Headquarters, 

Chic 
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Bauer Makes Mark as Lynn's Best Business Mayor. 


Boston Papers Say He Runs City Like Drill Sergeant 
and Saves Money for the Tax Payers. 


The Boston Sunday 
Sunday Post of August 15, 


Globe of July 4 and the Boston 


both published stories of the 


success of R. S. Bauer as mayor of Lynn. Both articles, 
although published some weeks apart, contain a lot of 
information about how Mr. Bauer is putting the loafers on 


the city payroll to work and generally making things hum 
in the city government of Lynn. According to Louis M 
Lyons in the Boston Sunday Globe, Mayor Bauer has taken 


the keys of office buildings away from the police, declaring 





R. S$ 


BAUER 


that too many men loafed inside at night when they should 


be patrolling their beats. He has by his vigorous action 
caused the tax rate to come down more than $5.00 a thou 
sand. He has found items of revenue due in places nobody 


bill col 


tive $20 


else ever thought of and is regarded as the best 


lector the city ever had Recently he gave away 


gold pieces out of his own pocket to the city employees 
who brought in the best plans for further economy in the 


municipa! government. The mayor, when he entered off ce, 


at once became the city’s own purchasing agent. In the 
purchasing department he had charged there was most 
waste and extravagance. He enforced an ordinance for 
bidding paying city employees for holidays. When he 
found that the new city incinerator would cost double the 
maintenance that had been estimated, he found a way of 
selling the city garbage and the right to collect it. so that 


the city of Lynn nets a profit on its garbage instead of a 


loss 
He was the head and front of the movement to get a new 
Lynn and offered to give $1,000 


fifty 


post office for the city of 


himself and led a movement to get other business 


men of Lynn to give as much so that Lynn could buy the 
government. He 
the 


central site desired and present it to the 


then led a delegation to Washington and got congres 


sional committee on post offices and post roads to put 


Lynn close to the top of the waiting list 


} 


a , ‘ ‘ 
The mavor has decreed that there shall be no mixed 


parties out in canoes after eleven at night and has ordered 


police to open any automobiles parked in the Lynn wood 


section with curtains down. He has raised the license 


fees on pool tables from $3 to $5 and says it is going to be 
He has reduced the school cost 
and declares that l 


schools 
With Mayor 
political grafters find it impossible to help themselves t 


$10 next year. per capita 


the need renovating. 


Bauer at the head of the city of Lynn, 


the municipal plum pudding, but the business men of Lynn 


enemies he has made 


love him for the 


Long before he became mayor he was at the for a 
civic improvements and enterprises and a leader in all 
movements for the betterment of Lynn and its surround 
ings. The mayor makes no personal use of his sa As 
chief executive of the city of Lynn, which he regularly 


turns over to charity. 


Mayor Bauer is dynamic, forceful and courageous and his 


honesty is absolute. He began earning his living at the 
ave of seven as a newsboy and was the principal support 
of his mother and three sisters for many years MM 

Bauer was born in Provincetown, Mass., January 31, 1867 
llis father, who was a teacher in the public schools, die 
when the little boy was between seven and eight years 
of age. The family, after the death of the father, moved t 


Hhiladelphia, where Ralph began his career as a news 
the and took it 
home to his the next fiftee: 
that the kind of hu 


but the mayor’s mother, who haa herself bee 


He made fiftv-nine cents first day 


umphantly mother During 


vears, he says family faced every 
poverty, 
school The family ed 
Buffalo and cat 


time in 


teacher, insisted that he remain in 
New York City 
1880. All this 


Ralph Bauer was engaged in sel 


successively in and 


to Boston in one way 


ing papers and R 


culation work. In Boston he went to school, sold news 
papers and drove newspaper wagons or had charge 
newspaper business. For some years he got 

hours sleep a night, working, including his sch rk 
about twenty-two hours out of the twenty-four Des} 
hard work and much exposure, Mayor Bauer has always 
been a man of sound health with a powerful, vigorous pet 
sonality In 1885 he entered Alfred University at Alfred 
Center, N. Y., working on a farm for his board 

during the college term and during his summer vacations 
running a newspaper business at Nantasket Beacl He 
entered Boston university law school in 1889, receiving 
degree two vears later. During this time he worked 1 
the Boston Herald. Successfully passing the bar exar 
tion, he went to New York City in 1889 as assistant ci 

tion manager of the New York Herald and Evening Tel 
gram. The next vear he went to the Chicago Evening Post 
and Herald as circulation manager and two years 
became business manager of the Chicago Evening M 
since merged with the Journal. He was married on | 

ary 21, 1892, to Miss Fannie Miller of Chicago at the rst 
Baptist church in Kenosha, Wis. In 1894 he went to St 
Louis as assistant business manager of the St. Louis St 


manager the following vear 


He be came 
until 


general 
1899 when 


a small stationery store in Central Square 


mained he came to Lynn 


Connected with this store was a small wholesale 


paper business which he immediately separated from the 


and operated under the name 


North Shore News Company He 


stationery business 


1 
} 


} fir 
i¢ . 


started t 


delivery of newspapers in Lynn, and gradually cons 


all the wholesale newspaper business in 


organization now handles /0,000 papers daily at 50 4 


on Sundays 


From a small stationery store he has also deve 
is the largest commercial stationery and off 
store in Massachusetts outside of Boston 

He was the leader of the effort to secure t! | 
houlevard which involved an eight-year battle 
Metropolitan Park Commission and the Massachus¢ 
islature in order to get the million dollars neces 
finance the project and give the city of Lynt 
greatest public asset 

Mr. Bauer was president of the old Lynn B 
Trade for five years and when it became evident 


organizati 


nsolidated the | 


larger business 
1, 


that the city needed a 


after its weltare, it was e who c 











Trade, Lymn Merchants’ Association and Lynn Manufac- 
turers’ Association into one of the most up and coming 
hambers of commerce in the country 

He was offered the first presidency of the chamber, but 
showed his calibre by refusing the honor, saying that he 
in’t want anyone to be able to say that he had built up 
the new organization for his own prestige. Four years 
later, however, he was prevailed upon to become presi 
dent of the body, and was its head for four years 

Fourteen years ago he petitioned the Legislature to 
establish the Essex County Agricultural School of which 


he first institution of 


he is now president and which was t 
kind in the country It is a free public school for all 
oys and girls who live in Essex county and has been very 
successful 

Mavor Bauer believes that so long as American munici 
palities are politically conducted the best efficiency cannot 


He therefore advocates the city manager plan. 


Mayor Bauer Ends Traffic Block. 


Che following clipping is reproduced from a recent issue 
of a local paper of Lynn, Mass.: 

Mayor Bauer of Lynn enacted a new role early yesterday 
afternoon, disentangling an unusually serious traffic snarl 
at Central square, Lynn, after having relieved the regular 
trafic officer at that post, Charles D. S. Humphries 


Humphries had held up a one-man trolley car on the 


cross-over at the junction of Central square, Union and Ex 
hange streets, and ordered the operator, William F. Niel 
son, Jr., of 226 Broadway, Lynn, off the car. Humphries 


charged that the operator had started his car before the 
traffic whistle was blown, an act unusually grievous because 


ot a new citv ordinance, 


Nielson denied the charge and, during the argument that 
followed, traffic began to pile up on either side of the block, 
14 trolley cars were stopped and a long line of automobiles 
filled the streets, while a crowd of more than 1000 persons 
be cl | © d 

Mavor Bauer, who happe ned to be in his store on Central 


square, was informed of the tie-up and went to the scene. 


Telling Humphries that he would take charge, he soon had 


lock broken and the lines of cars moving in an orderly 

ner. Humphries, in the meantime, had gone to an ad 
jacent police signal box, reported off duty and had gone 
Mavor Bauer later stated that street car operatives think 


ive the right of way, regardless of city ordinances, 
he law makes them just as liable as the operators ot 


her motor vehicles. This was a general statement, he 


: 1 was particularly applicable to the Central 
" } 
< cide 
A Moment Too Late. 
By M. L. Hayward. 
Bre ns gota job to dig 1 cellar and put a 
te wall for Roy Rigby, and Rigby’s to pay him $25 
b Br vn's ( mplete d the work, and Rigby hasn't 
over the cash yet,” the town encyclopedia an 
S ‘ e a bill for $50 ne vy long « o 
iwed il office appli I n t ave ed 
. , ¢ 
\\ ( Se, vour iw t gyarnisnet tne 
Ps } } 
R y s inds 
+ + ++ ppl ’ + rree d 
\ ¢ omce ippilal 4 igre i 
R aut hic attorne, 
\\ sim] ce out the pr papers, get a gar 
d S on Rigby 1 ve ca get our 
r served e he pays the n er Br ‘ ve cal 
the iw v¢ explained 
ade | ay the bills 
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Inside of an hour the proper papers were made up and 
signed, the garnishee order was served, and the dealer and 
the lawyer went down to Rigby’s office where the lawyer 
served the garnishee order on Rigby. 

“I’m sorry in a way,” Rigby explained, “for I know that 
Brown is a regular ‘dead beat’ and he ought to pay his 
bills, but I sent him a check yesterday for every cent that 


was coming to him.” 








“Has the check been cashed yet?’ 

“No, it can’t be, for I know that Brown’s away, and 
won't be home until day after tomorrow.” 

“Why can't we get Mr. Rigby to stop payment of the 
check at the bank, and go ahead and garnishee the money 
just the same?” 

“We'll certainly do it if we can,” replied the lawyer, 
“but I’m not sure just what the law is on that point. We'll 
go back to the office and look it up.” 

Back in the office the lawyer hastily consulted a number 
of bulky volumes, and shook his head sadly. 

“It’s no go,” he explained to the disappointed dealer, 
“as the law is well established that if X owes Y and Z 
owes X, and pays X by a check before Y’s garnishee order 
is served on X, the check operates as a payment and the 
garnishee order is of no effect, even although the check 
is not paid at the time the garnishee order is served.” 

“Well, I'm stung again, but you made a good try,” the 
dealer told him 

The Guest Book. 

C. GLENN MATHER, Quality Park Envelope Com- 
pany, St. Paul, Minn., paid us a visit on July 28 and an- 
other on August 30. He is secretary-treasurer of the com- 
pany, and stopped to see us while making the rounds of 
the company’s branch offices. 

GORDON B. MUMA, sales manager of the Cutler Desk 
Company, Buffalo, N. Y., stopped in to say “hello” July 28. 

CHARLES L. MITCHELL, secretary of Crane & Com- 
pany, Topeka, Kan., and former president of the National 
Association of Stationers, Office Outfitters and Manufac- 
turers, called for an interesting visit July 29. 

S. GILMARTIN of Havana, Cuba, registered in the 
Guest Book August 5. Mr. Gilmartin was a pioneer in 
gummed tape machines. At present he is out of the office 
appliance field entirely, selling linens in Latin American 
countries, chiefly in Cuba and Buenos Aires. 

R. H. McGOWAN and GEORGE W. MARSH of the 
Shaw-Walker Company, Muskegon,~ Mich., called on 
August 7 


Cc. I. HAMMET Hammet’s Book Store, Crawfords- 


ville, Ind., a commercial stationer, also called on the 
seventh 

CHARLES H. HYATT, 909 Geary street, San Francisco, 
was a caller on the ninth. He travels the West for De- 


fiance Sales Corporation and American Clip Company. He 
went East to the home offices in the summer and started 
making his territory the second week in August. 

JOHN K. PRATHER of the Typewriter and Office Sup- 


ply Compat El Paso, Tex., was a caller on the twentieth. 
Mr. Prather was in Chicago nearly all of August, most 
of the time on vacatio1 He stayed for the typewriter 
dealers’ conventio1 Mr. Prather took a degree in liter- 
ature at the University of Texas and a degree in mines at 
Columbia University His preference is selling type- 
writers. He 1s found his studies both of literature and 


mining of real value in selling typewriters. He is in a 
mining country where ability to talk mines is an asset. 

R. H. BROWNE of Browne-Morse Company, Muske- 
gon, Micl pulled the latchstring on August 26. Mr. 
Browne reported business quite satisfactory with no change 


‘ ‘ . 1 
in the 1mn ediate outiookK 
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CT NEW MACHINES 
Se} and DEVICES 


















Royal Brings Out New Portable. writers which insures ease and speed of a 
-s spacing between the letters. The carriage locks 
Possibly the announcement of chief interest in the new ae et ‘ , $ 
. - . and snitted sition where t 1s impossibk 
machines and devices section of the office equipment indus i I i 
. . Royal carriage without touching the shiit k 
try this month is the new portable typewriter just placed , ; locked : 

; it down when it is locked without releasing tl 
on the market by the Royal Typewriter Company, Inc., : ts erg 
ae ak wet The carriage is ball bearing and runs w 
Ve 0 » 4 

[The machine is declared to have many notable features . rt ‘ t ue of kk St 
e August iss rf é inda 
and is the result of long labor by the research division of ame: Ra d is 
the Royal Typewriter Company who believe they have sts. pe 


answered the problem put before them in a satisfactory 


way. ‘hese experts believe that they have produced Improved Process for Making Hinge in Paper 
, e 41. ¢ . } | 


a portable typewriter in which bulk has been reduced to a Dacents have been issued ri ae -< 
minimum without sacrificing strength or interfering with = p... Company of Adams. Mass.. for a new 
those qualities of accuracy, speed and ease of operation ccicecain nl aiiaiiiter ot Mien com anilihe dneties 
characteristic of the Royal standard typewriter. The Royal [he patented process is one by which the hing 
portable was perfected by Edward B. Hess and his asso a el . 1 , ful 1 i se ee “a 
ciates on the experimental staff and is declared to approach 7 a : p dig = — eat . cf af 
the web is being formed. It is not obtained 


in efhiciency and appearance a standard typewriter , 
practices of sucking, blowing or scooping 


T ) s st consis go of f S , 

The keyboard is standard, consisting of forty-two keys, formed web, or by grinding them out of the 
printing eighty-four characters The operations also are [hus the new process leaves the formatio: 
standard. There are two shift keys, shift lock, margin re undtetarhed 
lease, back spacer, combination carriage return and line rhe hinge made by this new method is 
space lever Che touch is light, the response is swift, and “By ; Superior Flexible Hinge.” It provi 

: TOW S Ip Oo D C t prov 
all controls operate with ease and certainty The new ibility and. in addition, retains the writit 
Royal rtabl akes idest st: : 

o po le tak the widest tand ird envelope and erasing surface unmarred 
writes a full line 94% inches wide. The two-color ribbon 
may be used of full standard twelve vard length The % ope ‘ 

“Eversharp” Utility Unit. 
ribbon mechanism reverses automatically and the machine , a ae : ‘ 
— [The Wahl Company, 1800 Roscoe street, | 
is equipped with a stencil change ’ ' 
Pl has brought zest into summer sales through the 

rhe new Royal portable weighs nine and a half pounds sharp” utiltity unit. This is a combination 1 
without the case and two and a half pounds extra with the tailine at $1.00—the total value is $1.50 
case The machine is non folding and is ready to w rite as placed an “Eversharp” pent il. special enameled 
soon as it is removed trom the case. of “Red lop” leads. and six erasers The attra 


Among the special features the creators point to the age and striking counter sales unit make this 


wheel escapement ot the type tound in all standard type tion which dealers should tind eas o mercl 














t 


Ariel Line of Small Desks for Office and Home. 

The Ariel Cabinet Company, Peru, Ind., manufactures 
the “Handy Helper” line of desks, both roll top and flat 
top. These have a wide field of utility in office and home, 
and are made to sell at reasonable prices. These desks 
are made in golden oak, imitation mahogany or imitation 
walnut, the latter finish being appropriate especially when 


the home. 


the desk is used 

The “Handy Helper” is used extensively for salesmen’s 
desks, the compactness and low price making wt pos- 
sible to equip a local sales staff with desks for a moderate 
expenditure in a minimum of space. The desk affords 
ample facility for letter writing and record keeping, and 
the convenient roll keeps the salesman’s papers sate against 


prving eyes. 





ARIEL “HANDY HELPER” ROLL TOP DESK NO. 6-S¢ 


desks are made from selected materials produced 


he company’s own mills. They are assembled carefully 
and finished with waterproof media The ends and ick 
ire three-ply, and heavy three-ply reinforcement in_ the 

ttoms The drawers have three-ply bottoms and mad 


th dust proof lip construction. Nickeled pulls and gl-des 


] 


re applied The roll is nicely balanced, of dust proot 


nstruction; pigeon holes are provided for envelopes, sta 


tionery, etc., and a small drawer for pens, pencils, etc. The 


dust tom extends across the entire width of the desk, 
semi-circular opening for the desk man’s feet Th 
les i shelf for box letter files and other personal 


l-'mensions of No. 6-86 roll top “Handy 


Help ire fort inches wide. twenty-five inches d 

hes hig Weight: crated, about 145 pounds 

top desk is made also, N 86 This follows the 
S ( ca s the roll top, except for t 
| limensions are forty inches wide, twenty-three inches 
leep and twenty-nine inches high. Weight: crated, al 
i125 nds: i rton, about seventy-five pounds 


New Crown for Bookcase. 


The F. E. Hale Manufacturing Company, makers of se 
tional bookcases at Herkimer, N. Y., are now making 


new solid flat top crown more in harmony with the gen 


ral lines of their Quaint English line; also a new Amer 
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ican Colonial turned base to go with the new crown. These 
two numbers and the company’s Quaint English sections 
make an attractive bookcase tor home or office use, where 
the accompanying furniture is made with turned legs. The 
cases are in harmony with most turnings now in use. 





CASE NO. 335-G. 


\bout the first of September the company will mail its 
dealers a new price list showing a couple of new end tables 
of mahogany 


Visible Indexing Loose Leaf Ledger. 

The Stationers Loose Leaf Company of Milwaukee began 
several years ago to study the subject of visible indexing 
as an efficiency method in connection with the functions 
of loose leaf books \fter a period of experiment and 
development they have recently presented a fully patented 
device known as the Faultless Visible Record. In this 
record no attempt has been made to use the old Tengwall 
prong file, nor to improve it, but the company proceeded 
along entirely new and different lines. The result is 
that the Faultless Visible Record is new in principle. It 
is different and declared to be a superior device. 

It is, in a sense, a large ring book with multiple rings, 
but the rings, instead of opening as in ordinary ring 
books, slide apart on a ball bearing action. The rings are 
staggered and are interlocking to insure rigidity and to 
provide for the convenient insertion and easy flowing of 
sheets 

Incorporated in the Faultless Visible Record is a shifting 
device operated on new principles, permitting the shifting 


of sheets whether the record is open or closed. This is 





THE FAULTLESS VISIBLE RECORD. 


declared de operations in shifting sheets about 

[he Stationers Loose Leaf Company should have little 
difficulty in pl g s device with stationers throughout 
tl ¢ Wor 


Welty Fountain Pen Desk Set. 
Wm. A. Welty Company, 36 South State street, Chicago, 
Ill, has placed on the market a convenient desk set. This 


comprises a Welty lever self-filler fountain pen with a 
suitable standard, which supports the pen at a convenient 














=x 
Ke —_——__—— — MS 
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angle. The pen fits loosely in the standard, but is readily Improvement in ‘“‘Leatheroid”’ Expanding Wallets. 


— 9g ohe base . matiies _— with a black The Quality Park Envelope Company of St. Paul and 
standard. The fountain pen is finished to harmonize with Chicago announce that they are making their “T eatheroid” 
the base. This combination is made to retail at a mod- expanding wallets with a seinforcias strip along the entir 
erate price. length of the flap where it is joined to the body of the 


The “Servo” school fountain pen has been restored to 
the Welty line. These are popular priced items, made in 


three sizes and a variety of colors. 





New Finish for Lymetco Cabinets. 
The Lyon Metallic Manufacturing Company of Aurora, 
Ill., announces the addition of a new shell white finish to 





“LEATHEROID” EXPANDING WAL 
LET, WITH REINFORCING STRIP 
Patents are pending. 


wallet. This gives protection to the flap-fold where the 
wear is the greatest, due to the opening and closing of 
the envelope. The “Qualitybilt” paper products of this 
company are being constantly improved with the view oi 
adding service and durability for the consumer, at no i: 
crease in prices. 

NEW LYMETCO CABINET Attractive Colored Display Card. 
FINISHED IN SHBLL WHITE. The I. D. L. Manufacturing Corporation, 491 Broadway, 
New York City, N. Y., recently got out an attractive dis- 
play card of “Uptodate” calendars, which is being dis- 
tributed among dealers. 

Several improvements have been made in this calendar 
A heavy frame is used in the construction and a better 





its already diverse line of natural wood finishes on Lymetco 
cabinets and tables. Shell white is a pure white, soft and 
lustrous. Water, soaps and the ordinary acids do not harm 
this washable finish. Several new fields are opened to 
office supply and equipment dealers by these shell white 
cabinets, such as doctors’ and dentists’ offices, hospitals, 
clinics, laboratories, drug stores, homes, where it can be 
used in bath room and kitchen, restaurants, barber shops, 
beauty parlors, dairies, infants’ wear shops and others. The 
finish being soft, reflects little light. 
Addac Machine for British Currency. 

The Addac Company, manufacturers of the Addac accu- 
rate adder and subtractor, 333 Houseman building, Grand 
Rapids, Mich., has perfected a machine for calculating in 














THE I. D. L. MANUFACTURING CORPORATION DISPLAY 
CARD OF “UPTODATE” CALENDARS 


grade of fabrikoid, now purchased direct from Du Pont 
Company, is also used. A price revision has also just 
into effect 

The advertising feature of the calendar is just being 
played up. It is possible to put gold stamping of the name 





of any firm on the calendar for advertising purposes 
ADDAC PORTABLE ADDING AND SUB- Christmas or any other season of the year. Calendars are 
TRACTING MACHINE FOR BRITISH bound in Noveau Art design in four colors: bronze, silver 


ciceaeeaeeiee green and mahogany; also in grain fabrikoid in three col- 
pounds, shillings and pence. The machine is said to be ors: maroon, black and green. The famous red | hi 
simple to operate, capable of performing addition as well cancels dates from day to day and at the same time 
as direct subtraction with speed and accuracy. It has a the relations of them to past and future is retained 
capacity up to one hundred thousand pounds. The “Uptodate” is simple to operate, a turn of the 
The weight of the machine is only 6% pounds and its hand knob moving the red line forward and cancelling pas 


size is 8x5%x5™% inches days; by turning the left-hand knob, the red lines are re 








oN 


- GD 
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moved and ready to serve the next month. These calen 
dars come in attractive boxes, one in a box; they are sub- 
stantial and enduring. Once a year there is a new set of 
date cards; this is the only requirement. The “Uptodate” 
is so well finished that it graces any desk in home or office. 


New Addition to Speedaumat Line. 
Speedaumatic Addressing Machine, Incorporated, 2023-33 
Willow street, Chicago, announce the Speedaumat hand 
addressing machine 
[his machine prints through a ribbon like all other 
Speedaumat addressing equipment. It is strongly made and 
easy to operate and can be equipped with attachments to 


do anything the user may wish to do in addressing. Its 








SPEEDAUMAT MACHINE USED FOR PAYROLL LISTING 


average speed is said to be fifteen hundred to two thousand 


| 


impressions an hot 






1" [his machine is adaptable for cards 
envelopes, direct-by-mail advertising, pay-roll listing, shop 
orders, shipping tags, booklets, publications, mailing and 
re ord strips, etc 

The manufacturers of this machine are now appointing 
district managers and desire to hear from competent men 


who wish to undertake the sale of the Speedaumat lines 


A Line of Enameled Signs. 


James A. Gaffney Company, Inc., hardware special- 
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THE SILENT SALESMAN 


ties, 35 Warren street, New York City, are introducing a 
known as the Acme enameled signs 
Acme enameled signs are made to meet a demand for a 
popular priced article and at the same time to give a serv- 
ible sign that has attractive qualities of design, is lasting 


ind distinct. These signs will not crack, rust, flake or 


tarnis! They are made from embossed steel plates and 





covered with a heavy black enamel with white letters on 
a black background. 

The attractive show card known as the Silent Salesman 
comes in orange and black and is nine by eleven inches in 
size. It is supplied without additional cost with an order 
selected from the company’s list of sixty-two signs, which 
list is available on request 

Interesting New Safes. 

The Mosler Safe Company of 373-375 Broadway, New 
York, announces three new products which are of interest 
to ofhce equipment men 

One product is No. 320 B label filing safe, bearing the 
T-20 burglar label. Another similar safe also having the 
T-20 burglar label is the No. 316 recently added to the line 
and designed for general use in chain stores, theaters, 
service stations, branch stores, etc. Both safes are equipped 
with the same high grade combination locks, bolt work and 





MOSLER SAFE COMPANY'S SMALL ROUND DOOR 
STEEL CHEST MADE OF ARMOR STEEL. 


1 
} 


handles as the A label safes and possess the same high 
quality of workmanship and grade of materials as in all 
other types of safes built by the company. 

Another new Mosler line is a small round door steel 
chest. This line of chests is made of armor steel, some 
with rectangular doors and some with circular doors. They 
are intended to go inside of the fireproof safes and are so 
designed and built as to take the lowest burglary insurance 
ratings. When these chests are placed inside the Mosler 
\ or B label safes bearing the T-20 label, the burglar rates 
are subject to a special discount of twenty per cent, a 
saving which before long will pay for the cost of the 





NO ig MOSLER SAFE COMPANY'S B LABEL 
TYPE SAFE. 


equipment The type of equipment here described is said 
to be a sufficient bar to the efforts of the burglar, however 
expert, who must first force entrance into the regular fire- 
proof safe and then attempt the opening of the armor 
steel chest. The company states that none of its customers 
have yet experienced a burglary loss from chests of this 
type (Continued on page 137.) 
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Report of the 


NEWS and 
MISCELLANY 


Pr 
\Olable / 










in Every Section of the Field. 


Famous Stationery House Opens Los Angeles 
Branch. 

The Schwabacher-Frey Stationery Company, for twenty- 
one years a leading stationery house in San Francisco, 
opened a beautiful and imposing store on Tuesday, August 
10, at 736 South Broadway, Los Angeles. The line drawing 
of the front of this new store here shown serves only to 
suggest the beauty of the reality. The company was or- 
ganized in San Francisco in 1905 by James Schwabacher 
Albert the foremost 


stationery houses on the Pacific Coast 


and Schwabacher, and ranks among 


sroadway, the pedestrian first sees an im- 
Los Angeles. 


Coming down 
fifty-foot 


Arriving at the 


posing marquee,—the largest in 


display is seen 


The window 


building a remarkable 


through brilliantly lighted angular windows. 


plan allows of an exceptionally large display because of 


the wide entering 
the store one is greeted with an unusual sight for a sta- 


The entire interior is finished in ivory white 


frontage and the deep entrance. On 


tionery store. 
which gives a light, cheerful appearance to the whole store 
ard offers an agreeable background for the walnut show 


All show 
This combination makes 


cases and display fixtures cases and fixtures are 
lined with black velour or velvet 
possible the most attractive display of merchandise. White 
length of the store are lined 


running the entire 


with plate glass mirrors, and a profusion of indirect lights 


columns 


add the finishing touches to a beautiful imterior. 

Perhaps the first display to attract attention is the foun- 
tain pen counter for the entire front center show cases con- 
tain a display that has probably never been surpassed tor 
size. This display continues down the right 


beauty and 


center for two full show Directly opposite in the 


center aisle is an unusual department for a stationery store, 


cases. 
cutlery. Following down the left side comes the Denni 
son department, the favors being shown first and to the 
rear of this display the commercial line. The department 
is one of exceptional completeness and beauty. Opposite 


hand center, is part of the commercial sta- 
The 
ment in an exceptionally 
blank books are placed on velvet-backed display racks. 
On the left beautiful en- 


graving room where customers may be received with quiet 


ov the right 


tionery line. merchandise is shown in this depart- 


pleasing manner for even the 


front wing of the store is a 
Following this, for about one-half the length of 


In this depart- 


dignity. 
the store, is the social stationery display. 
ment both show cases and wall display racks are used with 
Then come the art leather goods 


beauty and efficiency. 


which are displayed back as far as the artist material de 


partment. The artist material department covers the e: 


rear of the store. Goods are neatly and efficiently ar 


ranged and the entire display is one of extreme beauty 
On the right front wing the kodak and personal moti 
Besides a complete stock 


equipped projecting 


picture department is located. 
this department boasts of a completely 


room. Then comes the commercial stationery line which 


continues to the rear of the store, where a remarkable di 


play ot ink 1s to be seen arranged in a striking pyramida 
effect 


Circling the entire store is a wide mezzanine floor com 


posed of the following departments Front mezzanine 


radio department. This department displays merchandise 


in a manner that meets the most modern practice 


the room is found comfortable davenports and _ chairs, 


while at each wing is a music room completely equipped 


for the patrens’ convenience and comfort. On the left 


wing is the steel furniture department. On the right wing 
is the picture frame and mirror department The entire 


] ; 


rear balcony is devoted to well arranged and efficient 


fees. The printing plant occupies 7,500 square fee 
second floor and the basement is devoted to shipping 
the warehouse of immediate stocks. 


“1 


On the opening day the store was ready with 
arranged and everything in order. A profusion of flowers 


gave the main aisles the appearance of a gala occasion and 


during the day many hundreds of people availed thet 


selves of the chance to inspect the new store and partial] 
to acquaint themselves with its resources. The new stor 
however, is not the company’s initial venture into the Los 


is a development of a business 


1924, 


Stationery 


Angeles field, but 


began on August 20, with the acquisition 


Schwabacher-Frey Company of the old 
lished house of Kingsley, Mason & Rogers Compat 
who had for many years conducted a commercial stationery 
and printing business at 334 South Spring street 

On December 13, 1924, the San Franci 
Stationery Company 


735 Market 


Fourth, opposite Grant avenue 


main 


the Schwabacher-Frey was 1 
Street between 


and O'Farrell, 


new and larger quarters at 


Third 
in the heart of the San Francisco retail shopping district 
district At the same 


and 


and on the fringe of the financial 


time the Sanborn, Vail & Company store, which had been 
acquired by the Schwabacher-Frey Stationery Company on 
that continued at 557 Market 


street, between First and Second, opposite Sutter and San- 


January 4 of vear, was 
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some, as a down-town branch in the heart of the financial 


trict 


vast, and embodied 


equipping the company’s main store at 735 Market 
t, San Francisco, Bernard J. Joseph, a well-known 
Francisco architect who specializes in store interiors, 
retained. Mr. Joseph made a thorough study of the 
lirements of the stationery business, spent several weeks 
stigating store installations up and down the Pacifi 


1 in the design of the new store the best 


he ideas thus gathered. The result was so satisfactory 
ny people who have traveled extensively said they 
never seen a liner stationery store anywhere 
hen, theretore, it was discovered that the business of 
los Angeles branch was growing rapidly out of its 
quarters and that a new and larger store would have 
e provided, the management of the company looked 
ivailable sites and this spring they selected the seve 
building formerly occupied by Barker Brothers at 736 
uth Broadway Mr. Joseph was again retained as chief 
hitect with instructions to design a store even finer 
the one he had designed tor the Schwabacher rey 
tionery Company in San Francisco. The new store was 
ished on time and was formally opened by the Schwa- 
er-Frey people on August 10 
McNeal Swasey, a Los Angeles architect, superintended 


installation of the new store, the work being done by 


of the leading contractors ot Los Angeles Howard 


B. Wade, manager of the company’s printing, lithograph- 


and engraving plant in San Francisco, also spent c« 


1 
ii 


rable time in Los Angeles representing the firm in the 


upervision of the construction work, and much of its suc 


is due to his efforts. 

A. Kingsley, founder of the Kingsley, Mason & Rog- 
Company, retains active participation in the manage- 
nt of the Los Angeles store, and Read W. Rogers, also 
of the former executives of the Kingsley, Mason & 


Rogers Company, continues as general manager of the 





re under the Schwabacher-Frey ownership. 








= 











NEW LOS ANGELES STORE OF THE SCHWA- 
¢ STATIONERY 


Company, is sales manager 
Harmon is manager of the 


Grimes-Stasstor 











SOME INTERIOR VIEWS OF THE NEW STORE OF 
F LOS ANGELES Here we see the main floor fountain 
k, and the social stationery department 


STATIONERY 
leaf department, a striking pyramid of 


SCHW ABACHER 














store are the following 


On the main floor of the new 
departments: Commercial stationery, loose leaf books and 
forms, moving picture cameras, kodaks, Dennison crepe 
papers, fountain pens and pencils, blamk books, rubber 


stamps, artists’ materials, leather goods, social stationery, 


engraving, brief cases, ladies’ purses, gifts, etc. 


On the mezzanine floor are the general offices and the 


departments Filing equipment and _ supplies, 


Panatrope, leather suit cases and bags, pic- 


following 
desks, radio, 
tures and picture framing 

The entire second floor is occupied by the printing and 
engraving plant and the basement by the stock room and 
shipping department. 

James H. Schwabacher, president of the Schwabacher 
Frey Stationery Company, attended the opening of the Los 
store, accompanied by the following executives, 
also from San Francisco; E. E. Crandall, general manager: 


Paul M. Brock, general mM E. 


sales promotion and advertising manager, and Howard B. 


Angeles 


sales Ingram, 


manager; 
Wade, plant manager 


Mr. Stowell Gives Radio Talks. 

L. C. Stowell, vice-president of the Dictaphone Corpora 
tion of New York, has recently 
a series of radio talks over Station WQJ, Chicago 


giving the second of 
One 


peen 


of his talks was made at the beginning of summer and had 
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reference to the vacation season Mr. Stowell discussed 
the problem that vacation brings to employers fhce 
help. This problem is quite serious some times and means 
that employers will be short handed in all departments 
simultaneously. Summer season brings graduate students 
from high schools but few desire to step right from school 


office Mr. Stowell noted the fact that people 


who have learned typewriting or stenography or both still 


into an 


have to gain speed and accuracy before assuming a well 


paid position in an office. He pointed out a way 


any young person who has learned touch typewriting cat 
Tr} 


do secretarial work without short hand speed. This method 


of course, is through the use of the dictating and t1 


which is read 


ing machine, the operation of 


without previous practice. He pointed out that isiness 
routine today is vastly different under modern conditions 
than it was before the adoption of labor-saving methods 
The typewriter alone has multiplied the output of letters 
many times over the number of letters written by | ind 
has done so without increase in personal effort Che facili 
ties offered by other oftice machinery are « jually agree ible 
to those who become expert in their uss The adding 
machine removes mental strain entirely; the ting 
machine eliminates the likelihood of errors and t idd 
tional refiguring for corrections. The billing ma evels 
all operators in the matter of neatness, speed a1 ’ racy 























FOUR VIEWS OF AN 
PANY, FORT SMITH, ARK 


symmetry and sightliness of offices Wester 


featuring the 





INSTALLATION OF DESKS IN THE 
This installation was made by the 
Furniture Con 





OFFICES OF JOHN A. GUTHRIE MORTGAGE COM 
Fort Smith Printing Compar of that city It ¢ i the 
panyv's lir of desks 








ed 
ice 
ins 
its 
its 
0! 
le 


till 


ch 
an 


rd, 








and the dictating machine enables those who have learned 
typewriting to reproduce dictation exactly as it is recorded 
on a wax cylinder 

Executives who use dictating machines wish to continue 
their use without interruption, so when their office people 
are away on a vacation they seek others to carry on. There 
is a definite demand for secretaries who can use the dic- 
tating machine by the use of which, given a fair profi- 
ciency aS a typist, any operator can typewrite letters cor- 
rectly and neatly on the very first day of her employment. 
Reward for this work is quite frequently as high, if not 
higher than those who act purely in the stenographic 
capacity This is particularly true during the vacation 
season when temporary workers command the maximum 


Wage 


Rapid Addressing Machine Building New Factory. 

The Rapid Addressing Machine Company of New 
York City, N. Y., is building a new factory at Elizabeth, 
N. J. The factory is located in West Grand street and is 
modern in all particulars. It will cover about three acres and 
will consist of a one-story brick and steel building with saw- 
tooth roof. It is well lighted with glass on all sides and 
by means of skylights, made possible by the saw-tooth 
root construction 

The location of the factory in Elizabeth is the result of 
two years’ search by the officers of the company for a suit- 
able site. It is estimated that the building and site together 
will cost about $300,000. The factory and general offices, 
it is expected, will be moved to this plant about November 
15. The New York sales office will be maintained in that 
city, the location to be announced later 


Kistler’s Stimulate Air Mail Use. 

\s a means of stimulating the use of the newly inaug- 
urated air mail service out of Denver and thereby increas- 
ing the sale of standardized air mail envelopes, the W. H. 
Kistler Stationery Company of that city placed an attrac 
tive display in one of their windows for a week immediately 


the direct service was inaugurated 


atter 

The displ . stcomem Seas h as ti _ ‘ d 
display was unique inasmuch as the firm picture 

ite of the transcontinental air mail from New York 


ne rol 
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ATTRACTIVE DISPLAY IN 
WINDOW OF LEADING KAN- 
SAS STATIONER. — The above 
photograph is of a fountain pen 
display in the window of the 
George G. Hultqvist Company 
at McPherson, Kas. Mr. Hult- 
qvist, who is a stationer, is a 
staunch account of the W. A. 
Sheaffer Pen Company. Some 
idea of the success achieved by 
the Hultqvist Company in sell- 
ing fountain pens can be gained 
from the following figures: 
After selling pens for two years, 
Mr. Hultqvist put himself 
among Sheaffer's leading deal- 
ers in 1917. The following year 
he doubled his sales of 1917 and 
every year since then has main- 
tained a steady increase. 











to San Francisco on a graveled base which was constructed 
ona slope so as to be better viewed by passers-by. This 
was constructed out of patented roofing over which had 
been dashed small quantities of sand and gravel. The long 
established continental route was portrayed with yellow 
ribbon, while the newly established branch from Pueblo 
to Cheyenne, Wyoming, where it connects with the conti- 
nental route, passing through Colorado Springs and Den- 
ver, was represented with a dark, pink ribbon. Two toy 
airplanes were suspended over the map to represent the 
planes carrying the mail. 

Bundles of air mail envelopes were scattered about the 
foreground of the window and fastened to the sides and 
background, and a large show card urged the public to 
buy the standard envelopes and stated the price. 

As a means of showing how extensive the air mail serv- 
ice is throughout the United States, a large framed map of 
the nation stood in the background and on it, not only was 
the trans-continental route shown, but also all of the branch 
lines in all parts of the country.—W. H. P. 





ONE OF THE WINDOWS OF THE W. H. KISTLER STA- 
TIONERY COMPANY IN DENVER, EMPHASIZES AD- 
VANTAGES OF NEW AIR MAIL SERVICE. 
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Loose Leaf and Ribbons and Carbons in Merger. 


The Chicago Binder & File Company, which has been 
in continuous operation for twenty-five years, and the 
Cooper Carbon Coated Paper Company, organized four 


years ago, have consolidated. 


The new company will be known as the Chicago Binder 


& File Company and will house its factory activities and 
its office at 500-508 West Thirty-first street. The building 
at that address belongs to the company. 

The officers are E. J. Visk, president; F. S. Cooper, vice- 


president and treasurer, and H. W. Severance, secretary. 
Mr. Visk has 


years ago when he 


with printing since 
Elite Printing Company 
purchased control of the Chicago Binder 
\. Mudd 

Carbon 


been associated twenty 
organized the 
Four years ago he 
& File from its organizer, J 

F. S$ 


Company 


Cooper has managed his Cooper Coated 


Paper Company successfully from the time it was organ- 
ized until the present 

Mr. Severance grew up in the loose leaf business, hav- 
ing worked for the Irving-Pitt Manufacturing Company 


when only fourteen years of age 
Mr. Visk and Mr will look 


has charge of production 


Cooper after sales Mr. Sev 


erance 


It is unusual for two companies with lines so different 
to merge, but it was found that they had many customers 
and prospects in common. It is figured that the new ar 
rangement will eliminate some selling expense and 


service which the company can extend to 


both 
the present 
One 


strengthen the 


will be 


its customers The business of companies 


without change for 
stock is $275,000 


carried on 
The capital 
are employed in the 


hundred twenty-tive 


I ictory 


people 


Smith-Corona Distribution in Germany. 
lischaft M. B. H., 
appoint 
Smith & 
Smith 


Corena Schreibmaschinen-Gese Berlin, 
SW O8, 


ment as 


Markegrafenstr. 76-77, has announced its 
Germany for the L. ¢ 


addition to the L. C 


distributor in 


Corona Typewriters Inc. In 


correspondence machine and Corona portable typewriter, 


the German company also distributes the Corona portable 


adding machine The company is prepared to extend 
exclusive sales tranchises to firms in Germany where not 
already represented, covering these three machines 


to Meet in October. 
lected for the an- 
8 of the I. S 


Francisco to study prob 


Zones 7 and 8, I. S. M.A., 


October 28, 29 and 30 are the dates s« 


Pacific Coast meeting of Aones 7 and 
Members will meet in San 


sell'ng 


nual 
M. A 


lems and other 


shop cosis expense and 


discuss 


matters 
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“G-F AllSteel” Moves Its Export Headquarters to 
Youngstown. 

The General Fireproofing Company is moving the head 

quarters of its export department to the company’s main 


office in Youngstown, Ohio, but will continue to maintai: 


a branch export office at the old address, 438 Broadv 
New York City. 

F. K. Rhines continues as general export manager; M 
R. Walsh, now traveling in Europe, will be located at 


Youngstown as assistant export manager, while | 


Rickard, 


future be 


assistant at New York 
York export 
first, to g 
d ofh 


second. to reli ve Mr Rhines 


Rhines’ 
Ne W 
The reasons for this move are twofold: 
with the hea 


who has been Mr 
will in in charge of the 
export department closer contact 
the factory, and, 
supervision of a certain amount of the current det 
so as to enable him to spend a larger proportion of 


working 


distributors 


abroad with the company’s foreign agent 


Webster Branch Managers Meet at Boston. 
was held bv The F. S. Webster (¢ 


\ sales conference 
pany at the factory, Boston, Mass, August 2. TI 
was represented at this meeting by the following 
managers: W. P. Funck, San Francisco, Cal 


White. ( hicago, Il] - J D | Iti! 


R. J. Richards, Pittsburgh, Penna.; M. A. | 
York, N. Y.; G. F. Gilmore, Hartford, Conn.; J. S. ¢ 
Springfield, Mass 

‘| he meeting was very interesting It dis ss 
for the present quota vear, which started August 
ends July 1, 1927. One of the striking points 
at this meeting was that the San Francisco brat 
the direction of W. P. Funck, had led the orgat 
branch offices in percentage of business gain 
seventh consecutive year. 


Mr. Wittstein Now a Vice- President. 
The Globe-Wernicke v of Cincinnati, O 


nounces the election of H H 


Compat 


Wiittstein as vice 


in charge of sales Mr. Wittstein has been get 
manager of The Globe-Wernicke Company for 
of vears and he has many triends who will re 
the new honors which his associates have 
hin 
Cardinell risen ge aca for _Sesqui- Centenni: il. 
John DD. Cardinell, opriet t e Cardinell-Sal 
pany, Montclair, N ". is official photographs 
lisher of the Sesqui-Centennial expositi it 
delphia celebrates the 150th anniversary of the D 


ol Inde} endence 














UNLOADING TYPEWRITERS AT NEW 
PANY, ATLANTA, GA.—Two hundred new 
trucks when this photograph was snapped 


BUILDING OF SE 
Underwood typewriters were 


ROEBUCK & COM 
being taken from the 


ARS 
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Jamestown Concern Enters Metal Office Furniture 
Field. 


The Jamestown Metal Equipment Company, Inc., of 
Jamestown, New York, has just completed a large addition 
to its plant on Allen street extension, in the East James- 
tow factory district, and is now engaged in the metal 
furniture business, manufacturing a complete line of office, 
bank and vault equipment, both contract and stock, includ- 
ing shelving, counter-height and vertical units, desks, tables, 
supplies cabinets, wardrobes, card units, etc., as well as 
the original line of automob‘le radiators, stampings and 
sper cs 

The ew iddition is of brick, one-story in height 220 
feet ength d 105 feet in width, constructed in such 
a manner as to afford the maximum light for the working 
force It adjoins the older building on the east and, with 
th i ind gas producer plant, warehouse, etc, gives 
the cor inv nearly 65,000 square feet of floor space Che 
conce s at present giving employment to about 110 men, 
but this force will be increased within the near future to 
be 150 and 200, owing to the development of the 
new line of business and the steady increase in the old 
The new building is fully equipped with machinery to meet 
the ce inds of the metal furniture business 

The company ts incorporated with the secretary of state 
at Alb its capital stock being $500,000 and the board 
oft « ctors consists of Oscar A. Lenna, who is president 
ind general manager of the concern; David A. Lincoln 
vice-president; Gustaf A. Lawson, secretary and treas 
urer:; Harry L. Briggs, William J. Anderson, Carl J. Malm 
and Edward H. Ellison. Originally the Jamestown Car 
Parts Manufacturing Company, established in 1914, the 
concern until recently devoted its entire attention the 
manufacture of automobile radiators, supplying such well 
known motor car companies as the Auburn, the Velie, the 
Elca id the Davis, and also stampings and specialties ot 
va s kinds This business has grown to such an extent 
that larger quarters have become necessary and, with the 
decisis to enter into the manufacture of metal furniture 
ca r thre ecessit tor the present lares addition to the 
pla The com] y is already shipping bank installa 
t s tor two « e large banks in New York City and 
several shelving installations for New York and Boston 

karl J. Card, who holds the position assistant general 

inager ot the mpany, in active charge of the plant, was 
ventv-three ears with the Art Metal Construction 

C vy. ris m blue print boy to chief draftsman 
‘ 1E sales engineer and manager of the researcl 
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department, and also for a few 
of Jamestown Metal Furniture 
his training during all this time being such as 


) fit him in every way for the position he now holds. 


development 
chief 


and was 


years engineer 
Company, 
te 
Berger Connclidetas Chicago Interests. 

The Berger Manufacturing Company of Canton, Ohio, is 
interests at the ware- 
The equipment, con- 
material departments had been at 
It has been found advantageou: 
to bring these which has been 
at the lhe fireprooting material depart- 
ment will continue temporarily at 123 West Madison street. 

A. < is branch manager for The Berger Manu- 
facturing Company Office equipment dealers 
their direct contact with 





its various Chicago 
South 


firepre « fi 


concentrating 


house, 3622 Morgan street. 


and 


West 


tract ng 
Madison street 
departments under one roof, 
done warehouse. 
Magee 
at Chicago. 


commercial stationers have 


and 
C. Hows, manager of the equipment division. 


Charles Este Extends Sale of Defiance Check- 
writers. 


Further to facilitate prompt and efficient service to users 
of Defiance checkwriters, «Charles “Este, 424 Book building, 
Detroit, Mich., has paseo his service organization to 
cover thoroughly all of the outlying cities in this district. 


Este and his organization, who handle the sale of 
checkwriters Detroit section, are particu- 
is consultants on the subject of check 


Mr. 
Defiance 
larly 


Ss 


in the 


well quali ed 


writing 


Stanley Twist Joins Gilman Fanfold Corporation. 


Stanley H. Twist, for the past three years president and 
publisher of Office Equipment Catalogue and for five years 
prior to that advertising manager and assistant general 
sales manager of Ditto, Inc., Chicago, has become identi- 
fied with the Gilman Fanfold Corporauon, Limited, of 
Niagara Falls, N. Y., as advertising manager. Mr. Twist 
was formerly a director in the Association of Nationai 
Advertisers and in the Nat‘onal Association of Office Ap- 
pliance Manufacturers 


Cincinnati Stationer Abroad. 


illiam M. Perin and wife, Cincinnati, Ohio, sailed for 
Europe some weeks ago. Mr. Perin is president of The 
Gibson & Perin Company 
A good ' s seldom id by all.—Office Topics (The Baker 
Printir ( y) 
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TYPEWRITER STORE OF THE L. C SMITH & CORONA TY PEWRITERS, INC., CHI- 
CAG ILL.—This is located at 68 East Washington street, in the same building which houses 
he Chicago branch of the company Two handsome show windows facilitate displays of 
machines and merchandise. Within the store both Corona and Smith typewriters are sold. 
At the rear of the store is a small shop where adjustments and minor repairs are made for 
Corona users. Overhaul and other repair jobs are done in the shop on the fourth floor. 

The shop faces the Chicago Public Library and is but half a block from Michigan boule- 
vard. The window signs and displays are visible from the boulevard, and also from the 
treet cars and busses which travel Washington street 
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Meetings--Conventions--Dinners 





TWO HUNDRED CLUB OF THE ADDRESSOGRAPH 


quota. The high man automatically becomes president of the 


Addressograph 1926 Hundred Club Outing 

By unanimous vote, the 1926 Hundred Club outing was 
declared “The Best Ever.” The fun began on July 10, 
when the fifty-four star salesmen who made 100 per cent 
of sales quota, gathered at the Hotel Roosevelt in New 
York City. Participating in the festivities were also a num- 
ber of home office executives who never miss this oc- 
casion if they can help it. 

Sunday was given over to sight-seeing, winding up at 
Coney Island and a big shore dinner at Sheepshead Bay. 
There was more sight-seeing on Monday, including the in- 
spection of Addressograph installations at the New York 
Life Insurance Company, and the American Telephone and 
Telegraph Company. After a wonderful luncheon at the 
Bankers’ Club on the top of the Equitable building, and an 
interesting talk by Francis H. Sisson, vice-president of the 
Guaranty Trust Company, the party dispersed, allowing 
each member to see New York as he saw fit for the rest 
f the afternoon 

Evening found the party at the Grand Central Station, 


THE ADDRESSOGRAPH 
HUNDRED CLUB DINING AT 
LAKE PLACID. — Most of the 
sessions of the convention were 
held at this delightful summer 
resort 





COMPANY OF CHICAGO POSES FOR 
TOGRAPH.—The Hundred Club is made up of men who, during the year, have made one hundred per cent or mors 
club 








PHO 


where a fine dinner was served aboard a special New York 


Central dining car. Before the dinner 
was en route northward, bound 


Breakfast was served at the 


train 


Adirondacks 


where 


the party made themselves at home for the next four days 


amid the wonderful scenery and the unequalled air of 
Placid and the Adirondack mountains. 
ing, swimming, mountain climbing, 


spective “fan.” But every 
“fan” and three times a day 


tite with the excellent fare provided by the club. 

This outing was notable for 
meetings and speeches.” Two fine, inspiring 
made, however, on Wednesday 


Clark, in charge of the field 


Paper Company, gave a most 


talk on Wednesday morning. 


Thursday night was “Big-Nite.” 
five strong, gathered at the Bear Cub Inn, out i 


tains at the end of nowhere 


satished a mountain-ai1 


Jesse 


Lake 


fish 


its re 


oom 
appe 


rewer 
were 


W. 























meat with all the trimmings, put everyone in a proper mood 
for an unrivalled series of acts by the Addressograph 
Home-Talent Burlesquers, who kept the appreciative audi- 
ence in an uproar until the “wee sma’ hours.” 

The big feature of Friday afternoon was a never-to-be- 
forgotten baseball game in which the West beat the East, 


"7 


' to 12. An interruption was caused during the fifth in- 
ning by a spectator’s bench tipping over backwards and 
precipitating a number of managers and other dignitaries 
on their heads. 

Eight o'clock Friday night saw the party stowed away 
in their private cars for the trip homeward. In all the 
crowd there was not one who wanted to go 

The officers of the 1926 Addressograph Hundred Club 
are as fc llows 

President, C. M. Williams, Florida representative; vice 
president, T. W. Connor of the New York office; secretary, 
\. W. Wolcott of the San Francisco office; treasurer, W. 
\. Wike, manager of the Addressograph Sales Company 
at Cleveland. 

There are rumors that the 1927 Hundred Club will go 
to the Pacific Coast. Whether this is true or not, no one 
can say, but the “stay-at-homes” of 1926 are putting in 


their best licks to elect themselves to the Hundred Club 


Eaton, Crane & Pike Meeting at Chicago. 

[The semi-annual Chicago sales meeting of the Eaton, 
Crane & Pike Company was held August 10-12 at the 
Drake hotel In attendance were managers and salesmen 
of the Chicago, Cleveland, Kansas City and Minneapolis 
districts Comparisons showed that the business of the 
company in these four districts was slightly ahead of the 
rst six months of 1925. There are excellent prospects for 
good business this fall 

The salesmen will all be on their territories shortly 
they are all very enthusiastic over the beautiful new lines 


ls during the sales meeting 


placed in their han 
The following individuals attended the meeting: H. S 


Adams, manager, Chicago; E. H. Salmon, district manager, 


Cleveland, Ohi H. H. Parks, district manager, Kansas 
City, Mo.; A. ( Statt, district manager, Muinneapolis, 
Minn W. G. Oliver, office manager, Chicago; D. H 


Muir, sales department, Pittsfield, Mass.: C. M. Waterman 
field manager, New York, N. Y.; F. H. Palmer, special 
“Berkshire” typewriter paper representative; A. F. Over 


street, special representative Crane papers, Indianapolis, 


Ind.: K. E. Vaughn, manager credit department, Chicago: 
Salesmen—J. A. Power, Detroit; L. M. Ackert, Milwaukee; 
{ ] Miller. Des Moines: F P Lee, Salt Lake Citv: 


W. A. Ledford, Grand Rapids; P. H. Dwyer, St. Louis; (¢ 
©. Hahn, Louisville; H. I. Justis, Cleveland; T. W. 
Widman, Cincinnati: F. H. Thorp, Columbus; O. C. Mac 


Lellan, Cleveland; E. J. Smith, Minneapolis; W. F. Crom 
vell, Kansas City; F. L. Jenkins, Minneapolis; Whiting 
Parks, Chicag H. J. Bextield, Chicago; J. J. Lumsden, 
Chicago; H. F. Blum, Chicago 


Watson Manufacturing Co. Salesmen Convene. 


luring the week of August 16 to 21 inclusive, the Wat 
son Manufacturing Company, Jamestown, N. ¥ held 
their annual salesmen'’s convention The following sales- 
men were in attendance E. W. Hurst, Hurst-Farr Con 
New York City; A. C. Senechal, Hurst-Farr Com- 
inv, New York; G. W. Stickler, Sydney Wood and Bud 
Stickler of the Equipment and Supply Company, Inc., New 


York, N. Y.; Harry E. Holbrook and A. W. Spencer, H. E 
Holbrook Com] any Boston. Mass - H Me Drake, W I 
Van Dame Company. Chicago; James E. Bigg and E. J 


Leech, Interior Metal Equipment Company, Chicago; J. C 
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Wilkinson, Bright S. Erickson, H. J. Shaw and R. R. 
Willoughby of the Wilkinson Equipment Company, Phila- 
delphia; D. S. Blair, Wolfe & Adams, Philadelphia; W. F. 
Weaver, W. F. Weaver Company, Cleveland; U. L. Henzy, 
F. W. Wagner and Mr. Strong of the Wagner-Henzy- 
Fisher Company, Cleveland; William Kraetz, William 
Kraetz Company, Buffalo, N. Y.; Frank Thornber, Illinois 
Office Supply Company, Ottawa, IIL, and Harry J. Le- 
Bouef, Jamestown, N. Y. 


Chicago Office Appliance Managers’ Outing. 

The members of the Chicago Office Appliance Managers’ 
Association were the guests of the club’s president, Frank 
M. Boughton, district manager of the American Multi- 
graph Sales Company at the Westmoreland Country Club, 
August 24. After eighteen holes of golf, a very enjoyable 
dinner was served in the club house. 

Several similar golf parties have been held this summer. 
They are always anticipated with great pleasure. 

Those who were present besides Mr. Boughtop were E. 
\. Kalkhurst, Burroughs Adding Machine Company; 

















CHICAGO OFFICE APPLIANCE MANAGERS PLAY GOLF. 
Above. left to right, Frank M. Boughton, H. H. Cross, O. J. 


Dreibus, H. D. Beaumont telow, George W. McClellan at the 
first tee. E. A. Kalkhurst completing a long drive, Daniel Payne 
taken at a dark moment, and A. E. Blackstone ready for a 
wing 


George McClellan, Underwood Typewriter Company; Dan- 
iel Payne, Line-a-Time Manufacturing Company; O. J. 
Dreibus. Postage Meter Company; H. D. Beaumont, Dicto- 
graph Products Company; A. E. Blackstone and H. H. 
Cross of the Dictaphone Sales Corporation, and J, A. Gil- 
bert, Office Appliances 

Baltimore Office Appliance Managers. 

Che Office Appliance Managers’ Association of Baltimore 
called a recess during the summer months, but will start 
in actively on October 1. During the month of July the 
association had a most successful outing at the cottage 
of Harry Rosenberger of Remington, on the Severn river. 

First District I. S. M. A. 

The first district of the International Stamp Manufac- 

turers’ Association will hold a district meeting on October 


16 at Pittsburgh, Penna 
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Sales Convention of The Globe-Wernicke Co. 


The Globe-Wernicke Company held its 1926 sales con 
vention at the home office, Cincinnati, August 2nd-3rd with 
H. H. Wittstein presiding officer 

Conceived in service to the customer, the Globe-Wer 
nicke sales conference has grown year after year to be of 
greater and greater help not only to G-W travelers, but to 
the dealers and dealer salesmen It is in this laboratory 
that the sales problems of dealers all over the country are 
brought up and threshed out by the exchange ot ideas with 
others who have met and conquered similar situations. 

The first bombshell of the program which set the con 
ference into active motion Monday morning, August 2, 
was when J. R. Blaine, Jr., secretary of the Globe-Wernicke 
Company, anounced in his opening talk that H. H. Witt 
stein had been appointed vice president in charge of sales 
of the Globe-Wernicke Company 

Che program was as follows 

Monday, 9:30 a. m., Introductory remarks by H. H. Witt 
stein; 10:00 a. m., The Greater Organization, by W. H. 
Matthews; 10:30 a. m., Advertising and Sales Promotion 
Plans for 1926-27, F. Edgar McGee: 11:00 a. m., Planning 
a Window and Store Display, J. Ed. Staffan; 11:30, The 
Relation Between the Direct Sales Offices and Globe 
Wernicke Dealers and Agents, H. H. Wittstein Adjourn 
ment for luncheon, 12:00 to 1:30 p. m 

Monday afternoon's session started at 1:30 p. m. with 
the subjects, The New Straight Line Production Program 
and Factory Inspection Conveyor System by H. Marvin; 
3:00 p. m., Fulfillment Gold Stakes Contest Results, H. H 
Wittstein; 3:30, Developing Agency Salesmen, Eldridge 
Allen; 4:00, Field Work and Cooperation with Agents, ] 
Hibbard; 4:30 to 5:00, Getting an Agent Next to Himself, 
\. S. Wright. 

Tuesday morning’s session started at 9:00 with the sub 
ject, G.-W. School at Factory, by H. H. Wittstein; 9:15, 
Che New Service Department, C. Miller; 9:30, Demonstra- 
tion on How to Sell the Rand Sectional Visible Equipment, 
and Makurown Index Tabs, P. Edgar McGee; 10:30, Appli- 
cation of Visible Equipment, J. R. Kilcoyne; 11:00, How 
to Read a Balance Sheet, C. M. Sawyer; 11:30, Distribu- 
tion of New Goods, F. Getty; adjournment for luncheon, 
12:00 to 1:30 p. m. 

Tuesday afternoon's session: 1:30, Steel Shelving, A. 


H. Ehrman; 2:00, Demonstration on Shelving Assembly, 
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GLOBE WE 


photograph repr 
left shows membe 


sales conference 
home office of the (a 
nicke Company 
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picture are as Tol “ 
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factory crew ; 3:00, Production Problems, 
3:30, Desk Construction, Ed. Philipps; 4:00, S 
for 1926-27, H. H. Wittstein 


Among the many points brought out in the 


talks was that given bv Eldridge Allen, a set 
Globe-Wernicke sales staff, who has had unlin 
ence in developing the dealers’ salesmen. Mz 


talk said in part 

“I want to drive home the idea to you 
teachers. All dealers are agreed, that in this parti 
85 to 90 per cent of their sales are made either 
phone or taken by their outside salesmen. It is 


important then to educate the outside men si 


create sales; have suftticient knowledge to instal 
systems when prospects come up; and be tan 
their line so they will have the courage to prove t 


' 
pect they know how to install a system and h 
Knowledge is power And too oftten a _ sales! 
completely away from a prospect rather thar 
ignorance of his line How are we going 
“Sales meetings are now a regular institut 


admirable way to get your lesson over befor 


organization The time of holding these meeting 
portant. Formerly without any previous not 
men were requested to return for a night sess 
intertered with previous engagements they had 


while they came, it was in a resentful frame 
thev absorbed little of the instructions \ good 
first hour Monday morning Another a hal 
quitting time to a half hour after quitting 
most convenient Never make the mistake 
entire line at one meeting Divide our line 
and hold several meetings while you are thet 
one subject at each meeting It is just 
that most humans hate to sit down and stud 
but they will listen if vou make the meetings 
and you can impart a store of knowledge to 
they would never study tor themselves 

“In most organizations some develop more talent 
line and some for another | have tried to 
managers to make the most of this fact. For exar 
one showing the most aptitude for the Visible 
would designate as head of that department. It 
his duty to acquire all the information on this 


obtainable. Whenever any of the men had a 


| . i 
SALES CONFERENCE 
| 

| 

| 

| 











ng 
he 


rl 


ie 


ie 








es 


Page 55 OFFICE APPLIANCES For September, 1926 


for a Visible equipment he should be in position to provide 
them not only with the information they need but if neces- 
sary go along and help make the sale. To another I would 
give the Safes and require him to keep posted up to the 
minute on this subject. And so on dewn the line. In this 
way there would be one person particularly efficient on 


ne subject to whom the others could go when they 


eeded help. 

\s volume of sales depend on the outside men, their 
knowledge and ettciency is of the utmost importance to us 
in the sale of our goods. Let us lead them and teach them; 
endeavor to get the dealers to increase their commission 
so they will find it profitable to sell more of our goods, 

nd get these dealers to make some provision so that new 
items can be introduced to the trade, through the medium 

promotion departments.” 

|. E. Staffan brought out in his talk on window display 
the fact that the window ties up with national advertising; 

kes the “passers buy”; becomes a focusing power of all 
sales impressions which the prospect may have had before 
and sells through the most powerful selling influence—the 
eye appeal While newspaper and magazine advertising 
reach the prospect in his restful moods in the evening when 
he is at home, the window, which is point of purchasing 
advertising, crystallizes the impressions he has received 


all previous advertising and says to him, “Here’s the 


place; this is the product; now is the time—to buy.” He 
brought out the tact that a window must, through some 
spectacular means, make its first effective appeal within 


hree seconds—the time which the average passerby con 
sumes in passing a window. The window tells a powerful 
story because it speaks the universal language—the lan 
guage of pictures and colors and finally he emphasizes the 
truth of the old Chinese proverb which holds so emphatic- 
ally “The Value of Window Display—One Picture Is 
Worth 10,000 Words.’ 

Among those attending the Globe-Wernicke Sales Con 
ference were H C. Yeiser, a. iF R Blaine, 5 mf 
Blagg, Howard Marvin, J. R. Kilcoyne, F. E. McGee, W 
H. Matthews, H. H. Wittstein, R. W. Fischer, Tom Cole, 
Wm. Askren, George Long, Frank Getty, W. S. Plant, 
W. E. McClellan, John B. Hibbard, Arthur Frey, F. $ 
Foster, H. N. Edwards, F. E. Sanger, Jack West, N. J 
Roberts, Eldridge Allen, Stanley Wright, E. L. Gash, 
Edward Philipps, Al Ehrman, H. J. Schick, L. E. Agniel 
Miller Dure, J. E. Staffan, H. M. Goldthwait, Cliff Miller 
Sam Smiley, Walter Finke, Harry Fisher 


he two da onference was closed in a betitt:ng man 





ner with a banquet given by the Globe-Wernicke Company 
at the Cincinnati Business Men’s Club, over which W. H. 
Matthews officiated. 


Kalamazoo Binder Folk Enjoy Picnic. 

The factory force of the Kalamazoo Loose Leaf Binder 
Company, Kalamazoo, Mich., held its annual picnic at 
Long Lake July 24. The employees were given the entire 
day with pay to enjoy themselves at the lakeside resort. 
In the morning the usual picnic contests were carried out, 
following which a basket dinner was served. 

The afternoon opened with a baseball game between the 
office force and the factory force, which was won by the 
office folk There is an excellent beach at Long Lake. 
Boating and other water diversions were enjoyed by the 
picnickers 

The annual Kalamazoo outing is arranged entirely by a 
committee from the factory. In addition to summer picnic, 
the factory force has parties in the winter. The foremen’s 
club holds regular monthly meetings. 


Buffalo Stationers Hold Outing. 

Che annual picnic of the Buffalo, N. Y., Stationers’ Club 
was held on July 10, about 300 or more people being pres- 
ent. The Club chartered a steamer and barge and took a 
trip down the river around Grand Island and stopped at 
the Bedell House. One hundred or more prizes were given 
away to winners of running races, baseball games, tug-of- 
war, dancing contests, etc. 

The Stationers’ Club of Buffalo will hold its next meet- 


ing sometime in September. 


Cleveland Office Appliance Picnic. 

On Sunday, July 25, the Cleveland Office Appliance Club 
held an outing at Mrs. Catherine Regnatz’s Gardens, 3218 
Warren Road, Lakewood near Cleveland. Members of 
the club and their immediate families were present and 
thoroughly enjoyed the occasion. There was an attend- 
ance of sixty-seven and the day was spent in playing ball, 
running races and indulging in many amusements for the 
children 

After the races were run dinner was served in a private 
dining roon \long with the substantials was a sufficiency 
of Regnatz’s pickles which are famous everywhere in the 


of Cleveland 














GROUP OF THE MEMBERS OF THE CLEVELAND OFFICE APPLIANCE CLUB AND THEIR FAMILIES AT 
THE OUTING AT REGNATZ’'S GARDENS ON JULY 25 
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Hedman Manufacturing Company Salesmen Hold 
Convention. 

The first convention of its kind ever held by the Hed- 
man Manufacturing Company of Chicago, makers of F. & 
E. Check writers, and F. & E. lightning coin changers, 
took place at Golfmore Hotel, Grand Beach, Mich., August 
2 to 7, inclusive. The Hedman Manufacturing Company is 
twelve years old and now in its thirteenth year. The con- 
vention was made notable by the presence of many distin- 
guished figures in the financial and business field. 

On Monday, August 2, there was roll-call at the Chicago 
factory of the company, after which the company loaded 
its guests aboard ship and made for Grand Beach, where 
the sessions were held and where there was plenty of time 
for the many amusements and diversions to be found at a 
popular summer resort. 

On this page is a of the prominent 
dealers who were at the forefront of the convention. This 
is cartoon No. 6—the last of a series of cartoon bulletins 
which advertised the to F. & E. distributors 
throughout the United States. 

At this first gathering of the men who have helped F & E 
machines to their respective 100 
distributors were in attendance. All gathered at the home 
office of the company, 1158 Center street, Chicago, at 9 
a. m., Monday, August 2. Here, after roll-call, all were 
assigned seats in three Greyhound busses chartered for the 


cartoon some of 


convention 


succeed in fields, over 


A moving-picture operator took several hundred 
feet of laughing the office 
cheered, and the big busses sped on their 68-mile trip to 


occasion. 





faces, factory and employes 


Golfmore. 
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’ Vony : 


3 Meat 
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ONE OF THE CARTOONS OF 


THE HE 


PERIODICAL 


N CONVENTION, 


In one of the busses President H. R. Hedman acted as 
official ballyhooer enroute; in another, Secretary and Gen- 
Manager B. G. Henn; and in another, A. F. White, 


Luncheon was served at the Golf- 


eral 
B. G. Henn’s assistant. 
more, Grand Beach, and the afternoon session was opened 
with addresses of welcome by President Hedman, Secre- 
tary and General Manager Henn and General Superinten- 


dent Thomas M. Walsh. 


A special convention daily which had been delivered 


to the guests as they passed through Gary acquainted them 
with their fellow Official programs 
on arriving at Grand Beach giving the hours and places of 


visitors. were issued 

all morning, afternoon and evening sessions. 
The keynote of the convention was struck by 

that the 


President 
Hedman in his address, which stated convention 
was to be an attempt to perfect man selling power to the 
point of efficiency already attained by machine power 

Mr. Hedman Secretary and 
Manager Henn who not only amplified the preceding state- 
ment but pointed out that the prime purpose of the 
vention was to secure the kind of new selling blood which 
be 
efficiency. 

General Superintendent Walsh gave a short talk wel 


was followed by General 


on- 


would susceptible to intensive training and increased 


om- 
ing the men to a mechanical school he had arranged for 
their instruction and which showed the complete assembling 


otaliF & E 


machines 








PUBLISHED IN THE HEDMAN MANUFACTURING COM 
PRIOR TO THE EVENT 
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SOME OF THE SHIPMAN-WARD DEALERS WHO WON 
W. Kempnich, general sales manager, Shipman-Ward Manufacturing Company; G. S. Cambias, New Orleans; Mr. Martin, Port- 
land, Me.; R. W. Hicks, Macon, Ga.; C. Lauderback, Ottawa, Kans R_J. Nicholson, Baltimore, Md.; J. J. Sheehan, Office 


Appliance Company. Providence, R. I.; George Ainsworth. Hattiesburg, Miss.; ¢ 
Waco, Tex.; W. I. Peters, Detroit Typewriter Company, Detroit; 


“TRIP TO CHICAGO" CONTEST.—Top row, left to right: H. 


Craddock, Henson-Craddock Company. 


George S. Peacock, Standard Typewriter Company, Pittsburgh; 


4. V. Gerard. Monroe Store and Office Equipment Company, Monroe, La.; E. J. Taussaint, Central Duplicating Company, Cam- 
den. N. J.: H. S. MeDonald, St. Louis; L. E. Dauer, associate sales manager, Shipman-Ward Manufacturing Company. 


Bottom row. left to right: J. P. Ward, vice-president and 
Zeelie, Albany, N. Y W. J. Peacock Standard Typewriter Company, Pittsburgh; J 


general manager, Shipman-Ward Manufacturing Company; E. W. 


Cohen, Cohen Typewriter Exchange, New 


York City; H. E Webbe r, Typewriter Sales & Repair Company, Nashville, Tenn,; W A. A. Johnstone, Knoxville, Tenn.; E. 


Glassman, City Typewriter Exchange, Rochester, N. Y Ww 


J 
ville Ark.; 


tegan, Monroe Store & Office Equipment Company, Monroe, La. 


A. Causey, Typewriter & Adding Machine Exchange, Pine Bluff, Ark.; H. G. Wickham, Blytheville ——— Co., Blythe- 


Tampa, Fla [See story below.] 


[here were sessions continually at stated hours from the 
aiternoon of Monday, Aug. to Thursday noon, when an 
adjournment was taken from serious work and the after 
noon of Thursday was given over to games and the activi- 
ties of a stunts committee which put the guests through 
various paces calculated to afford amusement. 

\ feature of the convention was the formation of a 100 
Per Cent Club, consisting of Class I members who had 
been associated with the sale of F & E check writers ten 
years or more, and Class II members, associated with its 
sale five years or more. It speaks well for the hold The 
Hedman Manufacturing Company has on its organization 
that about 80 per cent of those attending were eligible to 
exclusive society. Handsome platinum 100 Per Cent Club 
insignia lapel buttons were given to the Class I members 

d gold ones to the Class II members. 

On Friday morning Greyhound busses brought the guests 
k to Chicago and the home office of The Hedman 


Manufacturing Company where they were served a palatable 


ffet lunch from the company’s restaurant and were con 
ducted through the various de partments of the office and 
On Friday evening, August 6, a banquet was tendered 


distributors by The Hedman Manufacturing Company 
he Crystal Ivory Room, Parkway Hotei, Chicago. The 


honor and principal speaker of the evening was 


\ J. Burns, founder of The William J. Burns Inter 
1 Detective Agency, Inc., formerly head of the in 
telliges burea f the U. S. Department of Justice during 
After the banquet the convention was declared officially 


d next morning the distributor guests left the Park- 


tel for eir homes throughout the country. On be 
terviewed by our representative, Secretary and Gen 
er Manager Henn stated that in his opinion and in 


udement of all attending the first general convention 


otf F & ] heck writer distributors it was a pronounced 


H. F. Sanderson, Arkansas Typewriter Exchange, Eldorado, Ark W. G. Myrick, Tampa 


ypewriter Exchange, 


success in every respect. For a concern only twelve years 
old, The Hedman Manufacturing Company is to be con- 
gratulated on the high calibre of its distributors and sales- 
men. 


Shipman-Ward Quota Men Meet. 

Dealers who made their summer quotas in the Shipman- 
Ward Manufacturing Company’s “Trip to Chicago” contest 
had their fares and all expenses paid at a meeting of quota 
men at that company’s factory in Chicago on Monday, 
Tuesday and Wednesday, August 23, 24 and 25. There 
were thirty-two dealers present, leaving but four of the 
quota winners who were unable to come and enjoy the 
delightful Shipman-Ward hospitality. 

The meeting was unique in that there were no outside 
speakers—officials of the company and dealers making all 
the addresses. There was a lively interchange of ideas 
between dealers representing some of the strongest ele- 
ments of the typewriter trade. As none were competitors 
the talks were without constraint. 
of the meeting was as follows: 

Monday, August 23. 

10:00 to 12:30, Morning—Registration and assignment of 
hotel accommodations 

12:30 to 2:00—Luncheon, Chicago Town & Tennis Club. 

2:15 P. M—Welcome and keynote speech, J. P. Ward. 
Standardization and Volume Production, W. H. N. 


The prograt 


S] ipman 
[rip through factory. 
6:30 P. M.—Dinner at Rainbo, show and dancing. 
Tuesday, August 24. 
9:30 A. M.—Selling, H. W. Kempnich. 
10:00 Sales Helps and How to Use Them, L. E. Dauer. 
10:30—Discussio1 
11:00 Credits and Finance, J. P. Ward. 
Discussion 


Turner Hall. 

















ue 


1:30—Baseball game, Cubs Park. 
Wednesday, August 25. 

9:30 A. M.—Advertising—Newspapers, Phone 

grams, etc., H. W. Kempnich. 

10:00 Service, W. H. N. Shipman. 

10:30—Talks by Dealers, Cambias, Johnston, Ainsworth. 

12:30—Luncheon, sightseeing, trip through Chicago. 

Plaza Hotel. 

8:00 P. M.—Boxing Exhibition, Loyola Gymnasium, where 


00k, Pro- 


Dinner, Sheridan 


the flyweight world’s champion defended his title. 

On Tuesday evening all the quota men who cared to go 
taken to 
Paris edition, at the Apollo theater. 
“Talks by 


ideas on 


were see a performance of artists and models, 


In the Dealers” on Wednesday Mr. Cambias 


valuable typewriters to parents on 
the educational value of the machine to children. W. A. A. 


\dvertising Pay,” 


gave selling 
Johnston spoke on “How to Make Local 
and George Ainsworth handled the topic, “Sewing Up Your 
Territory.” 

A talk followed by 
Mr. Shilling of the Fort 
burgh. 


a sales demonstration was given by 
Pitt Typewriter Company, Pitts- 


The three-day meeting was so successful and so fruitful 


of ideas that the Shipman-Ward Company has decided to 


make it an annual affair 


Sheaffer Picnic. 


On August 14 the first annual picnic of the W. A. Sheaffer 


Pen Company of Fort Mad'son, lowa, was held in Bluff 
Park, Montrose, lowa. About three thousand employes 
and their triends and relatives attended. Bluff Park, it 
might be said, is situated en a high bluff several hundred 











ONE OF THE INTERESTING TRUCKS IN THE 
SHEAFFER PARADE SHOWING GIRLS DRESSED UP 
WITH CAPS FASHIONED AFTER THE MANNER OF 
GOLD PENS 

feet above the Mississippi river, affording a beautitul view 
of the Father ot Waters \\ \ Sheatter, president and 
founder of the company, returned from Europe in time to 


enjoy the celebration 


Six hundred cases of free pop, two hundred gallons of 


RO d 
revelers during the day 


ice cream, several hundred pounds of candy and a 


sized ox were consumed by the 


A parade of nearly four hundred automobiles and floats 


through the main streets of Fort Madison was followed by 
various games that lasted throughout the day. In the even- 


ing there was a dance in the park pavilion 

A feature of the great parade, which was more than two 
miles long, was a huge reproduction of the Sheaffer propel- 
repel-expel radite pencil mounted on a truck. The penc'l 


was thirty-two feet long and five feet in diameter. Every- 


one was permitted to guess the number of ordinary Sheat- 
fer pencils that could be contained in the big one. 
Mr. Sheaffer plans to hoid the picnic annually hereafter. 
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San Diego Typewriter Men Active 


San Diego, 


The meeting of the typewriter dealers of 
Calif.. was held on Thursday evening, August 5, preceded 
by a dinner given by the American Typewriter Exchange 
at the Cafe Gabrillo. 
them C. E, 
California Typewriter Dealers’ Association of Los Angeles 


Mr. 


and 


The typewriter men on this occasion 


had with Gleason, president of the Southern 


Gleason in his remarks gave some capital 


pointers 


recounted valuable experiences in association work 


His remarks were extremely interesting and will result in 
benefit to the San Diego dealers who have made a number 


of attempts t 


form an association and keep it going and 
feel that now at last they have organized on a basis, thanks 
to the assistance of Mr. Gleason, that will bring the desired 


results. The dealers at this meeting were C. L. Lewinson 


manager of the American Typewriter Exchange; Walter 
R.*Hall, proprietor of Hall’s Typewriter Service; Logan 
B. Rudrauff, proprietor of the San Diego Typewriter & 


Supply Company; F. A. Rudrauff, proprietor of the F. A 


Rudrauff Company; Fred H. Schlador, and William R: 
heimer, proprietors of the Typewriter Emporium. E. W 
Connery, proprietor of the Typewriter Shop, was. the 
missing member. He is, however, a member of t new 
association. 

Logan B. Rudrauff of the San Diego Typewriter & 
Supply Company, was elected president; Fred H. Schlador 
of the Typewriter Emporium, vice-president, and ¢ L 
Lewinson of the American Typewriter Exchange, secre 
tary and treasurer. These officers will hold offic 
rest of the year 1926, 

Bay Cities Stamp Club Notes. 

The Bay Cities Stamp Club comprises the rubber stamp 
and metal die manufacturers of San Francisco and Oak 
land, Calif. With deep regret the club reports the death 
of Will Holmes of the pioneer firm of S. O. Holmes & 
Company, San Francisco 

The club adopted a schedule of one meeting a tl 
during the summer The regular dates are the first and 
third Wednesdays of each month at noon. Visiting mem 
bers of the trade are welcome 

The club recently had the pleasure of calling a special 
meeting in honor ot Clarke Dennington of the Los e¢ 
les Rubber Stamp Company Mr. Dennington was a 
delegate to the recent national and international ns 
Club convention on the Pacific Coast. He ts ar heer 
of the Lions Mr. Dennington and hits compat ire at 
the forefront of every movement to build up and maintai 
the ethics and morale in the stamp indust1 ind their 
own success in Los Angeles proves that their ideas are 

Joint Picnic by Minneapolis Concerns. 

\ joint picnic was held at Bass Lake, Mint the 
Farnham Printing & Stationery Company, the \W 
Stationery Company and the Syndicate Printing | 

known locally as “The Big Three” of Minneay 

Che team from the Farnham company won the ball game 
Other entertainment was a kittenball game, three-legged 
races, wheelbarrow races, clothes pin races, ball throwing 
contests, rag chewing contest, and divers others ch 


engaged young and grownup of both sexes. Dancing 


lowed the sports events. 


The picnic committee included Louis Brustad, George 
Lee, Oscar Berg, Harvey Youso, Alvin Elden, Louis Ker- 
ich, Theo. Gladhill, Arthur Berg, Joe Nelson, Herb 


Singer, Dave McCarthy, Clarence Benson and Ed. Gal 
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QUALITY and 
SERVICE 


Versus Cheapness 





\S COMPETITION at the present time.has as its basis cheap 
prices without regard to quality, then surely “as the life of trade” 
it is a dead letter. 


We therefore propose COMPARISON as the true stimulator of 
trade, to the advantage of the consumer who, desiring to pur- 
chase articles of genuine merit, can only assure getting such by 
comparing the standard goods sold at a fair price with those being 
sold at seemingly low prices. The result is always in favor of the 
higher priced article. 


The strongest link in the merchandise chain is DISTINCTIVE- 
NESS,which means individuality. The distinctive nature of our 


Typewriter Ribbons and Carbons 


reflects their high individual properties. There can be no finer 
line anywhere. Our proposition, therefore, cannot be duplicated. 
We give you the best in quality, the largest in variety, including 
many specials, to meet any emergency. This means all your wants 
can be supplied by us. Inquire carefully into this. It means 


increasing your business—more profits. 
Send for our catalog and terms and remember: 


We meet every condition We fill every requirement 


MITTAG & VOLGER, Inc. 


Principal Office and Factory—Park Ridge, N. J., U.S.A. 


Branches: 
MINNEAPOLIS NEW YORK BOSTON LOS ANGELES 
1040 McKnight Building 261 Broadway 160 Congress Street Tajo Building 
SAN FRANCISCO CLEVELAND CHICAGO ST. LOUIS 
591 Mission Street 326 Erie Building 205 W. Monroe Street Merchants Laciede Bidg. 


SEATTLE, 1006 Terminal Sales Builcing 


AGENCIES ALL OVER THE WORLD 
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Radio Telephone in the Modern Office and Home. 

The well-known school, Institute Schoevers, for teaching 
steno-typing and other branches for the office at the Hague, 
Amsterdam, Delft, and other towns in Holland, has in- 
cluded in their course a novelty, training their pupils for 
the radio telephone. 

In various countries the radiophone is already familiar in 
the modern Now introduction of this 
convenience in the home and its use will be energetically 


office. comes the 
pushed. 

It is important to be kept regularly informed of strikes 
or disasters and upheavals that will seriously affect busi- 
Only trained employes can attend to these communi- 
Such employes the Insti- 


ness. 
cations, rates of exchange, etc. 
tute plans to turn out. 

The Dutch Signaling Apparatus Works at 
Holland, have set aside their instrument, V-4, as the future 


Hilversum, 


office receiver 
Marshall-Jackson Leasehold Changes. 
The Marshall-Jackson Company, 24-26 South Clatk 


street, Chicago, Ill, is not perturbed at a change in the 
leasehold of the building in which the store is located. The 
lease has about thirty months to run, ample time to de- 
liberate on the new location, and to dicker—and even dic- 
tate The new holder of the lease is the John R. 
Thompson dairy 


When the present leases expire the building 


rentals. 


Company, which conducts a chain of 
lunch-rooms. 
wil! be remodeled and the ground floor facing Arcade place 
The 


continue the policy followed by the Marshall-Jackson Com- 


will become a hasty eatery. lunchroom tenant will 
pany to encourage the use of Arcade place for foot traffic 
Clark Salle “Mar-Jax” have al- 


ways had attractive window displays at both ends of the 


between and La streets 
arcade. 
panses of plate glass and prodigal illumination. 


The dairy lunch will enliven the arcade with ex- 


Reinheimer Buys Interest in San Diego Business. 

William Reinheimer, who has been general manager in 
the Republic of Mexico for the 
Company for the last three years, has resigned that posi- 


Remington Typewriter 
tion and has bought a half interest in the Typewriter Em- 
porium of San Diego. 

Mr. 


term as manager of the Mexico City office of the Reming- 


Reinheimer made an enviable record during his 
ton. 

The Typewriter Emporium has in the past dealt in type- 
writers and carbon papers and ribbons on a large scale. In 
the near future they will add a line of desks and other 
now looking for a more suit- 


office appliances. They are 


able location than their present store at 936 Broadway 


Chicago Stamp Club to Resume in September. 

The Chicago Stamp Club will resume its regular meet 
ings in September, after a lapse due to the summer vaca- 
tion season. President Gudgel is expected to call a meet- 
ing for the second week in September. Members will have 
due notice; visiting stamp men in the city can get infor- 
mation regarding the date and hour of the meeting from 
John Meyer, secretary, with Meyer & Wenthe. 


Detroit Stamp Club Elects Officers. 


At the July meeting of the Detroit Stamp Club, of De- 
William 
Neville, of Cadillac Stamp Company, president; Harry L. 
Volk, of Volk Stamp & Stencil Company, secretary. 
These 


troit, Mich., the following officers were elected: 


1926 


and 1927 up to time of the Club's next annual meeting 


officers were elected for the remainder of 


N. C. R. at Sesqui-Centennial. 

One of the centers of interest at the Sesqui-Centennial 
Exposition in Philadelphia, is the exhibit of the National 
Occupying a space of approxi- 
Manu- 


facturers’ building, this exhibit displays a comprehensive 


Cash Register Company. 
mately 3,000 square feet in the Liberal Arts and 


line of National cash registers and has a corps of men on 
hand to demonstrate these models to interested visitors 
The exhibit is attractively furnished and is surrounded 
by partitions of beautiful Colonial design finished in old 
finished, and 


ivory. The floor is of hard maple, highly 


covered with rugs of old rose and taupe. Reed furniture, 


American flags, flowers and ferns are also used to advan 
tage in making the National Cash Register exhibit one ot 
the most attractive at the Sesqui-Centennial Exposition 
National cash registers on display include some of the 
earliest models produced by the Company, as far back as 
1879; as well as the newest types, portraying the evolution 
of the Company’s product. Specially designed machines 
for use in department stores, hotels, banks, etc., are exhib- 
ited. Some of these machines were made especially tor 
this exhibit, with nickle-plated parts enclosed in glass cabi- 


Tt) 


nets, so the mechanical construction can be seen in action 
All machines operate automatically, and special pedestals 
were built, transparencies 
around the Dayton plant of the National 


Company, as well as descriptive material concerning the 


showing scenes 


Cash 


containing 
Register 
registers. One of the specially built Class 2000 registers 
is on a revolving platform, the machine making five com- 
plete operations with each revolution of the platform 

Prominently displayed on the walls are two very large 
photographs, one being an airplane view of the Dayton 
factory, the other a photograph of the Company's 7,000 


employees 


Beverly Takes McDonald Line in Cleveland. 

The McDonald Ledger and Leaf Company of 
Chicago, manufacturers of Lock 
district Cleveland, 


Loose 
binder, re 


( Yhio 


the Gravity 


cently opened offices in under 


the management of J. D. Beverly, for the last eight years a 


member of the executive staff of the A. S. Gilman Print 


ing Company of Cleveland and its successor, The Gilman 


Fanfold Corporation, Ltd. Mr. Beverly was district sales 
manager for the Gilman organization in Detroit, Cleve- 
land and Chicago, and made a fine record 

The McDonald Ledger and Loose Leaf Company is 
opening district offices at Cleveland to establish closet 


contact with their customers in the Cleveland territory and 


to establish a service to binder users in that district 


American Clip Company Expands 


The American Clip Company recently purchased the 
plant of J. H. Gerlach, located at College Point, N. \ 

The Gerlach business was established in 1880 by J. I 
Gerlach for the manufacture of special high grade folders 
and binders and has been carried on by his son, J. | 


Gerlach, since the father’s death 


The office and machinery, including the gold stamping 
equipment, have been moved to the headquarters the 
American Clip Company in Long Island City, a1 the 
addition of the Gerlach line makes more complete the 
already popular line of paper holding devices marketed 
under the trade name of “ACCO.” 


Dallas Stationers Hold Picnic. 
The July monthly meeting of the Dallas, Texas 
ers’ Club was postponed on account of the season and 
Che 


meeting 


program for that meeting 
held Mor day < ening 


program 


because of vacation time 
was consolidated with the 
August 16. An 


charge of Clark & Courts, 


outdoor picnic was arranged 11 


office outfitters of Dallas 
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“The Line that can't be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 


188 Third Avenue 
BROOKLYN station 12) N, Y., U.S. A. 
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PHILADELPH 


What Do You M om 
Incompatibility ? 


ndely 
TIES on the wi 
eal art of matrimony 


the mole hills of little in- 


practi 





Most of America’s fat business men (and there 
are lots of ’em) will find in the September 11th 
Saturday Evening Post an advertisement that 
reaches right down to their pocketbocks via the 
“funny bone.” It’s a Sikes ad. Look for it. 














: . am . 
variety of woods 
e variety ny price. But from 


expensive each 
fort, workman 


wid 
and at almost ¢ 
the least to the most 
is a true Sikes 1n ce m 
r | 
ship and finish 















The Sikes Self-Oiling 
Revolving Mechanism 
free years of experiment 


y , 
of chairs 





QOMPANY 
i paILADE LPHIA 


“Renol” Good for Enameled Metal. 


» » Stattord, Inc., 603-09 Washington st 
York, N. Y., manufactures “Renol,” for polishing 
ot metal office furniture, as well as the enameled st 

: 1 


ot typewriters, adding machines, and other 1 


devices used in the office “Renol” is a cot 


| th 


cleansing and polishing oils, emulsified with 





cleansing action is similar to that of soap and wat 
ever, the alkali in soap is harmful. “Renol’ is 
+ soft rag, and it softens t which ad 
raz In the eratior oO ( re, Re | 
s hie SI i Ss 
RENOL FURNITURI POLISH 

Beer Used Successfull ! Cvpewrite 

Other Office Equipment and Steel Office | 
considerable volume by som f the larg St 


rebuilding and selling typewriters 

“Renol” contains no pumice, which ser 
surfaces; wax, which merely covers the metal 
shows dust and fingerprints; alcohol, which att 


aicquers of the “Duco” type 


Smith Manages Elliott-Fisher Company’s 
Orleans Office. 


1 , 
Announcement has been received that | \\ ‘ 
bee app ited local office n inager 
| 1 , 
New Orleans branch located in the Maison B 
g, 921 Canal street Mr. Smith is 
id experience who is peculiarly vell 
1 1 11 , 
ice which will meet the requirements t cust 


Henry Fera Back from Europe. 


rie. Fera Ir.. general 1 nager of A \\ 
‘ ‘ , 

cw ¢ \ 

He siderable ¢ \ \\ | 
ictorie i it ind Ss 

\ 
\V itl pletion t 

\ 

c i \ \ t 
s n 


British Addressing Machine Man Visits 
States. 


Two-Drawer File Added to Invincible Li: 


Invincible Metal Furniture ( 





New 
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TYPEWRITERS (Diver runrose 


EVERY PURPOSE 
\. Celebrate Fifty Years of Progress 
at the Sesqui- Centennial 








| 
. 





























. ] ‘HE Half Century from the Philadelphia Cen- 

tennial of 1876 to the Sesqui-Centennial of 
the present year constitutes a remarkable period 
in Remington Typewriter history. 

It was at the Centennial fifty years ago that the Model f 
1 Remington, the first practical typewriter, made its 
initial public appearance. The machine was thenacuri- | 
osity and visitors to the exposition purchased samples \ 
of its work for twenty-five cents apiece. 

The period between these two great expositions has 
witnessed the conquest of the entire world by the writing 
machine and the Remington Typewriter today is a 
universal necessity of modern business and modern life. 
This great record of progress has been recognized in the designation of the 
Remington as the Official Typewriter of the Sesqui-Centennial Exposition. 


The outstanding feature of the Remington Typewriter Line in this 

’ Sesqui-Centennial year is its universality—for it is the one typewriter line 

which includes A Machine For Every Purpose. 

Remington Typewriter Company, 374 Broadway, New York) 
Branches Everywhere 


Remington Typewriter Company of Canada, Lrd 68 King Street, West, Toronto 




















Remington Typewriter representatives are more 
than mere salesmen. They are trained and efficient 
counselors, equipped to diagnose every office prob- 
lem and to recommend just the right Remington 
machines for each requirement of any line of business 


Remington-made Paragon Ribbons and Red Seal Carbon Papers always make good impressions 
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LIFT THE CORNER 


Prove for yourself the endur- 
ing strength of SAMSON 
TABLES 


The Under-Top Feature 
in SAMSON TABLES 


Under the top of a Samson table 
you will find cleats of 1 by 4 
inch stock anchored with heavy 
screws countersunk. This con 
struction prevents warping and 
vives a secure foundation for 
drawer sl-des. 

The cleats encase the drawers 
and make them dust proof. 
Drawers slide against a_ halt- 
round moulding which ts cut or 
faced on the cleats; this reduces 
friction to the minimum. 
Strength is added to the table 
by this under-top-construction ; 
it is an outstanding feature in 
Samson Tables. 

Other features such as material, 
workmanship, designing, finishing, 
et cetera, play as important a part. 
Would you like more complete in- 
formation? A line on your letter- 
head will bring it 


MUTSCHLER BROTHERS CO. 
506 Madison Street 


NAPPANEE, IND. 
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Remington Typewriter Gains. 
The following clipping from a New York City paper 
of recent date tells of the increase in the earnings of the 
th ret halt 


Remington Typewriter Company during é 


1926 
‘An increase in the earnings of the Ret 


writer Company of 19 per cent for the first half of this 


vear, compared with the same period last year, is revealed 
in the company’s quarterly report. The earnings t veal 
were $1,234,281, after charges and Federal taxes, « | 
$8.57 a share, compared with $1,036,209 last year r $6.54 
a share 

“President B. F. Winchell in a letter to stockholders 
calls attention also to the fact that on July 1 the cor 


pany retired all the outstanding Series S of 
ferred stock, with a par value of $1,212,500, thus reducing 
the annual dividend requirements on the preferr« stock 
by $84,875.” 


Chicago Stationers Make Motor Tour East. 


George Oliver Stevens and William Durschlag ot 
the store sales staff. Stevens-Malonev & Company Ch 
cago, Ill., returned in August from a two weeks’ trip East 
\ young friend not associated with the statione 
companied them. The car logged 3,400 miles in tw eeks 
and never had a puncture or motor trouble. In t ursé 


ot their travels the tourists visited the plant of 
Manufacturing Company, Trussell Park, Pous eepsit 
N. ¥. They were given every attention, and s vn through 
the tactory by Mr. Trussell. Other points included 
tour were Montreal, Bost Philadelphia, W 


and Gettvsburg 


Office Specialties Sales Company Moves to Larger 
Quarters. 

The Office Specialties Sales Company, agents and dis 

tributors for Wisconsin and Northern Michigar 

Sundstrand adding machine and Corona typewrit: 


outgrown their quarters at 442 East Water Milwa 
kee, have moved one door north to 444 East Water street 





KE. D. HAVEN 


where they have three times as mucl 


and much better facilities tor handling tl 

E DD. Haven, president of the Office Spe ities Sak 
Company, has been selling office specialties in Milwauke« 
for thirty-five years He sold the first typwriters that 


vere sold in Wisconsin, he was agent for the ( 
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EMINGTON Portable is the recognized leader in sales and 
popularity. It enjoys this distinction for common-sense 
rer 


: reasons. 

It is the lightest portable—weighs 8% pounds net. It is the fastest, 
vs turning out neat and accurate work at any speed you demand. 
the 


sicie It is the most compact of all writing machines—the carrying case 

ihe is only 4 inches high. Years of service everywhere have proved 

eet, its outstanding dependability under any and every condition of 
service. All these advantages— plus the standard keyboard! 


Remington Portable is sold by our branches and dealers every- 
where on terms as low as $10 down and $5 monthly. Write for 
our booklet, ‘For You—For Everybody.” 


REMINGTON TYPEWRITER COMPANY 
374 Broadway Branches Everywhere New York 
Remingtor rt. \ . ' 


ingto 


TYPEWRITERS 


A HINE FOR TYPEWRITERS FYeEWnITERs sideeinioaa 
” EVERY PURPOSE | , 


that REMINGTON-MADE PARAGON RIBBONS AND 
apt RED SEAL CARBON PAPERS ALWAYS MAKE GOOD IMPRESSIONS 


1, Led., 68 King 


ey 
















PORTASLE TABULATING ying 
TYPEWRITERS TYPEWRITERS MACH 
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and represented the Union 1 ypewriter Company tor sev- 
eral vears selling the Densmore, Caligraph and the Yost. 
n the Monarch For t M n 


and later on tteen vears ' laven 


DICTA PAUN has been the exclusive agent tor the state of Wis sin 


REG. U.S. PAT. OFF. 












Dictate and Supersensitive 
repeat voice 
ever recorder 


Automat “ 
Switch - 
Lifting hook 


Starts motor 














STORE INTERIOR, THE OFFICE SPECIALTIES SALES 
COMPANY, MILWAUKEER, WISC 


and Northern Michigan for the Sundst: 
chine and Corona typewriter For nine year g 
eral agent ‘n Wisconsin for the Burroughs A 





Kaster---for both 
Dictator and Secretary 


the NEW MODEL 10 


PERATING The New Model 10 Dictaphone is so simple 

and easy that it quickly becomes automatic. Controls 
are few and _ self-evident Lift the new Featherweight 
Mouthpiece off the hook and you release the Automatic 
Switch which starts the cvlinder revolving. While dictating 
(in your own natural speaking voice) a hght pressure on 
the button under your thumb keeps the recording needle 


Seti sane 


cnraue d 


So, also, a touch on the Dictate and Repeat Lever permits 
you to hsten back to what you last said—the Super-sensi 


tive Voice Recorder giving you a perfect reproduction ot 








both words and tone And, when the bell gives warning 
that the cylinder is loaded to capacity, it’s no more trouble WORKSHOP OF THE OFFICE SPECIALTIES SA 
to put in a new one than sign a cheque COMPANY, MILWAUKEE, WIS¢ 

t . ‘ 1 oO rating . aphone is < t , , 

In every ware © lact, Opera ge The Dictaph« nel a pe chine Company and his experience has beet 
fectly “natural” performance—such a relief after the in ; + : , : 
convenience and time-wasting Shorthand method of han- © aceimg Machine al PCWINer WO 
ling correspondence ' has sold check writers, duplicating machines 

~ ¢ ad t ts 


Your secretary also will find The Dictaphone simpler and 
easier than Shorthand No waiting, no evye-and-nerve 
strain deciphering notes—no 1 1, in fe ‘ aste tim 
oer She or te Yuergc“P ced, M tact tO waste ,' Hammond Branch Managers Meet at Chicago. 
Cé ye 0 and a all 


(;. F. Edmonson, sales manager of the H 
\ free trial—without expense or obligation—will show vou 


how The Dictaphone increases office efficiency 0% to 100%. writer Company, held a sales conterencs m 
; \ugust. Managers trom St. Louis, Salt Lake ¢ 
Dictaphone Territories Still Available nd elsewhere spent two days at Hotel La S 
are Sh cpen fer Bistaphene sepocsemtatives.  Mapia gia ibaa snacascilctanit 
nereases in Dictaphone sales at foreign trade centers 
Ind ate that 1 derr t siness re irements are world 
wide and the value of The Dictaphone is being recog “Y and E” Adds to Walnut Line. 
portunities of except nal promise The Yaw an ind ke rhe Manuta turi 
Rochester. NV. Y.. has rounded out its lines 
DICTAPHONE SALES CORPORATION —“**'"". S: ¥ has rounded our as in 


154 NASSAU STREET NEW YORK CITY tumers and No. 174 desk travs hese are 
Cable Address: Dictaphone, N. Y. Code: Bentley can walnut. Both trays and costumers 
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Every 


Worlds Typewriting Champion 
has chosen the Underwood - 








(7HAT every World’s Typewriting Champion has chosen the Underwood 
is of great significance to all typewriter users. The machine that has 

enabled 19 World’s Champions to establish records for speed, accuracy and 

durability will naturally give the best service in commercial work. 








World's Typewriting 
Championship Grophy 
—won every yearon the 


Underwood 
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We 


Your Typists, too, can get best results 
from Underwood Machines 


Every typist needs a fast typewriter—one 
that will write at a high rate of speed 
without mechanical errors. For all sten- 
ographers write certain familiar words 
and letter combinations at a rate equal 
to that of the World’s fastest typist. At 
such times only the World’s fastest type- 
writer can meet the demands of the 
operator. And human fingers have yet 
to equal the speed of the Underwood! 


For a demonstration of the “Machine of Champions ” "phone or write the nearest Underwood office. 


UNDERWOOD 


peeds the Worlds Business 
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‘ouSalesmen “Go Right In” 
-or Do They Waste Hours Waiting? 


Only 2 of Every 24 Hours Devoted to Selling— 


ge artewggg King & Co., Minneapolis Manufacturers, recently analyzed how a salesman s 
his time. Reports furnished by one of their better than average salesmen disclosed that ONLY 
2 of every 24 hours are spent in ACTUAL SELLING!! 


Makes Buyers Want to See YOUR Salesmen— 


pone can INCREASE the number of GOOD interviews your salesmen secure daily. You can 
surprisingly multiply orders they sign up daily! You can do it more or less automatically—as do 
the National Cash Register Co., Burroughs Adding Machine Co., International Harvester Co., and 
thousands of others. These firms “pave the way” for their salesmen’s calls with timely letters, 
circulars, booklets, etc., which make buyers want to see their salesmen. 


FREE Trial Turns ‘‘Cold Prospects’’ Into READY BUYERS— 


HAvE your salesmen send you a list of prospects they will agree to call on next month. Let us 
make up these buyers’ names and addresses on FREE Trial address plates. Then we will send 
you a FREE Trial Addressograph—also ideas for winning QUICKER interviews for your salesmen. 


No Obligation—Just Good Business—So, Mail Coupon NOW! !! 


» print 
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a Ribbon! 





= EPI S AIP rts 


100,000) 
Use It For: | -—“™ 


{Increasing Sales 
All Office Forms 
Shipping Tags, etc. 
Speeding Collections = 
Pay and Dividend Forms 

Routing Schedules 
All Addressing 
Identification Tags 





— "As Be Gee 4 , WITH 
£9 bx: es YOUR 
OGialh LETTER- 
OC , HEAD TO 


—= & ? Addressograph Con 


903 W. Van Buren St., Chicago 
4 © Send Latest 3-Color Catalog & Price 


J A) e 
ie y ¢ 4 a Ad List. 
pee ao nese 
' ; Machine. Will return Freight COLLECT unless 


Af we buy. 242-9-z6 
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MORE FOR THE MONEY 


“More For the Money” spent seems to be the 
watchword of many buyers. And why not? The 
user has a right to buy to the best advantage. In 
building the Canton Line, we keep in mind the atti- 
tude of the buyer. Quality—most for the money— 
is inbuilt in each article. This policy is reflected in 
the agency proposition which was designed with 
your interests foremost; it should be worth your 
while to investigate. 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
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Remington at the Sesqui-Centennial. 
Impressive Display of Products of Remington Typewriter 
Company Creates Much Interest.—Original 
No. 1 Remington a Feature. 

One of the most impressive exhibits at the Sesqui-Cen- 
tennial Exposition at Philadelphia is that of the Remington 
[Typewriter Company. Housed in an architecturally beauti- 
ful structure of its own in Liberal Arts Building No. 1, 
this showing is well worthy of the honored name it bears 

\s will be noted from the accompanying illustrations, 
the treatment of the Remington building is Roman Doric. 
The color tone is cream with lettering in gold and prom 
inently displayed over the entrances are the familiar Rem 
ington red seals electrically illuminated. 

The remainder of the lighting is provided by a row of 
amber spot-lights so arranged inside the cornices that 
their rays play on each individual machine of the exhibit 
and aiso on two round tables on which are arranged ma- 
chines in a circle for demonstration purposes 

The exhibit desks, chairs and furniture are in rich ma 


hogany of simple design, and handsome rugs partly cover 








FRONT ELEVATION OF REMINGTON TYPEWRITER 
STRUCTURE AT THE SESQUI-CENTENNIAL 


the polished floor. Circular lounges surround the interior 
columns—invited resting places for the weary sightseer 
Directly forward of the center of the exhibit, displayed 
in a glass case, is the identical, mother-of-pearl-finished No. 
1 Remington which was shown fifty years ago at the Cen- 
tennial Exposition. Sentimentally, this machine is one of 
the high spots of the exposition. Here is the sturdy root 
from which has grown the mightiest aid to modern busi 
ness. Quietly reposing in the city where its first appear 
ance excited little more than amused curiosity a short half 
century ago, it is surrounded by members of its family 
that reach into every nook and cranny of the commercial 

world and are well recognized as indispensable. 
This ancestor of all the present day wrxtrng machines 
serves as a reminder of the historic primacy of the Rem 
j 


ington; and, considered with its numerous progeny, brings 


home to every thoughtful person who sees it, the impor 


tant part Remington typewriters have played and are 
plaving in modern business. 
Sentiment aside, of course, the outsta! ding feature of 


the exhibit is the wide versatility of the Remington type 


writer line, including as it does a machine for every pur 
s¢ 

g the building the visitor is first met by the 

Re g portables Immediately back of these are 


Remington developments, the Model 6 Reming 


less and the Remington Electri Next come 
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Acme 
Tacking Machine 


The Acme Tacking Machine is a 
time, temper and finger saving device 
for purposes where tacks are needed. 


A prominent use is in shipping de- 
partments for tagging boxes and 
cases. Popular also in homes and 
buildings for laying matting or 
carpets. 


The Acme Tacking Machine, like 
Acme Staplers, is as mechanically per- 
fect as present day manufacturing 
facilities can make it. The anti-clog 
principle assures the user of utmost 
satisfactory service. Trouble, loss of 
time from delays and consequent wor- 
ries are avoided. 


If you do not have recent literature, 
and prices, a post card request will 
bring complete information. Ask for 
it today. 


Acme Staple Co. 


1643-47 Haddon Avenue 


Camden, N. J. 
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DEMOUNTABLE 
TYPEWRITER 


HAS AN INTERCHANGE- 
ABLE PLATEN and always 
did have. Only a second is 
required for the Typist to re- 
lease the two arms (Fig. 36-37) 
and lift out the Platen. 

This ‘dual platen service” 
makes it possible to use either 
a soft, medium, hard, brass 
or any other platen most 
suited for the work, and an- 
swers all manifolding prob- 
lens. 


It makes it possible to main- 
tain Beautiful Typing per- 
manently on the Demount- 


able. 


Do you see the real pull in 
this Demonstration? 


THE INTERCHANGEABLE 
PLATEN feature is just one 
of the many splendid features 
of the Demountable. May 
we tell you about all of them? 


Demountable Typewriter Co., Inc. 


Manu/facturers—Established 1911 
Fond du Lac, Wis., U.S. A. 


European Director of Sales: 
PIERO CASTELLI della VINCA, 
Via Principe Umberto 19, MILAN, Italy. 


Exclusive Representative British Isles; 


PARKER DRAKE, LIMITED, 


3% & 37, Upper Thames Street, LONDON, E. C. 4, England 











the Model 12, Model 30, Model 6 and Model 50 Reming- 
tons, in the order named. Back of these on either side of 
the booth are the two demonstration tables, both con- 


taining a diversity of Remington machines arranged in a 


circle. To the rear of these tables are found the Rem 
ington accounting machines, a complete exhibit in them 
selves, including ledger posting, twin cylinder, pay roll 
vertical adder, and wide carriage statistical Remingtons. 








SIDE VIEW OF REMINGTON HOUSE AT THE 
SESQUI-CENTIENNIAL 

[In the center line of the exhibit, just_behind the Model 1 
Remington, is a tastefully arranged glass case showing 
Remington typewriter supplies. Directly back of this 1s 
the exhibit and demonstration table of the Spool-O-Wire 
fastener, now a Remington product 

On the rear wall of the building are framed enlarge 
ments in colors of two window transparencies, one an 
nouncing the designation of the Remington as the offeiai 
typewriter of the Sesqui-Centennial Exposition, and the 





INTERIOR VIEW SHOWING EXHIBITS OF 
REMINGTON MACHINES 


other announcing the appointment of the Remington Type 
writer Company as official distributor ot exposition liter 
ature. 


An impressive advertising feature is a  Projectoscope 
located at the front end of the building displaying a suc 
cession of texts and pictures illustrating the origin and de 
velopment of Remington products, including all machines 
of the Remington line. 

The Remington exhibit is in charge of ( \. Slinger 
land and a corps of able assistants, all of whom are emi 
nently qualified to demonstrate effectively the features of 
the Remington line as well as to care courteously tor the 


comfort of visitors. 


oe 
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No. 6 Metal Sales Case 





a ¥ Patent applied for 
Contents: 6 gross of pens boxed in dozens, 1 gross of assorted pens, 
and one gross each of 5 popular numbers, Nos. 1, 20, 30, 34 and 49, 

fine, medium, stub and ball-pointed. 


MORE SPENCERIAN CO-OPERATION 


HIS is our new No. 6 metal sales case, beau- 

tifully finished in blue and buff. [t attracts 

attention and persistently offers boxes of a 
dozen pens to everyone who comes into your store. 
This case takes up very little space and displays on 
its card the actual pens to your customers. You may 
have one of these cases with a six gross order. 


Write today to vour jobber or send the coupon to us. 
We shall see that vou are supplied immediately. 

















erian Pen Co., 349 Broadway, New York City 
Please send us No. 6 Metal Sales Case(*) free with order for 6 gross pens, Nos. 1, 20, 30, 34, 49 and Assorted 


tate 


Pe oe a Ee Se ee ee es es ee es i es so: 
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Store of Adams, Cushing & Foster, 
Boston 
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That Reflect Berloy Service-- 


Including That of Backing Up the Dealer 


Consider the experience of Hilton, Hart 
& Garrett Co., of Detroit, as told by Lynn 
B. Emery, General Manager, on page 124 of 
the June 1926 issue of Office Appliances. 


Mr. Emery stated that dealers should use care 
in the selection of their lines of steel filing devices 
and other metal office equipment. 


First, the line should be nationally known, he 
said. Second, it need not necessarily be the low- 
est priced but should be in line with competitive 
files of equal grades and should possess outstand- 
ing mechanical teatures. Third, the source ot 
supply should permit quick shipment and prompt 
delivery. 


“We have a plan in our organization,” said Mr. 
Emery, “of concentrating all our efforts for a 
given period of time on a certain line which we 
handle ; for instance, we will pick one month in the 
vear and bend our efforts toward producing a large 


olume of steel fling equipment in that month.” 


“This vear we used the month of January a1 
our sales during this one month were practically 
equal to our entire business on steel files for the 


vear 1925. This possibly was more successfu 


than it might have been otherwise, owing to the 
splendid cooperation given us by the manuta 
turers whose line we handle. Unless the dealer 
is backed up to the fullest extent by the mar 


facturer, his success naturally would not be as 


great as it should be.” 


Nationally known 
ing mechanical features 
shipment and prompt delivery (because of 13 
warehouses in as many cities)—backing uy 
the dealer to the limit—there you have th: 
highlights of the Berloy line and service ot 
which Mr. Emery wrote from his wealtl 
dealer experience. Hundreds of other lea 
ing dealers the country over tind Berlo 
Gibraltar of strength and proht 


outstand 
quick 


possessing 


offering 


Dealers are invited to write us concerning the valuable Berloy franchise. 


6) THE BERGER MANUFACTURING CO., CANTON, OHIO 


©) 


Boston New York Philadelphia Chicago 
B E a LOY St. Louis Kansas City Minneapolis San Francisco BERLOY 
—_--oo-:-: Los Angeles Dallas Roanoke Jacksonville —_ -- -— 


BERLOY STEEL FILING CASES 
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Interesting Lines of Meilink Fireproof Safes and 
Equipment 

The Meilink Steel Safe Company of Toledo, O., is ener- 
getically pushing some interesting lines of steel products 
These lines include a series of small safes, Nos. 17 to W, 
which they describe in more or less detail in Bulletin No. 
26B. These safes are built to cover the requirements of 
small businesses, homes and professional offices. ‘They are 
also extensively sold on account of the special burglar 
rating that they have to gas stations and chain stores. 
This line is now in its third year on the market and has 
been improved by the addition of a round door burglar- 
proof chest, making it possible to obtain a still lower rate 
and better suiting the safes for chain stores and like situa- 
tions. 

Another item is an entirely new line just coming on 
the market, consisting of special safes for office building 
use and for all classes of high-grade fireproof buildings 
where fire risk is at a minimum, but where service is the 
first requirement. The company furnishes safes in this 
line that take their regular equipment, building them with 
strength to enable them to stand hard use and even abuse, 
while still reducing insurance rates and the cost to a figure 
considerably less than that of heavier label safes. This 
safe has all the burglar protection that can be built into a 
fireproof sate, the company states, because the risk in such 
cases is essentially a burglary risk. Therefore, the two 
qualifications of the safe are burglar protection and strong 
structure to withstand hard use. 

The Meilink Stee! Safe Company has recently made 
some additions to its line of B safes from Nos. 232 to 246 
which have been on the market for several years. These 
additions are intended to widen out the line and to answer 
the requirements of modern business in all of its details. 

Chere is a new line of A label safes just being placed on 
the market. The company’s object in this line is to build 
safes that will give the limit of fire protection. In this A- 
label safe particular care has been expended to increase 
the strength in structure so as to maintain the reputation 
of its manufacturer and the claim made for it of a longer 
exposure safe with a record of better protection. 

The Unit Equipment line is also a new feature. It has 
been sold to the trade for the past year, but the company 
has never before made any announcement of it because 
they were working it out quietly to discover the number 
of units they would have to supply dealers to meet their 
requirements. This information is now at hand. The line 
is very large. Drawer sizes in all card and index drawers 
are built in two depths for the different depths of safes 


Any kind of a combination can be made with this Ene s: 


that the person who purchases a safe need not buy more 
than one drawer of any size that he requires. In other 
word is me required to buy a section of three or 
more drawers The remaining space may be divided for 
use with locks or with other drawers that will exactly 
ht the bus:ness This equipment makes for economy 
because it adds from fifteen to thirty per cent to the filing 
capacity \lso, it saves somewhat on the original cost. In 
this unit equipment, the shelving and partitions forming 
the drawer space are rigidly fastened together, so there is 
no possibility of their shifting An unique method has been 
devel ped of making interlocking jou ts so that when the 
equipment is all set in a safe and the drawers are in posi 
tior the iomts re not visible and it looks Itke a finished 
( 
e las t tre ne to b eat: ed in recent 
ements are burglar proot chests The Metlink peopl 
ive lded to the line a number of sizes in round and 
square door chests intended to fill requirements for the 
a ind other valuables 
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HE Underwood Revolv- 

ing Duplicator has been 
installed by many firms be- 
cause it eliminates the many 
little printing bills which 
accumulate during the year. 
The Duplicator not only re- 
duces overhead, but its “low 
cost operation” encourages 
more sales letters, bulletins, 
and other forms, resulting in 
a closer personal contact with 
customers and dealers, and 
therefore, increased good will 
and Jarger sales. 
This little machine, with its 
great capacity for work, will 
turn out from forty to sixty 
clean-cut duplications per 
minute—2400 to 3600 per 
hour! In time saved and in 
actual returns, it is in reality 
“Duplicating a 
We shall be glad to send you 
further information about the 
Underwood Revolving Dup- 
licator showing how it can be 
-\ used in your business. Just 
clip the coupon below. 


UNDERWGDD 
-/ Revolving 
Duplicator 
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UNDERWOOD TYPEWRITER CoO., Inc. 
30 Vesey Street, New York City 
Gentlemen: 
Please send me further information about the Under- 
wood Revolving Duplicator showing how it can be used in 


my business. 


Name a 
Firm ea Ol 


Address Se ee! ee 
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PLATENS 
24-HOUR 


SERVICE 
TYPEWRITERS 


Rough, Fixed-up & Rebuilt 
(ALL MAKES) 


CARBON PAPER 
RIBBONS 


Special Labels on Quantity Orders 


Parts Supplies 


NORTA 


This Plastic Type Cleaner 
represents an Investment 
you should not overlook. 


AUBBER 
COVERS , 


American Writing Machine Co. 


449-455 Central Ave 
Newark, N. J. 
And 20 Principal Cities 
Established 1880 
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The Meilink Manufacturing Company are 


lish a booklet that will be supplied to dealers ear 
fall. This booklet will be 


Protection.” 


in fires and 


It will contain the history of th 


burgiaries and 


will be 
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aptly illustrat: 
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Frank Gibbs and C. H. Winney Join Sheaffer Force. 


The W. A. Sheaffer Pen Company, Ft 
announces the signing of two new salesme1 
Gibbs, formerly with the Wilson-Jones Loose 


Madis 
kr 


Le 


pany, has been assigned to the Chicago loop distri: 


Winney, formerly with the Consolidated Cigar C: 


and the Eitel & Cassebohm Company, has 


Sheaffer territory of Southern 
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Mr. Winney 
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* World War. He« 


trom 1920 to 1924. 


New Cash Register and Adding Machine Ex 


atte 


se Loose 


Manufacturing Company 


tor two ve 


Iso ror Irvir 


nded Purd 
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Southern Adding Machine and Cash Register: 
William Vogel, manager, is a new company 
opened a store at 25 (Commercial street \l 
Ala. The company handles the Remington Ca 
as agent, and buys and sells cash registers at 
chines, bookkeeping and calculating machines 
for ali makes. The company is owned by Mr 
has had twenty-eight years’ experience in tl 
chine fieid, having traveled all states south 
river for the old Universal Adding Machine ( 
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Changes in the Just Organization 


company 


Leonard Just, formerly a 


Ranstead, 


Chicago, 


Ranstead 


member 


Just and 


will be 
Since 

supervis 

been m; 


of new 


shelving 


ot 
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How was business 


yesterday 


C7 


3 
> 

\ og 
> ea 
STANDING STILL 


7 


Now you can know what happens every day 


\ \ THAT happened in your busi- 
ness yesterday? What were 
the sales? What volume of orders 
did you place? What were your 
disbursements? What was the 
condition of your business? 

How helpful it would be if all 
these figures could be placed on 
your desk each morning; placed 
there in company with the figures 
for past periods so that you could 
note the trend. We can tell you 
how they can be placed there 
without the hiring of extra help, 
merely by installing the right 
equipment 

A continually increasing num- 
ber of business men find that 
through the use of this equipment 
they have placed before them each 
day with their morning mail the 
vital statistics of their business 
It tells them what they owe and 


\ 


VAME 
ADDRESS 


CITY 


Elliott-Fisher Does the Rest 


what is owed to them—what they 
have to pay out and what they 
have coming in. It enables them 
to compare sales day for day, 
month for month, and year for 
year, without ever being more 
than twenty-four hours behind 
the actual transactions that con- 
trol the daily condition of their 
business 

The first step toward this highly 
desirable end—this close, timely control 
of your organization—is to learn more 
about the means for securing it. At any 
time you designate, one of our represen- 
tatives will gladly call and describe 
more fully the equipment which so 
much increases the efficiency of your 
accounting department. He is a man 
who has applied this equipment to your 
class of industry, and can give you the 
benefit of wide experience. Ask your 
secretary to fill in and send us the 


memorandum below.  Elliott-Fisher 
Co., 342 Madison Ave., New York City. 


ELLIOTT-FISHER COMPANY 
342 Madison Ave New Y rk Cuts 


Pl ase send me a copy of y ir booklet Why?- 
Please have a representative familiar with my line of 
busin phon 


ior an ippointm nt witn m 


STATE 


-Just right 
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The Perfect Jop 


Patented 


A—Round cove construction 
B—Extra heavy dead flat top plate 
C—Reinforcing angle 

D—Bronze edging locked in place 
E—Rounded corner—bronze edging 
F—Green linoleum working surface 


the Kesult o [5 
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OFFICE EQUIPMENT 
DEALERS 


The New Century Line of “SECURITY” 
Steel Desks and Tables is now ready to 
satisfy the user demand for quality made 
steel furniture at the price of wood. 


f Jop 





Write our sales department for complete in- 
formation and prices on this new line of desks 
| and tables and place yourself in a position to 
obtain your share of this profitable business. 


ion 
top plate 


in place 
nze edging 
ing surface 


ull d verience in Manufacturing Steel Desks and Jables 































Venus Erasers 
are best 
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The most efficient of all 


Stenographers’ Pencils 
VENUS No. 3822 


E of the Venus Pencil family which is sure to enjoy a steady 
and constantly increasing sale—a Stenographers’ Pencil with 
the same quality lead that has made Venus famous the world over. 


Designed particularly for stenographic use: round, double- 
pointed, with a soft lead especially suitable for rapid accurate work, 
and provided with a metal cap to protect the point not being used. 


The non-crumbling, lasting quality of Venus lead makes No. 3822 
both the most convenient and the most economical of all steno- 
gtaphers’ pencils for general office use. 


Identified with the VENUS line by the well-known, distinctive, 
green watermark finish, and packed in neat boxes of half a dozen, 
making it easy to sell SIX pencils at a time instead of one or two. 


If you have not already seen this No. 3822 
Venus Stenographers’ Pencil, send for sample. 
Better still, order a supply at once. 
Packed % gross to a carton. 


American Lead Pencil Company 


220 Fifth Avenue New York 
& London, Eng. 















For Stenographers 


ENUS 


PENCIL V°3822 


VUENUS—The largest Selling Quality Pencil in the World 
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Dictaphone Corp. Purchases Bridgeport Property. 

The Dictaphone Corporation has purchased from the 
American-Canadian Properties Corporation the premises at 
Bridgeport, Conn., now occupied by the Dictaphone fac 
tory, ind certain additional property to provide for expan 
sion of manufacturing facilities. 


[here are about two acres of land and 127,000 square 


feet of manufacturing space. The buildings are of fireproof 
brick construction. The price is said to have been about 
$175,000. The property is located along the New York, 


New Haven and Hartford railroad tracks and near Long 
Island Sound. 

[he Dictaphone Corporation, organized three and a half 
years ago with an authorized capital of $2,000,000, is en 
gaged in the exclusive manufacture of the Dictaphone dic 
tating, transcribing and shaving machines and Dictaphone 

















BIRD S-EYE VIEW OF DICTAPHONE FACTORY AT 
BRIDGEPORT, CONN 
accessories I he company employs eight hundred yx ople 
in the factory at Bridgeport and throughout the United 


States and Canada. - eS 


Spencerian Pen Company Patent Office Litigation. 


The Spencerian Pen Company, 349 Broadway, New 
York City, N. Y., recently won a patent office litigation 
with the Spencene Corporation of America, New York 
City Che litigation had to do with the use of the trade 
name “Spencene” as applied to writing ink. Although the 
Spencerian Pen Company has not actively pushed the sale 
of writing ink of late, they carry it in stock and have done 


so for a great many years, and occasional sales are made 


They believe that the word “Spencene’ was obviously 
coined from Spencerian and its use would work a hardship 
on them, particularly as “Spencene” could be applied to a 
kindred article of stationery. Accordingly, the matter was 


brought before the Commissioner of Patents at Washing 
the case, entitled “Spencerian Pen Company vs 
Spencene Corporation of America.” Findings of the Com 
misisoner were as tollows: 

The word ‘Spencerian’ is indeliby fixed upon the mind 
of the public in association with the art of penmanship and 
the articles of stationery employed in this art. This word 
has been before the public for many years, and whenever 
written or spoken suggests to the average member of the 
public the Spencerian system of writing, including not only 


the art, but also the materials employed in practicing the 


art 

“The word ‘Spencene’ closely resembles the word ‘Spen 
cerian’ both in appearance and sound, and would be likely 
to cause confusion or mistake in the mind of the public.” 


The Spencerian Pen Company believes that the findings 
of the Patent Office as above stated establish a useful 


precedent with regard to trade-marks covering stationery 
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RUBBER. TYPEWRITER KEYS 





/Uake ll 
Re fone a 0 
Your Work pe 

Zasy J 
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Mr. DEALER 


\ YOUR IMPRINT Here oF 


Your Profits, 
Mr. Dealer- 


are mighty important to 
us. We can’t profit in the 
long run unless you do. 














We make: That’s why we are con- 
Typewriter stantly working up new 
Ribbons 


dealer helps. 
Carbon Paper 


Rubber Twirler 
Rings, for all 
machines, in- 
cluding Port- 
able and Wood- 


Our latest is the celluloid 
erasure shield hereshown. 
It carries your own im- 
print andasupply of them 
stock variable with your imprint is ab- 
line spacer A 
knob. solutely free with an order 
ebher Setdes for Peerless Keys. 
Rings for Bur- 


roughs Add- 
ing Machines. 


Typists are enthusiastic 
about them. You will be 
too, when you see how 
these little shields help 
move your rubber keys— 
and the rest of your stock 


Cushion Type- 
writer feet. 


as well. 
Send in attached 
coupon. 


PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia Minneapolis 
Pittsburgh Los Angeles St.Louis London Berlin 


San Francisco Distributor: D. R. Pinney, 521 Market St. 
Wellington, N. Z., P.O.Box1454 Sydney, Australia, P.O. Boz 3003 


PR 


Peerless Key Co., Inc., 176 Fulton St., N. Y. City: 


Please send us without any obligation on our part, details 
of your special profit-making offer, together with sample 
of Peerless Key and erasure shields with our imprint (tele- 
phone number if desired. 


NAME— eae 


ADDRESS 
Telephone No. 
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ACCO 
Fasteners 


for every standard 
gauge of punching 
and for binding any 
capacity. 


























Bind by compression against 
broad base—fit flat, sink 
into papers and take up no 
room— 

Four types of locking com- 
pressors. 

Bind tissue paper as tightly 
as bond or ledger. 


Ideal for loose-leaf catalogs 


See pages 4 to 7 of our 
NeW catalog No. 126, or 
write for samples and prices. 


American Clip Company 
Long Island City, N. Y. 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 
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Parker Pen Service Branches Successful. 


Atlanta service branch of the Parker Pen Company, 


The 
established four months ago in order to make repairs on 
Parker pens for dealers and customers of the company, has 
been unusually successful, according to J. R. Rhodes, man 
ager of the shop. Not only has it resulted in greater whole 
sale and retail sales for the pen in Southeastern territory 
but it is already paying its way for the company 

The Atlanta 
stations opened by the Parker Pen Company, such stations 


office is the youngest ot several service 


having been opened in New York, Chicago, Dallas, 


San Francisco. Toronto, Canada, and London. Eng 


Nine representatives cover the leading Souther: 
dealers throughout the section are urged to encourage cus 
tomers to bring their pens back and have them shippe: 
Arcade buile 


to the service office at 26 Peachtree 

















STORE FRONT AND SHOW WINDOW OF THE WV 
ATLANTA SERVICE BRANCH OF THE PARKI 
PEN COMPANY 

repairs. Minor repairs are made without charg 
repairs are made at cost for customers who are 
their appreciation of service on fountain pens 
purchases. 

\mong other things, the service branch operates 
machine stenciling the name of the owner upor 
gold leaf, and this is proving a good inducement t 
ers making gifts of fountain pens. Mr. Rhodes is 1 
of the branch and S. M. Stewart, formerly wit! 
Book Store in Atlanta, is manager of the pen repair 
ment of the local office 

The Atlanta service branch of the Parker Per 
is one of the two “service stations” to be opened 
in the South for fountain pens, and its success 
the extent to which a repair service for fountai 
be made to encourage sales and re-sales to older ¢ 

5, Be & 

Note-——The Parker Pen Company recently 
branch office in Dallas, Texas, under the super 
Donald Korst, formerly managing director of the Parker 
Pen Company, of London, England. The new Dallas office 

’ 


is located in the Linz building and has materially improve 


the company’s service to dealers in the Central S: 
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in Recorder of Deeds’ Office 
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There is no county in the country 
which safeguards its records more 
carefully than Cook County, IIli- 
nois,—one of the largest users of 


permanent records in the United 
States. 


Most of the records of this great 
county are in the various offices and 
—— 8.7 a les cad departments of the Recorder of Deeds. 

- . : Mr. Harry E. Hoff, Chief Deputy Re- 


corder, recently wrote in reply to a letter from Kansas, inquiring as to 
o* n the kind of paper used for the records of Cook County: 
} 1. L. BROWN 


} mills are the only 


ones making led 


linen and 


“We have made tests of all makes of paper and at the present 


time are using Brown’s Linen Ledger or Record Paper. We are 
using this paper exclusively.” 


using none but 
WHITE 
Rags 


Brown’s Linen Ledger permanent record paper has been preferred 
by public officials and business executives for more than three-quarters 
of a century. It is made from 100°% pure white rags and is distinctive 


in that it doesn’t turn yellow and rot with age. It remains white and 
strong permanently. 


t i] ea 
oe eek tar tee When you have work requiring paper of supreme quality and value, 
iis Sen he oe choose one of the grades given below. Leading merchants carry them. 
Saal a aa Samples, as well as a list of distributors, will be sent on request. 
witt our comphi- 
ments wpe bowen oi 


L.L. BROWN PAPER COMPANY 


BROWN’'S 


¢ 
Ledger, Linen and Bond Papers 
rd) mmm SUPREME iv QUALITY SINCE 1849 ] cavemen >) mab 
aid Reamaiite ADVANCE GreyLock GREYLOCK Brown’s Brown’s Linen 
Linen LEDGER 


Linen Lepcer LinenLepcer | Lovee Sees . Fine Cram, Sas wove, 
White, buff, blue White, buff, blue White, buff, blue Hinge for loose leaf Books White, buff, blue, pink 
Apvancte Bonn Greyriocx Bonp Brown's Liven Apvance AND Greviock Brown's MANUSCRIPT 


White, buff, blue, pink White Typewriter Papers TYPEWRITER PAPERS 1 Covers 
e q — . ne a Nee ee aad a rie | Z 
WAY 


8 PERM EE. * ane EE IES = 


Adams, Mass. 
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A combination that creates big profits 


COMPLETE line of highest-quality office equipment —a complete 
selling campaign built around wonderfully effective national 
advertising and all forms of direct advertising. Such a combination 
is bound to create profits for Allsteel dealers. If the Allsteel line 
is not sold in your city, write or wire for our dealer proposition. 


area: pial sas : 
2 . 


THE GENERAL FIREPROOFING COMPANY, Youngstown, Ohio 


Export Department: 438 Broadway, New York City—Cable Address: ‘‘Genfire—New York’’ + Canadian Plant. Toronto, Ontario 
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Tile to one of tis soviee Se a a 
ments in color appearing in the Literary = 

Digest. Similar advertisements appear as 
every fourth week the year. 


Allsteel is advertised regularly in 
a long list of other periodicals. 
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Saou de & ‘ole 


Sieur de a Salle was one of the great- 
estleaders oi exploration in North 
America. Besides discovering 
the Ohio and pr. bably the Illinois 
Rivers, he was the first to lead his 
me : down the Mississippi from its 
upper source to its mouth, and thus 
establish a connection between the 
discoveries of Radisson, Joliet and 
Marquette in the North with those 
of De Soto in the south. As a 
Leader of Men, he was one of the 
foremost in American history! 


A 











hans Waste 


Byron Weston, as Captain of In- 
fantry in the Civil War; Lieuten- 
ant Governor of Massachusetts, 
and founder of Byron Weston 
Company, was truly a Leader of 
Men. La Salle’s qualities of great 
energy, high courage, striking per- 
sonality, and unswerving pur- 
pose characterized the life of 
Byron Weston. His fine ideals 
created the foundation upon which 
Byron Weston Company attained 
its place of Leadership in Industry! 


(=) 
‘You have never known a record book of “HWeston’s to be scrapped / 





ae SN 





Great prestige among customers! An un- 
blemished name for integrity! A reputa- 
tion for absolute business responsibility! 


These cannot be earned in a month, 
year, or a decade. They’re gifts of years! 


Byron Weston Company’s reputation 
has stood the enduring proven test of time. 


WESTON 








— 
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Leading printers and stationershave used 
and endorsed Byron Weston Company’s 
ledger papers for over half a century. 
The Weston watermark in ledger paper 
is a guarantee of the highest quality, dura- 
bility and permanence. 

Get the frank opinion of any one of the 
many thousands of discriminating users. 


LEADERS IN LEDGER PAPERS 





Byron Weston (gompany 


A family of Paper Makers for over sixty-three years 


Mills at Dalton, Manachusetts, U.S.A 


1926 


in 











Scptember, 1926 


Art Steel Company Increases Space. 

[he Art Steel Company, 401 East Twenty-third street. 
New York, N. Y., has taken additional space for their fac- 
tory, increasing the floor area by three times the previous 
space. The extra room (in the same building) is being 
equipped with new presses, welters and other necessary 
machinery to handle the growing volume of business 

fhe Art Steel Company was organized in May, 1920, at 
313 East Twenty-second street, and in July, 1922, the plant 
was moved to its present location. Mr. Burger, who for 
twenty-five years was connected with M. Kamenstein & 
Son of Brooklyn, organized the Art Steel Company to 
carry out his own original ideas of construction Until 
Mr. Burger entered the business, cash and bond boxes 
were of tin construction and made up in black with gold 
trimmings Mr. Burger introduced the olive green idea 
into this business and has made a signal success, and today 
the style of cash box mentioned has become universal in 
manufacture, although the Art Steel Company is said to be 
the leading concern manufacturing the product in steel. 

[he Asco line includes cash boxes, bond boxes, security 
boxes, transfer cases, letter trays, card index trays, letter 
files and the recent addition for personal correspondence, 


the Ideal file 


New Columbia Catalogue. 

The Columbia Steel Equipment Company of Philadel 
phia, Penna., is bringing out a new catalogue and price list 
[The company have made a number of additions to their 
upright line and have also added a wide and narrow sec 
tional line 
As compared with their previous catalogue, the new one 
has been increased about forty two pages im size. It is 
very mplete and comprehensive and is in loose leaf form. 
Dealers who are interested in steel equipment should ob 


copy of this catalogue which contains valuable in 


New Factory for Making Type Cleaning Gum. 

Phe A. B. ¢ [ype Cleaning Gum Company has opened 
at 1218 Boll street, Dallas, Tex., a factory for manuta 
gum exclusively. This is said to be 


the first factory in the United States to specialize wholly 


Type cleaning gum has in the past few months become 
very popular and a big demand has been created for it. 
The new factory, operating at full capacity, can produce 
ftv gross a day W. J. Reid, president of the A. B. ( 
Type Cleaning Gum Company, says that business is good 

expect to be running full time within ninety days. 


New Concern to Market Parrot Speed Fasteners. 


TI Parrot Speed Fastener Corporation has been or 
ganized to market the Parrot speed fastener devices and 
has become sol agent for these machines Offices have 
een opened at 388 Broadway, New York 

growing business of this ingenious stapling ma 
chine made it necessary for the Jaclin Stationery Com 
pany to organize a separate company to handle it. The 
trade may expect the fullest cooperatior and greater co! 


sumer publicity from the new company together with the 


utmost in service and satisfaction 


New L. L. Brown Agent. 


The Paper House of Michigan, at Detroit, has been aj 


ed an agent for Advance Bond, one of the well known 


quality lines made by the L. L. Brown Paper Company, 


Adan & Maseac huse tts, 
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A Typewriter 
Ribbon That Sells Easily 


rhe Bucki Supreme Typewrit- 
er Ribbon takes the guesswork 
out of ribbon selling. Imported 
fabrics of finest grade combined 
with highest quality inks by un- 
surpassed manufacturing proc- 
esses make possible this durable 


pre duct. 


The ribbon line is ably sup- 
ported by carbon papers of simi- 
lar quality. Both enjoy repeat 
sales because of the satisfactory 


service given. 


The co-operation given helps 
you build a successful and profit- 
able ribbon and carbon depart- 


ment. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


Factory and Executive Offices 
CLEVELAND OHIO 
Established 1896 
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This is the most popular type 
of sealing machine on the 
market. Simple, sturdy, al- 
ways on the job. Tens of 
thousands in daily use are 
giving splendid service. 

-. 2... re $5.00 
Heavy, durable—most suit- 
able for shipping rooms. 
The Pareul . . .... $2.50 
Smaller, compact—especially 
designed for retail stores. 


The discount for Dealers is 
most liberal. 
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HE Industrial Package Sealer is the ma- 
chine that has established a new standard 
of efficiency for automatic package sealing 
devices. It operates quietly and rapidly 
—one stroke of the lever moistens, cuts 
and delivers any required length of tape. 





Made entirely of brass, it will not rust. Beautifully 
designed, compact and simplified in construction, the 
Industrial Package Sealer is a perfect mechanical device. 


It is a machine invaluable to the progressive retail store. 
Three times as fast as string or twine, it is guaranteed 
to give splendid service and lasting satisfaction. 


The rapidly increasing demand from the trade for the 
automatic Industrial Package Sealer is your opportunity 
for unusual profit. The retail price is low—$25.00. 
And the discount for you is most exceptional. 


Write or wire at once for complete information concern- 


ing our attractive merchandising plan, and be sure to 
include your order for sample on approval. 


J.F. RYAN 
342 Madison Ave. 
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LASS ofA HE Pinzit Machine drives a bank pin 
~——< through any reasonable number of papers 
j five times as fast as it can be done by 
hand. Properly used, it buries the point 
of the pin between the papers out of 
harm’s way. A simple downward stroke 
of the lever is all that is required. 
Nothing has yet been found that really takes the place 
of a pin for securing papers together properly. Stapies 
hold well but you often mutilate the papers in detach- 
ing them. Clips do not hold securely—and they catch 
on other papers in the file. 
The Pinzit Machine is NEW! There is nothing like it! 
It is the most remarkable office appliance put on the 
market in years. Soon every office will have at least 
one Pinzit Machine. 
Now is the time for you to push the sale of this won- 
derful device. The retail price is only $8.50 and in- 
cludes 500 Pinzit Pins. 
Order your sample. Write for sales helps and discounts. 
And do it now, TODAY! 


& COMPANY 
New York City.N-Y. 
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And don’t forget the ADAMS 
DESK MEMO. 


Used with standard adding 
machine rolls. Finished in 
brass, bronze, or olive green. 


Order your fall stock without 
delay. This item was a sen- 
sation last year—we were 
completely sold out by No- 
vember Ist. 


A remarkable value at $1.50 
our usual liberal discount. 

















92 OFFICE APPLIANCES 






For the first time 
A REALLY COMFORTABLE 
FOLDING CHAIR 


Comfort, the kind that promotes efficient work, is 
available now, for the first time, in a folding chair. No 
longer is it necessary to put up with stiff, back-break- 
ing and nerve-racking chairs just to have a folding 
chair. 


The new Beacon Steel Folding Chair is comfortable 
because it incorporates comfort-giving features—a 
generous proportioned and properly tilted back and a 
seat of ample dimensions. The rigid, all-steel frame 
does away with wobbling and tipping. 


Strength without Weight. Strength is obtained by 
the use of an exclusive, cold-rolled, tubular steel to 
which cross supports and moving parts are electri- 
cally welded and riveted. No bolts or screws are used 
anywhere. But with all this strength Beacon Chairs 
weigh less than 10 pounds. Anda five-year guarantee 
against breakage or bending accompanies each chair. 


Quick shipments on rush orders for fill-in purposes are 
possible because an adequate stock is maintained at all 
times, a distinct advantage where delivery is para- 
mount. Our distribution is strictly through the trade 
and full protection is given in every case. 


BEACON STEEL FURNITURE Co. 
1841-1845 Carroll Avenue 
CHICAGO 


——_—_—_ hh 
wood 
and 
upholstered 
seat and upholstered back 
the 
upholstered items are fancy 
Spanish leatherette 
tapestry or bro 


The beacon steel folding chair make it noiseless, with wood seat 

chair is sightly, rigid and and protect fine floors or back, upholstered seat 
folds into a space 1% Noor coverings wood back 

nches thick It weighs less 

than ten pounds This Fine lacquer finishes, in The fabrics 


a variety of hues, are ap- 
plied to the Beacon folding 


chair cannot collapse acci 
dentally, will not tip, and 


has no protruding parts to chair The wood seats and 
eatch the clothing The backs are made of three- leatherette, 
user has a sense of security ply laminated wood, built caded velour 


and comfort not associated 
ordinarily with folding constructed to withstand 
chairs Rubber leg tips exposure to the elements with the 
moulded to the legs of the These chairs are furnished frame 


black 


col- 

the 
harmonize 
the 


up with waterproof gluing, ored fabrics 
seats and backs 


septemver 


If you are open to a line 
of steel folding chairs on 
a profitable arrangement, 
let us tell you more about 


the Beacon. 


—_ —_ 
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Walmsley Joins Woodstock. 
H. M. Walmsley, formerly sub-office manager for the 
Remington Typewriter Company at Sacramento, Calif., 
on September 1 joined the Woodstock Typewriter Com- 
pany at that place. 

Mr. Walmsley represented the Remington for the last 
eight years in Reno, Stockton and Sacramento sub-offices. 
operating under the San Francisco branch. His field with 
the Woodstock will comprise a combination of the terri- 
tories he has held consecutively with the Remington. His 
head offices will be at 917 Tenth street, Sacramento. 

Horace M. Walmsley is a Rotarian, an Elk, a Shriner 
and is active in the traternal and social life of California's 
capital city 

In 1925 he secured for the Remington Typewriter Com 


pany what is said to be the largest individual writing ma 








HORACE M. WALMSELY 


chine order ever placed in the Pacific Coast territory. This 
order consisted of a gross sale in excess of $38,000 for one 

That he will succeed in his new line is a foregone con- 
clusion among his friends 

Thompson-Orton Co. Dissolves Partnership. 

Announcement has been received of the dissolution of 
the Thompson-Orton Company of Minneapolis, Minn., on 
July 13, 1926. The company has been in existence for the 
last ten years in Minneapolis, carrying on a typewriter 
supply and office equipment business 

A. G. Orton has formed the A. G. Orton Company and 
has taken over the distribution of the Bostitch paper fas 


tener for the nortl west, heretofore held by the Thompson 


Orton Company, and has opened offices at 529 South 
Seventh street, Minneapolis. The new suite of offices has 
been fixed up to accommodate the rapidly growing Bostitcl 
business in this territory Mr. Orton is now putting his 
undivided efforts behind the Bostitch products which will 
be sold on a direct-to-the-user basis under the supervision 


of the A. G. Orton Company general offices in Minneapolis 
The items of the line include the Nos. 1 and 2 paper 


fasteners, No. 1 tacker, and the new Bostacker 


Mr. Thompson of the former Thompson-Orton Company 
will remain at the old address, 42 South Third street, 
Minneapolis. His company will be known as The Thomp 
son Company and will continue to handle the Puritana 


line of carbon papers, typewriter ribbons and office sup 


The Sanfords Visit New York. 
H. B. Sanford of the H. & W. B. Drew Company, Jack 
sonville, Fla., accompanied by Mrs. Sanford and their son, 


j 


Robert, spent ten days in New York during August, on a 


business trip which had certain vacation features 


i} 
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No. 5550 





DELIVERY 


Prompt and safe deliveries — 
what are they worth to your or- 
ganization? 

\s a rule, dealers in office fur- 
niture want orders filled at once 
immediate delivery. It is this 
idea, this strictly HOOSIER fea- 
ture, of prompt and quick deliv- 
ery that has made possible the 
making of many contracts on a 
time basis. For the time basis is 
one of important consideration 
and often is the deciding factor 
in the letting of a contract. 

Just recently, to bring this ser- 
vice to a higher place, we greatly 
enlarged our manufacturing 
plant. When preparing your 
next installment consult us. In 
the meantime let us send you our 
catalog, price list, etc, for your 
attention. You are certain to find 
much of interest there, 

The acceptance of an order is 
proper assurance of its prompt 
delivery. 


HOOSIER DESK CO. 


JASPER, INDIANA 





HOOSIER DESKS 
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The Automatic Recap 
Model has two counters 
or accumulators. Every 
item registered in the ma- 
chine is automatically ac 
cumulated on both count 
ers at the same time. A 
total or subtotal can be 
printed from the visible 
counter without disturbing 
the total on the other 
counter. 


Adds, subtracts, multiplies 
and divides and gives a 
record of the work. 

Short and compact—can 
be used on desk, counter 
or stand 

Can be operated entirely 
by the right hand. 


er or duplex feature. 


every business. 





= 





WALES 


Automatic Recap 


Adding and Listing Machines 


By merely depressing this key, a grand 
total can be printed at any time. 


Capacity 
99,999 999.99 





UNIQUE RECAP FEATURE 


This 


feature is 


WALES 
time 
saver on all 


exclusive 
a great 
and labor 
kinds of 


work, 


recapitulation 
such as Bank 
Clearings, Sales Analysis 
Sheets, Cost Sheets, Clear- 
ing House Letters, Sales 
by Clerks and Total Sales, 


etc. 


ADDITIONAL ADVANTAGES 


Automatic Clear Signal. 


Separate total, sub- 
total and grand total keys. 


Prints ciphers automati- 
cally. 
key- 


Standard flexible 


board. 


The Automatic Recap Machine is only one of 
many different Wales Models, with single count- 
Capacities suitable for 
\sk for descriptive literature. 


WALES ADDING MACHINE COMPANY 


WILKES-BARRE, PA., U. S. A. 
ON 
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(Continued from page 33.) 

a platen-release, special order must be given to have the 
hole made accordingly. The measurements for portables 
are as follows: Diameter of knob, 30 mm.; outside center 
12 mm.; moulding, 5 mm.; thickness of knob 8 mm.; inside 
hole for sleeve, 8.7 mm. 


No. 2103 refers to ribbon spools. Diameter for standard 


typewriters is fixed at 54 mm.; for portables, 40 mm 
There are three holes on the top plate of 2.5 mm. each, 
to make the spools run with the ribbon transport. The 


center hole is fixed at 5.1 mm., the inside distance between 


top plate being 145 mm., thus allowing feeding 13 mm 
The thickness of metal is 0.95 mm. 


metal 


ribbons To fasten the 


pointer left outside 
This 
e., the manufacturers 
| 


ribbon to the spools, there is a 


the center fastening of the two top plates. spool 
is intended to be used universally, i. 
would in future have to construct their typewriters in suc 
a way that this spool may be applied to every typewriter 
without any exception. In this way, the manufacturers 
of typewriter ribbons would universally furnish their rib- 
bons on the same spools, and typewriter owners would 
find no difficulties in using any make of typewriter ribbor 
on any typewriter. This means competition with the type 
writer manufacturers, who want the owners of their make 


Howe ver, 


sell their machines, ar 


to use ribbons supplied by themselves only. type 


writer manufacturers want to d not 


ribbons 

Of course, the supply of ribbons and carbon-papers, et 
bring some profit and there is no reason why the special 
} 


sales organizations of typewriters should not be in a 


tion also to secure business in typewriter supplies as 


as typewriter sales. But in foreign countries it may be a 
matter of great importance if any ribbon on the market 
may be used for any kind of typewriter. It often hap 
pens that a typewriter is at disposal, but no ribbon can be 
found to be used on it, because the ribbons on hand d 
not fit the machine, and this refers likewise to special 
constructions of spools to be used in connection with a 
given typewriter. There may not be many cases of this 


kind, but anyhow it occasionally happens that just this is 
the reason why another typewriter replaces the one 
ing the special spool. 

No. 2104 refers to key buttons. The old and ex 
cellent key button in use for about fifty years, has been 


bottom metal 


very 


adopted, viz., those buttons with a plate, a 


cardboard and paper sheet with the printed or painted 
character and a glass plate fastened by a _ nickel-plated 
metal ring. Notwithstanding that these key buttons are 
not very agreeable for writing by lamp light, as they 
reflect light into the eyes of the writer, they have proved 
to stand for long wear, and there is nothing more dis 
agreeable, if after some time some of the figures of th 


kevboard get illegible, giving the whole keyboard a very 
unsightly appearance. 
There is another question raised in connection with the 


1 


figures on the key buttons. In daylight, black figures o1 


white ground are preferred, but when it is beginning 


darken, white figures on black ground are preferable Stil 


another question in connection with the key buttons is 
importance—the touch of the finger tips must be: 
sidered. The time has gone by when, as in the old Yost 
typewriter days, a half pound in weight was requir 
make each type to strike the paper surtac« Many of the 
typists, male and female, spoiled their touch with this 
typewriter. Again and again soft rubber tops ' et 
offered to the typew riter operators to save their ger tips 
With the present standard makes the weight 

bring the type against the paper surface am: 

to 6 ounces, and this does not affect the sensitiveness 
the finger tips too much.. But anyhow, the aim stil! prevails 
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An opportunity to develop a 
new market for Steel Desks 


IGHT in your vicinity are many concerns which are sold on the 

advantage of steel office equipment with one exception—Desks. 
These concerns know that steel desks are more durable—more efficient 
than wood desks. But they do not know that at last steel desks have 
been created to equal the beauty of the finest woods and that prices 
are now more closely comparable with wood desk prices 

A new line of Van Dorn Steel Desks and Tables will be brought to 
the attention of your trade in the October issues of nationally read 
magazines. Here is an opportunity to increase your sales with the finest 
examples of Van Dorn Mastercraftsmanship-in-Steel produced in over 
a half century. 

The many styles are designed for every type of office and office need 
and finished to match the grains of the finest woods or in any colors 
including the standard olive green 

Communicate with the nearest Van Dorn Branch or write us here 
in Cleveland, The Van Dorn Iron Works Company, Cleveland, Ohio. 
Branches: New York—Chicago—Boston—Pittsburgh—W ashington— 
Cleveland. Agencies in All Principal Territories for Prompt Service. 


f 
; 2 
un wo 


MASTERCRAFTSMANSHIP 
IN STEEL 
Since 1872 









Style 4159 
Typewriter 
Stand 


* 


Nagi 


Style 4150 


Roll Top Desk 





Style 4158 
Drop Head 
Single Pedes- 





Style 4154 
Double-Faced 
Flat Top Desk 





Style 4163 
Office Table 
There are 
three sizes of 
office tables 


obtainable 


SHELVING 


STORAGE 
CUPBOARDS 


WARDROBES 
LOCKERS 
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SORTERS 


for 


ANY and EVERY 
PURPOSE 


Indexed ‘to Order 
and Supplied in 
Any Size Desired 


Kohlhaas sorters are highly efficient, 
saving fifty per cent of time and 
ninety per cent of space now re- 
quired to sort papers and other matter 
They are made for sorting checks, sales 
slips. coupons, letters, invoices, tax re- 
ceipts. back orders, follow-ups, bills oj 
lading, stock sheets, stock certificates 
deposit slips, etc. 

The numerical sorter will sort any 
series of a 1000 into 10s in one sorting 


Send for our complete 


catalog 


The Kohlhaas Co. 


Manufacturers 


183§N.{Dearborn St., Chicago, III. 
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to make improvements. Therefore, some makers of type- 
writers have fitted hard rubber buttons to the keys. No 
glass is used and no reflecting is possible. But this has 
the effect that the rubber buttons after a certain time will 
be worn out by continuous use and besides, the figures on 
the rubber buttons are spoiled. 

The key buttons have 14 mm. diameter; they are mounted 
in different ways, riveted or welded. The diameter of the 
lower metal plate is fixed at 14.03 mm., followed by the 
cardboard disc of 13.2 mm. diameter, 2 mm. in thickness. 
and the paper disc of like diameter, showing the figure 


as of 6 mm. height, tollowed by the glass plate of 12.5 


mm. diameter, and on top of all the metal ring, keeping 
the whole together. The inside frame of the metal ring 
has a diameter of 11.5 mm. Besides this key button, the 
shift key button is given larger dimensions The lower 


metal plate has 17.53 mm. diameter; the cardboard disc 
16.7 mm. diameter, 2 mm. thickness; the paper disc also 
16.7 mm. diameter, 0.2 mm. in thickness; the glass plate, 
16 mm. diameter, 1 mm. thickness; the top ring, 17.5 mm 
diameter; the inside frame having a diameter of 15 mm 

Nos. 2105, 2106 and 2110 refer to the impulse type-bars 
with single and double shift. It does not appear very im 
portant to standardize this kind of type bar, as_ there 
are only a few manufacturers bringing this kind of type 
writers on the market. But, anyhow, it seems that the 
noiseless typewriter will continue this manner of construc 
tion, and therefore standardization will some day be 
necessary 

Standardization of Type Letters. 

No. 2107 refers to the types largely used for all those 
typewriters with visible writing and with swinging type 
bars. The standardization of types appears very important, 
as there are a lot of very different styles in use, which is 
not necessary. It is said that nearly 100 different styles, 
taking them all together, are known. This refers also to 
the different types which must have a small arch accord- 


ing to the different diameters of the platen. The small 
arch must be constructed to correspond to the radius of 
the platen. If the diameter of the platen is larger or 
smaller, a larger or smaller radius of the arch is the result 


and the arch of the striking type must be curved to come 


full into printing position. Therefore, it is very important 


for all typewriter manufacturers to agree to a standardized 


platen, which will guarantee that the typefounders will 


supply well fitted, precisely arched type The bottom 
plate of the types bearing the small letter and capitals, is 
10 to 12 mm. according to the size of type. The thickness 


is 2.7, 2.85 or 3 mm., according to the type cast thereon 
the height of the type being 0.5 mm. On the back of the 


base there is a slot left to fit the type to the type-bar 


This slot is, for standard machines, fixed at 0.97 mm., and 


for portables at 0.87 mm. The arch of the type for star 


dard machines is fixed at 22.25 radius for portables, witl 
a smaller diameter at 16.15 mm. Thus, as the figures on 


the base are just the same for standard machines as for 


portables, it must always be stated whether the types 
are required for standard or portable machines, as the slot 
for fastening the type to the type-bar is a different one 
(0.97 to 0.87 mm.) The shift from bottom to bottom ts 


shift ot 


fixed at 6.5 mm., this being at the same time the 
the carriage, the platen or the type basket It is under 
stood, that the shift of the carriage, the platen or the type 
basket must correspond with this measurement to give a 
satisfactory writing result. The technical point is this: The 
capital letter strikes just in the center, whereas the small 
letter strikes at two-thirds of the height of the letter Che 
pica letter height is fixed at 2.56 mm. for capitals and 1.76 
mm. for small letters. The lateral space for pica letters 1s 


hxed at 26 mm 








AC Qe 
Punckhes 


tor every purpose 





Unbreakable 
brute Power 


Non-Rusting 


Never need servicing 





Send for circular and prices 
or see pages 20 to 22 of 
our new catalog No. 126 





American Clip Company 
Long Island City, N. Y. 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 

















OR 


OFFICE 











MUNSON 


FOR ALL TYPEWRITERS 








The Rubber 
Key of 


Quality 


MUNSON SUPPLY COMPANY 


The Largest Rubber Key Factory in the World 


23 City Hall Place New York 
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No. 2108 refers to the bell It is fixed at 40 
diameter, 10 mm. in height, and 1 mm. in thickness Che 
hole for mounting is 3.2 mm 

No. 1209 refers to the spacing bar. The length is xed 
at 200 mm.; width 15 mm., round edges; thickness etal 
1 mm., moulded inside with 6 mm. surfaces. The spacing 
bar for portables is fixed at 140 mm. length; 12 n dth 
thickness of metal 0.8 mm.; the moulding with 6 mm. flat 
at each side. 

These are the first preliminary suggestions made, as fat 


as typewriter standardization is concerned, and there will 


soon be another meeting which will discuss the fferent 
views as to finally settling the suggestions ma It has 
indeed been very difficult to take this first st is me 

all manufacturers are indifferent in this matter, a1 many 
prefer to try further to push their own make as it is. But 
in view of the future development of the typewrite1 is 


ness, it has been possible to come to the afores 


standing 


Proper Stencilling Important in Exports. 


Correct stencilling in business houses export goods 
to the Orient from San Francisco is very important, as 
poor stencil might mean having valuable goods stored 


a custom house, unclaimed, for months, while g slow 
traced by correspondence across the Pacific Occ Wher 
finally recovered by the consignees and unpacke 
ment might turn out to be a total loss 

Therefore San Francisco houses do not beg ge the 
investment for their shipping departments 


chines capable of cutting the best sort of ste! 


Which is why the Moise-Klinkner Compat 
vfhge and shipping department appliances, in business sinc¢ 
1873 and located at 363-369 Market street, en) exce 


lent volume of business on stencil machines 

The outfit most in demand is one whicl tencils 
out of cardboard with letters 1 to 1% inches 
comply with foreign custom house regulations as well as 
to insure a sign being marked on a packing case that just 
can't be missed in discharging a_ vessel 
destination. 

Various types of marking brushes, patented pots 


dry 


inks, 


popular 


with this outfit 
houses.—]. V. M 


and wet, go along 


buy with business 


Mr. John Roger Represents Woodstock in Brazil. 

The Woodstock Typewriter Company has 1 
rangement for the distribution of its product Bra 
through John Roger, Rua da Quitandea 156-5 , de 
Janeiro. Mr. Roger has a branch at Sao Pa Br 
His American connections, in addition to tl tock 
[Typewriter Company, include the A. B. D 
Kardex International and Sundstrand Ad M 
Company Before entering business in Br M 
had handled American typewriters, among es 
Bordeaux, France His connection with t t write! 
held goes back about twenty-five vears, 
had been instrumental in the introduct 
products to many users abroad 

Line. 


Luther Ink Co. Acquires Pomeroy 
The Luther Ink & Stat y 3 
Newark, N. J 


Pad Company, 5 


advise that tl 


the Pomeroy Ink Manutacturing Cort 
sol:dated the businesses ot the two concer 
Ink & Stamp Pad Company will conti 
eroy products, and in addition will put 
vriting nks, mucilage paste et \ 
eing gotte l vhick l be s 
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Take the Bother out of Document Filing 








a 








Absolutely 


,*7)9 
Afi 


THE SM 
MANUFAC 
COMPANY 


No 
Lo” 


EAD 
TURIN( 


DEPARTMENT C 


Hastings, 


Minnesota 


U. 


s. 


A. 








4 


O Strings—-No Tapes No Bands -— No Rubbers—-No Thing 
on the outside. Notice the strong, heavily nickeled brass clips or clasps at the 
finger’s tip on each end. They securely lock the envelope and close instantly, hold- 
ing tight at any expansion, and, best of all, are in and out of the way, so that 
they absolutely do not catch on anything. Extra heavy paper of best manila qual- 
ity, the finest construction you can imagine, and will last a lifetime. Samples free. 


BANDLESS DOCUMENT FILING ENVELOPES 
The Document Envelope For All Time 
7 
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{LLIOTT 
ADDRESSING MACHINES — 


[Print fiom onic cards instead of type} 


you do NOT now own an Ad- 
dressing Machine, Elliott’s 
FREE BOOK—“Direct-by-Mail 


Advertising”—shows you how to 
make money by using one. 


















you now own an Addressing 


Machine that is SLOWER than 
‘ 125 ADDRESSES per MINUTE, 


Elliott will make you a liberal i 
trade-in allowance for it. 





you are located in one of the 
SMALLER cities and think you 
can SELL Addressing Machines, 
maybe we can get together. 


Write for Complete Information 


ELLIOTT ADDRESSING MACHINE CO. 


Cambridge, Mass. 



















ee SPECIAL! 


eum WANTED 


25 thoro experienced address- 
ing machine salesmen to take ex- 





Until now the Elliott Addressing Machine Company’s products have 
never been offered the Office Equipment and Stationery Trade as a 
| SELLING proposition. Some new and distinctly revolutionary Elliott 


sonally to H. P. Elliott. models make this new “small city” Trade proposition especially attractive. 
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] Overstaying Your Market Method. THE PETERS 


Extracts from an Article in Printers’ Ink 
by James H. Collins. 
Vr. Collins’ viewpoint on free trials may stimulate thought 
es which can develop something that will replace th 
free trial in the sale of office machines. 
\ bank president gave me the first inkling. “Four times 
a vear,” he said, “we have to figure and credit interest o1 
ixty thousand accounts It would keep our regular staff 
nd equipment busy at least two weeks, but we handle the 
casiiv by telephoning the Courteoss Calculator Com 


nd having them send over several extra machines, 


operators, to help us over the peak load They cet 

vive wonderful service!” 
That was something new to me—an outside concern 
stepping into your office a few days each year to help you 
er your peak load, and make it unnecessary to purchase 
ditional office appliances. If the Courteoss Calculator 


Company did it for this bank, probably it was done for 





her ] inks al d concerns. And if ( ourteoss, pe ssibly 
other applhanc« mpanies were serving business in the 
render ee rr Hand Exclusively---full 


Courteoss. He listened silently, while Visibility further increases Speed and Accuracy 


hat I had discovered 








How the Calculator Field Developed. 


It u don't he said finally, “we'll go back to the 
Year 1—in our industry that was about 1890 \ calculat 
Year 1—in our industry that was about 1990. A csleult: NED 5 PORES Ane 
was made mostly by hand Chere were 12,000 banks in the 


United States then, where there are 30,000 now Che MADE TO 


banks. and the county, city and state government offices 


reat a chie' custon sea auik te eiee assumed that wl en MEET THE DEMANDS OF 
Ww had sold calculating machines to all ot them, th BIG BUSINESS 


arket would be exhausted! 


The banker had never seen a calculating machine It 





was his nature to question the claim made for it—his att: 





e toward the new device was that of the loan man 


[herefore, the only way in which he could be interested 


m the calculator was through a trial USERS LIKE THESE REQUIRE 
rl just leave the machine with you for a few days THE BEST OF EQUIPMENT 


try it. said the salesman 


‘That sold machines, and was undoubtedly the only 
a 1 | : ld the . th he we General Electric Co. Johns-Man Inc. 
policy that would Nave soit them then, even mough we Union T t Co., Clevel ‘ The New Y¥ TN 
Atchison, Topeka & Sapta Fe Ry. Genome a 
United Gas Improvemem Co. H. L. & Co. 
N 


had the best salesmen obtainable—and the pioneer sales Co 
forces for these devices were marvelous organizations Budd Wheel Company U 
“But the company should have abolished the trial method Pean Mutual Life Ins. Co. 
pany si : - seas Public Ledger Co. Federal Reserve Bank 
lling at least ten vears ago. Instead, it is still used, Mellon National Bank Cheney Bros. 
; ; Prudential Insurance Co. Radic Corporation of 
and out of it grows the kind of service that your banker Interborough Rapid Transit Co. America 


riend finds so convenient He may think it 1s a regular 
service, but what actually happens is that his interest 
sevice, Det Shet e Ce HUNDREDS OF LIKE CALIBRE 
tor a rew davs hires extra operators t< run them, and ARE PETERS OWNERS 
fter the peak load has been disposed of. notifies us t 
Ca vet then WN loan the machines, pay cartage 


both wavs, make necessary adjustments and repairs when 














the) me back, and next time your friend wants another 
ulator he mav order from one of our competitors! 
This “Service” a Precarious Sales Asset. 
No wonder he calls it service!” I said. “I can see that 
1s kind of service that you are not anxious to exploit 
t it been abolished long ago?” ad tai 
he macl é 1 ‘ 


; R, se. if we didn't lend t 


ts we hd’ Tend the machines ans one of oe IES SESSA eA x OLA TNE 


nes in everv part of the country, and trom conce 


ss nue te af eakeses Sti oand as atl ee Oe PETERS- MORSE MFG. CORP. 
believe are profitable orders for anywhere from one to ITHACA, N.Y. U.S. 


tty 1 hines t elp them over a peak loa just a weel 
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OES the grim call of fire at night awaken you from a 
sound sleep to wonder if your office is menaced? And 
do you, at those times, think of those important busi- 

ness records—impossible to replace—carelessly filed or inade- 

quately protected from the flames by obsolete equipment. 


Good business sense demands adequate, complete protection 

always— against just such a fire. No speculation can be 
permitted to exist as to the safety of vital books— records of 
sales, purchases, orders, etc. And there is only one way to 
make sure- 





1. See that the Underwriters’ Laboratories have cer- 
tified your Safe as having passed the Heat En- 
durance Test—the Explosion Test—and the 30- 
foot Drop Test. 


2. See that your Safe will permanently retain its 
fire-resisting qualities; that it will not only pass 
the Underwriters’ tests today, but will do so fifty 
years hence. 








But how can you be sure of this permanent protection? 
Most safes look alike. How can you choose the one that will 
endure? Only by purchasing from a company whose stand 
ing in the field is unquestioned—whose safes, old and new, 


have proved their heat-resisting properties. 
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from a ART METAL SAFES have passed the rigid tests " eee, d 
1? And the Underwriters’ Laboratories with flying colors—the i ee = 
nt busi- Heat Endurance Test which first burns a safe for four 
r inade- hours at a temperature reaching 2000 degrees and then 
ont. subjects it to the prolonged torture of baking for 20 


hours more in the heat-saturated furnace; the Heat 


otection and Drop Test in which an ART METAL SAFE, after _ ia | 



































a be an hour at 1700 degrees, is dropped 30 feet upon a 4 
-ords of pavement below. In every instance the ART METAL : 
ey SAFE has come through—its contents in perfect shape, al] ae 
undisturbed by the terrific heat outside. self) Seelt |L hell 
4h The ART METAL SAFE retains its resistive power : ee it a 
n- permanently because of its ““Mono-Dry” Insulation. 
0- This “Dry Moisture” Insulation has unique properties, qT — 
becoming most effective when subjected to intense heat, = ~~ ay 
ts and retaining its resistive qualities 100°¢ during the - = 
ss life time of the safe. — : 
ty An ART METAL SAFE is an office necessity, as con- , . a ; i 
venient as a filing cabinet. The interior equipment ig 7 
—— can be made up of ART METAL Steel Filing devices Se eee 
] arrange y -onvenience. - 
ae ol inged to suit your convenience 
ART METAL Mono-Dry Insulated Safes carry the Underwriter 
stand- Laborator Lal Class A T-20, and Class B T-20. Ten a 
d new, Send today for t ART METAL Safe Cataloa&. an answer t very i 


rd U'se the Coupon. 





Art Metal Construction Co., Jamestown, N. Y. 





Please send your new Safe Catalog. 


Name 


| 

| 

Ofi¢quipment, Safes and Files | he vom 
| >sS 

IN oAMESTOWN, NEW YORK ! A ddre 
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5% More PostINGs... 


but only one operator now instead of two 


R. ALBERT PAULY, Credit Man- 


ager of Samuel Cabot, Incorpo- 


rated, nationally known manufacturing 


chemists, with headquarters in Boston, 
tells the savings that the Dalton has 
brought his company. 


“When we decided to get a bookkeeping machine 
to handle our customers’ ledgers, we made a careful 
investigation of all the various makes,” says Mr. 
Albert Pauly, Credit Manager of Samuel Cabot In- 
corporated, Boston. “We finally selected the Dalton 
because it combines several features that especially 
appeal to us. It is simple to operate. It is easy for 
a girl to handle without excessive nervous strain. Not 
to mention other points that fit in nicely with our 


requirements. 


“We formerly had two girls devoting most ot 
their time to posting customers’ ledgers, and in get 
ting the monthly trial balance. Now, with the 
Dalton, one girl does the entire work. At the same 
time, we have been able to consolidate into the Cabot 
accounts those of our subsidiaries, the Polygon 
Products Co., Inc., and the New England Felt Root 
ing Works, Inc., besides adding a new line of stained 


shingles. The active accounts formerly numbered 
about 4,000. Now they run between 5,000 and 6,000 


“The tally sheet on our new Dalton has made striking : 
daily balance even more simple, while the machine oper- 


ates so atitomatically that supervision is practically 





ment 





“MULTIPLEX” 





5 r t Manag San ‘ 
known manufacturing hemists f B 
ompanvink nter ‘ 4 how } s Cor 
MULTIPLEX” Commercial Ledge 
Machine 
not alone in his praise of the New D 
ommercial Ledger Posting at St 


Wherever this machine its in use, striking 


: savings time and marked improvement 
necessary from one month to another resulted tt will take only a few minutes of your time to 
“Altogether, we consider the machine excellent addi see a demonstration of the machine—and no obligat 
tion to our office equipment.” olved. Just phone or write the nearby Dalton Sal 


(1) 


tN 


All these advantages in this one machine 
And 


The machine checks its 
own work, automatically 
proving that every 
amount is posted to the 
correct account, and 
that the total amount 
posted is correct. 

Credit balances, with the 
date, are printed in red. 
All work is visible—no 
need to swing the car- 
riage up and down. 


(4) 


(0) 


Easy adjustment for post 
ing credits no bars to 
remove. 
Anvone can operate the 
machine without previous 
experience. 
The scientific arrangement 
of the 10-key Dalton key 
board makes “touch 
method” operation natural 
increases operating speed 
25 per cent. 


(7 


) The machine is sold under 


a five-year agreement that 
reduces maintenance to 

new minimum, and _ that 
absolutely guarantees 
machine's trade-in value 
This its the first time 

figuring machine history 
that such a guarantee has 


been offered! 


THE DALTON ADDING MACHINE SALES COMPANY, Cincinnati, Ohio, U.S.A. 


Agents for Canada: The United Type- 
writer Co., Toronto and Branches. 


D 


BOOKKEEPING 


Sales Agencies in all the Principal 
Cities of the World. 


ADDING-CALCULATING - 
STATEMENT AND ‘‘CASH REGISTER’’ MACHINES 








IP“ 
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ago one of the big downtown banks borrowed a $1,200 


machine for a few days, and then telephoned us to take it 


back. We had nothing but a new machine to lend. Now. 

vou know that after a new machine has been sent out and ® © 

used several days it is no longer new from the sales view 181 2? 

y point any more than an automobile is new after you run 
it sufficiently to loosen it up. Yet, those bank people 
considered that they were patronizing a service maintained ue 
by this company tor profit, and they will purchase one a 
from a competitor without the slightest compunction if 
there is any advantage in price, or even if the other fellow’s 
salesman happens to drop in the day they decide to pur TO YOUR CUSTOMERS 
chase.’ 


“But the trial n 


ethod is widely used in selling office 


appliances,” | said. “Hardly a week goes by but somebody « 

wants to leave a typewriter or a check protector or a set ad le 
of pneumatic keys or some other device with me Re 1Sl 

cently, a new model dictating machine was brought in and 


installed with an expenditure in time and wiring that must 


oa 
have run into real money. The machine was to be left as 1ts 
long as I wanted to use it, and taken away without argu TO 
ment if I didn't want to buy it. There must be some TO you 


merit in the plan or it would have been dropped.” 


Trial Sold Dictating Machine. WHEN YOU SELL THE 


“Did you buy the dictating machine?” 
“Yes, I did.” 


“ws? MERICAN VISIBLE 


Because it was better than my old one, sensitive enough N U M B E R I N G MAC HIN ES 


Standard Models 41 
and 21 contain 6 


to almost record a whisper, and therefore gave better 











service 

Che dictating machine,” said the calculator man, “is still 
in the period when a free trial is necessary to let prospec of figure. Elim 
the necessity of stock- 
ing many styles and 
sizes of figures in 4, 
5 and 6 wheels. 


tive purchasers get acquainted with it. When calculating 
machines were in the trial stage people either knew nothing 
about them or hated the machine idea Che iverage book 
keeper bristled and wanted to run a race with the machine 
to show that he could add figures faster and better. Why, 


just the other day a Chinese visitor at our factory, ani 





VISIBLE 


mated y this same resentment, offered to run a race NUMBERS 

against the machine with an abacus, and was still uncot 
n 

; _ | "=? ’ ' ells you 
. vinced when the machine beat him in speed and accuracy 

what you 
g By | ge the kkeeper use the machine, instead « print '~ 
mi arguing with him, he discovered its good points, and 
ai ultimatel at least ten vears ago, as I said—there was 

nothing t to argue 
‘ The dictating machines are in this same stage of de 

elopment [To use them. both the dictator and the stenog 


rapher must learn new methods of work, change them 





habits, which is something few human beings like to do 
lf a horse shies at some strange object, a good trainer will 
id him up to it, let him see, smell and feel it, and get 
er his fear through acquaintance. The trial demonstra 
tion de the same for new othce applhianc es 
Policy of John H. Patterson. 
1 er, John H. Patterson never permitted a sales 
an to grant a trial of the cash register Instead, he 
taught his men straight selling with a standard approacl aa How Hat osteo ‘ 
ind argument that was a demonstration in itself i< a 654321 movement $12 
1 ; ' ; hw New lst 
salesmat ad placed « cash register on trial he would Model 21 — 9- 


13 Impression of Figures movement $15 


Attractive Trade Discounts 


have been discharged. And he would be fired if John 
discovered that he hadn't the necessary bunch of silvet 
change in his pocket with which to make the standard WRITE FOR A SUPPLY OF OUR NEW NOVEL 
demonstration of the cash register . LEAFLETS THEY BRING ORDERS 


lf the free trial was good for the ilculating machine 
wl not the cash register? vou may ask [The answer 1s a * . 
simple Prejudice igainst the calculating machine dis American Numbering Machine Co. 
appeared when bookkeepers learned how # lightened work SHEPHERD AND ATLANTIC AVENUES 
But the prejudice against the cash register was that of 
sales people who resent a check upon their honesty, ofter BROOKLYN, NEW YORK 
. vith good reasor ind were interested all through the 
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COLOR PRE 
vv 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


CARBON PAPERS 
REFLEX 


WRITING INKS~ SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 


























THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers color 
products that surpass the A. & 
W. Line. 
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demonstration in proving that the machine was no goo 
“In the office appliance field there is a similar parall 


difference between calculating and bookkeeping ma 


\ ou 


and it will immediately prove 


the 


chines can put a calculating machine in any ice 


useful in doing the ordinary 
incident to keeping books. If you don’t want 


old bookkeepi vy 1 ethod 


arithmetic 
it, it can be taken away, and the 


When 


whole method of bookkeeping has to be change: 


resumed you put in a bookkeeping machin« 
ever, the 
and if the machine rejected the books 


back. 


free trial, but by 


were 


changed Therefore a machine of 


not by selling the prospective 


more modern way of keeping his records 


Limitations of Free Trial in Development. 


“After an appliance has become generally ki 
free trial method of selling has bad effects on the sa 
the customer and the manutacturer. The salesman learns 
to rely on the trial, where he should make a straight sal 
He sells the trial to the customer instead of the rT c 
The bad effect upon the customer and manufacturs 
seen in this hangover practice ot borrowing and lending 
machines.” 

“What is the solution? You must have thoug 


thing out more than once—what's the answer 


‘Well, this isn't official, because our folks at the fa 


haven't seen fit vet to change the policy But, speaking 


personally, I anticipate a day when our field will 
vaded, as the typewriter business was, by the low pri 
computing machine That will mean not only slender 
margins of profit, but a radical change in the bas 
selling 

“When the portable typewriter first appeared rg 
on standard machines were liberal, and sales 
entirely through salesmen lo sell through his own sak 
men, the manufacturer must maintain brancl 


salaries, train salesmen, stand the expense ot 
the sales force—in other words, meet very heavy erhea 
expenses that go on regardless of sales or the 


business 


The Example of the Typewriter Field. 


The porta le tvpewriter ame on irke 
halt the price or the standard machine, and i 
through the manutacturer’s salesmen, but almost 


dealers and advertising Once upon a 


through 


typewriter, too, had to pass through its tree 
Christopher Sholes invented a machine that was 
in principle but defective workmanship He 
make it well enough in a Milwaukee machine s 
up under service. The Remingtons took SI 


into their arms factorv, at Ilion, N. Y.. and 


writing machine that the public could buy a 
“Then, for ten vears it lagged, because the R 
did not know how to sell it At tirst. not onl A 


trial necessary, but the typewriter manutacture! 

furnish an operator—which meant persuat 

learn the machine and teaching them how é 

That, in turn, led to free employment de] 

stenographers and typists, which are still 

that fieid. lirm after firm of selling agents ( 

the problem introducti until finall W vekoft a 

mans & Benedict contracted with the Ren 

sales agency ot the entir: \ rld, undertal 

many machines as the manufacturers could t 

free trials and the training erators, 1 

typewriter an indispensable fixture in every oftice 
“When the portable machines came out, tev 

peopl rouns l business oftices could remembe 
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Model 6-V with 
Daily Reminder Folder 





Every Desk Needs at Least One! 


The need for Aleradesk is universal—on the desk of they would buy it. All they need is a reminder, and 
the ‘‘Boss —Stenographer—Office Boy—File Clerk they will act on the impulse our advertising has already 
Bookkeeper—Bill Clerk—on every desk where a worker _ set in motion 
sits, and on many others as well, Kleradesk will save 


time and confusion Use Our Sales-Makers 


Jur nati wert r 2s, seb , > ; ; 
Vur nat onal advertising of Kleradesk is awaken Your mail reaches large numbers of customers who seldom 
ing tnis ne ed nunareds thousands of men are re- see your stor Send them one of our Kleradesk Sales-Makers 
alizing the help that Kleradesk could give them and cash in, that way, on the work our advertising has done. 


\ a Sporn we = One sale almost inevitably makes more. The flexibility of 
lany of these men pass your store every Gay, Scores Kleradesk—its adaptability to all sorts of uses—its sectional con- 
of them enter vour store and buy something. If they struction—its practical workability—all insure orders for more, 


saw Kleradesk on your counter—in your window ind for additional section 








Keep your Stock up — and Up Front! 


teh- Self-Ctosing Inkstand Co. 
915 Sengbusch Building. Milwaukee Wis. 
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0A New Suite by Leopold 


Th BUCKINGHAM 


THE FLAT TOP 
Nos. 6635 and 7235 
Lengths 66” and 72” 


7) . 


The Grace, (harm and Dignity 


of noble woods and beautiful lines 


C fuis new suite is superbly in accord with the modern 


design trend toward softer contours and more graceful 
lines and away from the severely rectangular. Note the 
rounded edges and the gracefully turned leg ends. 


In finest selected genuine walnut throughout with Burl 
Walnut and _ horizontal grain Black Walnut beautifully 
combined in the veneers. 


The suite includes a flat top desk in both the 66-inch and 
72-inch lengths, a companion table in the same two lengths 
and companion costumer, telephone stand, waste basket and 
chairs. Fully illustrated and described in the July 15th 
issue of LEOPOLD NEWS—send for a copy. 


LEOPOLD DESK COMPANY 


BURLINGTON, IOWA 




















1926 
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when there were no typewriters. The present generation 
not only thinks of the writing machine as a matter of 
course, but has learned that its field of usefulness goes far 
bevond the office It was waiting for a writing machine 
convenient enough to be carried around while traveling and 
for use in the home 

Opening of the Portable Typewriter Field. 

When such a machine appeared, no salesmen were 
needed * carry it Irom office to oftice—the work of sell 
be handed over to the retail merchant Told 
through advertising that there was such a machine, the 
public wanted it. Therefore, the retailer could put it on his 


1, 


shelves like any other office staple, and doing so he 


abolished all the costly overhead which appliance manufac 


turers have to meet in maintaining branch offices and their 
ow Sales rganizations - 
But is there likely to be any home demand for adding 


“Hardly that, but there are thousands of small business 
concerns that ould use a lower-price calculating device, 


| + ] ‘ a | ] ?) | . . 
and much ot the work done in large othces could be trans 


ferred to such machines The point is, that the calculating 
machine has now become as staple as the typewriter, as 
well ki V1 as tightly closed to argument When peopl 


can get such a machine at, say, half the price of the 


pres ‘ é vill use more of them And the 
manutacturer whe rst markets such a machine will cer 
tainly recognize the advantages of dealer distribution ovet 


his ow! ranches and sales torce.” 


\\ speculat carries stock too long, sacrificing his 
\ Street savs that he has “overstayed his 
mark 

Parallel with this is the overstaying in a market method 

f the kind outlined above 

Annual Report cf Crerar Library. 

The thirty-first annual report of the John Crerar Library 
Chicago, Ill., has been issued It details the activities of 
this technical library during 1925. The list of donors for 
the ear includes names of many manufacturers of the 


otfice equipment and stationery trades, whose catalogues 
are received wratetully and Ilsted. Trade catalogues are 
valued by the modern lhbrarian as valuable assistance 
research work, and of importance to future readers tracing 
the development of various devices which typify Amerciat 
ingenuity Following are manufacturers who contributed 
catalogues and bulletins to the Crerar Library in 1925 
Art Metal Construction Company, Chicago, IIL; 
Adding Machine Company, Detroit, Mich.; Cameron, An 
berg & Company, Chicago, Ill. The Carter’s Ink Com 
pany, Cambridge, Mass Dennison Manutacturing Com 
pany, Framinghan Mass.; Joseph Dixon Crucible Com- 
pany, Jersey City, N. J.: Elhott-Fisher Company, New 
York N. Lanstor 
delphia, Penna Library Bureau, Chicago, IIl.; Librar 
Bureau, statistical service bureau, New York, N. Y.: C. I 
pany, Chicago, Ill.; Rand McNally & Company, 
Waterbury. 
\ 


Conn.; Tabulating Machine Company, New York, N. ‘ 


\lonotype Machine ( ompany, Ph la 


I 


Pease ( 


Chicago, Ill.: Scoville Manufacturing Company, 


Mrs. Pelouze Directs Garden Show. 

Mrs. William Nelson Pelouze, wife of the president 
the Pelouze Manufacturing Company, Chicago, Ill, was 
chairman of a floral festival held at Lake Geneva, Wis 
The Lake Geneva Garden Show, held at Horticultural 
Hall, August 19-20, displayed the flowers and vegetables 
ot the Wisconsin resort Mrs. Pelouze’s blooms are not 
unknown in Chicago, for the offices of the Pelouze Manu 
facturing Company are often decorated with flowers fron 


the Lake (reneva home during the season 
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It is easy to sell Berk- 
shire | ypewriter Papers 
because the satisfaction 
which they give makes 
them sell themselves. 
It is convenient to sell 
them because you can 
get, under one brand, 
typewriter papers for 
every business use. 





Berkshi "® 
aes 





Eaton, Crane & Pike Co. 


1 Park Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES: 


BOSTON, MASS., 70 Franklin St. 
CHICAGO, ILL., 363-371 W. Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
TORONTO, CANADA 


SERVICE STATIONS: 


MINNEAPOLIS CLEVELAND 
KANSAS CITY 
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The “Idea” Salesman 
Makes Most Profit 


quite opposite to the efficiency expert with the stop 
watch, who is perhaps the most maligned and ill 
thought of person connected with any business, the 
office supply salesman with ideas on improving office 
routine and equipment is welcome in every growing 
business office. Such a salesman needs 


ROSCO OFFICE SPECIALTIES 


Reso 





Ravenswood and Rosco Desk Pads provide a perfect 
writing surface and an excellent place for all sorts of 
permanent and temporary memoranda. Ravenswood 
Pads are made with brass corney fittings; Rosco Pads 
have flange frame covered with DuPont Fabrikoid in 
four colors to match light oak, weathered and golden 
oak, and mahogany. 





The Rosco “Inadrawr’’ should be in every stenogra- 
pher’s desk; it provides a systematic complete assort- 
ment of stationery all in one drawer and right at hand. 
Another item of especial convenience is the Rosco 
Metal Tip Guide. Easy to read and handle, it does 
not reflect glaring light; it exposes full height of label 
with space for two typewritten lines. 


Write us for catalog and price-list 


Ravenswood 
Office Specialties Co. 


1800 Newport Ave. Chicago 
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Kansas City Concern Occupies Own Building. 


The Sam’l Dodsworth Stationery Company, formerly at 
1121-23 Holmes street, Kansas City, Mo., has taken pos 
session of the building at 412-14 West Tenth street. and 
has organized the various departments to take advantage 
of the increased space gained. The building, which had 
been occupied by the Missouri Interstate Paper Company 
is four stories, basement and sub-basement, of fireproof 


construction. Considerable remodeling was done, includ 
ing cutting windows into the walls on both sides of the 
building. The heating system was extended to the upper 
floors. The structure was purchased for $65,000, and the 
four floors above ground afford an area of 26,000 square 
feet. Fifty employees are required to conduct the sta 


tionery store and manufacturing departments 


The stationery store occupies the ground floor Phe 
typographic and lithographic pressrooms are on the se 
ond floor. The composing room is located here also Phe 
lithographing department, for the preparation of designs 


and plates, occupies the third floor jointly with the bind 
ery. A large part of this business consists of county supp! 
work, such as providing county record books for officials 
in Missouri, Kansas and Oklahoma The company has 


nine men on the road. 


The Sam’l Dodsworth Stationery Company 
growth of the first bookbindery in the state This was 


1 


established in 1857 by John Dodsworth, grandfather of the 
present owners. This pioneer binder transported his tools 
and materials by boat from St. Louis to Kansas City. From 


the latter point transport was overland to Lawrence, Kan 


sas Among the important contracts secured by Joh 
Dodsworth was binding the territorial statutes of Kan 
sas. Sam’l Dodsworth completed this contract, since his 
father passed away while the work was in process Phe 


business was moved to Kansas City in 1912. W. F. Dods 
worth, president, and J. S. Dodsworth, secretary of the 
present company, are grandsons of the founder of the busi 


hess 


Approve New Plan for American Writing Paper. 


The committee acting for bondholders, stockholders a1 


merchandise creditors of the American Writing Paper 


Company has approved the plan for reorganizing the bus 
ness This reorganization includes plans for selling 
mill properties in Ohio and Wisconsin, also ind ual mills 


Product vill 
Mass nionville 


is 


in Massachusetts and Connecticut 
concentrated at sixteen mills at Holyoke, 
and Windsor Locks, Cont It is estimated that the 


of the mills discarded will produce about $1,40¢ 


will be applied to bring the mills retained up t ite 
for other corporate purposes Che detat! ga 
zation plan were printed on page 109 


ot Othece 


\pphan es 


“Joe” Hildreth Returns to His Territory. 
I. H. Hildreth, representative at Chicag 

k Steel Pen Manufacturing Company 
month's tour. which took him tot | ( 


and back. Mr. Hildreth traveled by rail to S 


rom there he motored t oO \nvgeles ~ Die 
stopping at the principal cities I 
pportunity to visit with several stat 

' — ‘ ‘ 
\\ est, who have settled 1 { alil ‘it 

' 

three sisters living in San Diegs tl 
ttle had i rood rest o1 hts trip ind returne 
! afl « 4 } < it 


pepped up to resume his road campaig 
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bind ROYAL 
ware PORTABLE 
- cials TYPEWRITER 
“mn Special Features 
out- 
Standard four-bank . 
was keyboard | 
f the Convenient control | 
levers, all standard in | 
tools operation . 
From Extra wide paper capa- | 
city and writing line 
Kan Unusual speed and 
lohn responsiveness of ) 
. touch ; 
Kan Two color ribbon with | 
e his automatic reverse 
; Perfect visibility . 
Phe | Nothing to fold 
Jods 
f the “a 
bus! 
PORTABLE TYPEWRITER | 
aper. 
s and The Royal Portable Typewriter sets a new measure of 
Paper excellence for personal writing machines. 


It is the result of prolonged research, extensive experi- 
ment, and exhaustive tests. 


We determined that the Royal Portable Typewriter 
whicl must fully justify its name before being offered to 
wa the public. 


and are confident that it does justify its name. 


< 
f 
ST 


A product of veteran craftsmanship, the Royal 
Portable embodies the long experience and special 
skill that have made the Royal Standard Typewriter 
famous the world over. 


Its special features make the Royal unrivalled among 
js portable typewriters for speed, ease, accuracy and 
long service. 





Weight only nine and a 
sited half pounds 


co all ROYAL TYPEWRITER COMPANY, Inc., 316 Broadway, New York City 
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This Book 





5 ES Write for 


The Direct 
Way to Increased 
SALES and PROFIT 

























EALERS! Learn about Natural System 

for Card Filing! Get this booklet. Ask 
about the salesman’s demonstrating outfit. 
Learn how you can increase sales with this 
better Card Filing Index. You can do a big 
business in Natural System with a small in- 
vestment because it is entirely assembled 
from stock items. Your customers need 
Natural System. Just show them this simpler 
method and reap the immediate profits. 
Write today---it costs nothing to get the facts. 


NATURAL SYSTEM INDEX 
for CARD FILING 


The WABASH CABINET CoO. 


WABASH, INDIANA 
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September, 1921. 


from 
of Office Appliances Published in 
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the 


Is, inventor and manufacturer of the 
ealer, was the subject of the frontis 
pany, Columbus, Ohio, was arranging 

53 East Gav street the heart of 


convention of the F. S 


orted. The principal 


‘rs were pictured—most of t 


yf grace, including the 
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representative to that which holds now 
Present-day talk of standardizing loos« 
devices was also rife those days. 
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John Gay’s Chair Wins Us a New Friend. 


An illustration on page 36 of the April issue of Office 
Appliances showed the chair used by John Gay, the com 
poser The Beggar's Opera.” Through a strange coin 
ciden¢ copy of that issue fell into the hands of the owner 


street, 


letter cat 
I dev 2) 


interesting 
Bideford, 


ne to us Irom 


nshire, England 


Dear Si It must have been a real inspiration that 
proi é ie to write for a specimen copy of your very 
inter gy journa vhen I saw an advertisement of yours 
in o f our trade apers; for on reading it I f d 
phot eproductio John Gay’s chair with letterpress 
ind, as vy brothe ind I are the owners this treasu 
ve ppreciate the coincidence as | di Under sep 
rate cover I an rwarding a copy of ‘ ntry Life é 
‘John O’London’s Weekly,’ with notices this remark 
il { ‘ ‘ Tur { 

e never yet seen a chair that will afford the « 
ecessary to ¢ ious literary work such as this é 
will, the weight of ie body is taken on the arms, a1 


everyone who sits 
possess i simular ( 
that I keep in n 
Bideford You ki 
‘Westward Ho.’ tl 
ane e Bideford 
origina chair] is 
on | it Barnsta 
tro1 r count 
urious secret dr ‘ 
the 1 typical 
Tr g that 
he r hopes 
nay sit England 
y , to 
nteres or mar 
Regge (Opera 


| 
rie ony 


¢ Bideford oT 


at a little 


it expresses the wish 


one copy has 
okstore in 
vy the Bideford of Cl 
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‘Stalky & 
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f Kipling’s 
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Here’s 
a Peach 
of a Chair Cushion 


that’s got it on anything else you have ever seen 
for appearance, comfort and value. The cover 
is made of real velour vulcanized on live sponge 


rubber an inch thick. Always the subject of 
favorable comment. Belongs” in the best 
offices. Hundreds of office people have long 
wanted a cushion like this. Size 164%"x17}4". 
Try a sample order of Sunruco DeLuxe Chair 
Cushions Fast sellers—a big profit on each 


one Send the coupon below for prices. 




















Sunruco Flexible Blotter 


Pads atest thing in a long while. 
Made of sm th rubber, they He flat on the desk and 
neither tear nor iY Soap and water easily restores 
their original beaut Colors: chocolate, black, green. 
Individually packed, each with colored blotter com- 
plete I sizes 12”x19" (smooth corners), and 19” 
x24" (Mor finish orners) Attractively priced. 
Ask for qué ations 








Th e Sun Rubber Co., Barberton, Ohio 


ase au is deal prices on Sunruco Chair Cush- 


ne ar I ter Pads 


vidual 
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N September 25 Saturday Evening Post, the 

first public announcement of the Victor “Six” 
will be made. 

There, in a full page announcement, for the first 
time in history, American business will read ofa 
standard adding machine made to retail at $75. 


You can well imagine the interest that will be 
created—the added opportunity in Victor that 
will exist for every Office Equipment Merchant. 


The Victor “Six” is the same in construction 
as the famous Victor “Eight”. Same parts, same 
materials, same workmanship. Adds, subtracts, 
multiplies, divides. The difference comes in ca- 
pacity. Victor “Six”, with six-column capacity, 


VICTOR , 


Standard Adding Mach y 





retails at $75 f. o. b., Chicago. Victor “Eight”, 
eight-column capacity, retails at $100 f. o. b., 
Chicago. With these two capacities, the Victor 
dealer has a greater advantage than ever! 

A unique new window display with ribbons 
running to all features of the Victor; a striking 
new window strip; new circulars; new sales ideas 
on the Victor “Six”—all are ready and waiting 
to tie up your store with our September 25 Post 
announcement. If you would like us to send 
them to you, or if there is any information 
you wish about the Victor “Six” or the 
Victor Dealer Plan, write us today. 
Victor Adding Machine Co., 3917 
No. Rockwell St., Chicago, III. 
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Add ing Machin 








Se t OR 










. ar 
Chicag? aaing ™ ve. 3 serous ve vous 
f. 0- b. nent of the nich 1s > nu 6. One MO able TYPE sale 
achieve* chine in ore Larse °° ded v* 
ming , me the ™ ow oth . 
the CrOWRE © nn addin’ F ned fro new Ay? «4 8. Gree ev 
or presen yr -— rs have — he W ytd. THe Oe ~ ae 9. Black handle oe 


——— us 
—_ gicroRs 


OVER 100,000 © 









This important full page announce- 
ment appears in the Sept. 25 Satur- 
day Evening Post. Be prepared to 
profit from it. See opposite page. 
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TABLES 


With Inlaid Lino Tops 


Patented and Guaranteed 


Excel in Service, Beauty and Real Desk Comfort 
—Lino provides the Ideal Writing Surface. 


Lino is our specially prepared fabric, scientifically 
treated, so that ink and stains can easily be 
removed. Lino has life-time wearing qualities, 
retains its distinctive, new appearance and is not 
easily marred. No Necessity for Glass or 


Desk Pads. 









It Isn'ta 


[Ino 
Unless It’s a 
GUNN 


Grand Rapids Made 


Eliminate Glare!—Relieve Eyestrain! 


The soft shade of Lino is restful to the eyes. 
The quiet color prevents irritating light reflec- 
tions common to any polished surface. 


Catalog and Sample of Top Mailed on Request 


The Gunn Furniture Co. 
GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
312 West 10th St., Los Angeles 
109 Stevenson St., San Francisco 
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In the copy of “Country Life” sent us by Mr. Harper 
was reference to a find. The old chair was given to a 
cabinet maker for repair. He discovered the secret drawer, 
in which was found the MSS. of “Poems Never Printed 
Before—Written by John Gay 

Chairs of this type were not uncommon in libraries 
throughout the eighteenth century, and in 1803 SI! 


commented on the comfort brought to the user 


House Organ Philosophy. 
The hardboiled salesman says “When one sales 


starts to knock the other salesman and his produc t t leads 


one to wonder what there is about the other sales! 
and his wares that has caused so much envy in the heart 
ot the knocker. Don’t knock! Wear out your knuckles 
pulling door knobs.’—Sundstrand Bulletin (Sunds 


Adding Machine Company) 
* * ~ 
Just as no plant can blossom to its brightest 
sunshine, no life can be altogether successful without the 
ministry of Beauty The Coach (published co-operative 
by the Boorum & Pease Company, C. Howard Hu 


Company and Sanford Manutacturing Company 


i 


* 


An old Oriental proverb says that a man is 1 
Nowada\ 5 t 


married until he has beaten his wife 
until he has had to wash the dishes.—Strathmorean (Strat 
more Paper Company). 

Don’t shoot up all your ammunition at once. Save some 
ot your ammunition to use after giving the customer a 
chance to say something.—The “G-W” Stimulator 
Globe-Wernicke Company ) 

* * > 

People who work for nothing but money always are 
underpaid.—Faultless Bulletin (The Stationers Loose Leaf 
Company) 

a * * 
Che vain man, like the weather vane, is easily influenced 


by a little wind.—Office Topics (The Baker Printing | 
pany). ee a 

Fortunately we all remember the good times we have 
had long after the disappointments have been forg 
Quality (Clarke & Courts) 


* * 

The human machine is a marvel, but it wasn't designed t 
be driven night and day Art Metal Service (Art Metal 
Construction Company 

* * 


; ; , : , , 
lan, lhke a nail, can go only as far as his head 


him The Office Cat (The Richmond & Backus ¢ 
pany) . 
Don't forget that every family tree has its say Che 
Webster Way (F. S. Webster Company) 
ee 4 
Good salesmanship is good thinking.—Eversales The 


Wahl Company 


The Letter that Brought the Coin. 


iN B. Cone, general insurance’ representative f the 
Underwood Typewriter Company at Hartford, Conn is 
once one ot the company’s road auditors He id ne 


account of ten dollars which he found it exceedingly 


cult to collect, but it was naturally to his interest 
as good a showing as possible \fter trying various expe 
dients he happened upon the following lines by Ben King 
hese he copied and sent to the debtor, who saw the mor 


as well as the reproof and, accepting both, paid the ten 


dollars. Having seen an articie last month on the subject 
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THIS — : by G>| 

TICKLED "X - ; 

PARTY ¥ AND 
is THIS 

YouR 


cusromes QA SS 
RIBS — to tickle your 
Band Customers . 


N THE LONG RUN, you make more money by selling 
your customers the best . . . that’s true of you as jobber 
or retailer . . . of us as manufacturer . . 








That's why, looking closely, you see fine ribs or ridges along 
the length of Hodgman Live Rubber Bands . . . A special 
roll on the band calendar makes these ribs . . . Pin-point air 
gaps, undisturbed, make rubber bands weak . . . The ribs 
in Hodgman Bands destroy such gaps . 


Almost unseen by the naked eye, these ribs . . . but one 
of the features that makes Hodgman Bands so profitable 
an item to hundreds of progressive stationers .. . 





You ought to climb aboard the Hodgman Band Wagon— 
First easy step, the coupon ... for sample ribbed bands 
and price card 


HodgmandieBands 


























4 


Ea : . Hodgman Rubber Company, FRAMINGHAM , MASS. c 





BA D 
| wa sow jt Send latest prices on Hodgman Live Rubber Bands | 
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Dealers’ profits in Sheafter 
products are constant factors. 
They have never been low- 
ered. Because our dealers 
make sure and splendid profits 
on every sale, a Sheaffer deal- 
ership is a valuable franchise. 


The prices of Lifetime pens 
and pencils remain the same, 
but our magnificently in- 
creased volume has enabled 
us to sreatly refine and im- 
prove the product. Great value 
at the same price and profit. 


SMRALEERS 


PENS: PENCILS: SKR 
anand _ ae. hang ‘eee 'Y 


Se 
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A 29 SHES SEDO RENN 

“>, en OTE Yo DY: eat JEPLIS) PRA ‘je 

CAS Da LANNE 








iY 


soe 
Son 


Identify the aristocrat 
of pens by this 
white dot 



















Large Sheaffer volume sold ok 
’ SS aie) Be 
by comparatively few dealers PD 
It is not a part of the Sheaffer policy to secure dealers ke ATH, 
a : yp 
everywhere and anywhere. We limit our dealerships > ey 
to appressive merchants who are pushing, strenuously x Type 


alon?, the regular channels of trade in our legitimate 


lines. While our list of dealers is by no means pigzan- 


A J 
SAV 


tic, we have become a dominatin?, factor in the world’s 


production of pens and pencils. This means that yA 


SRST 


‘ sos : uly 
our individual dealers are selling tremendous quan- en 
o.° ; Woy 
tities of Sheaffer products—and at stimulating, profit. yo) 
Qe 

Sheaffer policies protect the dealer in every sale. aS: 
PFA 

APY 

“Lifetime®” pen in green or black, $8.75, Ladies’, $7.50—pencil, $4.25 Ve 16) 
pO 
Blue Label Leads— fifteen cents / Vy + 

Liberal Sheaffer discounts to dealers Ap >. a) 

(A Ks . 
MS, Ss 
A$ a SS 


CAP i: 
3 Re) 7 (ERS 
La || A) HD 
re Se AG) 6) 
Cee 


PENS: PENCILS: SKRIP 
W.A SHEAFFER PEN COMPANY 


FORT MADISON, IOWA 


: LEY 3 
, Ben et wtE PAs ve $ ene 4 DA 
A Rr oes BEARS) > AAT Ras 17 ei D5 4 
Caos Le 4 (SiP> ) ne He >ASo> ne Zo, dt 4») BRS» Wg 
SPINS; a Pa S PASE , ‘Lay AY 
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New Avenues of Profit Opened 
by Macey Matched Office Suites 


In every business community, into a superior article. But such 
there are avenues wide open for furniture is no longer considered 
the sale of Macey Matched Office a luxury just because it com- 
Suites. From metropolitan dis- petes in price with good commer- 
trict to village and hamlet there cial grades but because it has a 
are tound those who lke to sur- direct effect on the business. Well 
round their activities with an at dressed offices command the favor- 
mosphere of dignity, distinction able consideration of visitors to- 
and discriminating exactness. ward the organization and_ its 


Matched Office Suites, of course, product. 


have the usual attributes with re- It will be a pleasure to supply vou 
spect to efficiency found in regu- with catalogs featuring the 
lar commercial grades plus those Matched Office Suites as well as 
unusual characteristics which enter other Macey products. 


THE MACEY COMPANY 


GRAND RAPIDS, MICH. 


yen eevenereeescecestossreeeeeet 
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of collections in Ofhice Appliances, Mr. Cone sent 
King lines as a suggestion to others who might 
collect past due bills. Here is the poem 
If I Should Die Tonight. 

lf I should die tonight 
And you should come to my cold corpse and say 
Weeping and heartsick o'er my lifeless clay 

lf | should die tonight 
And vou should come deepest grief and wok 
And s Here's t t ten dollars that I owe 

| ight at mv large white « 

\nd say \\ t's that 

lf | should die tonight 
And vou should come to my cold corpse ind knee 
Clasping my bier to show the griet vou feel 

| sav. if I sl ld die tonight 


And vou should come to me, and there and the 
Just even hint ‘bout payin’ that ten, 


ight arise the while 


Changes in War Veterans’ Act of 1924. 


the 


wisl 


Che United States Veterans’ Bureau, Washington, 
has | re synopsis of the more important 
ments to the War Veterans’ Act ot 1924 made 
ent congress Former service men may nd th 


under the act Che 


‘ eteran IS mMaAaIntaine 


hange s 
vhicl Ss Is wort e study of all concerned 
The two amendment f most immediate ar 
thi: \ extends or reinstatement of insuran 
ex—sery ‘ me u J L 1927. Inder previous 
legislatic july 2 1926, id been set as the termina 
seco! the extension of time for completion of vocatio1 
gz t J I 1, 192 placement training nd July 
. nal i the terminal date formerly 
bee! Ji 1926, f isses of vocatic training 
xt ipplical t thos Veter wl 
tra z june 3 
Specific provisior concerning women eterans 
1uthor r tne talization in the (a 
hospita tilow bur expenses for womer wl < 
irm\s s under ct between Apr I ISUS ind 
iry 1 1901, and include within the provisior of the 
War Veterans Act as amended, women citizens of the 
States who were taker rom the United Stats v the ¢ 
ment nd who served in base hospitals oversea Womer 
erved as rmy nurse between April 21, 1898, and Febru 
1901 ire tled he talization under the supery 
the Veterans’ Bureau under the same condit ! 
hospitalization of veterar of wars (other than the Wor 
participated in by the United States 
Au s ra 1 director to refuse to ma 
er | ents t ir guardiar curator, conservator « 
ad i } | Columbia whe Dp 
l dir s acting luciary in such a imber 
is to make it impracticable to properly conserve the est 
uperviss the perso! f the wards In ul ase 1 
’ ! executing the dutie f } 
‘ Pe juitable fees or commissior the dir 
ithorized to appear ir ourt and make } it 
matters SuST« SOT [ paVvVments may be 
where the fiduciar neglect rv refuses to render ! 
wing proper ap] tion of payments for the benef 
wal Authority xT ted tor payment 
dent to inv tigation or court 
fiduciaries 
r of the eterans’ Bureau ZT ted autl 
or prov existing hospita r outpat 
Hee wit t the approval of the Presider 
ne t t such alterat extension of mp? tad 
< * apacity Author 
r the yrofess t ‘ ¢ 
bur 1 I the det ns f not more thar iL t 
per ni t ttend fessional courses ffered throug 
if ees so de t 
I I } ex] s additior te their s il 
proviso will pr f great b 
} T S \ l a distin carry, 
~ bilizing ar my z 
r dical offi r t 
S git ided among 
be rigin wher | 
r ( Janua A 
« « mong hos 
77 vy 4 t tota d . 
Reimbursement for Fire Losses 
Pr made f mbursement f her ‘ 
Y es nal effects by fire n b 
being retroactive and authorit ©s alse 
tl re 1 prosthetic ippliances (and 
hereto) t veterar ‘ ire entitled to hospitalizatior 
Sectior f the World War Veterans’ Act, but who are 
lly ur t supl themselves with these necessit 
Pens f veterar entitled to the benefit of this 
“pe fically re? ed from the purview of the now 
which pr e for deductions from pension fe 


: as all qualify. 
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ving ’ OU 


ve but 
Hex {Pencil 
Yo 


be need onl to wri 


with Senji-Hex 
pencil to} realize 





We-help ydqu get the 


of sheer meritjof the pe 
- Can sales h@lp but grq 


ation and qhality wor 


Let us tell Kou how 


r 

el 

d any 
its value. 
customers — 
neil keeps t 


w when c 
k together? 





urges increase 
sales 300%fover 192 
“Mutual Prpfits Plan 





GENERAL PENC 


1925 Semi-] 
. Ask for 


1.COM 


his quality nd 


the 
m. 
fr 


Hex 
pur 
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Counterheight 
Steel Files save 
office costs 


HOW your customers how to make the 
most of floor space and keep their 
records where they use them. 








‘‘Y and E’’ Counter Height Steel Files are 
file and counter in one. Sections for cor- 
respondence cards, cash drawers, storage, 
ledgers, etc. 


Double steel walls (asbestos-lined) protect their 
contents from fire. Drawers equipped with auto- 
matic latches. One-piece linoleum top if desired. 
Write for descriptive literature. 





r<D , 
| q: 


ee 








YYAWMAN 4n> FRBE V{FG.(0. 












955 Jay St., Rochester, N. Y.; In Canada: The Office Specialty Mfg. Co., Ltd., Newmarket, Ont. 
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Compare these 


PRICES 
Style 73 J—sheet size 7?”x 


5”, 3 one-inch rings—re- 
sale price $2.10—cover only 


Slyle 74,]—sheets size 8} "x 
53”, 3 one-inch rings— re- 
sale price $2.30—cover only 


Style 36J—sheet size |1"x 
83”, 3 one-half inch rings 
re-sale price $3—cover only 


Style 76J—sheet size |1"x 
83”, 3 one-inch rings—re- 
sale price $3.20—-cover only 








Don’t Sell an Imitation— 
the Genuine Costs about the Same! 


Pree used to be the only reason for selling a 3-ply imi- 
tation-leather cover—and that reason no longer exists 


For TRUSSELL has overcome it with a popular-priced line 
of second-grade cowhide, equal in looks and feel to the 
usual “‘first.”’ 


Prices are amazingly low (see above for some examples). 
Think of it!—Genuine TRUSSELL Price Books and 
Memos in black levant grain cowhide, of one-piece leather, 
and with all exposed metal parts of brass or nickel-silver, 
entirely rust-proof, at prices to compete with “cheap” pasted 
3-ply books of inferior appearance and dubious durability. 


Need we say more? Write for our catalog. 


TRUSSELL MANUFACTURING COMPANY 


3 Trussell Park, Poughkeepsie, N. Y. 


by Bor Y 


The : _ PRICE BOOKS AND MEMOS 


Sra 


Olid Way | Wav 
- 


“EVOLUTION” 
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London Embassy tc Be an American Exhibit. 


The last session of Congress appropriated $10,000,000 
under the Porter bill to purchase and furnish America 
embassies, legations and consulates abroad A commis 





vas decided to approve expenditure of $120,000 to fut 
nish the American embassy at London. This approval 
cluded e provision that all the furnishings, with the ex 
ept ot Oriental rugs, shall be purchased in the United 
States Che members of the commission had in mind 
t development of the London embassy as a permanent Am« 
( eX! 
Typewriter Again Called on for Evidence. 
The tvpewriter has again entered the teld as evidence 
legal case One of the factors in the kidnapping case 
Aimee S McPherson, head of the Angelus Templ 
Los es, Ca s a letter demanding $500,000 rans¢ 
| s le ¢ ~ ew one mac ¢ d tl 
r ( gh the iils address 
ew e authorities endeavoring 
¢ s¢ i | he V Ave ( S1di¢ il le ( 
{’ t on W hi | insol 
s n 7 ssibility M g r 
¢ envetl ( 
Stationer Sells “Box of Holes.” 
his tually happened in Leavenworth, Kans \ st 
e into the store nd asked 
eas 
\ } es ~ dealer: certa ly ce 
i \ ded ( price hye rej ‘ 
eme Hea lled iz « es ( 
; . ( « | ¢ a ox of | es lhe ( if 
lis er \ he Boorun & Pease ¢ 
( d Company a S d M 
H g \ i 


Convenient Map of New York. 
nient map of New York has been prepared 
rl on \ ] Hotel Associatiot of New Yor 
221 West Fifty-seventh street, New York, N. ‘ It shows 


Swedish Warship to Be Trade Show. 


Swedish armore ’ ser “Flygia’” which has bee: 
uIppec Hoating | start or s Nove 
( ( il dS \merica, stopping s s 
rts Southern United States. Instead of using he 
) Ss ¢ \ s samples of Swedt 4 
res a s This ship visite t it 
St es 7 t} | William atv 
Queen Marie Abandons Pen for Typewriter. 
Queen Marie of Rumania has given up her tountain pe 
for the typewriter in doing her literary For twe 
( s Y see 1 \r \ idt 
pewri < i , 
g s ¢ ( Ss to dilige ( 
é ger ke 
The Fifty-fifty Binder. 
7 tional Blank Book Compat 
Crattomnmy (1 ee + never tell me anything. 
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s10n Was appointed by Congress to expend this fund. It 





THE HANNA RECORDER 


A Complete Sales Record in the Roll 





Thousands of Dollars in Profit 


on Hanna Registers and Supplies Have Been Realized by 


Office Equipment Merchants 


The Hanna Recorder has established a 
new standard of efficiency for the merchant 


in the keeping of his records. 


gets the original bill show- 
a permanent copy of 
the sale re-winds on the copy roll to be 
against day’s cash or posted in 
ledger—keeps an accurate check on sales. 
Will make either two or three copies. 


Che customer 
ing items purchased 


checked 


The low selling price of the Recorder and 
printed supplies places them within easy 
reach of every merchant. Sales tickets 5” 


long and 315/32 wide. 


One Dealer writes, “I sold four Record- 
ers yesterday and three today, together 
with printing, along with my other sales.”— 
\nother says, “My trade takes to the Re- 
corder like the ‘proverbial duck’ takes to 
water. 


The Recorder is used by every class of 
business listed in your business directory, 
either as a sales recorder or a memo reg- 
ister. Let us tell you how to couple up the 
Recorder with your Adding Machine busi- 
ness, or with the merchant that is now 
using an Adding Machine or a Cash Drawer. 

It will obligate you in no way to get facts. 
Don’t wait. Wire or write today. 


HANNA 
REGISTER COMPANY 


INC ’ 


220 E. Ohio St., Indianapolis, Ind. 


Manufacturers of The HANNA MEMO— 
America’s Greatest Mechanical Memory 
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5469 W—of a 
four-piece suite 





A Fact’s a Fact 


We 


above 


hardly believe that a 
statement. We 


nyone 
wish to mention a facet 
or two. 
We have often chair sells itself 
that people who once sit in it will fight to keep it. 
We have some more 
We took who never sold anything 
his life, gave him a two-hour education in pos- 
ture and sent him, as 
of our New England 
the trial method of 
tain offices, where 
are planning a complete re 
mated that when these are 
will have 


said our posture 
prootl 


1 young fellow, 


dealer in one 
In two weeks, just by 
sold 46 chairs. Cer- 
sales were made, 
equipment. It is esti 
accomplished 400 chairs 
Numerous other 


salesman, to a 
cities 
selling 


some of these 


been sold companies 


will buy them as they need. Others are interested. 
Take the tangible results to date—leave out the 


other 
chairs, etc. Can vou 
low, at say $30.00 a 
chairs to people already 
in the market ? 


reorders, the equipment to 
atford to take 


We ek, 


accompany the 
on a young fel- 
will sell so many 
equipped—not \ 


who 
ordinarily 
thru correct posture. 


Comfort, means something. 


(sive us a line. 






P DERBY &Co. INC. 


Chairmakers for82 years 
GARDNER, MASS. 


217 West 35th Street, New York City 
199 Friend Street, Boston 





will dispute the 


and mi 


and distributing the 
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The Bates “Trade-in” Policy Pleases Dealers. 
The Bates Manufacturing Company's “trade 
which was announced to the trade in June, has 
considerable enthusiasm from dealers throughout the 
try [his policy authorizes dealers to extend a r 
allowance for worn out numbering machines against the 
purchase of new Bates machines. A striking feature of this 
plan is that the allowance applies to numbering ma 
of any make, regardless of their condition 
his policy, while well established in the typewrit 
ing machine, automotive and other tields, 1s somewhat 
an innovation in the numbering machine indust 
management of the company was first influenced 
ing this policy as a matter of broad economics [here 
tens of thousands of Bates machines which have 
use from twenty to thirty years While these are still 
able to perform their allotted tasks, they had nevertheless ' 


reached a point where it will be economy to scrap these 


old machines in favor of new devices of more mode 


struction 


So: somunereee: 


Evidently it has alwavs been taken tor granted 
only thing to do with a numbering machine which ts « 


of order was to have it repaired regardless of its age 


dition, or the economy of sinking more money t ' 
machine Therefore, besides acting as an incent! 
dealer, this Bates policy tends to encourage the 
numbering machines in general service to atta g 


pomt oft efficiency in numbering operations 


Some Exhibits at Chicago Gift Show. 


Several manufacturers and distributors of the « 
stationery held were re present d at the tth ani 
Gift Show, held at Hotel Sherman \ueus Z-4 
floors were occupied by the exhibitors 

Fred \\ Neely Company 37 Wes la sO 
Chicago, Ill. Room 1212 An extensive arra 
fountain pens, mechanical pencils, desk sets a 
ties and novelties, made of galalitl fred \W Pp 
! cha ae ¢ 


ompany, 200 Madison avet 
NX. Y¥., Rooms 1203, 1204 


line ot leather goods was show! oO Ving 


\ novelty new to the market was a desk outfit 


1 se niature book hese were taine 

re ugh lhe books are boxes ibeled “Pet 
“Stamps, “7 rasers, ‘Rub CT I il ds . 
sione t e home desk t s t s 

’ ‘ ’ 1 
the desks of professional men, ete -_ a ( 

1 
charge 

> 

\ Viel re & Ci pa 33 Kas ( 

Cat 1] nRooms 1155 > \ exte S ¢ < 
. 1; j 

verttiecs ‘ ais iveq, 1 acs Y 

pens i) 1. Sparks was I 
) 

We ! thers 12 | is N et | 
R I 14 L ine i i \ i 5 
specialti desk sets OF S i re 

1 , 

d boxe ovelties SI s Is 


The Philade Iph a conve ‘ n \ssor 
ng Clubs ot the Wor rld received extensi 
Nairma of the pubhieity ee ‘ 
Club, Jack Lutz, reports Lt chet 
le voted to the convention s] Vi 1 the equi 
ight full pages Sixteen court reporters, st QI 


meor 


raph operators worked night and day pr ring ¥ 


material tor public 


+ ' +1 
stat Se t out 


12,000,000 words during the 
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Write 


for new SHAW- WALKER 
Dealer Sales Plans 


As a result of enlarged production facilities we 
are now opening up additional territory and 
offering new and especially attractive sales 
proposition to Shaw-Walker dealers. 


These new plans include a valuable and exclu- 
sive franchise, plus the solid support of a force- 
ful advertising and merchandising program. 


Don’t fail to write or wire us today for full in- 
formation about the new Shaw-\Walker Sales 
Plans and their money-making possibilities in 
vour locality. 


Address Factories and General Ofhces: 
Muskegon, Michigan. 


"Built Like a 
")_ Skyscraper” 

















Label Safes, on Safes, Files, 
Indexing, ——- siesenigsta Guides. 


Shaw-Walker, Muskegon, Mich. 


Tell Tit how I Cal I ike more 
ey awvith the new Shaw Walket 

. . Sale Plans tor Dealer 
Fill out and mail the coupon 
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A Record of Incomparable Service 
in Fires and Burglaries 
is the Reason Why 











j 


Mr D l r The Meilink line is presented this Fall, complete 
° ea S every detai! for the requirements of your trade 


It comprises these features: 


r) 


\ line of small safes with ‘“‘B” label and T-20 burglar rating 


\ line of lighter safes for office and fireproof buildings 


3}. A complete line of ‘“‘B” label with T-20 burglar rating, larg 


every office purpose 


4. A complete line of ‘‘A’ label safes that have many new features built 
the Limit of Protection 
5. A complete line of interior Unit Equipment that increases filing capacity 
t eed of tl 


reduces cost. The equipment is made up to fit the exac 


customer 
6. A complete line of round and square door 
lowest burglar insurance rating 


| | 
DOurgiarprool chests with 


You need this line if you sell The Best Protection 


The Meilink Steel Safe Co. 


Toledo, Ohio 
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“Jimmy” Lynch Incorporates His Business. 


Jas. B. Lynch, known to his customers and fellow trades a 
men as “Jimmy,” has incorporated his stationery business Horder Ss sold 
It has been operated under his name in the past. In 
order to recognize the loyal support of his workers Mr 

Lynch arranged to let them into the business So the 1 ettergraphs 


state of Illinois has chartered Jas. B. Lynch & Company, 
427 South Dearborn street. Chicago, III ee 
So 


LV 


In recent weeks the Lynch store has been fitted out with from one ad 





new display shelving, with attractive fixtures. There are 7 

but two showcases, as Mr. Lynch has found that the usual Horder’s of Chicago, > 

tendency is to overload the tops of showcases with mer one of the country’s r 

chandise, thus depriving the display within of the attention largest and most en- S 

it should attract because of its “preferred position.” Such terprising stationery = 

of the merchandise which must be protected against dust, dealers, ran this ad aad 

is kept behind glass doors in the shelves. The present in the Chicago Trib- 

arrangement of stocks permits the store space to be used une recently. They << 

to utmost advantage, although “Jimmy” says that if he had report 15 machines ™ ISLS Ls 

another chance he would do even better. As it is, the sold, and some ig = Ua_ht bee Pag 

investment in new fixtures will amortize itself in a year, prospects yet to be al a 

due to the rental saved through the efficient use of space closed. f Si Srss See 

u e+ sl ame rs 

Storage space for case shipments has been secured on one We know that SSS 





of the upper Hoors of the office building in w hich the Lynch business can be = 
store is located The reserve stocks are kept in the rear created with the 
of the store, under a balcony which carries the business Lettergraph he. | 
cause it is so out- 
ments as required > standing in com- * {| 
Jack Ruby has come with Jas. B. Lynch & Company as petition—for me- 7 
chanical simplic- | 
itv, efficient and economical operation, 
and price. 








office. These reserves are replenished from the case ship 


store manager. He has had wide experience in the Chicago 
stationery eld, including Horder’s, Inc., and Riddle & 
W underle. 

What Horder’s have done can be done 


Promotions at National Blank Book Plant. : : ‘ 
again—in your city. Don’t think that 


Several of the factory executives of the National Blank 


Book Company. Holyoke, Mass., have been advanced fol 
lowing the resignation of John W. Donovan, who had been The ROTARY LETTERGRAPH 


general superintendent 


R. W. Weiser succeeds Mr. Donovan as general factory is just another duplicator. It isn’t. It’s 
superinte ‘ He joined the organization in 1916, start- simpler, which means freedom from re- 
ing in the drafting department, and he worked his way up pair bills; it’s cheaper to buy, note the 
ward through various responsibilities. He was superin price below; it’s easy to operate, a boy or 
tendent of the loose leaf division when promoted to com girl can do it. It embodies talking points 
plete charge of the factory. Mr. Weiser is a graduate of so pronounced in their advantage to the 
Cornell college, 1914 user, that resistance is reduced to practi- 

lohn Schade is now superintendent of the loose leaf divi cally nothing; the buyer simply cannot 
sion. He is responsible for many of the loose leaf mechat pass it up, it’s so different. And the low 
isms used in National devices Wm. Ferguson is assis price is a clincher: 
tant superintendent of the loose leaf division, having been 
advanced from foreman of the toolroom, which position he t 7 fe $35 
Nene nna retatts ror 

. -" ar fe r cor . reneral 1 rintendey 
Re oie = forme , o pO Se ae mi pe sim Here is a money-making opportunity for 
he National Blank Book Company twenty-seven years responsible dealers. We invite inquiries 
‘ te ts general superintend a as to the ma hine, its liberal profit allow- 
sia ngendered many endships in the Nationa ance to dealers, and our co-operation. 
‘ Re ee fh ‘ste af theit exten Sis iain Use the coupon. No obligation. 
s s M 1) n with a cx et equipped 


net an he ee eae eee eee T. L. Heyer Duplicator Co., Inc. 


Donovan were guests at a gathering of officials, executives a 
a" Rees ees? ' - 18 S. Wells St. Chicago, Ill. 
and fore f the National plant. F. B. Towne paid a Established 1903 


r. t.. Uever Duplicator Co., 
S. Wells St.. Chicago, Ill. 


18 
; 2 — ‘ tails of the Rotary Letter- 
y ' ealer proposition without 


Commercial Furniture Dealer Heads Rotary. 


Cons] s honor was conferred on Harry H. Rogers, THIS 
‘ ¢1 \f 1 1 1 j , 


erick-Clarke Litho. Company, San Antoni 


eXas He was chose president of the International Re : . State... 


tar Clube it the ant ual « nvention hel at Der ver, Colo 
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Exhibitors at Detroit Direct Mail Convention. 


\ number of exhibitors have signed up for space at 
ninth direct mail convention, to be held in the new Masoni 


Temple at Detroit, Mich., October 20-22 Convention 
headquarters are at 911 Polk Directory building, in charge 
of Charles W. Collier. 

Some of the exhibitors who will have space in the dis 
plays are: Postage Magazine, New York, N. \¥ Baun 
Folder Company, Philadelphia, Penna.;: The America 


Multigraph Sales Company, Cleveland, Oh 
Onvelope Company, Chicago, IIl.; Mentges Folder Con 


pany, Sidney, Ohio; Addressograph Company, | igo 

lll; Pyle-MacLaren Printing Company, New York, N. ¥ 

The Postage Meter Company, Stamford, Con Elhott 
~ I . 


Addresssing Machine Company, Cambridge, Mass.: Stat 
aay dard Mailing Machine Company, Everett, Mass.: Individ 
ualizing Company of Illinois, Chicago, Ill; Strathmor« 
Paper Company, Mittineague, Mass.; United States E1 
velope Company, Springfield, Mass.: Speedaumat Address 
ing Machine Company, Inc., Chicago, Ill; Heinn Compa 
Milwaukee, Wis.; American Writing Paper Compat Hol 
voke, Mass. 

One of the awards offered for direct mail matter 1s a 
bronze plaque, by The Cleveland Folding Machine {om 


pany 





Central Adding Machine i Moves. 


The Central Adding Machine Exchange has moved to 


If it were pos-! Suite 212, 177 North State Street, Chicago The premises 
sible to make at 183 North Wabash avenue, which had been occupied 


previously, has been wrecked in preparation 


better ribbons i cere ieee, te Deeink het windlenl and dental 90 
and carbons fessions. 


R. J. Smith, the manager of the exchange, has secured 


“Old Town” more space and better natural illumination in making the 
would still be change \ large oa ample storage - aigealien bese 


chines and tools new location 1s mucl 


>. 
their name. venient for manv of his customers, as he renders set 


for several makes of calculating machines le is also rey 














resentative in Chicago tor the Peters- Morse 


Old Town Ribbon & Carbon Co. chine, 





INCORPORATED 
157-201 Center Street New York, N. Y. Melind Reduces Prices on Self ankers. 
lo aid dealers in extending the use of self g st 
j London Office: 17-21 Emerald the Louis Melind Company, 362-64 West Chicag 
Street, W.C., 1 Chicago, Ill, has notited the trad pri 
} Boston : 143 Federal Street iplving on such stamps Che manutacturer lhe 
Chicago: 516 West Jackson Blvd. ipplying of am lanutactu 
many users have been deterred from the ext 


ment of self inking rubber stamps because 


1 


9 eo 











The new list will enable dealers ( 
have more and more of their rubber stamp dies 
self inkers, rather than on moulding or andl ses 
b he convenience of using a self inket 
: office, factory or shipping room without hunting 
pad, will win many users to the adoptiotr 
William Feather Wins Simonds Essay Contest. 
Willa: m Feather, president of The William Feather Com 
iy ( eland., Ohio, won frst prize in al CsSsa ntest 
. Cb by Alva T. Simonds. Mr. Feather got $1,000 
a paper dealing on the earnings of manut s 
d various other phases of activities in the 
| 
Golding Chicago Representative a Composer. 
Howard D. Salins, representative at Chicago 1 
j Golding Manufacturing Company, has broken int the 
f mus:cal field \ recent composition, “Let's Make ; 
i = = a has been published 





ee eee 





° 
Here’ Desk You'll Lik 
eres a es Ou 1Ke 
and it will serve you as well as one oad . 
much higher in price - - - - 
Convenience, Durability and Finish are the out- 1 
standing features of the new Weis Filedesk. Card 
records, invoices, letters, contracts, etc., things you 
- 


want quickly when you need them are at your finger 
ends at a moment’s notice. Cards and papers are 
filed vertically across the drawer instead of length- 
wise no contortions, no awkward positions when 
filing or finding. Arrange the drawers in either 
pedestal as desired three half heights or one half 
and a full height. The desk top is heavy five-ply 
cross veneer construction—a guarantee against 
warping or splitting. The dust proof drawers glide 
ousily and smoothly on silent fibre rollers. We want 
you to know all about this Weis Convenient Filedesk. 
Let us send you the information. 


earners 





The Weis Manufacturing Co., Monroe, Michigan 
Manufacturers 
Filing Equipment, Filing Supplies, Sectional Bookcases 


Chicago:—Horders New York:—A. H. Denny, Inc 
Nine Loop Stores 350 Broadway 


Three popular Cclors—lig} natural quartered oak, 
mahogany and walnu s any special 
finish to matc} present 


mounting | 


On October 16th The Saturday 
Evening Post will carry the ad- 
vertisement reproduced above 
which features the latest addition 
to the Weis Line—a dignified con- 
venience desk for busy office 
workers. Details of a special Intro- 
ductory Offer are given on the 
following pages. 




































? There is a market for a Convenience Desk like the new Weis—a desk 

y that has attractive filing features—is well and substantially made—and 

is reasonable in price Right in your town and city there are hundreds 

of old cluttered desks that should be replaced with a new Weis Desk. The owners and 

users perhaps do not admit the necessity of a change to one that is conducive to more 

and better work so it’s up to you to suggest the replacement. We will help with ad- 

vertising material. To most any one who wishes to keep certain records close at hand 
FILING ACROSS THE DRAWER INSTEAD OF 
LENGTHWISE IS A CONVENIENCE AND 


PLEASURE WORTH THE COST OF A NEW DESK 


CN) 

















‘Features of the new Wes desk 
you should know about -- 


ae 





Any one who uses a desk always has a certain amount of information that he desires to have class- 
ified and filed close at hand where it can be quickly referred to with little effort. 


This new Weis desk will have a strong appeal to those individuals who are now using the old style 
roll top desk or one without any filing facilities in the drawers. 

A personal call at every store and office along ‘‘Main Street’’ will reveal many opportunities to talk 
‘‘a new desk’’. And this is the way they will be sold. Take a few hours off and try this personal 


selling. 


You’ll be surprised how much other business you’ll run into—guides, folders, cards, trays, ete. 


Drawers 


The full height drawers in this Convenient Filedesk are 11" 
high, 113" wide and 24" deep (front to back). High sides 
and solid bottoms, partitioned so that either Invoice, Letter 
or Cap size papers can be filed vertically across the drawer. 
A follow block comes with each drawer and can be used 
for the three widths of filing. 


The half height drawers are 5" high, 113" wide and 24" deep 
(front to back). High sides and solid bottoms. No regular 


equipment included but 3x5, 4x6 or 5x8 card trays may be 
specified to use in these drawers. Here again is where the 
user gains the advantage of having card files across the 
drawer instead of lengthwise. Or the trays may be removed 
and used on top of desk if desired. Half height drawers 
will hold three 3x5, 4x6 or 5x8 card trays, having a ca- 
pacity of 1000 cards each. The center drawer measures 20 
inches wide, 24 inches front to back and 24 inches deep. 












High sides and solid bottom. No equipment. 





















Drawer Arrangements 
The drawers in the pedestals may be arranged to best 
suit one’s filing needs or desires. Pedestals may be 
equipped with one full and one half height drawer or three 


half height drawers. Drawers cannot pull out accidentally 
but may be easily removed. Drawers operate freely and 
easily on silent fibre rollers. 


Finishes 
The new Convenient Filedesk may be had in Light Natural 
Quartered Oak (NX) Mahogany Finish (BX) or Walnut 
Finish (LX). Special finishes on special order. 


Tops 
The top on this Weis Convenient Filedesk is extra heavy, of 
five ply cross veneer construction a guarantee against 
splitting or warping. Measures 60 inches by 34 inches and 
is 30 inches from the floor 


Construction 


Each and every desk is made from selected, kiln-dried hardwood, put together in Ht 
a careful and thorough manner to assure long life and complete satisfaction Hh 
si | 

How to Order i 

: 





Put Finish Lette rs (NX, BX or LX) after each Catalog numobe r a 

No. 1950 Desk with three half height drawers in Left No. 1953. Desk with three half height drawers in Each A 
Pedestal and one half and one full height drawer Pedestal. | 4 
in Right Pedestal. No. 1935 3x5 Card Tray for 1900 Line Desk. oe 

No. 1951—Desk with three half height drawers in Right No. 1946 4x6 Card Tray for 1900 Line Desk. | t 
Pedestal and one half and one full height No. 1958—5x8 Card Tray for 1900 Line Desk. Ai 
drawer in Left Pedestal. : i 

No. 1952—Desk with one half height and one full height NOTE:—Each half height drawer will hold three 3x5, 426 af 
drawer in Each Pedestal. or 548 trays. an 

Introductory Offer: If you will use the coupon ( 

and order one desk for demonstration purposes, we f 

will include without extra charge a set of A-Z letter e ca 

size manila guides, one 3x5 card tray with set of / 4 

A-Z guides and one 4x6 card tray with set of A-Z ’ J J 

guides, also advertising circulars and display cards J / J 





The trays and guides have a list price of $4.70. 


~if you would increase desk sales ~ 


The Weis Manufacturing Co. 
162 Union Street 
Monroe, Michigan 

Enter our order and ship cheapest way or with other goods One No, 

include the trays and guides without extra charge 








. Convenient Filedesk at $80.00 list, and 





Name... ....-<csscscux City 














Address eae ee a oa 





Sold by Independent Dealers 


The sale of Weis products has always been restricted to 
legitimate retail outlets. There has been no deviation 
from this policy. Legitimate dealers alone have shared 
a nation-wide business Weis quality has won for 
itself. 


Incidentally the list of Weis dealers is steadily growing. 
More than five thousand aggressive merchants in every 
section of the country now look to Weis for a major part 
of their office equipment and office supply requirements. 
More and more have come to realize that it is good busi- 
ness to buy equipment and supplies from a manufacturer 
who protects the best interests of the retail dealer. 


There are] pecuniary advantages, too, in dealing with Weis. 
The prices of Weis products are invariably lower, yet the 
quality is consistently high; the dealer’s profit greater. 
There are advantages, too, in buying from a centrally 
located house especially a house which can provide promptly 
the great variety of quick-selling items shown in the Weis 
catalog. 


Is your name on our mailing list? If it isn’t, send it in 
at once. No retail outlet should be without the Weis cat- 
alog-or without the profitable sales the use of the catalog 
brings about. 


The Weis Manutacturing Company 


162 Union Street, Monroe, Michigan 


NEW YORK-:—A. H. Denny, Inc., CHICAGO:—Associated Stationers Supply Co 
356 Broadway Franklin Street 
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Office Equipment Dealers: 


Do you give your customers 
more than they expect? 


Only by doing so can you build up increasingly profitable business 


Smith Premier 
Yor 


Ll RT Se, 
- ek 
a 


® 


“4 = 
ab 


SF? see | 


Feecede 
7? @2 


asa | a 
= 23 sie isis ia 
A pees ee 


Smith ; 
lypewriter 


First you must know what they do expect. 


In typewriters, they insist on good looking work, durability and smooth opera- 
tion. All makes of typewriters advertise these qualities. 


SMITH PREMIER MODELS 50 and 60 have added refinements that give 
unexpected pleasure in use. Distinctively clean-cut work, steady dependability, 
stimulating light touch and complete ease of operation, so obvious at the end 
of a long day, give the extra value that not merely satisfies but inspires positive 
appreciation and assures repeat sales. 


Smith Premier No. 50 has the standard keyboard of 42 keys 
writing 84 characters. 
Smith Premier No. 60 has the complete keyboard of 46 keys 
writing 92 characters. SMITH 
, PREMIER 
Fill out and send in the attached co ¢ ‘Typewriter 
of our attractive dealership proposition. If you will include Py Company 
e 9 f ren ae shor 4 > | i te na vor iif 4 370 Broadway 
tiring ie speech perremigy td hg Bye gen on / New York, N.Y 
Premier for examination. without oblieation, of © 
Without obligation on my 
part, you may tell me more 


SMITH PREMIER out your dealership pian. 
TYPEWRITER COMPANY 


376 Broadway, New York, N. Y. 
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Steel Cte. 
Chest 


Circular Door 


22. ¢ 
Outside 
14” High 
142" Wide 
1742” Deep 













Sizes of Rectangular and Circular Door Steel Money Chests. 


Ke) 
cit is nil 
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“BR” T-20 
Label Safe 
No. 216 


Outside 
3134” High 
22” Wide 
2342” Deep 
Inside 
20” High 
16%" Wide 
15” Deep 


. ' 
4 Sizes of “B” Label Safes—Suitable for Chain Store a 
Theatres—General Business Houses, etc. Vz 
Nga \\ 
Wa 4 
1 : 


a ze 
CK Cey 
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“BR” T-20 
Label Safe 
No. 320 


Outside 
48” High 
26'%"” Wide 
281,” Deep 

Inside 
36'4” High 
20%” Wide 
20” Deep 


6 Sizes of “B” Label Safes for Steel Files Suitable for | 
Offices and General Business Houses. | 














‘7, They 


| Agora Dealers 
Greater Profits 


‘Because: 


1. They offer supreme 
against Fire and Burglary. 


protection 


2. They constitute the most complete 
line of Underwriters’ Laboratory, 
“A” and “B” label safes with T-20 
Burglary label, on the market. 


3. They are of the latest design 
construction. 


and 


4. They represent the experience of 


over half a century of safe con- 


struction. 
5: They carry a name known through- 


out the world as the leader in the 
safe industry. 


6. They are priced right and represent 
the greatest value in the market. 
take lowest burglary insur- 
ance rates—the T-20 Burglary 

Label affording a 20‘c reduction. 


Exclusive agencies open to } 
responsible dealers where we 
are not now represented. 


Our line of “A” Label Safes for 


Steel Files comprize 
TEN sizes 











, THE MOSLER SAFE CO., 315 BROADWAY. NEW YORK. NY. 








FACTORIES : 


HAMILTON, OHIO 
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September, 


(New Machines—Continued from Page 45.) 


The No-Dor—A New Lymetco Cabinet. 


[The most recent addition to the Lymetco line of steel 
cabinets and tables made by the Lyon Metallic Manufac 
turing Company of Aurora, Ill, is a group of fine steel 
cabinets made without doors, called the No-Dors. The 
larger of the two heights of No-Dors is designed to serve 


an office storage unit or individual departmental stock 





NO-DOR LYMETCO STEEL 
sINET 


L 
CAI 
tor office supplies, records and business machines 
smaller is very desirable as a steel open front book 


and will be popular as a personal storage unit for 


busy office workers 

[he No-Dors are offered in all the natural wood fin 
ishes, Lymetco green, ivory gray and the new shell white 
tinish. A feature of this cabinet is the new easy adjusting 


shelf divider, which preserves an orderly arrangement even 


when the shelves are not full 


E. Faber Announces Thin Lead Lines 


[The house of Eberhard Faber, Brooklyn, N. Y., has 
added several new types of thin leads for propelling pen 
, completing the line by the addition of Van Dyke leads 
seven black degrees, including 2B, B, HB, H, 2H, 3H 
and 4H, providing also red, green, blue and copying leads 


type or number is packed one dozen in a tube, twelve 





VAN DYKE 


\\ 
i] THIN L.FAODS 
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CBr ert we | sent 
SOME E FABER THIN LEADS Reproductions of tubes 
ntaining the Van Dyke" and “Star” thin leads, and of dis- 
( Var ry ke thin colored leads and thin copying 
box and half a gross of tubes to the carton 
ouse also provides its dealers with an attractive card 
neg n assortment f twenty four tubes of colored 
series is a ve-cent seller known as the Star 
consisting of one dewree of black. These come 


ve leads in a tube, twelve tubes in a box and six dozen 
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PYLE 


Patented: 
Nov. 14 1922 
No 143535) 


“File-Fitting” Trays 
are being adopted every- 
where in preference to old 
inflexible card filing 


methods. 


They are as important a 
part of your stock as four 
drawer letter files — one 


completes the other. 


They enable you to furnish 
exact space for every pos- 
sible combination of sizes 
and at a much lower cash 


invesment. 


Nationally advertised. 


WAGEMAKER CO. 


GRAND RAPIDS, MICH. 











“SATURDAY EVENING POST 


me oe Saye 28) 
LiGERTY 


(Cohen pat, Septembe~ +) 


“AMERICAN MAGALING 








CSeptewnfen) 
A- Cdn-dQnr- 
ce 


ATM. 628. AGN 





An extraordinary five cent pencil 





FORT TICONDEROGA 


Made in the U.S. A. by 
JOSEPH DIXON CRUCIBLE COMPANY 


Jersey City, New Jersey 


Pencil Dept., 
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Se pte mt r 1926 


A New Automatic Calendar. 
1725 West North 


Chicago, has recently placed on the market a new Greet 


The Green Duck Company, 


Duck automatic calendar which, like ordinary auton 


perpetual calendars, operates by means of movable rolls 


which indicate the year, mol th and days It is declared 


however, that unlike any other calendar, it is not 


i printed calendar to set it for any give 


When the user has set it for the desired year and mont! 








ere 


aie reer nee 





& 
: 
' 
1 y sma vheels a n ight, the smal 
it the side he vea 1 tes the day of e¢ 
which t month starts 
he Strati shows the calendar set for July 1926 
Che small indicator in the top pal el shows the lett 
hic ( starts on Thursda I 


ns that July, 192¢ 


1 to be remarkable in that it provides 


calendar ts declared 
a correct daté-finding machine for fittv vears fron imnuary 
1900, to December, 1950, making proper allowance 

leap veal enables one to ascertain dates in the past as 


" 


far back as 1900, as well as in the tuture, and provides 


idditior i hat dsome and emcrent desk calendar lor ¢ ery 
i use 

Che calendar is made of heavy brass ust l sne 
icquered to prevent tarnishing. It is 54% x 6x 1 


ind is equipped with a substantial easel and hanger 


vith rubber feet to prevent scratching or marring 
ilendar retails tor $3 


A New Loose Leaf Binder. 


The S S Line of loose leaf current binders made 


S S Loose Leaf Binder Company, 20 Natoma street, Sar 


Francisco, California, has, it is said, certain characterist 
teatures w | should make it ot interest to the trade , Mie 
binder ts designed to open rapidly, simply and easil 

can be opened and closed a tracti ofa s¢ 

operation and automatically locks in any positio1 Chere 
ire ke . locks or posts but the bin ler S sé 

i Ca ed eithe nT ne fre mt ¢ 5 

ae a id tr e sheet a isa 

espite s ict it 1s hg veight and perte 

ince? s accuratel st grade mate i 
opefa ss i\ The C vers are very rigid d | h 
neat and handsome in appearance These binders 

in exceptionally flat writing surtace The round 


unbreakable, 








ll el ne 








In tac 

the Un 
2100 deer 

whi 
the \ 

Te 


Pyralin—A Remarka 


RESISTIN« 


DOOR WIT tk LG Q 
CTURED BY THE SCHWAB SAFE Ct 
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Vault Door for Fire Protection. 
hwab Sate Company, of La Favette, Ind.. | 
n ul dery odel Its, made 
100 degr heat r tf 4% hor 
new door under the same test conducte 
vriters Laboratories withstood a temperaturs 
ees Fahrenheit for 4 hours, 38 minute the e1 
e temperature at the back of tl tibr 
ult had reached 300 degrees As 
ipproxit emperature of 450 degre Fahre 
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FILE BOARDS 


MOUNTED WITH CLIPS 


standard note, letter 





and cap sizes— 
falcon 
star 
stay-open 





WITH ARCHES 


complete equipment 
boards, arches, 
indexes, covers, 
perforators, etc. 


RULERS 


For every purpose — school 
and commercial—all kinds of 
edges, brass, steel and celluloid. 


Flexible, single bevel and 


double bevel, all lengths 6 to 
24 inches— 








Packed in picture cartons for counter and 
window display 





—{aico 
Stationers LwW® 


American Mfg. Concern 


Falconer, N. Y. 



































OFFICE APPLIANCES September, 1926 


My rtle’s 1500 Line 
will sell them all j 





Yes, we mean it. Sell them all, for the 
1300 line is fine enough to please the most 
particular yet low enough in price to satisfy 
those who must make every dollar count. 


All of Myrtle's new features go into it. 
Heavy, highly finished tops, sturdy posts, 
Have You Asked ~~ and the new all metal locking device that 


About Myrtle’s ‘ , 
New Walnut eliminates the trouble of stubborn drawers. 


Line? 





Write for full information now. They Il 
demonstrate their value, in your eyes and 
the eyes of your customers. 


MYRTLE DESK CO. 
High Point, N. C. 
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accidentally dropped on the floor. It is sanitary and is 
easily kept clean by wiping with a damp cloth. An im- 
portant advantage is its splendid tone quality, the bell 
shaped mouthpiece picking up and carrying the voice 
accurately down the tube into the recording diaphragm 
The device is made from mottled Pyralin which is very 
attractive and gives a rich-looking effect. It is so con 
structed that it can be used on any type of dictating ma 


chine 


Mission Furniture for Office Equipment. 

d-Wakefield Washington 
Mass., has developed mission pieces for 
office equipment. The modern preference for bright colors 


The Heywo Company, 209 


street, Boston, 9, 


and painted decoratio1 ~ has found expression in business 

















te 


HEYWOOD-WAKEFIELD MISSION CHAIR FOR OFFICE 


USE 


offices once formal and dignified. The display of this line 


Heywood-Waketield space at the midsummer fut 


niture market in the American Exposition Palace at Chi 


received with enthusiasm by dealers. It was thx 


Cak Na 

only display of its kind in the building Included in the 
display were Mission pieces—chairs and settees—in_ thx 
lighter shad if g or blue enamel, attractively trimmed 
vitl \ designs } darker colors The seats were up 


Visitors 


holstered in bright tinted. serviceable materials. 


edi hat the novation would have a wide general 
appeal, largely because of the increasing number of women 
engages business pursuits 

lt was pointed out that furniture for business uses, es 
pecially of the Mission type, offers unique decorative pos 
sibilities, because the large areas of unbroken flat sur 
face, which lend themselves admirably to the application 
of painted designs Bright colored furniture of reed and 


found popular favor in the rest rooms 
Hevwood-Wakefield representatives 


inevitable that the receptios 


fibre had long ago 
of business buildings, 
Stated. and it was 


rooms (¢ 


- offices should follow the tendency 
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‘‘It Is The Best 
Carbon I Have 
Ever Used— 


it is all you guarantee it to be, 
and more.....the company has 
bought a box.’ 


This is from a letter — one of 
many received from satisfied 
users of the famous 


GRAND PRIZE CARBON PAPER 


Think what satisfaction like 
that means to you, if you 
handle this brand of PP a 
paper! Every order means a 
repeat. It advertises itself. It 
is guaranteed to produce from 
100 to 150 clear, sharp copies, 
free from ‘‘trees. It is guar- 
anteed not to curl and to be 
satisfactory in every way. 


Dealers, dont overlook this 
money-maker. Write today 
for samples, information and 
prices. 





No. 7-X 


Superdurable 


Embodies Excessive 
Durability, Extreme 
Sharp Writing Qualities 
and is Guaranteed to be 
NON-CURLING 


Manufacturers of carbon paper since 1902 


PACIFIC CARBON & RIBBON 


MANUFACTURING COMPANY 


1451 Harrison St. San Francisco, Calif. 
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Consumer Points: Com pact 
Units which show a startling 
space Veet 
fully every technical require 
user. Exhihit 
peed and ease of perform 
ince quile beyond previous 
fandards. Built Interlocking * 


Dollar Volume 


Lhe 


at larg 


eronomy im 


ment of the 


Universal Unit Visible is a product 
dollar profit 
ative profits on selling a 1500 name list 
The 
visible will show vou over 20 times the 
dollar You can 
lot of selling and make more money on 
this difference. 

The visible field is a lucrative and growing 
A new field to the dealer \ 


territory of profit opened up to 


\ istble 


figure compar 
standard filing as against visible. 


proht afford to do a 


one virgin 
you by the 


Universal 


leader to the . 
of Interlocking Units for standard filing 
now better than ever—all 

DEALER advantages Fewer 
stock; quicker turnover; no unl 


ventory 


ur visible ts 
with these 
dollars is 


valanced im 


opportunity here which no sane 


Chere's al | 


dealer will overlook 
* J nleri Ring, P add 
s ng unt! i record 
grow bv mean ol a 
j > 2 \ imple rod assembly 
- ~ \ The secret of Univer 
al’s superiority. 


/ Write PRESSTEEL EN 
GINEERING Corpe., 39 
Fiftl Ave., New York 
WORKS DERBY 


Universal Unit 


VISIBLE 


sold by the Dealer only 


> 
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A French Memo Devic 


Se. 
C. Mamet & Cie., 59, Rue de Richelieu, Paris, Ze, | 


are the manufacturers and distributors of what ts k 


the Horo-Memo, a new apparatus of absolut g 
‘ ee ; 

conceptiol! nve eq and i! icit atic 

, : ‘ , 
modern business requirements Its place ts « 
. 1 4] 
remind the usiness man of a ippointments 
allowi ru hin te concentrate Oo! trie work 
hand with pairing his efhciency by memotr g 
and thus s scioush t ting s attent 
device insures punctualit ’ orms a dailv me 
and calend: I Vhose sheets filed the S 
memorand Che reminder bell can be set by qu 





ictctrtetae 








— 


TWO Vil 


MEMO Left W 


WS OF HORO 


dav mechat m which operates lock and quarter—he 
bell Right. top. View showing desk clock and calend 
throughor e da ind re ‘ ils appe t « 
tions 1 ] ce the ( ( s¢ ft the 

s¢ ce Vv hie tive ¢ rin ~ 

I] \ device 1s mec] ‘ ontrolled w 
tricity ‘ solely hy ste. : ' ch . ene : 
tame © J « + eig t-da Ove 

The Me = 1 | nm i 
yrall a F mre ; < i we ic me ' 
equipment at in ornament ( sa utihtv ona 

~ 
The Roll-Kard System. 

Che Roll-Kard system is a Swedish inventi 
Aktiebolaget Engstroms R t Sodra kK t 
Kunese ita Pe) Sto kho l WwW ¢ ( i d | y the r 
dl strip ead It S said t r é card Svstel 
tf ws me 14 ] dr ( edge ot @€a 
[’-s] ed holes and é te edge are | 
hooks The ks ( e i ( nitte t 
of another simple mat t permitting 

, 
ot one it t ‘ upled nt F necting str 
whicl Ss llee | ( iT l card s the 
spec ills ( st cted cart r \ ere the i 
alter! ff two re . t either « 
its wa\ etwe t 1 t pass tra 1 
the oneni: in the lid of the card box he dri 
1 1 1 ‘ , ’ 
band IS ace mpiisned either nad r DW 2 
| 
te facih te ; finding of ‘ " ‘ ‘ 
. . 
1) ed Vy I ss ca K 

Bete re se o ‘ rds Ss syste! t ey 
q } 11 ’ 
longitue Lily der each ¢ s rtal space 


s desired ( rst letter of the e is marked 

’ | ‘ 

line and ‘ ssary e sé vit i gree! 

line tor tie t letter imcides all names eg c 
| 

with the same letter but is brok« whe a new letter sta 
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‘ Slobe Wernicke \ 
THE STANDARD / 


0 
EXCELLENCE 




















The Entering Wedge 





planned and executed with precision. @ Yet back 
there in the buyer's mind—another influence 


t 

HE wet ink signature glistened on the dotted line 
The order was signed at last—a five figured 
beauty! @ Luck? Hardly! Step by step, the 

fight had been won. It had been a sales structure, 


had been working—an influence that helped 
more than arguments. It was a foundation 
laid by the manufacturer years before—a 
standard, price can never meet 
@ For nearly half a century Globe- 
Wernicke has been wedging such 
an influence into the minds of 
the nation’s buyers. That is 
one reason why when the 
signature glistens on 
the dotted line—the 
victor is usually the 
G-W man. 
@ Write for 
the wedge 


that wins 











— + 4 J. 
Slobe-Wermieke Co. 























ECONOMY 
ENTERING 
WEDGE 7 








Getting right down to the point of what economy in 
ofice equipment means in profits to you—these 
angles are obvious: 

First—-The Point of Efficiency-‘Convenience. Employees 
feel at home before Globe-Wernicke enameled steel, 
linoleum topped counter heights and they FIT the 
business’ growth 

Second—The Point of Adjustability. Built by units—they 
can be made to fit present floor restrictions—added to 
to meet future demands 

Third—The Point of Floor Space Saving. They wedg 
their scientific way into economical areas 

Fourth—Point of Time-Thrift More business can be 
transacted across them—with less mental and manual 
friction 

Fifth—Point of Appearance. Built of Steel—beautifully 
finished, they transform mere counters into “Ofhce 
Furniture.” 


In modern business executives cut sharp corners and 
keep a sharp eye for Every Detail of ofhce equipment. 


When national advertising brings these points to the 
attention of your prospects, be ready. 


Globe Wernicke 


CINCINNATI 
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Sell the Untouched Market . . 


Desk 





With the G-W Home that wins three 


waiting markets: 





Ist—Every man who carries a brief-case 
needs its systematic help—eyery evening 
2nd—The lady of the house herself 
sees in this new G-W product a 
beautiful piece of furniture that’s 
always in style 
3rd—To every professional 
man, or woman, in every 
private ofice—where our 
prestige-building furni 
ture is required—the 
GW Home Desk ap 
peals, irresistibly 
National advertis 
ing is ripening 
these markets 
in your 
locality 
Write 
NOW! 

























The Globe“Wernicke Co. \"/ 


CINCINNATI, O. : 
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HE New Model 6 Remington- 
Noiseless,withfour-rowstandard 
keyboard, is justly called “‘The Super- 
Standard Writing Machine,” because 


it renders a kind and character of 


service entirely beyond the range 
of any typewriter of standard con- 
struction. 

This latest Remington-Noiseless 
machine performs with the very 
highest efficiency every productive 
service required of a typewriter. It 
has every standard operating feature. 
It is notable for its light touch, swift 
and easy action, the uniform excel- 





The Super-Standard Writing Machine 


lence of its product, and its capacity 
for manifolding work. And in ad- 
dition to all of these advantages it 
confers on every user the priceless 
boon of quiet. 

Business efficiency and human 
nerves unite in their present-day 
demand for noiseless typewriting 
and the New Model 6 Remington- 
Noiseless is the one and only writ- 
ingmachinewhich supplies thisneed. 

We will gladly place one of these 
machines in your office, for exami- 
nation, without any obligation to 
yourself. 


Remington Typewriter Company 
374 Broadway Branches Everywhere New York 


Remington Typewriter Company of Canada, Limited, 
68 King Street West, Toronto 














NEW REMINGTON-NOISELESS 


With Four-Row Standard Keyboard 
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GREEN DUCK 
UTOMATI 


o7.-\ mie) 3°) 


OFFICE 


APPLIANCES September 














A 50 Year Calendar 


Actual size 
54x6x1 Inches 


Allows for Leap Years 


Brushed Brass, 
Lacquered 


e 
— 
. 


Send for a Sample 
on Approval 
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__ —J 1725-49 West North Ave. 


utomatically indicates 


the day on which each 
month starts —> 


ERE is without question the most unique and efficient 
desk calendar ever devised. It is more than just a 
calendar—it is a 50 year date finding machine, for 1 ly 
supplies you with a calendar for your present needs t 
also gives you a calendar for any month from 1901 50 
inclusive. 
Guaranteed Accurate 
The Green Duck Automatic Calendar has beet 
every known means and found absolutely correct 
case. It even makes proper allowance for leap yea 
It operates without the necessity of referring t 
calendar to “set” it. Simply set the vear and mont! 
and instantly the small space at the top indicates t 
the week upon which that month starts 
To the business and professional man this cale1 
long felt want permanent, dependable calendar 
good for a life time of service 
\ Made of heavy gauge brass with brushed fi 
fully lacquered The actual size is 5™4"x6'x1 ry c 


\ mechanism is sturdily built and will not § 


\ Green Duck Company 


Chicago 
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An effective control of the registration is thus gained. It is 
said that a number of different variants can be given. 

When the lid is locked, the cards cannot be taken out of 
the box without spoiling them, but when the lid is lifted, 
it is a simple matter to take out or insert a new card. The 
cards being locked into the box also during use, give abso 
lute security against improper removal. 








THE ROLL-KARD SYSTEM. 


The Roll-Kard system, it is deciared, has all the ad 
vantages of a bound book and furthermore, it gives a con 
venient writing position. The writer has the cards always 
at the same place and full rest for hand and arm. It is said 
that there is no danger of breakage as the band of cards has 
a manifold strength sufficient to take care of any power 
which may be applied 

A New Work Classifier with Calendar. 

The Office Specialty Company of 68 Beekman street 
New York, N. Y., has recently produced a new work 
classifier with calendar inset at the top. The classifier is 





NEW WORK CLASSIFIER WITH 
CALENDAR 


e eX ding t s made in six, tw Cc al cC 
, ; ae 
compartments in Fabricoid or genuine black, brown 
Spanish brown leather as preferred. It measures 9'2x13 
inches and has metal guides for each compartment it] 
changeable tabs. Pressboard partitions separate the 


artments, there eing one-half inch 











Leading 
Typewriter 


Men 


are beginning to realize the important part a good 
ribbon plays in the performance of their typewriters. 


It is a fact that too little thought has been given 
to the ribbon. To many, a ribbon is just “a ribbon.” 
There are as many different qualities of ribbons as 
there are writing papers. 


The satisfaction your customer receives from his 
typewriter, depends, to a great extent, upon the rib- 
bon with which it is equipped. 


Equip every machine that leaves your establishment 
with the best ribbon you can buy, then watch your 
business grow. Make every typewriter customer a 
ribbon customer. 


It is a joy to every stenographer to turn out neat 
looking letters. She cannot do it with a poor ribbon. 
Sell her firm the best and she will be a booster for 
you, your typewriters and supplies. 


The result of ten years’ research 
and manufacturing experience. 
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THE WORLDS BEST 
TYPEWRITER RIBBON 
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Not a mere idle statement but 
a challenge to all competition. 


Send for your sample ribbon today. Advise color 


wanted, machine and style of type used. 


Phillips 
Ribbon & Carbon Co., Inc. 


Rochester, N. Y. 
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The flat style model, 10%x13 inches, can be had in six 
ten or fifteen compartments in black Fabri 
paper cover stock, green or brown Spanish leathe 
black and Spanish genuine leather 


Van Dyke Pencil-Drawing Competition. 

[he house of Eberhard Faber of Brooklyn annou 
prize pencil-drawing competition in which three prizes 
offered, totaling $1,000. These prizes are first, second a1 
third of $500, $300 and $200, respectively \ jury 
eminent artists has been selected to award the | 
winner will be announced on February 1, 1927. Ff 
are the judges: Franklin Booth, Hugh Ferriss, Fra 
Alvah Parsons, Chester Price and Albert Sterner Deta 


of this competition are being sent broadcast 





1999019959919 ol ol Fg) 5 oI fol fo if), we 


Q (pen Experience 1991 920 
Behind 





993° 
Our Products 1994 


1925 


ni 


aie 


Our Products Meet Your 
Every Requirement | 
SST PORTRAIT OF A DISTINGUISHED 
ARBON PAPERS (for Pen, \RTIST, VAN DYKE 


Pencil, Typewriters, Billing Ma- ee a ces sie , ' 

. ihe ruies ¢ e con Ss é is TOLOWS raw 
chines, and every other school and 

commercial use 





be shipped flat and must be in the mail by January 
They must be made with Eberhard Faber N 


IBBONS for all makes of Type- Dyke drawing pencils on a white surface and 


writers, Multigraphs and other must be not larger than sixteen by twenty 
mechanical writing or reproducing than five by eight inches. No drawing 
machines A nom de plume or insignia only is t ippear 
EE eT a ind the name and address of the competitor tog: 
requirement. Our organization is at your sert the hosen identifying device must be attache 
drawing in a sp cial sealed envelop: Phe 
Samples and Prices on Request drawings will remain the property of Eberha [ 
who reserves the right to reproduce them as _ th 
sees fit lhe house of Eberhard Faber reserves 1 
also to purchase by agreement any other drawings 
mitted, including those receiving honorable mentio: 


M4 . I] ve taken to see d iwings are 
Ribbon & Carbon Mfg. Co., Inc. neal i ae ee Os re ret 
the company will not be responsible in case of loss Q 
69-71 Wooster Street New York, N. Y. wea ceili, ik ened = Se ee 
Branches Throughout United Slates and Abroad judged on the usual basis 


For GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 Any turther particulars of this contest will be 
For Continental EUROPE, Via Donatello 19, Milan 32 supplied | Eberhard Faber, 37 Greenpoint avenu 


lyn, N Y. 
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BALL BEARINGS 


The improvement in clips that gives stationers 
a new chance to make good customers 


eT RET er cerer 


UCCESSFUL stationers recognize 
the vast importance to their cus- 
tomers of the small savings which cut 
down labor cost and increase efficiency. 
Such merchants are quick to adopt and 
recommend improved appliances. They 
build better business — for their cus- 
tomers and themselves. 


Take the paper clip. It was standard 
—hardly changed for years and years. 
But now that the ball-bearing anti- 


friction principle has been applied to 
these humble clips by Esterbrook (sav- 
ing precious minutes in offices) progres- 
sive stationers have immediately seen 
the advantage and passed it on to their 


customers. 

N office manager comes to depend 
l \ on a stationer who gives thought- 
ful service like that. It pays to push 
Esterbrooks. These ball bearing clips are 


a new chance to make good customers. 








Exclusive 
with 
Esterbrook 


patented 







2 —_ 


This is the 
easy opening 
ESTERBROOK 
Ball Bearing Clip 


It is made by Esterbrook 
Steel Pen Co., Camden, N.J. 
Canadian Agents: The 
Brown Bros., Ltd., Toronto. 














O 

















a 


ORDINARY CLIPS 


waste time and temper 


ESTERBROOK CLIPS 


save time and temper 


Most big-jawed, hard-hold- 


the jaws for papers. 


A girl has a hard time, 


wasted, confusion. 


Esterbrook has cut down 


power. Papers are clamped 


powerfully and secu 
an Esterbroo reve 


many times a day. 


ing paperclipsarestubborn even with both hands, to the friction with ball bear- k clip. Yet this 
to open. There is somuch open it. It takes a second ings. ThatmakestheEster- same clip gh TA na es 

friction in the pivot that it girl away from her work to brook clip easyto open. It one hand. Quick, simple 
takes real strength toopen insert the paper. Time does not affect the holding « precious minutes saved, 


6stertiook 


BALL BEARING CLIPS 
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RED ELE 





INTRODUCED : AS: RED: DWARF 




















Sectional Ledger Outfit 


f Can Be 
| Retailed for 


| $6.00 
| with 200 sheets 
101x734 
Celluloid 
tabbed index 





LUXURIOUS APPEARANCE, GREAT DURABILITY, 
MODERATE PRICE, LIES FLAT WHEN OPEN, 
CANNOT MAR DESK, NEW PRINCIPLE MECHANISM. 





HE B & P RED ELF Sectional Back Ledger has met a popular recep- 
T tion. Since its recent introduction to the trade it has established 
new sales records. An inspection quickly shows that it is NEW, DIFFER- 
ENT and BETTER. Beyond competition, it is proving a whirlwind seller. 








Get the facts on this remarkable achievement. Note the radical changes in 
the constructional features that give it such superiority. It is the last word 
in Sectional Back Ledger Outfits and is the easiest selling outfit on the mar- 
ket. Two months’ trial has established a record. 


Send for descriptive folder without delay. 


BOORUM & PEASE COMPANY 
Post Office Box 272, City Hall Station 
NEW YORK 
GENERAL OFFICES 


NEW YORK STORE 84 Hudson Avenue 
349 Broadway Brooklyn 








Attaching Expansion Metal Expansion Piece Binder Assembled Giving 
Piece to Binder Double Capacity 
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Some Notes from Cleveland, Ohio. 

Burrows Brothers are doing some extensive remodeling 
at their main store on Euclid avenue, Cleveland, Ohio. 
The company is doing this in order to make space for the 
extensive line of office supplies which they carry. This 
department will be greatly enlarged and in order to make 
room the book department has been moved to the mez- 
zanine floor as has the rare stamp department also. 
Other departments are being rearranged with the purpose 
of creating increased efficiency. New fixtures are being 
installed. The company has branches both downtown and 
further out.—A. E. D. 

+ + 7 

The Ideal Office Supply and Stationery Company, 1106 
Prospect avenue, moved the latter part of August into new 
quarters at 1040 Prospect avenue. They have twice the 
amount of space in their new home, which is modern in 
every respect. This makes the third expansion in six years 
for this concern. 

* * * 

The Ohio Desk Company has just taken on the B. L. 
Marble line of office chairs and are showing a very con- 
vincing demonstration of their many good qualities. The 
window is attractively fixed up and one chair in it is kept 
revolving by means of an electric fan blowing against 
it which shows how easily it revolves on its ball bearings. 
Sections of chairs are shown for the purpose of bringing 
out their details of construction and complete hides in 
colors are also on exhibition showing the materials the 
chair seats are covered with. The display has attracted 
much favorable attention and is helping business. 

* ¢ 

W. E. Gunn is now credit manager of the Underwood 
branch at Cleveland. He has had a number of years of 
experience in this field 

* * * 

M. L. Rudin, sales manager of the Cincinnati office of 
the American Writing Machine Company for the past 
eighteen years, was a visitor to the Cleveland office. 
Henry Simler, vice-president and general manager of the 
company, was also a visitor during the latter part of the 
month. Jim Davis, assistant to manager McBurney, spent 
his vacation in Jamestown, N. Y., and returned feeling 
much better for the trip. 

* * * 

The Office Supply and Printing Company, who have 
been located on Superior avenue West near West Ninth 
street for a number of years, are moving closer up town. 
The building they occupied is being torn down to make 
room for the new union depot.—A. E. D 


Colonel Hebard Enters Business on His Own 
Account. 

Colonel Arthur F. Hebard, recently vice-president in 
charge of sales of the Gorham Company, New York City, 
is going into business for himself as an industrial counsellor 
He will be remembered as the vice-president in charge of 
sales of the Noiseless Typewriter Company, later becoming 
connected with the Remington Noiseless Typewriter Cor- 
poration. Prior to his connection with the Noiseless, Col- 
onel Hebard was vice-president of the Savage Arms Com- 
pany, and was connected with several other industrial or- 
ganizations. During the War he attained the rank of major 
and since that time has been elevated to the rank of colonel 
in the Reserves. Colonel Hebard’s work has always been 
the reconstruction of run-down business organizations, for 
which he is peculiarly well fitted. In his new work he will 
follow out the same idea, but will spread his services over a 
been able to cover in tl 


larger area than he has le past 




















No Stock Necessary 


Do you know you can have the good business table 
trade of your city without warehousing stocks, ad- 
vance orders or tying up your capital? You need 
only a minimum sample display. 

We have a new plan for office appliance concerns, by 
which we supply warehouse service and with a spe- 
cial system of prompt deliveries make this good busi- 
ness even more profitable for you. 

Business Tables can be made real business builders 
with the St. Johns plan. Make your line complete. 
Educate your trade to buy all their office require- 
ments from you. We will gladly tell you what others 
are doing with the St. Johns plan and how it may be 
applied to your business. 


Outstanding Values 
Special Construction 


St. Johns Business Tables are strong and sturdy. 
They are attractive with new finishes and so moder- 
ately priced that every table is an outstanding value. 
Every number is a leader. 

Made in Oak, quartered or plain, first quality Gum, 
Mahogany finished, or choice Northern Gray Elm. 
The St. Johns under-top construction and mitre-joint 
plank edge is exceptionally strong. Drawers dove- 
tailed, with 3-ply bottoms, finely finished inside. Bolt 
construction, shipped K.D. 


You should have our special Busi- 
ness Table Book. Send for it today. 


St. Johns Table Co. 


Cadillac pa et a Michigan 
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Just a Few Styles 
of Quality Brands 


The styles illustrated are among 
those ever popular numbers in 
hotels, offices and public build- 
ings. A splendid opportunity 
exists for their sale in every city. 
Both brass and steel, in colors, 
are available and packed in 
separate cartons, sealed and 
labeled. A circular with prices 
will be sent on request. 
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MAT -MFG.CO 
DETROIT ~ 


1500 Beard Avenue 


SALES REPRESENTATIVES 
THE ASSOCIATED STATIONERS’ SUPPLY CO., Chicago, Ill. 
ERNEST WALLACE 444 Market St., San Francisco, Calif. 
PHIL. F. WEBSTER P. O. Box 873, San Antonio, Texas 
L. C. WATLING & CO., 401 Granite Bidg., St. Louis, Mo. 

















Remington Typewriters Figure in Atlantic City 


Marble Tournament. 


The accompanying picture, which shows a nu 
Remington typewriters in prominent use, has 
unique interest, for it was the first time in the 
Atlantic City that typewriters were used below the B« 
walk. It has been referred to as “The First Ope 
Exhibit in Atlantic City.” 


The occasion was the recent Marble Tournament 








REMINGTON TYPEWRITERS AT THE MARBLE 
TOURNAMENT AT ATLANTIC CITY 


on the beach in Atlantic City, which attracted nati 
interest No less than forty-eight No. 12 Remington typ 
writers were used by various reporters who were covering 
this tournament. The picture shows a number of these 
porters at work, and Remington typewriters appear 


picture very distinctly 


Counter Baskets Sell Many Small Lines. 

A neat little scheme, and a useful one, for taking 

of such small supplies as pencils, penholders, pencil 
protectors, several varieties of erasers, paper clips 

chps, and such, is the use of a number of small 

on the center display counters of Neal, Stratford & Ker 

stationer id printers of San Francisco, with a | 


ie 


al 
store at 52] 


Market street 


[The baskets are metal wire, about 7 inches long 
wide, al d are 2 Ine hes deep 


These give displays of fifty different sorts 
and penholders alone 

People like to pick up such small articles, it is s 
look them overt 
at first, after handling them they get the desire 


Perhaps not in a buying m 


on pencils and penholders—even if automatic ps 
trountain pen tans 

The different colors of the pencils and penholde 
a lot of attention, when spread out over the counter 
manner, and further, the arrangement keeps th: 
moving, instead of being forgotten by reasor 
pocketed away in a drawer back of the counter 

It helps in stocking, too 

A gross box is broken open and dumped into 
It is 1mmediately charged out from stock, the lines sellit 
so rapidly that they can be carried “on the ice” for the 
days necessary before they are marketed 

[hen the different grades, numbers and makes of pet 
can be readily seen by the customer 

Oftimes a customer can tell what he wants 
sees it, but doesn’t know number or make unt 
eyes on the pencil itself 

The scheme saves trouble 1 handling stocks it g 
good display for quick turnover, adds to the appearance 
this part of the store, and is a self seller —J. V. M 
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CLEAN CUT BEAUTY 
THAT INVITES BUSINESS 


HIS new suite by Cutler has a prosperous air about 








a 


it. Its clean cut beauty invites business ona clean 


RARE RERARERERER ERE RU RAR RSS 


cut basis. Every line, in each piece blends into the 


finished suite with a business-like air that gets busi- 
ness for the man that sells it and the man that uses it. 
You will want to give it a conspicuous space on your 


display floor. 





‘hey Express Success” 


LOS OS OS SOS OS LOS LS GS GEE LE LE GE GE GE GIS EIS EIS EIS IS 





CUTLER DESK CO., 20 CHURCHILL STREET, BUFFALO, N. Y. 
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ASK FOR COMPLETE LITERATURE 
ON THE CUTLER N63 SUITE 


UILT in two beautiful woods: walnut through- 

out faced in choicest butt and figured walnut 
veneers; mahogany throughout faced in the choicest 
figured mahogany veneers. Workmanship that will 
command your admiration. Priced to get the business 
even on a competitive basis. Beautiful illustrated lit- 
erature that will point the way to bigger, better busi- 
ness for you on this suite awaits your request. 


+ 


»- 


Chey Express Success 





CUTLER DESK CO., 20 CHURCHILL STREET, BUFFALO, N. 


> 
- 
t 44 
ma} bad 
’ 
+ 7 
~~ 
PYGINS 
la oy 
, 
4 » 2. 
‘ rf 4 
o\ Ag 
, \ ’ 
+ 7 
_— , . 
ie A 5 
, ; ed 
" «a ~~ 
» 2. 
c%} 7 4 
- ~ 4 ba 
‘ 4 
<4 
a 
. 
( = ba 
. / a 
_ i 4 
, 4 ’ 
‘2 . 4 
s 
r 
~ ” ” 
LJ 
-\ Y 2a 
, 

“ ’ 4A 
* 4 
a i 

8 


- - 
ae. NS 












































es 


—eEeEe—eEeE—EEeEeEeO~ 


il tlie ————— ee ———E—e— eee 


a eptember, 1926 














Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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All Aboard! 


For the 23rd Annual 


National Business Show 


October 18th to 23rd (inclusive) 1926 
at the 
New Madison Square Garden 
Eighth Ave., 49th and 50th Streets 
New York, N. Y. 


Plan now to see this, the greatest and most diversified dis- 
play of up-to-date business equipment and methods ever 
gathered together on one floor. 


Business is facilitated, time is saved, errors reduced, and 
human effort made more effective by use of the many mod- 
ern office methods, equipment, service and supplies displayed 
at the National Business Show. 
Here, everyone interested in Better Business Methods and 
Equipment may see actual demonstrations, consult with 
specialists and thus keep abreast of the times on what is 
best for the modern office. 
A request on your stationery will bring the desired tickets 
for you and your assistants 

The 1926 Cleveland National Business Show 


will be held November 15th to 20th (inc.) 
in the Public Auditorium, Cleveland, Ohio 


+3 


‘It’s the personal contact that counts 


NATIONAL BUSINESS SHOW COMPANY 


James F. Tate, Secretary 
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As a Dealer, 
Familiar With ALL the 
Uses of a Numbering Machine ? 





Pass Along to Your Customers These Dozens and 
Dozens of Ways of Cutting Office Overhead 


AND E 























priced at only $7.50,so that every 
Office, from the smallest to the 
largest, can afford to buy it. It pays 
for itself almost immediately in the 
time it saves and the errors it 
prevents. 

3 actions—consecutive, duplicate and re 
peat. Dozens of uses—that you’ve never 
before imagined for a numbering machine. 
Send for full information and details of 
our special dealer sales plan—especially 


formulated with the purpose of selling 
MORE NUMBERING MACHINES. 


SELL MORE 
NUMBERING | 
MACHINES 


Yes! Here is a new way to sell numbering ma 
chines—selling the idea of NUMBERING in 

its many useful variations. 

Thousands of businesses, large and 
small, would jump at the additional | 5 eeu 
opportunities to cut their overhead | The 

and speed up routine if they were | ~~ > 

alive to the many things that a | | ROBERTS NUMBERING 
numbering machine could do [ vwe mooemrs aT aon MACHINE CO. 


guage SAE 694-710 Jamaica Av.,B’kl’n,N.Y: 
The Roberts ‘‘49”’ is especially de- j —snemerereane 


signed to get these things done Western Distributors: 


rapidly and right.. It is specially THE SUPERIOR TYPE CO. 


3940 Ravenswood Ave. 
Chicago, Ill. 
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Rand Hydroplane Makes Record. 

A despatch from the Associated Press, filed at Buffalo 
on August 13 and published in the daily papers of the 
foliowing day, states that a new record for baby hydro- 
planes was made by James H. Rand, Jr., president of the 
Rand Kardex Bureau, Tonawanda, N. Y., at the second 
day’s racing of the Buffalo Launch Club’s annual power 
boat regatta, when Mr. Rand drove “Spitfire V.” to victory, 
covering the five-mile course on the Niagara river at an 
average speed of 41.47 miles an hour. The previous rec- 
ord was held by “Little Star’ of Peoria, Ill, which made 
40.16 m.p.h. “Little Star” finished third in this last race. 

The final of the baby hydroplane event was run off 
later in the afternoon, as the owner of “Spitfire” wished 
to ship his craft to Ottawa for the races there. “Spitfire” 
won the third heat, making it three straight, having an- 
nexed the first heat on Thursday. 














MISS SPITFIRE V. 


On the first day of the Buffalo Launch Club’s regatta, 
the spectators on the banks of the Niagara river were 
thrilled by the daring and determination with which James 
H. Rand, Jr., drove his Spitfire IV to a decisive victory 
in the five-mile race in the 151 hydroplane class. He was 
in nowise discomfited when Spitfire IV turned over after 
crossing the finish line and gave him a thorough drenching. 
In this race Mr. Rand's hydroplane set a new mark of 42.42 
miles per hour. 

Following the race Spitfire V was driven over the twenty- 
mile course creating a new world’s record for five, ten, 
fifteen and twenty miles. Then this craft set out in a 
series of one-mile heats to establish an unofficial straight 
away record of forty-five miles per hour. 

At the Tampa races last February, Mr. Rand, Jr., set a 
new mark with Spitfire [1V. On winning at the Niagara 
river races and capsizing with Spitfire IV, Mr. Rand rushed 
the boat to the Richardson plant and with Stanley Reed 
of the Fronty Motor Sales Company, worked all night to 
install the engine in Spitfire V. This boat is a distinctive, 
mahogany creation made by the famous house of Richard- 
son, boat builders for many years. 

In the performance with Spitfire V, Mr. Rand was ac- 
companied by his son, Marcel Rand. 

When Mr. Rand was sixteen years old, he asked his 
father for money to buy a boat. The elder Rand suggested 
that the boy earn it, so he shoved lumber into a planer for 
ten hours a day until he had enough money to buy the 
boat, but then he did not buy it, having arrived at the con 
clusion that he could build the boat himself, which he did, 
and sailed it up and down the Niagara river for several 
years. 

Mr. Rand will have the Spitfires 1V, V and VI in action 
at both the Nortolk and Washington regettas. He has a 
vision of the magnificent Elgin trophy adorning the trophy 
room of the Buffalo Launch Club and is determined to 


get it 
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RROE- 


NOW SOLD THRU 
DEALERS ONLY 


This illustration shows in detail the new micrometer adjust- 
ment mechanism and line spacing control. A touch on the 
trigger and the copy is moved upward line by line with 
absolute precision. Width of lines is controlled by a simple 
thumbscrew adjustment on the front of the machine with 
micrometer accuracy. 








The ERROR-NO is copyholder perfection—trouble 
proof and guaranteed for one year. Recognizing 
the unusual potential sales possibilities in a copy- 
holder of such sterling character, enterprising deal- 
ers the country over are “snapping up” the exclusive 
sales rights for their cities. And for the first time, 
they are reaping the profits of real dealer’s discounts 
—without the usual servicing burdens that heretofore 
have made copyholder selling unprofitable. 


ERROR-NO Is Simplicity Itself 


In mechanical design—The number of parts required 
in the assembly of the ERROR-NO are surprisingly 
few, carefully and conscientiously made and accur- 
ately adjusted 


In installation—ERROR-NO fits right behind the 
typewriter on the desk, resting on its:-own rubber 
suction feet—no clamps, screws or other fastening 
devices. Self contained and portable in every respect, 
yet it maintains the required rigidity. 


In operation—ERROR-NO has a natural ease and 
speed in operation that is a revelation—capable of 
instant micrometer adjustment to any depth of line, 
single, double or any spacing required. 


In dependability—ERROR-NO is absolutely guaran- 
teed for one year. No more can be said of the manu- 
facturer’s unqualified faith in its performance. 


Agencies Now Being Assigned 


There is still ample opportunity for dealers to get in 
on this unusual offer. You will want to examine its 
particulars. Your signature on your letter head will 
bring you full details. 


RROF-NO INC. 


55 Arbutus Street Rochester, New York 


Manufacturers and Patentees of 
The Famous ERROR- NO 
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-_— “Qualitybilt 





Durability 


at No Increased Cost 
To Show Them I/s to Sell Them. 





ee, 


PAT. APPLIED FOR 


QUALITY PARK ENV. C 





Improved Expanding Wallets 
are 

Doubly Reinforced Along the 

Fold of the Flap Which Gives 


Exceptional Service to the User. 





They are Protected Where 
the Wear Is Greatest. 


Made in All Sizes and Expansions 


(Also with 2, 4 and 6 Pockets) 


Write for Our Catalog No. 11 


ADDRESS 


QUALITY PARK ENVELOPE CO. 


Makers of Quality Paper Products at 
ST. PAUL, MINN. or CHICAGO, ILL. 











“Qualitybilt- 


Device for Recording Results in Sales Contests. 

The “Salesometer” is the name of an ingenious dé 
which has recently been produced by The Globe-Wer: 
Company of Cincinnati to provide their dealers wit! 
inexpensive and efficient means of recording day-t 
results in sales contests. The Salesometer not only stir 
lates interest in contests, but keeps at a keen edge 


friendly rivalry between contestants. This device was sent 
free to all dealers and branches entering the “Fulfillment 
Goldstakes” contest held from June 1 to July 31, inclusiy 


The Salesometer is the outgrowth of a “sales thert 


eter” invented by Irving Niles, sales manager of “Pione¢ 
Inc.,” Tacoma, Washington. In principle the two device 
are the same, although the Sales Thermometer is of sin 
pler design with a somewhat different device for markir 


the day-to-day advance of the salesman from zero toward 





“Fulfillment Goldstakes” — June 1 to July 31 
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“Fulfillment Goldstakes” — An Opportunity 
THREE FIRST PRIZES OF $300 EACH 


Forty-Five Other Prizes for Contest Winners 


“ PlobsWervieke 


$5,000 In Cash Prizes 











GLOBE-WERNICKE SALESOMETER 


one hundred per cent. The illustration here show 
of the Salesometer, which was made up at the Globe-Wet 


nicke factory after a study of Mr. Niles’ device 
cardboard, paper, scarlet celluloid strips to imitat 
mometer tubes, and small brass buttons The body 

is of white cardboard which is attractively printed in 

The place of each “tube” is cut out with a die, leaving 
channel in which the button heading each scarlet 


may run. Each “tube” is a Salesometer and there are 


on a card with space beneath each for the name of a sales 


man. If there are more than five salesmen another 
or cards will be supplied. 

According to the terms of the recent “Fulfillment G 
stakes” contest each salesman started at zero and 
Salesometer record progressed upward ten points for 
of certain types of steel upright filing cabinets the 
man sold 

Dealers were advised to post the Salesometer 
wall or bulletin board and call a meeting of salesmen 


the use of the device would be explained 


In the above contest, which was eminently successful, t! 


Globe-Wernicke Company offered fifteen cash prizes 
each of three classes, each starting with a first prize 
$300 and grading dewn to $50 as the fifteenth prize in ea 


class. 
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New Printing Multigraph 
Has Many Improvements 


This new Model 66 printing Multigraph 
is the most complete, compact, efficient, 
and economical equipment of the kind 
ever put on the market. Read, below, 
the summary of some of its features. 


Business is now thoroughly alive to the fact 
that a great variety of printed matter can be 
produced “‘at home”’ on a printing Multigraph 
better and for less money than it can be pur- 
chased outside. By “printed’’ matter we mean 
printed direct from printer's types with 
printer’s ink—not any gelatine, stencil, or 
aniline process. Form typewriting through a 
ribbon can also be done on this machine, but it 
is an entirely different and additional function. 


This new Multigraph is already making 









records of high-speed quantity production at 
great saving to its owners. 





THE AMERICAN MULTIGRAPH SALES CoO. 
1836 East 40th Street Cleveland, Ohio 





Model 66 Printing Multigraph 


163 
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Among its features are: 1. Automatic Feed, capacity 5,000 to 6,000 
sheets. 2. Electric Power Drive, equipped with automatic clutch 
that enables operator to turn machine by hand without drag of motor. 
3. Automatic Platen Release, preventing printing when paper is not 
fed and automatically resetting platen for next impression. 4. Sta- 
tionary Counter with Set Back feature: not only counts sheets actually 
printed but can be set back to any point. 5. Signature Device with 
Throw-off, imprinting signature only when paper is fed. 6. Mechanical 
Jogger, jogging paper in perfect stack for folding or another run. 


Write for This Book 
Describes the new Model 66 


cerns. 


Cleveland, Ohio. 


detail. Also gives interesting data 
regarding quantity production 
and savings by well-known con- 


Write, on your letterhead, ad- 
dressing 1836 East 40th Street, 


. 
in 
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This 


FAANSON 


2-in-1 
Postal Scale 








is sensitive to 1/64th of an ounce 


This is the Kind of a Postal Scale You Should Use 


Letters are light and should be weighed on a sensitive 
scale. The difference between 2c and 4c postage is not 
much on a single letter. But pile these little losses up 
for a month or a year and they amount to something. 
Do your customers have to pay “postage due?” 


An office manager has 500 letters to go out. He weighs 
one of them and buys his postage accordingly. If the 
scale he uses is only slightly off, he may have wasted 
$10.00 on this one small mailing. Hanson Postal Scales 


are so sensitive they will weigh a dime. Try this famous 
“Dime Test.” 

Hanson Postal Scales are not toys. They are practical 
office devices, handsomely finished in filing cabinet greet 
with brass platforms and glass-covered dials. 


Every office has a typewriter, adding machine, address 
ing machines, sealers, desks, filing cabinets, etc., costing 
hundreds and perhaps thousands of dollars. It should 
have a really accurate postal scale which can now | 


bought for only $7.50. 


These Five Attractive Numbers 


No. 1508. A 2-lb. Scale weighing by % of an ounce and 
sensitive to 1/64th of an ounce. Weighing Ist Class 
Mail up to 1% pounds, and weighing 2nd and 3rd Class 


Mail up to 8 ounces. Price, $8.50. 


No. 1509. A 5-Ib. Scale weighing Ist Class Mail up to 4 
pounds, 2nd and 3rd Class up to 8 ounces, and 4th Class 


up to 4 Ibs. Price, $7.50 


No. 1512. Parcel Post Scale of 20-pound capacity. | 
putes correct postage, 4th Class matter, for all zor 


Price, $7.50. 


No. 515. Parcel Post Scale of 50-Ib capacity Cor 
correct postage, 4th Class matter, for all 
Price, $9.00 


No. 1560. 60 Ibs. by 2 ounces. Not parcel post Pr 
$8.50 


Distributed by 


Associated Stationers Supply Co., 
201 N. Franklin St., Chicago 


The Hirschberg Company, 
13 Nelson St., Atlanta, Ga. 


Bates & Holdsworth Co,. 


Framingham, Mass. 


Manufactured by 


HANSON BROTHERS SCALE COMPANY 


ESTABLISHED 1888 


539 North Ada Street 


CHICAGO 


Makers of Accurate Spring Scales 
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Seattle House to Put Up Imposing Store. 


Construction of a four-story business block at 1624 
Fourth avenue, near Times Square, to house the activities 
of the Seattle Office Equipment Company, Seattle, Wash., 
is to be undertaken by that firm at once, officers of the 
company announced recently. The building is to be ready 
for occupancy about January 1. It will contain four floors 


and a full sized basement, and will be 50 by 108 feet. 


The building will represent an investment of more than 
$100,000. The front will be of pure Gothic design, finished 
in terra cotta. The first floor will be devoted to office 
supplies and filing equipment; the second and third floors 
to displays of office furniture and the fourth floor and 
basement to warehousing. On the second floor will be 




















NEW BUILDING OF SEATTLE OFFICE 
EQUIPMENT COMPANY TO BE COM- 
PLETED BY JANUARY 1.—From 
Architect's Drawing. 


a series of model offices furnished and equipped for demon 
strating the latest ideas in office efficiency, arrangement 
and artistic appearance 

The Seattle Office Equipment Company was for many 
years located in the Century building, 1518 Third avenue. 
The present quarters in the Securities building were ob- 
tained about five years ago. Recently the firm announced 


the purchase of the office furniture division of the Renfro- 


Wadenstein Company, giving them one of the most com- 
plete lines of office equipment and furniture in the North 
west. 


Construction of the new building, said President Karl 
R. Terry, will give the company room for additional expan 
sion to meet the requirements of Seattle and the Northwest 


Reynolds Returns from Pacific Coast Trip. 


Fred L. Reynolds, manager of the American Writing 
Machine Company's branch at Pittsburgh, Pa., has just 
returned from an extended trip to the Pacific coast. Mr 


Revnolds is president of the Pittsburgh Typewriter and 


Adding Machine Dealers Association and when in Denver, 
Colorado, had the pleasure of calling on the national presi 
dent of that organizatior Mr. Reynolds addressed the 
association in Los Angeles and it was a great pleasure t 


him to meet old friends and associates 











VISIBLE RECORDS 


in 


BOOK FORM 


mean bigger 


PROFITS 





NEWER, better and more con- 

venient method of visualizing 
records—without the need of steel 
frames, stands or cabinets. A’thousand 
visible records in a single Loose Leaf 
Book—10,000 records on the desk top 
at arms length. They are PORTABLE, 
COMPACT and can be adapted to 
any business or profession, without 
costly outlay for expensive equipment. 


Send for circular and dealer's proposition. 


[F the Cesco Catalog of Binders and 

Forms is not in your Loose Leaf De- 
partment, send for a copy. It shows 
a complete assortment of Ledgers, 
Post Binders and Commercial Forms. 


Che Saab teat prettne co. 
Ven Alsi 214i ‘Dong faland City 


San Se rg 


mess ka sy nee ma 
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f Foret Eapandong F ile Automat. of today 
File in 1902 1903 the Automate: oe oad 


Flat File—1900 wat Vertwol 


Sell the Exclusive 


AUTOMATIC Advantages- 


Then your customers will have no other 


Automatic “V” Expansion - - - 
Saves time, file and floor space. 


Automatic Compression - - - - 
protects records, reduces fire hazard. 


Send for Catalogs and investigate the differ- 
ence. You now can have more than merely 
high quality for reasons to sell high grade 
equipment over the commercial grades. Dis- 
plays at our Chicago Branch Store, 40 S. Wells 
St.; also at St. Louis Centennial, Wisconsin 
State Fair, and National Association Conven- 
tion in September. 


The Automatic File & Index Co. 
West 11th Street Green Bay, Wisc. 









fies) AvTOMari¢C 
VERTICAL FILE M05 
all Weod Corn!ructic 


“A UlTomatlic 


TARP ANS 
FILES OESKS 






Three Famous Desk Files— 


—famous because they are becoming LEADERS 
among most progressive office outfitters. Every 
important desk worker a prospect. 





Automatic Desk Cabinet in 

Steel —for Personal Efficiency. AUTO-Desk File The famous AUTO- 
For individual or department on caster stand, Desk Companion. Helps 
matters, unfinished business, opens like a book organize desk work 
etc.—all instantly available for instant refer- Keeps desk top clear with 
within arm's reach. ence. all matters in good order. 


September, 1926 


Typewriter Sales Offices Moved to Woodstock. 

The general sales offices of the Woodstock Typewriter 
Company have been amalgamated with the allied depart 
ments of the general offices of the company at Wood 
stock, Ill. For about two years the general sales offices 
were located at 216 West Monroe street, Chicago, Ill. The 
Chicago city sales offices have been moved from 216 West 
Monroe street to 35 North Dearborn street—back to the 
previous location of both the general sales offices and the 
Chicago branch k. H. Morse, manager of domesti 
branches, will handle his distribution from the Chicag 
oftice 

The company has found that both order routine an 
deliveries can be expedited through the location of the 
general sales offices at the factory. By the middle of S« 
tember the factory will have been enlarged by twenty per 
cent, through the occupancy of an addition under cor 
struction. The company believes that before the new yea: 
arrives the factory will not be large enough to house its 
activities. 

The new location of the Woodstock general sales offices 
will include the removal of a number of the executives and 
office staff. R. W. Sears, IL. president of the company, 
will maintain his ofhce at the factory Arthur Williams 
the export manager, will also transfer his activities 
W oodstock Members of the oftice staff who have located 
in Woodstock include Miss N. M Keating, secretary 
R. W. Wells, in charge of the school department; R. W 
rim, in charge of exchanged machines 

Automatic Files to Be Shown at St. Louis 

Centennial. 

The George D. Barnard Stationery Company, one 
the leading and widely known dealers in commercial 
tionery and office equipment in St. Louis, Mo 
announce the acquirement of the agency for the Automat 
File & Index Company's products by an elaborate display 
of the Automatic lines at the St. Louis Centennial | 
sition September 4 to 19 inclusive The perfected Aut 
matic steel filing equipment will be featured. C. W ra 
bel, general sales manager of the Automatic File & Ind 
Company, Green Bay, Wis., will be present a 
during the first week, at which time an Automatic s 


1 
I 


ing program will be put « 


Stromeyer Goes with Commercial Art Concern. 


Walter H. Stromeyer, for several vears m the adver 
tising department of the Remington Typewriter Com 
has left that organization and has connected himselt 


Van Name & Hills, commercial artists, 11 East TI 
t, New York City 


Mr. Stromever formerly edited t Remingt 


eighth stree 
caster 


E. Y. Horder to Attend N. A. S. O. O. M. Meeting. 


The return of | Y. Horder from his vy 


home in England is timed to bring ick e | 
States immediately betore the convention ot the Nat 
Association of Stationers, Office Outfitters and Manu 
turers. Mr. Horder will go to Washington direct 

home port [This will be the first time in several ye 


that Mr. Horder has been able to attend the nationa 

vention 

Mr. Kramer Extends His Woodstock Territory. 
Max Kramer, Graz, Austria, now represents the W 

stock Typewriter Company throughout Austria. The orig 

inal territorial assignment included Southern and Wester 

Austria. A new contract has been made, whereby Mr 


Kramer has the Woodstock franchise for the entire countr 























This new and attractive display container 











SAFETY! 
w/7A a 
PROTECTION AGAINST 
Age Air Sunshine 
Chemicals 

—individual buying incen- 
tives that mean extremely 
fast turnover! 


EQUALLY EFFEC- 
TIVE IN STEEL- 
POINT AND 
FOUNTAIN PENS 


sells INK 
and SOMETHING MORE 


right from your counter! 








HIGGINS 


Eternal Ink 


YM THE PEN AND ETERNAL 











LY REMAINS 





As SOON as this power- ig Oy > He 
, Ses re 


ful display comes face 
to face with your customers it tells them the 
story of permanent writing and sells them an 
Eternally Safe Ink—vright on the spot! 


Occupies only 834x6!4 inches of retailer’s counter 
space, and pays a 50% return upon it in a jiffy. It 
gives ‘‘specialty’’ turnover to a staple commodity. 


By far the best sell-self proposition on ink ever 


offered. 


Get a number of these containers from your jobber, 


or write us direct, at once! i 








CHAS. M. HIGGINS & Co. 


Manufacturers of Higgins’ American Drawing Inks 


271 Ninth Street, Brooklyn, N. Y. ss (€ ay 
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271 Ninth Stree HIGGINS & Co 


Chi. Cago 












©UStomers 


Yes! ir 2 you 


you jus 
t t 1ese ° . Ct this, “_— 
then have a Ver Higgins Individual — 
dti €y're migh ing” way yo, 
an ight “y wi 
they se]] mighty F convenient to a 
Just tw phd 
an 
Sary for the = only two Steps are 
Once the €tailer to complet thes 
. ¢e - 


I. > 
oi The Custome 
rton, and 


2. The 
Money! 


The 


Y takes the 
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Ctailey takes h is 
thing for 
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display f. 
ast 


can get them. 


CHAs, M. 


COntdiners as 
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. thrceughout the 
+ * thy) country have 
e been using it for 
overthirty years. 
Your big cus- 
tomers are pros- 
pects for the big- 
ger bottles—the 
pint and quart 
sizes. Bigger bot- 
tles bring you 
bigger profits! 
Lay in a liberal 
stock of the big 
ones! 
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This catalog cost, per- 
haps, hundreds of dollars 
in profits from the orders 
it will never bring. This 
business was lost be- 
cause the advertiser used 


a frail envelope. 





Who will be blamed for this? 


Who but the printer 


HE envelope pic- 

tured above went 
into the mail young, 
good-looking and carefree 
—and NOW look at it! 

Tragedies like this arise from us- 
ing envelopes that don’t measure up 
to their responsibilities. 

Where will the sender of this 
catalog lay the blame? Where, ex- 
cept squarely on the shoulders of 
the printer or stationer who sold 
him poor envelopes? 

Just a fraction of a cent more, 
spent on that envelope would have 
seen this catalog safely to the place 
where it would have had a chance 
to bring back orders. That fraction 
of a penny ' saved” sent 
his book to the “port of 
missing catalogs.” 

When your customer 
wants catalog envelopes, 
you can serve him well 
and do yourself a good 
turn, by showing him 
the Improved Columbian 
Clasp Envelope. 





or stationer 


that made the sale? 


31 in the family—and all tough 
This envelope is made in 31 conve- 
nient sizes. All made of tough paper 
—the kind that doesn’t tear easily, 
and that stands up under punish- 
ment. 

The clasp doesn’t pull out and 
doesn’t tear the flap. The prongs 
are of malleable steel. They can be 
opened and closed repeatedly with- 
out breaking. 

Improved Columbian Clasp Enve- 
lopes are good for your business, be- 
Tough reinforcement 


on the flap, right where 
the strain comes 





’ ’ r 


is is the envelope used by up-to-date 


business houses, mail order concerns and 
tores, for over-the-counter deliveries. It 
is the sturdy Improved Columbian Clasp 
The name, and the size number are 


printed on the lower flap 


cause they please your 
customers. Their un- 
usual strength and clean 
construction are evident, 
even to the person who 
knows little about envelopes. 

If you cannot get Improved Col- 
umbian Clasps from your regular 
wholesaler write the United States 
Envelope Company, at Springfield, 
Mass. and you will be put into touch 
with a nearby distributor. 


UNITED STATES 
ENVELOPE COMPANY 


The world's largest manufacturers of envelopes 
Springfield, Mass. 


With eleven divisions covering the 
entire country. 


Lecation Division 
Worcester, Mass. Logan, Swift & Brigham Envelope Co. 
Rock ville, Conn White, Corbin & Co. 
Hartford, Conn Plimpton Manufacturing Co. 
Springfield, Mase Morgan Envelope Co. 
Waukegan, Ill National Envelope Co. 
Springfield, Mase P. P. Kellogg & Co, 
Worcester, Mass Whitcomb Envelope Co 
Worcester, Mass W. H. Hill Envelope Co. 
Indianapolis, Ind Central States Envelope Co. 
San Francisco, Cal Pacific Coast Envelope Co, 
Philadelphia, Pa Monarch Envelope Co. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


E. H. Sell, President, Columbus, Ohio; Charles Garvin, First Vice-President, Boston, Mass.; Nathan Saltzman, Second Vice- 
President, Atlanta, Ga.; Fred P. Seymour, Third Vice-President, Chicago, /ll.; Albert H. Childs, Treasurer, Chicago, I[Il.; 
Leo F. Johnson, Auditor, Tampa, Fla.; Fletcher B. Gibbs, General Manager, 403 Conway Building, Chicago, Ill.; Mortimer 
W. Byers, Secretary and Counsel, 41 Park Row, New York, N. Y. 


REGIONAL GOVERNORS 


James T. Towhill (The R. M. Pound (Pound & 
James T. Towhill Com- Moore Company), Char- 
pany), Boston, Mass. lotte, N. C. 

William N. Stewart (Stoll ¢, ¢ Cobb (The Conklin 
— - — Pen Manufacturing Com- 
NS. pany), . pany), Toledo, Ohio 


Woodson P. Waddy (The C.J. Nachtigal (The Globe- 
Bverett- Waddey Com- Wernicke Comprny), Chi- 
pany), Richmond, Va. cago, Ill. 





REGIONAL GOVERNORS 


Arthur J. Walker (Farn- George E. Horne (George 
ham Printing & Station- D. Horne Book Store), 
vr . Comeany? Minne- Greeley, Colo. 
apolis, nn. 

William Schmiederer (Bux- Wiliam J. Ortel (Shaw & 

Borden Company), Spo 
ton & Skinner Printing kane, Wash 
and “Stationery Com- ~ : 
pany), St. Louis, Mo. Joe E. Harvey (West Coast 

W. Neill Stewart (Stewart Printing & Stationery 
Office Supply Company), Company), Los Angeles, 
Dallas, Texas. Calif. 


SECRETARY'S OFFICE—4I Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
Next Annual Meeting Will Be Held September 20-73 at the Mayflower Hotel, Washington, D. C. 


The Exhibits at the Washington Convention. 

Chairman C. C, Cobb of the Program Committee of the 
Washington Convention, National Association of Stationers, 
Office Outfitters and Manufacturers, some weeks ago sent 
out a bulletin in which he outlined the conditions for the 
display of manufactured merchandise at the next conven 
tion, to be held in Washington, September 20 to 23, inclu- 
sive. It appears that these conditions are so radically dif- 
ferent from those encountered at previous exhibits that it 
has entailed an unusual amount of planning and arrange 
ment to provide the largest number of spaces in the room 
available. 

The exhibits are to be shown in the Palm Court of the 
Mayflower Hotel. This court is on the right-hand side of 
the gallery and the gallery extends from Connecticut ave- 
nue through to Seventeenth street. The Palm Court is 
directly opposite the Presidential dining room, and lies be- 
tween the main lobby and the banquet hall and other rooms 
in which the activities of the convention will be conducted 
during the week. The court is 87 feet long by 47 feet 
wide and it contains four pillars and four pedestals or large 
urns which cannot be removed. The booths, therefore, 
have been so laid out that these obstructions will interfere 
as little as possible with the merchandise exhibits. Palm 
Court is a very beautiful room and booths will be in keep- 
ing with the surroundings. The booths cannot be in any 
manner fastened to the walls, floor, or ceiling; therefore, 
each booth must be self-supporting. It is stated that the 
lighting effect is general, but somewhat subdued, so that the 
construction was planned to interfere as little as possible 
with the lighting and other conditions with which the com- 
mittee was confronted. All of these details have caused 
an added expense for installation over that of preceding 
exhibits. 

There will be 35 exhibition booths in all and each will be 
8 feet deep The booths surrounding the outside of the 
room vary in front footage. The two rows through the 
center are of uniform size—8x8 feet. Booths Nos. 32, 33, 
34 and 35 are each 12 feet long and 8 feet wide, providing 
an entrance 4 feet wide at the end of a long passageway 
These rooms can be arranged artistically. 

The committee will allot the booths in the order of the 
date of the postmark on the application. The rental charge 
for booths will be at the rate of $15.00 per front foot for the 
duration of the exhibition. The four corner rooms, Nos. 
32, 33, 34 and 35, will carry a rental charge of $125.00 each. 
The rental charge in all cases includes the erection and 
removal of the booths by the contractor, the name of the 





exhibitor being uniformly printed over each booth. Ths 
character of the floor is such that there is no necessity for 
the use of rugs. 

Each exhibitor will be restricted to one booth; if, how 
ever, there are tewer than 35 applications received, the 
committee will suspend this rule, it being understood that 
there are only 35 spaces and that it is necessary to allot 
these as fairly as possible. Check for the full amount of 
the rental of the booth must accompany each application 

The contractor has agreed to have all booths erected by 
Saturday night, September 18, so that the space will be 
available for manufacturers the next morning. All ex 
hibits must be complete by 10:00 a. m., Monday, Septem 
ber 20. Shipments of display merchandise or display fix 
tures to be used in the booths are to be sent direct to the 
Mayflower Hotel, Washington, D. C., for the attention 
Mr. Millstead, head porter. Shipments should be so timed 


} 


as to insure delivery on or before September 16. The hotel, 
however, requests that too early shipments should not be 
made since it might tax their storage capacity. The hotel 
will charge for the local drayage, unpacking, or any othe 
handling the exhibitor may require 

The location of the room and the conditions surrounding 
it are such that the merchandise exhibition will be open 
during the entire week of the convention. It is suggested 
that exhibitors therefore make such provision to safeguard 
their merchandise as these conditions may necessitate. No 
sale or delivery of merchandise is permitted from any 
booth It is stated that not only does the Association 
make this requirement, but that the rules of the Passenger 


1 


fare on 


the certificate plan, carry the condition that there shall be 


Association, which has granted special rates of 1 


no sale of merchandise during the week 

The booths are to be beautiful and elaborate. The color 
scheme will be ivory, gold, and rose The back, front, 
division, and counter posts, as also the division rail, will be 
painted in ivory, outlined in gold with gold and ivory strip- 
ing. The back wall will consist of curtain of fire-proot 
rose rep material, with the name of the exhibitor painted 
artistically in the space provided. Across the back of the 
booth, directly in front of the curtain will be an ornamental! 
shelf 12 inches wide, and it can be made 18 or 24 inches 


wide if desired. The frontage of the booths its as follows 


CEO ED. so cused ey menace s 6 ft. frontage 
Nos. 3, 7, 14, 16 and 17...... 7 ft. frontage 
Nos. 8, 9, 12 and 13. ia re aah eg 7\% ft. frontage 
Nos. 4, 5 and 6 Ra Node ee 73% ft. frontage 
Nos. 2 and 18 and 20 to 31, inclusive 10 ft. frontage 
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DEEP ANCHOR 


That business best succeeds which is most securely 
protected against any possible storms of adversity. As 
a means of firmly lashing a business to its trade the 
Mimeograph has no rival. Its ability to easily turn out 
thousands of well printed copies of letters, circulars, bul- 
letins, drawings, etc., in every hour of the working day, is 
enabling business and educational institutions through- 
out the world to establish themselves with a thoroughness 
and soundness that would be impossible without it. And 
in the quick need for a last minute communication it 
“stands by” ready for instant action. It is helping others 
as it may help you. Why not find out all about its place in 
affairs today? A request to the A. B. Dick Company, 
Chicago, for current booklet will bring full information 


confirming its adaptability to the requirement of your business. 


MIMEOGRAPH 
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—= = . Nos. 32, 33, 34 and 35 are 8x12 corner rooms. 
The chairman of the Program Committee is C. C. Cobb 
Box 901, Toledo, Ohio. 
Some Spaces Still Available. 


If there are any manufacturers who are in doubt as to 
the advisability of making a display of their wares at the 
Washington convention, it is not too late to avail them- 
selves of that opportunity. Different sizes of space are 
still available, and as far as location is concerned, there 
isn’t and there will not be a poorly located booth in the 
entire room. 

The fact that this is undoubtedly going to be the most 
largely attended convention ever held is indicated by the 
advance registration. The location of the exhibit room 
and the fact that it is going to be open at all hours of the 








sonal Wolds | = —] 


No. 8500 “Uhl Steel Postur” Chair 






GALLER Y 


| A New Idea in Seating 


The Uhl Steel Postur Chair is designed 
to fit the body and not the body made to 
fit the chair, as is usually the fact. Cor- 
rect seating naturally follows the use of 
a chair built to fit the seated skeleton. 
This chair encourages good posture and 
makes it the comfortable position. Fatigue, 
headaches, backaches and nervousness 
are frequently the result of improper seat- 
ing. Correct seating, as provided by this 
chair, avoids these and pays big dividends 











| in health and production—and profit to FLOOR PLAN OF THE PALM COURT SHOWING THE 
the dealer. ARRANGEMENT OF MERCHANDISE EXHIBIT BOOTHS IN 
THE MAYFLOWER HOTEL, WASHINGTON, D. C., DURING 
4 z P . . THE STATIONERS’ CONVENTION TO BE HELD THERE 
The Uhl line of steel furniture includes THIS MONTH 


many other items, all designed to help 
office workers do a better day’s work. 
For this reason the Uhl line insures 
steady turnover and a good regular mar- 


day presents an opportunity which manufacturers should 
not overlook 

The Washington stationers intend to invite the Govern- 
ment buyers of stationery products to view this merchan 


gin of profit. : ‘ 
dise exhibit. Thursday afternoon is going to be set aside 


If you are not already receiving the for such visits. Is this not an added advantage that is 
benefits of Uhl steel furniture, better worthy the consideration of every manufacturer? 

rit oday. , aa : 
OS OS SEN, Some of Those Who Will Exhibit Lines. 


Below is a list of manufacturers who have been assigned 
space in the Merchandise Exhibit to be held in connection 
with the Annual Convention of the National Association of 


| The Toledo Stationers, Office Outfitters and Manufacturers, at the May- 


Metal Furniture Co flower Hotel, Washington, D. C., the week of September 
ad ) 
20th: 


1366 Hastings Street The Dennison Mfg. Company, Framingham, Mass.; Lyon 
TOLEDO, OHIO Metallic Mfg. Company, Aurora, IIl.; Sengbusch Self 


Closing Inkstand Company, Milwaukee, Wis.; F. S. Web- 
Py, ster Company, Boston, Mass.; The Carter’s Ink Company, 
Boston, Mass.: The Conklin Pen Manufacturing Company, 
Toledo, Ohio; P. Derby & Co., Inc., Gardner, Mass.; The 
Wahl Company, Chicago, Ill.; Error-No, Inc., Rochester 
N. Y.; Plant Leather Goods Corporation, New York, N. 
Y.; Oxford Filing Supply Company, Brooklyn, N. Y.; Na- 
tional Fiberstok Envelope Company, Philadelphia, Penna.; 
Cordley & Hayes, New York, N. Y.; The Southworth 
Company, Mittineague, Mass.; L. E. Waterman Company, 
New York, N. Y.; J. W. Johnston, Rochester, N. Y.; San- 
ford Mfg. Company, Chicago, Ill.; The Parker Pen Com- 
pany, Janesville, Wis.; Spencerian Pen Company, New 














No. 671-TS No. 671-LS 


No. 631 York, N. Y. 
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The AADC O “A” 


Flexion Expansion Current Binder 


= UPPER TUBE CARRIES 
= FROM S00 TO 1000 LEAVES 
TRAVELING NUT TO WHICH 
SPECIAL FLEXION POST !S ATTACHED 

























DESIGN 
DRAWN FLEXION CHAIN POST TRAVELS 
STEEL IN AND OUT WITH NUT 





TUBING 


SCREW ROD TO WHICH IS 
ATTACHED A TRAVELING NUT 





SC FLEXION CHAIN 
™_ POST GUIDE 


ae 
te 


LOWER TUBE CARRIES 
CAPACITY OF 
1TO 500 LEAVES 





TRAVELING NUT TO WHICH 
FLEXION POST IS ATTACHED KEY OPERATING 


SCREW ROD 








SCREW ROD TO WHICH IS 


ATTACHED A TRAVELING NUT FLEXION CHAINPOST 








This illustrates the mechanical construction. 
No sections to add! No posts to mar the desk! 
“The Binder of Highest Efficiency.” Made 
in 5-16 or 3-8 inch diameter posts any center 
to center. 


Not necessary to repunch the forms to adopt 
this current binder device. 


Metal parts nickel finished or oxidized cop- 
per finished. 


Holds one sheet or one thousand sheets. 
25 points of Superiority and Efficiency. 


Dealers send for Catalogue 


W. G. LLOYD COMPANY 


626 South Clark Street Chicago, IIl., U.S. A. 


Accounting Devices Company 


W. G. Lloyd Company 
Consolidated 


Cable Address: “ARTLOYD, CHICAGO” 
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FILES ARE BUILT 


Invincible Files give you not 
slightest inkling of the army of work 
ers responsible for their productior 
Neither do they suggest the scores ¢ 
machines and acres of floor space 
necessary to build them. Here are 
some pictures of the home of Invin« 
ible Files. Favorable Invincible prices 
and dealer discounts are made possible 
by the ideal factory conditions we en 
joy and the quantity production they 
make possible. If you do not handle 
the Invincible Line and are not thor 
oughly familiar with it, we will gladly 
send you complete information—n 
obligation, of course, on your part 


INVINCIBLE METAL 
FURNITURE COMPANY 


Manitowoc, Wis onsin 
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Office Furniture Division Program. 


Appliances we 


Manufacturers. 
completed and has been 
will be held on 


30 o'clock with community sing- 


Tuesday afternoon, Septem- 


Chis will be followec 


the meeting will be called 


vice-president 











No. 2432. Quartered Oak Flat Top 


Office DESKS 


For the representative office furniture dealer, 





the most profitable desk line is that ap- 
pealing to the great middle class demand. 
Such an appeal is that of the Jasper Novel- 
ty Works’ desks, made in three grades for 
the office, together with desks for teachers 
and students, and juvenile desks. 


Our line has given quick sales, substantial prof- 


ROTHACKER 


its and repeat orders to many dealers—so 
many that through varying business sea- 
sons, our factory has continued in steady, 
full-time operation 


We should like you to examine our line: al- 


most every dealer who sees it, remarks on 
the attractive designs of wood and finish. 
Often we can refer you to displays of 
dealers in nearby cities; sometimes dealers 
traveling through Indiana give us the pleas- 
ure of a call 


3ut, whether or not you can arrange to see the 
line, write for our catalog. It tells more 
than is possible in this limited space and 
gives you a good idea of the grade and 


variety available 


Jasper Novelty Works 


The Desk Specialists 





JASPER 














No. 2429. Quartered Oak Drop Head T. W. Desk 
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YOU 


WANT TO KNOW 


2 THINGS 


ABOUT ANY LINE: 


(}) IS ITAS GOOD 
as represented, 
and does it keep 
the promise ? 


(2) DOES IT SELL?? 


AG REGARDS 
SMOKERLITE 


hundreds of dealers say: 
EMPHATICALLY YES! 


Sola he wl 


SMOKERLITE is the refined big brother of 


your well known old Meriden 
Automobile lighter. 


SMOKERLITE does away with messy match 


stubs and Eliminates 
Fire-Risk inofficeorhome. 
SMOKERLITE ives toany desk that smart, 
up-and-coming, substantial 
look and is a recognized 
office and home necessily. 


Up-to-Date Americans “‘Smokerlite”’ 
Their Smokes 


Smokerlite lights instantly and keeps on lighting—often 
for years. Each one comes tagged with M’f'rs Absolute 1 
yeer rep!. guarantee. [his is our third year, and now they 
go like wildfire. 

Smokerlite SELLS on sight! In the quiet season it brings 
people into the store who would otherwise never enter. Banks, 
clubs, public offices, hotels, etc., etc. order dozen lots. In the 
busy season it’s the biggest selling hit since years, for it is a 
matchless gift and good-will-getter, 100°) reliable and the first 
and best in the market. 

7 Medels: Plug into any 110-volt circuit. Tastefully bronze- 
plated, or high nickel finish, or brushed brass, or old silver. 


Stando No. 20 ()))...0\8 $5.00 


technically pe 
Combo No. 42, (35.002 °Cus, Sen’ & 5.00 
men 


Makes card parties mess-less and damage-less serving the 
and delighting the ladies 


Kiddo No. 46, Siuc. $3.75 
BridgeoNo.40, 32"! "sm" $ 3.00 
Lampo No. 44, i iivorite”” student iam 

Mr. Dealer, Get on the Wagon! Now! 


national campaign is under way. to consumers and 
FIRST COME, FIRST SERVED 


Order Starter Ase’t. No.17, consisting of 1 doz. each of Nos. 20, 42, 

















pictured above 


rfect 


prize 


dealers 


Our 


46, % doz. No. 44 and 2 doz. extra heating units at 75ec list for 
service. including ample counter and window display material and 
200 folders with imprint of your firm Total list $200, less big 


discount, f. o. b. your store, to introduce 

Or BABY ASS’T No. 18 (half of No. 17) total list 
discount, f. o. b., N. ¥ 

Well, order anything you like, but let me hear from you soon! For 
solvent, live-wire agents, some local territory still open 
co-operation 


$100 


less good 


Yours for 


SMOKERLITE-NEUBURG 
New York, N.Y. 


19 Hudson Street 
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Systems. Following is a 
Marshall's 
operate 


Inventories and Stock Control 
synopsis of the different parts of Mr. 
A, stock that 
down the number of items twenty 


by actual use; B, perpetual inventory guards against over 


address 


nothing to and cuts 


five per cent and prove! 


control costs 


stocking, results in a minimum of shorts and increases tur! 


over; C, reduced the number of items carried from 6314 
to 4771; D, reduced inventory $10,000 and increased sales 
fifteen per cent at the same time 

\ few minutes will be allowed for discussion, after which 
c A. sales manager of the Northwester! 
Furniture Milwaukee, will talk Mar 


this subject: How 


Netzhammer, 


Company, on Selling 


agement. Following is a synopsis of 


we can get good salesmen; “stolen salesmen”; advertising 


for salesmen; no supply of real producers; applicatio: 








RAPP STATION 


WINDOW DISPLAY OF THE E. H 


ERY COMPANY, FIFTEENTH STREET, PHILADEL 
PHIA This display of Apsco pencil sharpeners took 
first prize in a recent window display and sales contest 


put on by the Automatic Pencil Sharpener Company 


Chicage 


salesmen; 


blanks; 
graphs of installations: 


questionnaires; use of pnot 
take 
experts; know your goods; how to display and sell quality; 


contests; why 


training 


how to ‘em; experts and 11 


practice what you preach; layouts; sales 


salesmen fail; salesmen’s compensation; price competition 
talk 


bers for a few minutes, after which he will give an 


Mr. Netzhammer'’s will be commented on by mem 


address 
slides 


on Window Displays, illustrated by 


At 4:30 p. m. 


Company, 


Carl M. Schutz, director of sales, Browne 
Mich., 


discuss a 


will Sales 


talk on 


Morse Muskegon, speak on 


Meeting Programs He will salesmat 


ship; a talk on product; how to use construction in sales 
work, and how to talk on your feet 
The last business on the program will be the electio: 


of the executive committee and the chairman for the ensu 


ing vear 


The Washington Committees. 


District N 


C :. Cobb of Toledo, ].. governor ot 
of the National Association of Stationers, Office Outfitters 
and Manufacturers, and chairman of the Washington con- 


committee, has appointed the following local com 


handle the details of the con- 


vention 
mittees in Washington to 
vention: 

Reception Committee: Charles G. Stott, chairman 


Mrs. E. D. Levis, Mrs 
Emerick, M. H. Stockett, H 


Chamberlain 


W. Nichols 


Livingston, Blanche 


\. H. Tew, J. W 
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We are telling the public to ask | 
for FIBERSTOK in your store | 


[BERSTOR § advertising in 














the leading business mag- 
azines is telling the public that 
its time to give the files a thor- | 
ough house cleaning. . 
The attractive color window card il- i 
Whi h lustrated below was designed to edu- 
1c cate your customers and prospects to 
I Fil 9? another use for FIBERSTOK and tell 
Ss your ue. them that you can satisfy their needs. 
A mass of crumpled and if 
misplaced letters and papers Let FIBERSTOK go to work for vou 
or a speedy, orderly record. S ¢ 
Which do you want? and make your red rope department 
FIBERSTOK red File Pock- | 9 real “of; 
ets eliminate bulging and show a real pront. i 
overcrowding in the files by 4 
llowing each pape xO z . . . ; 
tion oan page pelt Complete window and counter display | 
protected. material and sales making literature 


The new improved diagonal 
flap feature allows you to 
examine the contents with- 
out removing from the 


will gladly be furnished upon request. 


pocket. NATIONAL FIBERSTOK ENVELOPE CO. 
Pocket will hold over three hun. 429-447 Moyer Street , 
PHILADELPHIA 


and over again and outwears a 
dozen ordinary manila folders 
Use them to make filing easy 
and finding sure 





Sold enly through retail dealers 


NATIONAL FIBERSTOK ENVELOPE CO. 
429 Moyer St., Philadelphia, Pa. 


FiberstoK 
Ci) 






































Send oi ) 
e FIBE! 
STOK Fi 
I and 
in y j 
| HIS is one of a series of advertise 
ments appearing in System, Busi- | Ema accewuliny and for valuable papers~ 
x i As fide ahandy por toler « lighter brief case. ~ ~ ~ 
ne Rotarian, Kiwanis, Forbes and | a 
ther leading business magazines de b 
Sie al eo are . ; all — » , 
signed to ll your customers and The FIBERSTOK card for Expanding Envelopes 
prospects about the superiority of 


' One »f " ser s f three attractive cards 
FIBI RSTOK pt lucts. sent t FIBERSTOK lea Ipor request. 
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_ STEEL DESKS 


























Better Business Offices —Steel adieued 


The handsome offices of Diel and Grund Company, Saint 
Louis, Missouri. Equipped with Browne-Morse Office 
Furniture by Blackwell Wielandy Book & Stationery 
Company of Saint Louis. 


Just another proof of the constantly growing demand for Browne- 
Morse Steel Desks. 


Browne-Morse Co. 


Muskegon : Michigan 
A YEAR AND A HALF AHEAD 


Nm 
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Committee on ladies’ luncheons: Mrs. E. D. Levis, chair 
man; Mrs. W. E. Stockett, Jr.. Mrs. C. A. Stott, Mrs 


Blanche Chamberlain, Mrs. A. H. Tew, Mrs. George L. 


Dietz, Mrs. ©. P. Merriman 


Committee on golf: R. Carter Ballantyne, chairman; W. 


E. Stockett Jr - C. A. Stott 


Committee on sight seeing: George L. Dietz, chairman; 
P. D. Morrison, C. T. Parker, C. E. Gould, M. L. Brewton. 
Committee on general information: P. D. Morrison, 


chairman; H. R. Livingston; H. W. Nichols, J. W. Emer 
ick, A. J. Walker, O. P. Merriman, C. F. Gould, M. I 


Brewtor 


Ethel’s and Charlie’s “Union Station.” 

A Kansas prose poet on the Topeka Daily State Jour 
nal has written the following rhapsody on the new bu 
galow of Ethel and Charlie—Mr. and Mrs. Charles | 
Mitchell 


“For vears we have harbored and nursed an ambition 
to buy an old street car and build a sleeping porch at 
home or a cabin on the banks of the Wakarusa Sines 


the Topeka Railway Company began its bus service 
the city many of the old street car lines have been aban 
doned and in several parts of town cars have been trans 
formed into odd but attractive bungalows 

“Now come the Charles L. Mitchells—Ethel and Charlie 


with a plan that embodies all the comforts of home, all 





Transverse Section 







- 25‘ = 


THE MITCHELL “UNION STATION” IN DIAGRAM 


the delights of outdoor life, all the conveniences of a Pull 
man car and all the accommodations of a hotel. 

Thev are building on their beautiful lots facing the 
Shawnee Club golf links what will be known as the ‘Union 
Statior It will be built of two street cars—one a diner 
and the other a sleeper. One will be named ‘Ethel’ and 


hh 


the other ‘Charlie... Between the two cars will be a lobby 
The entire layout, forty feet square, will overlook one ot 
the prettiest views near Topeka. From the front terraces 
ot the nion Station’ one may see far into the rolling 


valley of the Wakarusa, away into the mists of Burnett's 


mound, and over the tree tops toward the sky line of down 
tow! | CK 

‘Ne <u mer nights ‘rreeze can dodge the “Union Sta 
tior golt foursome can hide away from its field 
glasses. No gathering storm can sneak upon its occupants 


The builders, however, aren't taking all with nothing 


to give The summer home will be made attractive in 
ircnites ( ipp< nce Che grounds will be land 
scaped and stepping-stoned. The structure will be built 
far enough from Twenty-ninth street so that the Mitchells, 
some not far distant day, may build another and far more 
pretentious home—a manor to be sure Then the ‘Union 
Station’ will be vined and in its background of shrubbery 
will serve as a summer quarters for the family and its 
guests 

“The nion Station’ is to be built of two large street 
cars, ea forty feet in length. They will be set twent 


five feet apart on piles. Over them will be built a bungalow 


roof. Lattice work and terraces will surround the layou 


The car on the east will be the dining car Ethel.’ Ever 
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Separate Organization 
to Market 


HE phenomenal consumer and 
y ged demand for SPEED FAST- 
ENERS (the most ingenious Stapling 
Machine ever devised) made it neces- 
sary to concentrate the marketing and 
sales promotion to an organization of 
specialists. The trade may well ex- 
pect the fullest cooperation and 
greater consumer publicity from this 
new company. 
This newly formed firm will insure the 
trade the utmost in service and satis- 
faction. 


PARROT SPEED FASTENER CORP. 


“‘Sole Agents for Speed Fastener Devices’’ 


388 Broadway, New York 











TWO MODELS 

No. 50 No. 100 
Size of Base Size of Base 
3'4 in. wide 4*4 in. wide 
6% in. long 64 in. long 
Cap. 50 Staples Cap. 100 Staples 


$8.00 List $10.00 List 






















Frozen Staples 
She with 
rpened Poin 
1,000 Staples to box, fly ts 
10,000 to carton 


Fastens 40 sheets 
16 lb. bond in one 
operation, up to 
45 inches from 
margin. 


SOLD ONLY 
through Trade 








No waste of staples. Reloads in a jiffy. 


Locks automatically when staple chamber is empty. 
Absolutely rustproof. No pounding necessary. Penetrates wood, fibre, etc. 
Guaranteed clegprocf Few parts—easytoreplace. Staples don’t jam or clog. 


Parrot Speed Fastener Corp. 
Sole Distributors 
388 BROADWAY, NEW YORK, N. Y. 
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Know Why You Should 


Stock the 






AAT 


SILENT 


You are building for bigger 
prestige and customer good will when you sell this 
quality office specialty. 


STAMP PAD 


profits, business 


If you aren’t familiar with the Silent Stamp Pad 
write for a sample and particulars today! 


MUN KEE PRODUCTS CORPORATION 
NEWARK NEW JERSEY 
Special Features 


Non-slipping rubber base Practical ink reservoirs 


Reversible stamping surtace One piece blocked metal cover 














q Sleel {Age a 
FILING CASES 


A very high grade line 
‘ of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
_gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
ecription. 
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Corry-Jamestown Mfg. ey 


a CORRY, PENNSYLVANIA 
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other seat has been removed from the cars and tables in 
stalled. There will be seats at the tables for thirty persons 
Small table lamps will furnish night light and the rows 
of windows may be lowered out of sight. The rear vesti 


bule of the car will handle the kitchen, sink, stove and 
cupboards. 

“The west car will be the sleeper—Charlie.’ It will con 
tain five sections, a three-quarters bed below and a singl 
bed above. The lowers and uppers will accommodate 
teen 


“The floored living room between the 


persons 

two cars will be 
It will be fitted 

rugs, and decorated 


forty feet long and twenty-five feet wide 
with summer furniture, cozy corners, 
with game and hunting apparatus. In the rear will be the 
shower baths and wash rooms 
“The Station’ will be 
system now a part of the street car equipment. 
“The ‘Union Station’ will be opened officially next mont! 


‘Union heated by hot water—the 


by a party to be given by the Topeka Press Club.” 


Some News Notes from Los Angeles. 
By J. E. H. 
The H. S recently put in one of its 
windows an interesting display of goods manufactured by 
the Quality Pad and Novelty Los Angeles 
house, consisting of desk pads, desk orderlies, chair pads 
The Quality Pad 


Company supplied full size skins and other 


Crocker Company 
Company, a 


cushions and other stationery specialties 


and Novelty 











ANGELES 
PRODUCTS OF THE QUALITY PAD & NOVELTY 


CROCKER WINDOW IN LOS 


TRIMMED WITH 


THAT CITY 


cu) OF 


raw 1 erial to he make the display attractive, 
accompanying illustration shows to what good purpost 


the window trimmer made use of the material he had 


Cards with descriptions of the merchandise helped to set 
off the disp@ay 
* 

G. H. Pockels, chairman of the Stationers’ Assosicatio1 
of Southern California, spent part of August on a va 
tion, returning on August 23. The next regular meet 
the Southern California Stationers will be held on Sey 


Thomas 
held in Jul 


tember 21, and will be in charge of M. H 
Neuner Corporatior No meetings we 
August. 

Melvin, regional governor Distri 
Northern California 


Howell D 
12, N. A. S. O. QO. M 


and Nevada, recently visited Los Angeles, having come 


comprising 


from his home in San Jose on a pleasure and business trif 


Before returning home he spent a short time in San Dieg 


* * * 


formerly of Tobin's, Inc., Austin, Tex., cam« 


Ted Tobin, 


to Los Angeles several weeks ago, bringing Mrs. Tobi 

















September, 1926 OFFICE APPLIANCES 








Sell This “Most Highly 
Developed” Metal Desk 


You are the logical man in your town to sell 
Jamestown Metal Desks—because you have 
the facilities for its proper display and the 
merchandising organization to reach and 
interest prospects. 


Jamestown Metal Desks can be sold at prac- 
tically the same price as wood desks, yet they 
are better in every respect. They are the 


ideal equipment for the modern office— 


beautiful in appearance, efficient, durable, 
fireproof. 


Now is the time to begin selling this “Most 


highly developed” metal desk along with 
your other lines. The opportunity is as big 
as there are office workers in your commun- 
ity and it is a field of selling that has hardly 
been touched as yet. 


A drive on metal desks combining a window 
display, newspaper advertising and sales let- 
ters will net you big returns. 


Ask for details today. 


Jamestown Metal Desk Co. 
JAMESTOWN NEW YORK 


JAMESTOWN METAL DESKS 





J 











\ 


Sell Jamestown Metal Desks 


Jamestown Metal Desks are finished in either 
olive green or mahogany, with heavy green battle- 
ship linoleum covers, unless otherwise desired. 
Bronze bead binding can be had or full steel 
finished to match desk. Hardware and foot cast-, 
ings are genuine cast bronze. The line includes 
both four and eight legged desks in a wide range of 
styles and sizes for every purpose. 


\. 
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HERE’S THE CARTER PENCIL 


TO MATCH 


THE CARTER PEN 

























There is real writing comfort in this large barrel Car 


ter Pencil because it fits the fingers naturally. 


The construction is “right” too. No soldered joints, 
mechanism locked in the barrel—leads load at the tip 
—firm writing point always—positive action—pro 


pels, repels, and expels. 


And best of all to overcome the fear of loss, the Carter 
Rocker Spring Clip. [}uilt in the cap, it does not break 
off or grow weak. The clip that grips. Real pen 


insurance. 


ALSO IN GIFT SETS 


Carter Pencils with burnt orange, black chased, 
and mottled barrels, and Carter Pens to match, 
are available in Gift boxes. Many styles for 


gentlemen and ladies 


THE CARTER’S INK COMPANY 
BOSTON NEW YORK CHICAGO 





MORE THAN A NAME-! 


WRITING INKS 


ATION ANDA TRADITION 


CICO PASTE 


FOUNTAIN PENS STAMP PADS MECHANICAL PENCILS 








a 
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who was so well pleased with the city and its surround 
ings that she insisted her husband make plans to live ir 
California He is now on the regular force at the new 


store of the Schwabacher, Frey Stationery Company, where 


* * * 


Lloyd A. Wagner of the Joseph Dixon Crucible Com 


pany, and [om Moore, manufacturer’s representative, wit] 
headquarters in Berkeley, Calif., handed to Joe Harvey re 
cently the ipplications for membership in the National 


Association of Stationers, Office Outfitters and Manufac 


turers Mr. Harvey is governor of the thirteenth regional 
district vhich comprises Southern California and other 
territor\ nd savs that he has received, including the two 
mentioned, seventeen new members into the National Asso 
clatiol ‘ that more ire to follow 


Wetherbee New Manager Cleveland Office of 
G. F. Co. 

R. H. Wetherbee has been made manager of the Cleve 

land office of the General Fireproofing Company Mr 

Wetherbee has been connected with the Boston office as a 


salesmen for seven years, during which time his record has 








veen excellent He is a hard worker and has the ability 
to create permanent friends among his customers. Before 
2 st sale ganizat ( e General Fire 
pro gw 4 iny Mi Wetherbee occ resm ( 
erica s the State Street Trust C i ot Bos 
t \ st of s d personal friends id are 
»OSt egre en val to Clevel hile 
vratula up iivancement 
The policy of the General Fireproofing Compa 
promoting empl ves ha proved better thar seeking 
sic ration for those to fill better jobs 
Quinlin Printing Co. to Enlarge Building. 
Che Quinlin Printing Company of Bethlehem, Pent 
has ¢ m anew t st brick ad 
t 317 South New street. each story t 
e 22 +S tec \ pletion é v ad 
‘ made Oo the ‘ S 
sed } ‘ 
( the entire d fic 
W l¢ 
es ee 
+ 1 
{ t \ cost «¢ y 
$12,001 t $15,006 & 
| t The 
< f +} 









No. 2607 


No deale " isting business with fly- 

by-night nes It is worthy of note that Conrades 

office chairs have sustained their reputation over 
period f enty ears 


il of eV 
Manufacture f School Seating 


CONRADES MEG. CO. 


Second and Tyler Sts. 

ST. LOUIS, MO. 

xhibit in space 408 of the American 
666 Lake Shore Drive, Chicago, 














Important Equipment 


For Every Office 


Costumers, small tables, wardrobes 
but important ones in 
every office You'll find them in 
ill well-equipped offices. We are 
specialists in these low priced, 
large volume sales producers. If 
ut haven't catalog No. 5, which 
ustrates and describes the line, 
better write for a copy today. 


FURNAS FURNITURE CO. 


Indianapolis, Ind. 


‘1 
smati iten 
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METHOD AND SYSTEM 


DO IT BETTER MECHANICALLY 
IT SAVES TIME, MONEY AND WORRY 


There is hardly a pen and ink method being used in this day 
and time, on work of any volume, that can not be done much 
more Successfully and Economically on one of the improved 
Bookkeeping Machines. Our most modern and efficient sys- 
tems installed to handle any kind of work, record or require- 
ment on one or more of the following machines, practically 
all of which machines are Electrically operated: 


Ellis Bookkeeping Machines National Cash Register Machines 
Eltiett-Fisher Book Machines international Business Machines 
Remington Bookkeeping Machines Dalton Acc unting Ma hines 
Underwoed Book Machines Powers Accounting Machines 
Burroughs Bookk Machines Peters Adding and Listing Machines 


Specialist in Bookkeeping Machine Installations, Simplified 
Mechanical (Five Results in One Simultaneous Operation) 
Public Utility Billing Systems, Cash Register Service Meth- 
ods, Sales Analyses, Cost Systems, Pay Roll Records, Stores 
Records and Inventory Control, Preferred Stock Dividend 
Check Systems, Standard Uniform Invoice Billing Systems, 
and Down-to-date Office Procedure and Practice. 

Leader in the development of Mechanical Office Systems, Ap- 

liances and Equipment, Better Business Service, Modern 
anagement Methods and Machine Accounting Systems. 

Consultant in organizing the functions of Business Concerns. 
Most Modern Methods and Systems installed for Cutting 
Costs and Increasing Efficiency to Effect Economies that 
Multiply Profits. 

Nothing to sell but a New and Different Kind of System Service 

No Business is too small or too far away to obtain our Super-Service. 


Albert Wrightson Price 


Post Office Box 1453 


ienseaaas Asheville, North Carolina —— 
Systematizer **The Land of the Sky”’ Industrial Engineer 











RESCENT 
PINS 


Stationers know that this old reliable name represents 
uniform superior quality and full count Crescent Pins are 
made of spring brass or steel in nine sizes; they are put up 
in cushion roll, pyramid or in boxes from % to 5 pounds or 
larger as required Ask about our counter and window dis- 
play assortment, or write for prices and discounts. 


CRESCENT BRASS & PIN CO. 


5760-5800 Trumbull Ave. Detroit, Mich. 
A. L. Jones, Inc., 55 New Montgomery St., San Francisco, 
Callf., Pacific Coast Representative 
Phil F. Webster, P. 0. Box 873, San Antonio, Texas, 
Southern Representative 
Chas. 8. Jacobsen, 520 West End Ave., New York City, N. Y. 
New York Representative 








cut iy s 
Puperiar Cuality Min 
} ; 


Counter and Window 
Display Assortment. 
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(Legal Lore—Continued irom Page 26.) 

lege of refusing admission to the holder of the ticket. I: 
various litigations the Courts have upheld the rights ot 
theatre owners to return the money paid for a ticket and 
prevent its holder from entering the theatre, or if the 
holder has entered and occupies a seat, the purchase money 
may be returned and he mav be compelled to leave the 
theatre 

For example, a tirm’s letterhead contained the printed 
notice, “all sales subject to strikes and accidents.” In liti 
gation which developed as a result of the tirm refusing t 
deliver merchandise sold to a customer because of an acc 
dent, the Court held that the seller agreed to accept the 
purchasers order and was bound to deliver the goods 
although an ordinary accident had occurred which may 
have interfered to an extent with the shipment of th: 
goods In this case there was no conflicting meaning it 
the written and printed part of the contract, but the printed 
notice of the letterhead was held void because of its 
unreasonableness 

Occasionally jitigation results over misunderstanding 
with respect to a contract which comprises three distinct 
forms of writing, namely, the printed letterhead; parts type 
written; and parts penwritten. 

The attitude of the Courts where this situation arises 
is disclosed by the outcome of a recent controversy based 
on the construction of a contract which was written, partl) 
with a pen and partly with a typewriter, on paper cor 
taining a firm’s letterhead. The court in effect said that 
the penwritten part of the letter will be considered first 
irrespective of the other printed or typewritten portions 
And, further, that the typewritten portion is more in 
portant that the printed letterhead and, therefore, the 
printed statements of the letterhead are of least significance 

In other words, where a letter written on a letterhead 
is partly typewritten and partly penwritten, the hand-writ- 
ten portion controls the intention of the parties, even 
though the typewritten and printed portions indicated an 
opposite meaning. 

So, therefore, it is quite apparent that where a letter 
is written on a letterhead, the written portion may cor 
trol the legal construction of the letter, even though th: 
printed letterhead contains statements in direct contradi 


tion of the body of the letter. 


Some Weddings 


Mills-Coughlin. 

Christy Coughlin, who has been manager the past three 
vears of the Woodstock Typewriter Company's servic« 
department, engineered a “coup de Cupid” March 6, keep 
ing his associates in the Chicago general sales offices 
the dark about his change in status He married Miss 
Violet Mills, of Milwaukee, Wis. Mr. Coughlin bought a 
house at Park Ridge, Ill, one of the “homey” suburbs of 
Chicago. In extenuation of the intense secrecy attending 
his nuptials Mr. Coughlin said that he wished to spare 
associates in the Woodstock organization the expense of a 


wedding present 


Moultons Celebrate Silver Wedding Anniversary. 
On August 17, W. J. Moulton of the Jaclin Stationery 
Company, 388 Broawway, New York, N. Y., well known 
in the office equipment trade of the East, and Mrs. Moul 
ton, celebrated their twenty-fifth wedding anniversary 
It will be recalled that Mr. Moulton is on record as th 
} 


youngest grandtather in the stationery business The tras 


extends felicitations. 
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The unprecedented demand for visibly indexed records in business organiza- 


tions of all kinds 


has resulted in the presentation of the FAULTLESS VISIBLE 


RECORD. This superior record has been tried and tested in competition with 





other active record indexing devices and has proved so 
successful that it is now offered to dealers everywhere as 


rool Oa the ideal book-type of visible record for their trade. 


The FAULTLESS VISIBLE RECORD is adaptable to 


The Faultless Visible Rec- ' . . . . - 
ord operates with either all active-record requirements. Its 10 outstanding superior 
cards or sheets features provide irresistible sales material for the dealer. Force- 


It has absolutely flat writ- : : : 

haga ful, sales-bringing dealer helps assist the 
de aler to ¢ ash In on the tremendous demand 

Entire record is visible . 

for this class of record. 


Only 1 binding mar 
gin necessary 


Binder opens and closes Write today for our 
mn ball-bearing action dealer proposition. 


Patented shift operates in 
pen or closed position 

Greatest capacity of any S | A | ION ERS 
visible record made 

Indestructible index divi | OOS! ‘ I | ‘Al CO. 
sions with Fibreloid tabs 


The quickest record to use MILWAUKEE 

T ns ; CHICAGO NEW YORK 
ransportabie lie pend- 

able, durable 

















he Fauultless 
SIBLE Record 


with patented Automatic Shift 
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You wouldn’t have filing | 


GUIDES with 


cornered tabs! 


square- 


Everyone recognizes the advan- 
tages of ROUNDED CORNERS 
on projecting guide tabs. Tabs 
would soon become frayed and 
“dog eared”’ if they were cut with 
sharp, square corners. 

















Then square corners on 
straight cut FILING 
FOLDERS must be wrong! 


They are wrong! That’s why a 
file equipped with ‘“‘square cut”’ 
folders always looks messy, with 
dog eared corners flopping over 
everywhere. Folders in such a 
condition SLOW UP FILING and 
they get this way quickly. 


Used. 


FILING SUPPLIES 


“The product of 
specialists’’ 


| Thats why the Comers 
of Oxford Straight (ut 
olders are Rounded 


~-and Right Fa 


f. 








UST another exclusive Oxford 

feature —one of those refinements 

that make the line attractive 
and easy to sell--just another proof 
that Oxford Filing Supplies are 
really “THE PRODUCT OF 
SPECIALISTS.” 


Send today for samples and interesting prices 


OXFORD FILING SUPPLY CoO. 
500 Driggs Avenue Brooklyn, N. Y. 
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why can't you do it on sideboards?’ To 


lad no sulhcient 


mentioned 


in our locality, particularly annoyed by the 


inswer 


in the article, “The Thorn Under the 
ne 1 er of Office Appliances. Occa 
turer comes in and takes an order direct, 
rancl fices of outside concerns which 
their equipment; in fact, I do not know 
re are buy their equipment trom regular 
rst urs is a small town and local 
surance companies and the like are 
i ce carrying insurance, loans, real 
don't want you to get the impressiot 
‘ town Che fact is that we get a 
Ss t igh we have to keep on our toes 
Getting business is a matter of giving 
a people know that we have the 
our windows do as much work as we 
t se all the material which our ma 
the way of advertising folders and the 
esume, our regular quota in advertis 
t $ I do not believe in the stere 
ertising nd when I make series 
s I never send out two batches looking 


ways something different about them, 
e ei velope, a different style ot en 

t contents Il find that whe one 

1 his mailings, circulars are at 
ince ver, Whereas, if there is no variety, 
es say, ‘That's just another circular,’ and 
ste basket. I had a little illustration of 
vhen I was calling on a friend who ts 
ne business in my town. I expected 

‘§ goods and I mentioned the fact 

vho is a lawyer and he replied, ‘Jack is 
it I wish he would pay me that little 


é I said I thought that our friend 
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was 
ight so, too, but it had bee 
id not had any check I knew 
ke so I went back to our friend 


‘Why 


showed me his regular business 


nt out his regular mail 


send out vour circulars? Do you 
velopes ?’ ‘Yes,’ he replied. ‘So 
e same kind of envelopes?’ ‘Cer 


Eansville Desk Co. Builds 


ther « ircular 


what are you driving at?’ ‘Well,’ 
up the street here said that he 
ve a check from you for several 
ypeared.,’ ‘Why,’ he replied, | 


ago,’ and turning to his che 


where the transaction had beet 
one of the regular envelopes,’ 
dollars to doughnuts that our 
and threw it in the 
urse, 1S precisely what had |} 
nnoving if they are not serious 


ver SCTIOUS II deed. So | aiwavs 
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in such a way that it at least 


e mentioned I have no reat 
dealers mav realize that deals 


tter not 
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to keep growing and « 
heir output, they will continue 


t the music of the five per cent 


mpany of Evansvill 
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All Aboard 


for the 
Convention 





BOOMERANG 
THE FRICTIONLESS CHAIR PAD 


Puts the friction between Chair and Pad, WHERE IT BELONGS. 
Slides about and re 


THE LARGEST J' 


turn no straps o break. 

IBBERS HANDLE THEM 

The Boomerang Chair Pad Company 
Passaic, N. J. 


Jack Schwartz 
Sth Street 


New York Representative 


709 West | 














(CUSHION) | 


|SPRINGS | 








To.Typewriter Men Who Want 
Extra Income 


he K nt rypewriter Shock Ab- 
producer. 
Car? t ! Introduce it 

t You'll be 


sorber s n ext come 


“ « 4 sales which result. 
} « ire nd sma the country 
r sing Krantz because | 
s ‘ nd tear and | 
nethens the f oO iny typewrit- 
Ww f proposition. 


Edward Krantz Products Company 
407 S. Dearborn St., Chicago, III. 
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PENCIL 
SALE 
A Pencil 

Sharpener 
Prospect 











MODEL 
KS 











PENCIL SHARPENER 


Customers want blotting paper instead of 
the old time sand-horn. Pencil customers 
want the BOSTON MODEL KS instead 
of the old pocket pencil knife! QQ “© 


Keenest cutters instantly fit every size pen- 
cil. Popular price fits every purse; retail 
$1.50 .. .“KS” means not only a long last- 
ing, de luxe looking model in olive green 
enamel with nickel trim. It means “K.eeps 
S.elling”—proved to your profit! Go 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets YY ” Camden, N. J. 

























I'll Sign My Letters 
Now, Miss Smith! 


ery time that phrase is uttered 
| by the million business men 
who use them, profits are being 
made for dealers who feature 


HUNT PENS 


mt tia Handsome Profits 
oie tae oy This counter salesman sells a 
¢ § $@4 1 1)  10cHUNTPEN PACKET 
ts —8 pens in each, 6 popular 
= ; styles. YOUR NAME on 
} UN < | each packet with order for § 
ss = or more cases. Attractive 
dealer differential. NS) 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets SNS) Camden, N. J. 
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PASSED AWAY 

















<e—— 
John F. Judd. 


John Frederick Judd, fifty-six years of age, passed away 
of apoplexy on Monday, June 28, at the Methodist hospital 
in Indianapolis. Funeral services were held at the home of 
his brother, Walter H. Judd, on Wednesday afternoon, fol- 
lowing Mr. Judd’s demise. 

John F. Judd was in the typewriter business in Indian- 
apolis for twenty-six years. Two years ago he went to 
Cincinnati to establish a shop similar to the one he oper- 
ated in Indianapolis, but he did not release the management 
of the Indianapolis store 

Mr. Judd was born in Indianapolis April 14, 1870. He 
started work in the typewriter business when he was six- 
teen years old. In 1896 he opened a typewriter shop in 
the building on the present site of the Merchants’ Bank. 
From that time until two years ago he was engaged in the 
typewriter business in different localities in a downtown 
business section. 

He is survived by his widow, formerly Miss Anna M 
Scanlan, and two children, John and Grace Judd. Four 
brothers and three sisters also survive, Thomas, Albert, 
Walter and George Judd, and Mrs. Harry Bryant of In 
dianapolis; Mrs. T. M. Cnolver of Anderson, and Miss 
Letitia Judd. Mr. Judd was a Mason and a member of the 
Shrine and the Kiwanis Club. 


- - +F 
George T. Bacon. 


George T. Bacon passed away following an operation 
for appendicitis, at Whittier, Calif. He was representative 
for the L. C. Smith & Corona Typewriters, Inc., at that 


point. The widow and one daughter survive. 
Mr. Bacon was distributor at Cincinnati, Ohio, several 
years for the Corona Typewriter Company, In After 


selling that business to the late J. Frank Judd, Mr. Bacor 
went to the Pacific coast 
- &- + 

Mrs. John Fetter. 


Mrs. John Fetter passed away at Louisville, Ky., August 
7. Her husband is vice president of the George G. Fetter 
Company, Louisville, Ky., and manager of the office supply 
department. His many friends will sympathize with Mr 
Fetter in this second bereavement within a year. His 
father, George G. Fetter, Sr., passed away in December 
1925. 


+’ + + 


Frank A. Tinker. 


From the National Desk Company of Herkimer, N. \ 
comes the sad news of the death of Frank A. Tinker, treas 
urer and a director of the company. Mr. Tinker passed 
away on August 3. 

At the moment of writing, further particulars are 
available 

+’ F + 
James M. Plimpton. 


James Manning Plimpton, vice-president and director of 
the United States Envelope Company, Plimpton Manu 
facturing Company division, died at Hartford, Conn., on 
Wednesday, August 4. Mr. Plimpton had a wide circle 
of friends and was known as a man of fine and unusual 
qualities. His death is deeply deplored. 
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When You Sell 
““NATIONALS~ 















































Less resistance in selling and lower 
cost per sale means quicker turn- 
over and greater profits. 


WHY? 


It is much easier to sell National Loose Leaf and 
Bound Books because people are constantly being 
reminded of their need for reliable National record- 
keeping equipment, through forceful consumer adver- 
tising in the Saturday Evening Post, System and 
Office Appliances Magazine. 

No other dealer line has this sales advantage. 


If you are not getting this advantage, MR. 
DEALER, write us. 


National 


Loose Leaf 
and Bound Books 


NATIONAL BLANK BOOK COMPANY 


kson BI Philadelphia, 1001 Market Street 


New 2 6 Die ne l 12 Riverside, I lolyoke, Mass. Boston, 70 Franklin Street 
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|; COLUMBIA 


The COLUMBIA STEEL EQUIPMENT 
COMPANY makes a complete line of Steel 
Filing Cabinets in Standard, Counter and 
Desk heights--Wide and Half Sectional 
Lines—Card Index and Storaye Cabinets—- 
Posting Trays, etc. 

You are cordially invited to call at our 
Showroom or to write for detailed infor- 
mation and territorial opportunities. 































Columbia Steel 
Equipment Company 


Office and Showroom M. C. Box 2130 
1735 Chestnut Street Philadelphia 
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August H. Claus. 

August H. Claus, president and treasurer of the Claus 
Manufacturing Company and founder, president and treas- 
urer of the Claus Panel Company, died August 5 at his 
home, 5601 Overlook road, Cleveland. Mr. Claus had been 
ill a year with tuberculosis, but his death nevertheless was 
a shock to his many friends. He was but thirty-two years 
of age at the time of his passing and had built up his busi- 
ness of manufacturing bank office, store and school fur 
niture very successfully. While he was an aggressive busi 
ness man, he also found time to aid his church and to enjoy 


Ish llows. He was a member of Pilgrim 


the friendship ot his te 
Lutheran Church, and supported a Chinese mission. He 








AUGUST H. CLAUS 


was also a member of the Exchange Club, the Sleepy Hol 
low Golf Club and the Cleveland Yacht Club He is 
survived by his mother, two brothers and seven sisters 


The funeral was held from Pilgrim Lutheran Churcl 


August 9—A. E. D 
+t *- + 
Harry J. Sternberg. 
\nnouncement ts made by the L. E. Waterman Com 
pany of the sudden death of their friend and associate 
Harry J. Sternberg, in New York City on August 7. Mr 


Sternberg had traveled for the Waterman organization in 


Tennessee, Louisiana and Alabama for the last fifteen 
vears He was fifty-nine years old His death came 
suddeniv; he dropped dead on the street about 10:30 a. m 
of Saturday morning, August 7, from angina pectoris. He 
had booked passage for New Orleans on a boat sailing at 
no« tl day and was on his way to bid good-bye to his 
friends at the home oftice when death overtook him 
Funeral services were held at the late home of the de 
ceased at Corning, N. Y., on August 11 His widow, two 
daughters and two sons survive. 
+ - + 
Will Holmes. 
Will Holmes of the pioneer stamp house of S$. O. Holmes 


& Company, San Francisco, Calif., passed away early last 
friends mourns his loss. 

+ + + 

Mrs. Florence May Alford. 


Mrs. Florence May Alford passed away at Chicago after 
six months’ illness. She had been connected with the pen 
and pencil department of The Fair twenty-six years. She 
is survived by her husband, a son, a daughter and grand 

Idre1 Mrs. Alford id participated in the growth 

¢ t n i the nechanical pen il, and was ever 
painstaking in showing new users how to get the best 
service fr eir p hacec 

In The store she was known as “M é ind 
Sag I ( d many of the vome VOTK s 

se sel encouragement. Mr. Alford was 

ve in the employees’ beneficial association, and held 
e in it number of years She was a wholesot 
influence in the store and a power among its customers 
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MILLEN 
PRICING 
SYSTEM 


U. & Stores Symem Co. 
The Great Actemtic and 
Pacific Tea Co. 
United Drug Co. 
Cloverdale Creamers 
Peoples Drug Co. 
john T. Connor Co. 
Yellow From Stores 
Cooperative Stores 
And numerous smaller 
Chain Stores thruowt 

; the cowntry 
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NOW 


An Enormous Field for Your Efforts 


Chain Grocery Stores Wholesale Grocery Seores 
Chain Drug Stores W nolesale Stationers 

Hardware Stores Wholesale Paper Houses 
Chain Tobacco Stores Department Stores 
Chain Radio Stores Independent Retailers 





A Marvelous Pricing System 
For All Stores 


\ system which actually increases 
sales for the retailer, pleases his cus- 
tomers, and multiplies the efficiency of his 
clerks many times. The biggest chains in 
the country have installed Millen Pricing 
Systems, and have thus stamped their “OK” 
on this marvelous sales maker. 


SALESMEN and DISTRIBUTORS WANTED 


We want live wire men in all parts of 
the country to represent us—men who are 
willing to give their best to a sales proposi- 
tion which is worthy of their greatest efforts. 

To the right man we offer an exclusive 
and valuable section of the country, giving 
full credit on all repeat business coming 
from that territory. Our sales plan offers 
the opportunity to build a big business of 
your own with a real sales organization 
founded on a proven successful article. 

Write or wire at once for full rticulars 
so that your district will not have n taken 
by the time you are ready te start. If you 
are near Boston we urge you to visit ua, 
‘ An opportunity of this sort is seldom offered, 


MILLEN MFG. CO. 


Sole Manufacturers Millen Pricing System 
5001 Neotingham Bidg. BOSTON, MASS. 
































HOFFMAN SPECIALTIES 


SELL LIKE STAPLES 


Hoffman’s Never Warp Desk Pads 
have become such year ‘round sellers, 
they are now commonly called staples. 
Daily sales are the rule. A range of 
sixty styles meets any demand. Pro- 
duced in quantities, they can be sold 
at low prices and still give a good 
profit. What is true of the desk pads 
s tru if all Hoffman specialties. Let us 
our catalog with prices and discounts. 


L. HOFFMAN 
145 Lafayette St. 
NEW YORK 


Manufacturers of 
cloth covered card 
cabinets, shelf boxes, 
stationery racks, 
legal and letter size 
supply cabinets, 
storage and transfer 
cases 
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> J 
It Won t Display cards and sales hetp 
Tip Over ire furnished dealers free 


Write no for Folder 15 


Metal is the Stuff 


for a Costumer! 


The metal idea or ostumers is going 
over hig Metal la onget looks bet 
ter ind goes equally well with wood or 
metal urniture rhe-e's never any 
come-back about faulty construction on 
Sanymetal Costu 

Sunken panel draw! ost base locked 
ind welded to post (not serewed), solid 
bronze hooks, enamel satin finish in all 
desirable wood tone And this wonder 


ful Costumer eosts no mere than wood. 


Write for liberal dealer proposition 


Ssnuinatal 


Costumer 


The Sanymetal Products Co. 
1695 Urbana Rd. Cleveland, O. 




















— 
—_—— 
——_——— 
—_—~— 








NATIONAL DESKS 
UPHOLD A REPUTATION 


National Desks have no frills 
no radical designs or departure 
from usual good desks. But 
National Desks uphold a repu- 
tation for quality of material 
used and character of work- 
manship employed. The result- 
ing products are equal in ap- 
pearance to any and for dura- 
bility unsurpassed. 


NATIONAL DESK CO. 


HERKIMER, N. Y. 

















— 
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News Notes from St. Louis 
\d ims 


making 


Ihe S. G Stamp and Stationc:y Company ot 


extensive alterations in its basement 


ot Louis is 


which, when completed, will house its office furniture de 


partment which will be moved from one of the uppet 
floors The ne basement showroom ts up-to date il 
vill ena! le the epartment to n ike i better showing 

\ J Bartens the Shallcross Print ng and Stationery 
Company recently returned trom his vacation, which he 


spent on the western coast. He visited all of the most in 


teresting centers in the West and brought back a large 
collection of photog: iphs ot the place s visited by himselt 
and his wife 

* 

Che William J. Kennedy Stationery Compar has re 
cently purchased a four-story fireproof building at the 
southwest corner of Eighth and Pine Che building has a 
frontage of seventy feet on Eighth and 127% feet on Pine 


It is located in the heart of the retail district and is only 
a block new $8,000,000 Bell 


Directly across from this location is the new twelve-story 


from the Telephone building 
Paul Brown office building that is being erected at a cost of 
$4,000,000. 
cupancy this fall. It is the ultimate intention of the pur 


Both of these structures will be ready for ox 


chasers to move their main store and factory to the build 
ing at the termination of the present lease at 210-12 Nort! 


Fourth street. 


« * * 
The 


has just issued an elaborate general catalogue of over seven 


3uxton & Skinner Printing and Stationery Company 


hundred pages, a copy of which has been sent to all of the 


out-of-town customers of the house The company will 


Presi 


Court of the 
held Sep 


occupy one of the booths facing the 


dents at the Greater St. Louis exposition to be 


tember 4 to 19, inclusive, at Forest Park, St. Louis 
District Governor William Schmiederer says that local 

St. Louis stationers seem to be very much enthused over 

the convention at Washington. Reservations have beet 


secured for six of the stationers with the possibility 


several more being able to get away. Mr. Schmiederer and 


his associates are arranging for one or two special cars 
and hope that stationers from surrounding cities will join 


the party going from St. Louis. 


J. B. Irving Summering in Wisconsin. 
}. B 


Company, 


Irving, president of the Irving-Pitt Manufacturing 
Kansas Mo., has 


City, been living the rural 


life at his summer home, near Gordon, Wis This has 
been his custom many years In addition to his summer 
home, Mr. Irving has a dairy farm of considerable size 


which operates all the year around 

It is thought that the major interest for Mr. Irving is 
Properly 
the 


the St. Croix river, which runs through his farm. 


bass respond to the tactics of 


approached, many fine 


Walton‘an 


Merchandise Show in Commodore Hotel. 
At the 


auspices of the Consolidated Manufacturers Exhibition (¢ 
hotel of New York, 


Company 


] 


merchandise show which was held unde: 


poration in the Commodore July 2¢ 


29 and 30, the 
resented with a booth and their display 


de sk 


27, 28, Jaclin Stationery were re] 


included importe 


novelties such as sets, ash receivers, calendars 


score cards 
There was also on exhibition at this booth a speed tast 


ener stapling machine under the supervision of W 


Moulton 
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WANTED--DISTRICT MANAGERS 


The perfecting of the hand operated machine completes our line of equipment 
necessary to profitably establish district managers. Territory will be granted on 
exclusive contract basis covering all equipment and a constantly increasing 
volume of supplies. The manager must have exceptional sales ability, ability to 
employ, train and direct the efforts of salesmen. He must be thoroughly familiar 
with modern practices and have the initiative to go ahead without supervision, 
be financially responsible and thirty to forty years fs age. A\s this is an unusual 
opportunity, great care will be taken in selecting men. We must know positions 
held and business history. Write at once. 


Can be 
equipped with 
attachments 
to do anything 





you want 

to do in 

addressing 

Speedaudresser AB 
A FEW USERS OF SPEEDAUMAT 

Saturday Evening Post New York Times 
Ladies Home Journal New York Herald Tribune 
Country Gentleman Christian Science Monitor 
Pictorial Review Chicago Tribune 
McCall’s Magazine La Salle Extension University 
Good Housekeeping Coco-Cola 
International-Cosmopolitan Kalamazoo Stove Company 


Ford Motor Car Company 








ee = 
MR BUSINESSMAN | 


LET SPEEDAUMAT 


fa AE 0 as Speedaumat 








, 4 . r 
Full size Addressing Machinery 
Only $6.00 per thousand in minimum maaapcincmapecteciiore yo _— 
quantities CHICAGO 
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THE OFFICE DESK 


When an article of furniture for one’s per- 
sonal use is wanted there is no material that 
appeals so strongly to the discriminating as 
wood. 


A desk made of wood when properly built 
never wears out. 


A desk made of wood will keep papers 
more safely in an ordinary fire, than a metal 
desk. 


A desk made of wood shows the beauties 
of the grain, with no need to resort to paint 
to imitate one of nature’s wonders. 


A wooden desk has a friendly feel that 
cold metal cannot give. 


As a desk user is close to his desk, or hers 
as the case may be, for hours at a time, why 
not use one that is most attractive and com- 
fortable ? 


M-A-K-E-R-S O-F W-0-0-D-E-N D-E-S-K-S 


September, 





VALLEY CITY DESK COMPANY 


1926 


G-R-A-N-D R-A:P-I-D-'S, M-I-C'-H. 
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Mr. Partridge Visits U. S. 

C. H. Partridge, director of the Bombay division of the 
Remington Typewriter Company, Bombay, India, is now 
in the United States. He has been with the company a 
long time and is one of the best typewriter men in the 
Orient. 

In India, Englishmen who stay in that country for five 
years are given six months’ leave of absence and in Mr 
Partridge’s case he took advantage of this to go around 
the world, spending twe or three weeks in New York 


Citv. then going to see all the Remington factories He 
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HANDSOME COUNTER DISPLAY PACKAGE OF DIXON 
“OCEAN” PENCILS. 








went thence to Chicago, Toronto, Vancouver and San 
Francisco, from which city he embarked on his trip over 
the Pacific home 

Mr. Partridge is very optimistic regarding typewriter 
conditions in India. His business is flourishing and he has 
a splendid organized force selling Remington products. 
Dolt Joins L. C. Smith and Corona Organization. 

F. R. Dolt, for seven years with the Kee-Lox Company 
is salesman in Chicago, as branch manager in Kansas 
City, and as assistant manager of the Philadelphia branch, 
has joined the Philadelphia office of the L. C. Smith and 
Corona Typewriters, Inc.. and is now manager of the 
supply department of that office. 


Birth Days 


Welcome to Arthur Robert Huston. 


Congratulations are extended to Mr. and Mrs. William 

Garv Huston of San Francisco, Calif., over the arrival on 

31 f Arthur Robert Huston, who weighed eight 

pounds, fou inces M Huston is Western manager of 

Mittag ; Iger, It and his offices are 591 Missior 
eC 


Miss Shirley Ann Phillips Courtesys. 
Shirley Ann is the name ¢ 
home of Mr. and Mrs. H. N. Phillips, the dad being dis 


a daughter who came to the 


ng 
anager at Cleveland, Ohio, for the Lyon Metall 
Manvtacturing Compan) This makes the third daughter 
Phillips domicile, and a mighty welcome additior 





Va 





Opportunity for 
District Representative 


Additional representatives are desired by the 
oldest and largest maker in a certain class of 
office device. Larger city agencies, 60 of which 
have been covered for some years, now com- 
mand high franchise values, but many fine 
territories of smaller area are available, some 
of which can be worked on a part-time basis. 


Typewriter and adding machine men have 
proven especially well adapted. It is necessary 
that applicants be of the same high type as 
those now employed; references are required. 


Standard article, priced under $50. No in- 
vestment. Little competition. Definite, suc- 
cessful selling plan supported thoroughly with 
advertising. A chance to develop a valuable 
selling franchise. 


KT-26, care of Office Appliances 
Chicago 
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“UPTODATE” 





Like the finger of time, the red % 

line is moved forward, cancel- $3 

ol DON ing the past. The “Uptodate” 33 
is a superior calendar in ap- 2 

NEMOURSA pearance and finish as well as 2 
in its unique method of indicat- z 

ing the current date. The gen- P24 

uine Dupont Fabrikoid or Du- P24 

pont Nemoursa used to make 8 

CED its framing, presents a calendar P24 
of beauty and distinction. P24 






$$ fs 
3 491-493 Broadway NEW YORK 
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Popular Priced 
Looseleaf 
Scrap Books 


For the live stationery store, this scrapbook is a profit- 
able item Cover is of imitation Cobra or Levant leather, 
durable and waterproof, and stamped in imitation gold 
Sheets are of jute manila bound with nickel plated screw 
posts, providing easy removal or insertions Sheets are 
punched six inches center to center, and measure 8% by 
il inches; the book is furnished both end and side opening 
Send for circular on this item, or for catalog and price- 
list of the entire ADAMS line 


HENRY T. ADAMS MFG. CO. 
8561-69 S. Chicago Ave. Chicago, IIl. 


: Wm. E. Bassinger, 377 Broadway, New York 
Charles L. Lewis, 703 Market St., San Francisco, Calif. 
F. Raymond Hale, 266 ith St., Cuyahoga Falls, Ohio 








“THE TIME-O-GRAPH” 





An all-metal ribbon printing time stamp 
that will stand up. 


A money maker and a good-will builder 
for the dealer. 


PIN TO YOUR LETTERHEAD AND MAIL 


A. D. JOSLIN MFG. CO. 
Manistee, Mich. 


Send details of your dealer proposition at 
no obligation to us. 
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Outfit for Music Composers and Students. 

A ready seller among office appliances sold by the Moise- 
Klinkner Company, corner of Market and Fremont streets 
San Francisco, is a music composer’s print outfit, contain 
ing 55 separate rubber stamps, with the musical characters 
molded in rubber and fastened to wooden pegs, on the 
tops of which are marked the characters that appear on the 
other end 

“These,” said S. Pels, the secretary of the concern, “used 
on ruled music paper, are of great service to those com 
posers whose style of penmanship, on musical composition 
is so poor that it detracts from the merit of the score in the 
eyes of the publishers. Even those with a good hand use 
it as well to speed up their work 

“Every note and sign used in music is taken care ot 
this set and a score printed by the use of these stamps will 
really help the sale of the composition.—]J. V. M 


Good Displays Sell Furniture in Summer. 
E. E. Blankemeyer, sales manager of the Invincible 
Metal Furniture Company, has made some trial displays in 


Chicago commercial furniture stores to demonstrate that 


steel office equipment sales can be stimulated in the quiet 








ATTRACTIVE DISPLAY OF INVINCIBLE METAL FURNI 
‘URE IN WINDOW OF MARSHALL-JACKSON COMPANY 


This display was effective from a sales viewpoint 

summer months. It is a matter of skilled selection of color 
schemes, and the correct arrangement of the files, et 
in the windows Mr. Blankemeyer’s best results were 
obtained from a display by the Marshall-Jackson Station 
ery Company. [The expansive show windows permitted 
an impressive display, which was very successful. Other 
windows were dressed with the same object, in the stores 


of Riddle & Wunderle and Spak & Natovitch 


Revised Hotchkiss Price List. 

On September 1 the Hotchkiss Sales Company of Nor- 
walk, Conn., sole foreign and domestic distributors of 
Hotchkiss products, such as paper fastening machines, 
staples etc., will issue a revised price list which will be 
mailed to the trade. Any member of the trade who does 
not receive one of these new price lists should notify the 
company. 

On September 1 the Hotchkiss Sales Company will mar 
ket a new model Hotchkiss wire stapling machine with a 
capacity of 250 wire staples. This new machine will be 
advertised extensively through the trade journals and news- 
papers throughout the United States and will be sold 
through the trade. All of the company’s representatives 
will be in a position to display the new machine and give 
demonstrations [The company des'res to lay particular 
emphasis on the fact that this as well as all other models 
of Hotchkiss manufacture will be sold through stationery 


jobbers and dealers and never direct to consumers 
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The New Oversize Autopoint 
Popular Price—? 122 


Here, we claim, is the fastest moving 
pencil on the market. Unlike any other in 
appearance. The concealed eraser, ball clip 
have proved a sales appeal that put it at 
the top of the list. 


ey ae par Spt 4 gees 





Si oy ere peas a 





—— 









HEN you make a sale on Autopoint, you are sure of net profit. 
Dealers favor Autopoint because it comes back less often for repairs 
than any other make . . . no difficulties of adjusting it. 

Autopoint is made of Bakelite, the feather-light composition, perfectly 
balanced. It comes in beautiful red or black finish. There are no screw 
threads to break . . . Autopoint uses a “one-moving-part” mechanism which 
eliminates all difficulties of adjusting, minimizes repairs. 

The pencils come mounted on an attractive counter easel that keeps your 
stock in order and at the same time brings sales. Another sales help is in 
the form of window cards. Put a couple on display. Note the immediate re- 
turns. Give your Autopoint card a prominent counter position. See how 
amazingly fast they move. 











Ask for price list and description of our complete line 


A utopoint’s 3 





exclusive features 
“The Better Pencil” 1, Cannot “jam”—protected by 
USE THIS TO ORDER patents. 
AUTOPOINT COMPANY 0.A, 9-26 2. Bakelite barrel—onyx-like, 
4619 Ravenswood Avenue, Chicago, IIl. light-weight nsiaseil 


__dozen red Autopoint pencils) at $12 per dozen less 


; But one simple moving part. 
__dozen black Autopoint pencils \ the usual discount r macy! SP 


Please send ) 
( Nothing complicated to go 
Aiidecss ee a ee oh wrong. No repairs, no bother. 








City_ _ State 
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No. 501 


In the new and improved 
tractive appearance has been 
complete line; sixteen different 
on the market. Send for Circular 
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RE distinctive in design, finish and hard 
ware and, like Terrell’s Wardrobes, add 


to the appearance of any office 








The Terrell’s Stenographers’ Cabinet serves 
sO Many purposes in every type of office, that 
it sells on sight to office executives. 

It is exactly desk height and most conve 
niently accommodates hand books, papers, 
magazines, etc., that ordinarily hopelessly 
clutter up or find no room in desk drawers. 
Its shelves are adjustable. Its panelled sides and 
bronze hardware give it a distinction befitting 
the most luxuriously furnished offices. 

Reinforced legs and perfect construction 
give it strength and rigidity and enable it to 
sell unconditionally guaranteed. 

Dealers who are ever-on-the-alert 
for extra business, will wisely investi- 
gate this handy Cabinet at once. 

Priced to Retail at less than $18.00. 


Order a sample or write tor further 
facts ! 


TERRELL’S 
EQUIPMENT 
COMPANY 


G RAND RAPIDS 
MICHIGAN 


line ot Terrell Storage Cabinets, at- 
successfully combined with utility \ 


stock stvles and sizes. Lowest prices 
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Georgia Safe and Vault Tax Contested. 

Suit attacking the validity of the Georgia state law 
placing a tax on the sale of safes and vaults has just been 
tiled by the Horne Desk and Fixture Company of Atlanta, 
Ga., against John N. Vandiver, state commissioner of 
revente and W. S. Richardson, tax collector of Fulton 
county, in the Fulton superior court. The suit is in the 
nature of a test case, and the plaintiffs seek to offset the 
tax law on their products which they claim are owned and 
distributed solely by the company and are not subject to 

tax under the agency law \ fieri facias has been issued 
company for the collection of a $100 tax, and a 
temporary injunction restraining the collection of the tax 
has been issued by Judge E. D. Thomas following the 


fling of the petition \ rule nisi has also been issued by 
judge Thomas ordering the defendants to show cause, if 


ny, why the petition should not be granted. Should the 
tax law be held invalid, it will result in the elimination of 
the present tax levied by the state upon the sale of all 
sales and vaults by desk and fixture companies within its 
berders, and would result in a considerable saving to office 
furniture and supply men handling safes. The case is being 


> 


llowed with a great deal of interest . H.R 


New Oxford Hand Book of Information and Prices. 


Dealers handling the Oxford filing supplies, made by 


Oxford Filing Supply Company, 500 Driggs avenue, 
Brooklyn, N. Y., recently received a new edition of the 
Handbook ot Information and Prices covering the com 


plete line manufactured by the company. This is a handy 
catalogue and price list combined with a book of usefu 
educational selling data. Several revisions in prices have 
been made and some new members have been added. The 
new list went into effect on August 16 last 

It will be recalled that the Oxford Filing Supply Com 
any recently moved to their present address, where they 


ve doubled their former space and have installed addi 


Na 
tional specially designed automatic machinery which pro 

ides a much needed increase in production A copy of 
1 


be sent on request 


the ney } ' t wy 
1¢ new MOOK TET wil 


Invincible Line Includes Cabinets and Wardrobes. 


The Invincible Metal Furniture Company, Manitowoc, 
Wis., has con pleted a line of steel cabinets and wardrobes 
vhich will be ready for the trade this montl Phe line 

ludes cabinets of counter height and file height he 

irdrobes re made both single and double 


I. S. M. A. to Meet in Detroit. 


Phe International Stamp Manufacturers Associatio1 
selected Detroit, Mich., as the place of its next annual meet 
ing, to be held the latter part of June, 1927 The precise 
date of the convention will be announced later 

Regal Typewriter Company Moves. 
he Regal Typewriter Company, having outgrown their 
quarters at 314 Broadway. New York City, have moved to 
ire e convenient premises at 524 Broadway 
Hartman House Adds Office Furniture. 
The Hartman Furniture Company, whose main store 1s 
ited at Wabash avenue and Adams street, Chicago, has 
ut in a complete line f office turniture in addits t 
heir widely known lines of household furniture Consid 
erable space the welfth floor of their building has bee: 
given over to this new department. They will handle bot! 
wood and steel and have selected in steel the co plete Ine 
steel cabinets made by the Invincible Metal Furniture 


Companv of Manitowoc, Wis 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 8% inch blade. Ne. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 5% 18 _ inch blade. 
No. 6. 24 inch blade. 














Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 














A Quick Selling Item 


FOR RETAIL STATIONERS 


This WORK CLASSIFIER is high-grade in every 
respect—it is most efficient among this type of desk 
accessory and is the choice of discriminating office 
manager©rs 

Covered with genuine Spanish leather and equipped 
with monthly calendar inlaid at the top, it presents 
a distinguished appearance. Metal tabs with re- 
movable slips provide instant reference; a durable 
cloth gusset at the back provides full half-inch, 


straight-up, positive expansiot! There is no fanning 
out or shuffling of papers; neat, orderly appearance 
s assured 
PREPARE NOW for the sy season The WORK CLAS- 
SIFIER w ' ! i Z regular business if properly 
pla t ts t ippearance enables you 
f j is me gift suggestion 
Writ r t nd t s of our full line, 


OFFICE SPECIALTY CO., Inc. 


68 Beekman Street New York, N. Y. 
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FOR SALE 


A large, going manu- 
facturing business. Com- 
pletely equipped factory. 

rge sales organization. 
International business. 
Well known office device 
now on the market. In- 
quiries treated in strict 
confidence. Only replies 
from principals enter- 
tained. 


Address Box Z-76, care of Office 
Appliances, Chicago. 











THE ONLY 


“INDEXED” 
DESK CALENDAR MADE 


SHEDD’S DAILY PAD 
Patented 







Indexed to Every 
Day in the Year 


The Efficiency Pad 
1927 Pads Now Available 
WRITE 


SHEDD-BROWN, Minneapolis, Minn. 


PATENTEES AND MANUFACTURERS 
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Yeggmen Fail to Open Y and E Safes. 

Recently the New York City branch of the Yawman and 
Erbe Manufacturing Company exhibited in its windows 
two Y and E safes which burglars whc had entered their 
premises had attempted to open without success. The 
safes were of the well-known B-label kind. Following is 
a report of the incident clipped from a New York Cit) 
paper of July 31: 

“Toil by yeggmen went for naught when, without an 
electric torch or drill, they failed to open two heavy safes 
in the offices of the Yawman and Erbe Company, manu- 
facturers of office furniture, at 368 Broadway, last night 

“Both safes were scarred and dented and minus some 
of their bolts. The office was littered with papers which 
the yeggs pulled from the salesmen’s desks 

“The yeggmen are believed to have gained entrance to 
the building by a fire escape on the rear in Corcoran alley. 
Apparently they brought no tools with them, for after 
getting into the second floor offices they roamed through 
the five-story building, entirely occupied by the furniture 
firm, until they reached the shipping room in the basement 
Here they took a half dozen crowbars, an assortment of 
box openers and sledges, and carried them up to the 
second floor and began working on one of the safes. The 
safes are alike, measuring 3% by 5 feet and of the latest 
construction. 

“One of the yeggs took a pair of gloves from a pocket 
in an overcoat belonging to C. G. Woolsey, the branch 
manager, donned them and rubbed down both safes and 
the tools they had used to destroy possible finger prints 
They marched into the floors above and examined desk 


drawers.” 


J. L. Rowley Joins Shaw-Walker. 

J. L. Rowley, formerly Chicago regional manager 
Library Bureau, with which concern he has been associated 
for more than twenty years, has joined the western organi- 
zation of Shaw-Walker, Muskegon, Michigan. 

Mr. Rowley has been instrumental in systematizing the 
office routine of many of the largest concerns in the Middle 
West and is held in the highest esteem by an ever-broad 
ening circle of business acquaintances. 

C. C. Smith, assistant to Mr. Rowley during a period of 
his service with Library Bureau, is now also a member of 


? 
T¢ 


the western organization of Shaw-Walker 


“Uhl Steel’ Chicago Office Moves. 


B. F. Durbin, manager at Chicago for The Toledo Metal 
Furniture Company, has moved his office from 538 South 
Dearborn street to 608 South Dearborn street. The tele 
phone number is Harrison 3795. Among the products 
distributed by Mr. Durbin are the Uhl steel “Posturchair,”’ 
and other items of the Toledo Metal Furniture Company 


Jones Takes Fox Line on Pacific Coast. 

A. L. Jones has been appointed Pacific Coast representa- 
tive of the George E. Fox Company, Chicago, manufas 
turers of the U-Need-Me line of office specialties. He will 
cover the entire Pacific Coast territory and will be assisted 
by two salesmen. A central office and display room will 
be maintained in San Francisco. 

Mr. Davis Still Improving. 

G. L. Davis, president of the house of Adams, Cushing 
& Foster, Inc., Boston, Mass., is reported to be recovering 
as rapidly as possible from the very serious operation that 
he underwent some time ago. It is expected that he will 


soon be on his feet again. 
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Stationers —Office Equipment Men 
Typewriter Dealers 


Make Big Profits on Underwoods! 


NO INVESTMENT—YOU CAN’T LOSE 


WHY NOT GIVE IT A TRIAL? 


Give the ‘“‘Famous Shipman-Ward Dealer Plan” a 
trial and Convince Yourself of its possibilities. 


Every live dealer wants to make more money and 
here’s YOUR OPPORTUNITY. 


UNDERWOOD TYPEWRITERS 


Are recognized as the Standard of the World. Ship- 
| man-Ward Underwoods are acknowledged as the 
i finest Rebuilts—Equal to New. Backed by thou- 

sands of dollars spent in National Ads. It’s surpris- 
ing how easy they sell. 


NO EXPERIENCE NEEDED 


You don’t need a typewriter department nor 
previous experience under our Plan. We furnish a 
Sales Manual, sales helps, advertising ideas, every- 
thing to make it easy for you to sell. Let us tell 
you all about it. Send in the coupon today. 



















MORE 
BUSINESS 
WITHOUT 

MORE 
CAPITAL 











For Your 

Conven- 

ience a Coupon is At- 

tached. Just Mail It To- a 

day and We’ll Tell You All About It. ww i 
peg 


SHIPMAN-WARD MFG. CO. ae T= 


ESTABLISHED 1892 
Montrose and Ravenswood Avenues 


SHIPMAN- 


CHICAGO, ILL. P 


City State 
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No. C-66F 
66x36 inche 






AND 





No. C-661 


66x36 inches 


IIlustrating one of our three new period 
grades. The above grade made in mahog 
any and walnut. With our five grades of 
straight line desks and tables, should be 
an attractive line to meet your complete 


requirements. 


No. CB 





Write for particulars; our line might be 


walnut 
On all our prod- 


open im your territory. 
ucts the writing beds are finished with 


lacquer—the everlasting, beautiful finis] 


The Logical Line for Your Trade ' 
The Shipping Point Convenient to You 


Dia 


FREIGHT AND TIME SAVED ARE ADDED PROFITS 


THE J. F. DIETZ CO. 


CINCINNATI, OHIO 











niet 





























Essay Contest on Price Cutting. 
An effort to develop a rkable and legal plan for the 
itti has been propose d by Le hn & 


| ink Products { ompany Yew Y ork, N. . backed up 


appropriatio1 f about $50,000 This money is to be 
ised in a campaign for stimulating thought on the subject. 
The campaign includes ; yntest among individuals en- 
gaged in trade to develop the most practical plan for over- 
oming price itting Prizes totaling $10,000 are to be 
offered. The Lehn & Fink Products Company is a manu 
facturer of toilet preparations and pharmaceuticals Its 
connection with the toilet goods field, in which price cut 
ting is rampant, prompts the endeavor. The plan will be 
: ibmitted té the He uss immittee on interstate and tor 


lhe suggestions rece ed as a result of the contest, com 
ng irom members of all industries affected by the pric 


utting problem will likewise be submitted to the House 
committee on interstate and foreign commerce for consid 
eration next session, when price maintenance legislation 
vain comes ul 

Che bill for price maintenance introduced last session by 
Representative Kelly of Pennsylvania was the subject of 
lengthy hearings before the committee, at which many 
divergent opinions, both as to the desirability of price main 
tenance and the manner in which it could be effected, were 
expressed 


Corona Printshop Moved to Cortland. 

[he printshop which the Corona Typewriter Company, 
Inc., has operated at Groton, N. Y., several years, has been 
moved to Cortland. Since the consolidation of the L. (¢ 
Smith and Corona interests, the printshop has undertaken 
additional duties. Space was lacking at the former Corona 
plant at Groton to handle the increased work, so the print- 
ing department was transferred to Cortland The entire 
organization of the L. C. Smith & Corona Typewriters 
Inc., gets its supplies and printing from this shop 

[he stationery stores division, which is a branch of the 
advertising department, occupies the entire ground floor 
ot one wing of the Cortland plant It is under the manage 
nent of E. R. West, who had been in charge of the Corona 
printshop nine years. Assisting him is J. A. Hall, who was 
foreman of the Roycroft pressroom during the life of the 
late Elbert Hubbard 

In addition to handling the stationery printing of the 
L. C. Smith & Corona Typewriters Inc., the print shop 


publishes the ypebar Bulletin, house organ of the com 


Post Office Discourages “Maverick” Envelopes. 

The United States Post Office Department has begun a 
ampaign against the use of odd-sized envelopes and greet 
ng cards, in advance of the opening of the holiday trade. 
The use of small cards and envelopes is said to be very 


objectionable from a postal standpoint, and since they are 


manufactured and placed in the hands of retailers long be 
fore the time when they are sold to the general public and 
sent through the mails, the matter 1s to be taken up now 
ith manufacturers. distributors and retailers 
Che odd sizes seriously retard and disarrange the work 
post offices at a time when the facilities are taxed to 
he utmost. Third Assistant Postmaster General Regar de 
larec Frequently, they cannot be run through the car 
ellation machines, thus necessitating hand canceling and 
other extra handling, in addition to which the addresses are 
likely to be literated | the cancellation mark Also 
the odd sizes do not fit the separating cases in use through 
; pos ce l nnot be tied secur ] 
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NEW **NATIONAL” 


Notice to the Trade 


Pelouze Scales are now equipped with parcel post 
rates by zones, an improvement which has neces- 
sitated the addition of wider dials in the various 
models of this line. The new line is finished in 
gray enamel or gold bronze both of which are 
very attractive for office use. 


Your trade will be pleased with the convenience of 
the new Pelouze Scales. Write for our booklet 
describing in detail the new line and its advan- 
tages. There will be NO ADVANCE IN THE 
PRICES OF PELOUZE SCALES in spite of the 
many improvements which have been incorporated 
in the line. Write today. 


Pelouze Manufacturing Co. 


232-242 East Ohio Street, Chicago, IH. 











REGAL REBUILT 
ROYALS 


Trade-marked—Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Makes All Models 
All Series All Types 


Lowest Prices 


Write for the Regal Plan 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N.Y 
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A HIGH-GRADE 
RE-INKING SERVICE 


Why throw away multigraph ribbons 
when they are only half used? Get 
the most out of them. By means of 
our modern equipment and expert or- 
ganization, we can guarantee real un'- 
formity and clean result from re-inked 
ribbons. 


Many dealers have built a profitable 
business among multigraph shops in 
doing their re-inking. Go after this 


business; send the ribbon to us and 


we'll pay charges one way. 


Cooper Carbon Coated Paper Co. 


2756-58 So. Trumbull Avenue 
CHICAGO, ILLINOIS 


Cooper Products Make Good Impressions 
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Efficient Adaptability 


The Free Hand binder is efficient because its grip 
is positive and its mechanism is operated with one 
hand, leaving the other free to arrange the material 
being bound. It is adaptable because punching is un- 
necessary, making it possible to securely bind all 
kind of papers without disfiguring or injuring them in 
any way. 










THE 


FREEHAND 


Reg. U. 8. aa 
Pat Off _ 


BINDER — 2 
ae a” —_— 
Waggoner's — ee ™ = 
Pat —s, - P. 
Model “A” =< => =. 










Send for prices 
and other details. 


FREE HAND BINDER CO. 


227 PEARL ST. NEW YORK, N. Y. 








Pepping Up the T. B. M. 


Business Man has found a new deliverance 


The 
from the ennui of commerce, or the nerve racking tension 
1 A letter came to A. Carlisle & Com 


pany, San Francisco, Calif., from a customer 


Tired 
conference.” 


ot “in 


“I ordered a Bates ‘phone index advertised in the Jan 


uary issue of ‘Stationery Suggestions.’ So expert hav: 
I become in the manipulation of this attractive desk orna 
ment that my friends, those who used to shake for the 
lunches, but now spin the Bates for them, regard 


performance with awe and admiration 


yur B 
- ~ 
5 





Suggestions ) 


ALPHABET 


(Cut from “Stationery 


THE GALLOPING 


trom A to Z al 


the rebound, and on a bet, if it is anything 


“With one twist I can send the record 


back to O on 


~ 


over two bits, can hit any name at will 


“Some business men can amuse themselves for hours 
with a paper cutter, digging holes in the blotter with a 
pencil, or some childish device, but I shall never be satis 
tied with anything but my Bates ‘phone index, which has 


paid for itself in cigars time and again.” 
The 


pany, regarding this letter, Arthur Hargrave, of A 


In corresponding with Bates Manufacturing Con 


j 


Carlisle 


& Company, wrote: “As a rule we are somewhat dubious 


testimonials 
that the 


medicine 
We 


writer of the present letter really is contributing something 


of testimonials, especially patent 


They are so long and ungrammatical feel 


to the public welfare.” 


E. W. Childs Party Will Tour Canada. 


Childs & Company 


members of his 


E. W. Childs, vice-president of S. D. 


Chicago, Ill, plans a vacation tour with 
Chey will leave September 12 for points in easter 
include Mr 
Davis Childs, and also F. A 
Childs \t Montreal Miss 
Mrs. E. W. Childs 


atter a 


family. 
United States and in 
and Mrs. Childs 
Childs, architect, brother to Mr 
Alberta Childs, 
will join the party 
teaching in Dr. Wilfred Grenfel’s mission at 
Labrador. Miss Childs 
ences at that northern post for which her training in social 
Pine Mow 


Miss Childs graduated from Colun 


Canada. The party will 


and son, S. 
daughter of Mr. and 


She is returning course 
Forteau Bay 
had some very interesting exper 


service fitted her. She has also taught in the 
tains of Kentucky 
University in 1923. 


Displays at Chicago Merchandise Fair. 


held at 


The sixth annual Chicago merchandise fair was 
the Coliseum August 3-14. It was devoted largely to dis 
plays of merchandise for dry goods stores and bazaars 
The exhibitors included The American Crayon Compar 
Sandusky, Ohio, and the New Diamond Point Pen Con 
pany, New York, N. Y. 

Fools used to blow out the gas; now they step on it Of 


Topics (Baker Printing Company) 
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Aye JRE “‘big deals” are put across 
NG MH oover a good desk than on the 
WAN Cc ly © ike . . . 
golf links. And in transacting of 
business good desks play a leading role. 





t 
r 


Englewood Desks are simply good desks. 
There is nothing fancy or artificial in 
their construction or finish. They are 
made to give year round satisfaction, 
to withstand the abuse of average offices 
and under the new DUCO finish to 
rival the appearance of those which 
appeal more to the eye than to the 
pocketbook. The line is designed for 
the average business man who demands 
the most value for the money. 


. 


Englewood Desk Co. 


58th Street and Lowe Avenue 
CHICAGO 


May we send ‘‘The Book of Englewood 
Desks’’—The Way To Increased Sales 
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Fox De Luxe Folding 
Glass Desk Pads 


{ Users of flat top desks find a lack of con 


venient filing space for everyday matter 
This is especially true of executives and 
officials of commercial organizations whos: 
Iii correspondence and personal matters re 






quire not only privacy but systematic ar 
rangement 


= 


The De Luxe folding glass desk pad has 
proven itself a ready seller because it was 
designed and constructed to fill this def 
nite and widespread need. The pad itself 
is made of the finest grade of beveled plate 
f° glass, furnishing the most excellent writing 
| surface. The two wing extensions, each a 
i} complete work distributor in itself, are so 
made that they fold right over the pad 
proper. Made according to the Fox better 
standards. 






Penni 


as 






es \ 


—— | 
eu. : There is a steady market and excellent 


am —+ remuneration obtainable in the merchan 
Me te mee dising of this article—characteristic of the 
entire Fox line. We will be glad to send 
further detailed information 


New ‘‘U-NEED-ME”’ Specialties 


(REGIS TERED) 














- 


Felt Covered Chair Cushion 
of sponge rubber with bevel edge 


Made by the originators of felt chair 
cushions, in three sizes, adaptable to aver- 
age standard office chairs. Felt covering 
is of green or brown and is vulcanized to 
the sponge rubber. Bevel edge improves 
the appearance and prevents clothing from 
catching on the pad. 





Fox Linoleum Desk Top 
Lined with Felt 


The ideal writing surface, perfectly smooth; no 
light reflections harmful to the eyes. This top lies 
perfectly flat and can be cut to fit any size of desk. 
Casts less than any other desk top and is more 
durable. Made of battleship linoleum in green and 


brown; can be washed clean with soap and water. 





George E. Fox & Company 


325 West Ohio Street Chicago, U. S. A. 
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History of Printing Ink. 
Wiborg, of The Ault & Wiborg Company, 
has written a 300-page volume, “Printing Ink; a History, 


Frank B 


with a Treatise on Modern Methods of Manutacture and 
Use.” Published by Harper & Bros., New York, N. Y. 
The subject of ink has been dealt with sparingly in 


While untold vol 


umes have been written about paper and books, the vitaliz- 


the activities of this nation of authors. 


ing element, printing ink, has had but little recognition 
except in the encyclopedia 


Mr. Wiborg has gone into his subject very thoroughly. 


He has gathered historical and technical information from 
From remote times to the present 
What he has 
found is told in an entertaining and lucid manner. Mr 
Wiborg’s 


been brought to bear on the subject. The history of 


the four continents 
day the author has delved in his research. 
technical knowledge of modern methods has 
printing inks has a relation to paints and dyes, all of 
which have been considered in the book. Many interesting 
stories are told about those who made and used these 
compounds. 

The Chinese are credited with making the first ink, as 


they are with making the first paper. So well did they 


develop ink making that for centuries it was preferred by 
the artists otf Europe and was and is still used under the 
misnomer of “India ink”; and to this day the Chinese ink, 
author, has no superior for durability 

rhe author shows the great advance that was made when 
it was discovered that boiled linseed oil could be used as a 
body for making ink, and fortunately for the art of print 
ing, this discovery was contemporaneous with the invention 
of movable types in the middle of the fifteenth century. 


Up 


to quite modern times, says Mr. Wiborg, each printer 
: ; 
made his own ink, 


but the printer of today makes use of 
inks in varieties of printing methods and in multiplicity 
of colors never dreamed of by the printer of but a short 
time past, all of which is now supplied ready for use by 
the manufacturer. 

About 500 different raw materials are used in the making 
of inks. They are wide in variety and some inks are so 
thin that they must be fed with wicks, and others are so 
hard that they are broken in pieces and used on hot 


Che author in 30) pages handles his subject with a pen 


of authority, back of which is nearly half a century’s manu 
facturing experience, and he gives freely information con 
cerning both the old-time and the modern processes ol 


printing that is of value to printers of today. 
“Eversharp Utility Unit” to Remain in Line. 
\n indefinite extension in time has been granted by 


Che Wahl Company for the sale of the “Eversharp Utility 


it his was intended originally for a limited time to 
stimul summer sales. Many dealers, who found a wid 
marke . ition, requested the continuance of 
the itet They have felt that “Utility” would be valuable 
particularly to students at the opening of school. These 
dealers did not wish to push the “Utility” unit without 
assurance that they would be able to repl nish stocks. \ 


urty-SIx window streamer, brilliant in color, is sent 
dealer juest te he Wahl Company, 1800 Roscoe 
street, ( ig | | 

The si trlity Lonit Is package containing merchandise 
Ss | gul or $1.5 nd offered at a special retail price 
c $1.00 Che o1 t includes a fifty-cent “Ever 
s] arp pen il. Six tubes I “Red Top” le ids iT 1 SIX oe vet 
sharp eT S 

Tl ving water i d hot proposition has sometimes fur- 
nished the steam which put it over Faultiess Bulletin (The 
Static I se Leaf Companv) 
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= MAS 
ee 
CHICAGO 


For 24 years, manufacturers of complete lineof Brief Cases 
Dealers Everywhere 
Handle MASHEK Leather Goods 


FREE 


On request we will 
gladly send dealers 
every where our FREE 
booklet — “24 Better 
Dealer Plans for 
Increasing Sales,” and 
also catalogue of com- 


plete MASHEK line. 


Write the MASHEK Service Department for 
low estimates and plans on SPECIAL ORDERS 
for sample cases, brief cases, or any other leather 
goods that you may desire. Any size order, 
no matter how large, will be promptly filled. 
May we tell you about the complete MASHEK line? 


oe 
First , 








Several good openings for exper- 


Sa lesmen ienced i assist dealers with our 


new plan for dealer co-operation. 
= 
——————I 


: CHICAGO 











Si 


‘. “If it’s made with Leather, MASHEK makes it Better” 














EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


This standard equipment for the letter press copy 
method is f good repute with all users of that type 
equipment Features of the EUREKA Bath include non- 
rusting metal construction, and an arrangement prevent- 
ng mustiness <« milde EUREKA cloths are non-ravel- 
ing and treated so as to insure clear-cut, sharp copies 
results. Now supplied in new 
in addition to the standard aluminum finish. 
DON’T TURN DOWN ORDERS 
for these goods—just forward them to us; we'll fill them 
satisfactor with neat profit to you and no trouble. 
Write for the EUREKA booklet. 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 


and absolutely ad irate 
office green 
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Used for sealing Ad- 
vertising Folders and 
Double Post Cards. 
Also on Candy Boxes, 
Punch Boards, etc. 


Many _ Stationers 
have developed a 
steady trade with- 
out carrying stock 
for we give 24-hour 


service. Complete 
circular and prices 
on request. 


Gummed 
Seals 





The Thomas Stationery Mfg. Co. 


SPRINGFIELD, OHIO 























COMFORT 


Low first cost and long 
life make ESCO chair 
pads and cushions truly 
inexpensive. Both cush- 
ions and pads are accu- 
rately made to offer the 
correct amount of re- 
sistance and resilience, 
distributing the weight 
of the user over the 
whole chair seat and re- 
ducing the amount of 
pressure per square 
inch. The result is per- 
fect comfort. 

A request will bring you 


complete details and price 
information. Write today. 


Economy 


Seat Co. 
1824 Albert St. 
CHICAGO 


Originators of the Felt Top 
Office Chair Cushion 


INEXPENSIVE 























September, 1926 


Equity Receivership for Hoskins Company. 

A friendly suit has placed the affairs of the William H. 
Hoskins Company in the hands of an equity receiver. The 
Hoskins company is one of the oldest stationery and office 
equipment establishments at Philadelphia, with stores at 
904 Chestnut street and 1517 Chestnut street. 

The receivership was brought about by a suit by the 
Standard Furniture Company, New York, N. Y., which 
aimed to conserve the Hoskins assets. The company is 
not insolvent, but operating capital is lacking to meet over 
due mortgages, notes and other obligations. The com- 
pany’s assets total $984,896, against liabilities of $779,342 
The directors of the Hoskins company voted to accept the 
receivership. 

On the bill of the Standard Furniture Company, and the 
answer of the William H. Hoskins Company, United States 
District Judge Dickinson appointed Charles Paist receiver. 
His bond is $25,000; the receiver is empowered to continue 
the business of the company until the further order of the 
court. 

Charles S. Wesley, counsel for the Hoskins company, 
said that with the indulgence of the creditors, and the 
proper handling of the assets, a liquidation of all of the 
liabilities was likely. After the company has passed through 
the proceedings Mr. Wesley predicted that it would regain 
its former financial standing. 





Tampa to Be Home of Fountain Pen Company. 

Newspaper reports from Tampa, Fla., indicate that a 
factory is to be erected there by the Hartline Blotter Pen 
Company, promoted by W. A. Hartline, president and gen- 
eral manager of the company. The distinctive feature of 
this pen is a roller bletting device. This is fitted to the 
pen barrel, and covered with a cap. The roller absorbs 
the freshly written ink, and makes it convenient to use the 
pen when ordinary blotters are not available. The filling 
device is said to have unusual ink capacity, and the mech- 
anism does not cut or twist the sac. 


The Versatile Burroughs. 

The beloved John Burroughs, naturalist and author, occu- 
pied a house in the Catskills which became a mecca for 
all who knew his noble life and works. 

Entertaining a week-end party of New Yorkers, an ad- 
miring neighbor took his guests to introduce them to the 
illustrious veteran. As they departed, one much interested 
during the reception drew the host aside to remark con- 
fidentially: 

“He seems to be pretty wise, but who'd ever thought he 
could invent an adding machine?’’—Christian Science 
Monitor. 

Visitors at Mimeograph Headquarters. 

Several dealer representatives paid their first visits to 
the new building of the A. B. Dick Company, Chicago, IIL, 
within recent weeks: L. D. Hitchcock, manager of the 
Mimeograph department, H. S. Crocker Company, Inc., 
San Francisco, Calif.; O. E. Nichols, of the Wichita Type 
writer Exchange, Wichita, Kans. Mr. Nichols was accom- 
panied by his wife. They made an extended stay at Evans- 
ton, as one of the objects of the trip was to enjoy the 
opera season at Ravinia. 

Ronald G. Burns Recovering from Operation. 

Ronald G. Burns, advertising manager for The Macey 
Company, and editor of The Macey Monthly, is recovering 
from an operation for a goiter condition. It is expected 
that Mr. Burns will be able to resume his work the fore- 


part of September. 
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Development 


| emmprdaaresel the greatest achievement of the 
age has been the harnessing of the water power 
of this country. But the benefit of this to Indus- 
try has been no greater than has been the advent 
of Steel Furniture to the Modern Office. 
Steelcase Business Equipment—desks, files, safes 
and baskets—all of them sturdy units of steel, 


have been the stepping stones to profitable busi- 


a good-will builder that opens the way to future 


sales. 


We will be pleased to send you complete informa- 
tion about the Steelcase Line and our dealer policy 
if the facts are interesting to you. Materially in- 
creased factory facilities insure efficient merchan- 


dising co-operation and indicate something of our 











ness for many office equipment dealers. Every successful service to the trade in the past. There 


number is a real money-maker. Every number is is no obligation on your part in writing us. 


METAL OFFICE FURNITURE CO. 
GRAND RAPIDS, MICHIGAN 


Manufacturers of 





‘STEE LEAS E 
Business yy ent. 





—found where business succeeds 














A 
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EBERHARD FABER 


announce 








Write for particulars to 


EBERHARD FABER 


37 Greenpoint Avenue Brooklyn, N. Y. 














oe 
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| LOOSE LEAF | : 
, ——! | Ae pate PATENTED | 


Akron, Ohio.—The Brennan Loose Leaf Company, Cherry and 


Canal streets, has joined the Akron group of the Cleveland ! 
Craphic Arts club e 


Chicago, II|.—E. E. Blick, manager here for the Stationers » A 
WASHBURNE’S 


se a 





Loose Leaf Company, spent a week in Canada in August, heed 


ing the call of the wild 


a 
Chicago, IIIl..—_E. T. Battey, manager here for the Boorum & New- Improved 1 
Pease Company, spent a week near Rhinelander, Wis., in Au- “t) K 9? Pp F " § 
eust He njoved good sport with rod and reel, . e aper astener { 
Chicago, Ilil.—F. L. Coggin, manager in this territory for the can be used for temporary work or can be locked for perma- ; 
National Blank Book Company, spent his vacation on a motor nent fastening This is a feature that cannot be found in H 
. : any other fastener of this type H 
rip East in August He also attended a sales conference i 
at the factory. Holvoke. Mass., the end of August O. K. Fasteners offer big profits National Magazines, Trade 
Papers, Car Cards, etc., are carrying our advertising to , 
Chicago, I!!.—The T. M. Sheppard Company is now prepared millions of people daily Be sure you have a stock on hand. t 
to supply its customers with the new “Cesco” visible records 


binders and sheets An extensive demand is expected for this The oO. K. Mfg. cai Oswego, N. we 


substantial binder, with its quick finding facilities Th Cli With 
e Cli ith Bull Dog Gri 
Chicago, Iil.—The Vawter Company, 668 West Randolph » s P 


street, has been chartered to manufacture, sell and distribute - 
loose leaf devices and supplies. and to deal in kindred lines 
capital stoct $10,000 incorporators—Frank M Vawter and , 


Clara M. Vawter. The compan s organizing its manufacturing 

1 velieh S il ‘ | ll SpeciallZe gen | mci he Preece : : pee cee hex 4 . " KS 2 PA P E R 
nosting equipment ete These products will be distributed FASTENERS ae ‘| } J FASTENERS 
hrough svstem salesmen direct to users : : ‘e 


Cleveland, Ohio J I). Beverley has opened a district office 


1 


here for the McDonald Ledger & Loose Leaf Company, Chicago 


Holyoke, Mass.—Fred Sneller has joined the National Blank 
Book Company sales organization, covering New York. Philad 


phia and other Eastern cities He had been with The C. E 





Sheppard Company—Walter O'Brien is now National’ sales 





representative in Western Pennsylvania, West Virginia, and the — 
Western parts of Virginia and North Carolina 


Milwaukee, Wis.—Frank M. Von Ritter, assistant sales man- 
ager of the Stationers Loose Leaf Company, has been covering 





he central and Southern states, the former territory of the late 
William B. Revel 


Wilmington, Del.—The Book Building Binder Corporation has 
been chartered to manufacture and deal in a patented self 
binder device: capital stock, $10,000,000; A, L. Miller, incorpora- 

r, Wilmington 








| STATIONERY 


Albany, N. Y.—The stationery store of G. J Reuter 299 
South Pear treet. has beer urchased by Thomas F. Maloy 














Brooklyn, N. Y.—The Edward W. Simon Company, Inc., ha 
heen chartered in Delaware to deal in office supplies and all 
busine ss ' dental thereto capital stock, $25,000 James H 
Tull incorporator Brooklyv1 N. ¥ 


Chicago, Ill K. E. Wallace, of the Waliace Stationery Con 


t made motor trip East with his family in August 









Chicago, Iil.—-Charl H. Mohan, representative in this 

} ' | Brown Paper Company. visited ola home Continual re-orders from large cor- 
} EK a ' P ’ paid ' is 1 , " , porations testify to “Whisper-It" 
the ast ? ugus ind also waiic iis respects to the he 


value. Demonstrate this value. Price 

juarters st t the n $1.00 is but a small fraction of its 

Chicago, III The Telefo-Desk Company has mmenced ma worth; satisfaction guaranteed. Dis- 

ng shipments of its 1927 calendar line to the trade These are play easel sent free with trial dozen 

lithoxraphed n sulphite nd stock, and are unusually clear on memorandum account. Send us 
and distinct Business on 1927 calendars is about forty per your order. Attractive discount 


9 


cent ahead of orders for 1926 calendars at this time last year 


Los Angeles, Calif.—John H. Mason has joined the West O. A.Colytt Laboratories 
Coast Stationery & Printing Company He had been witl 565 W. Washington St. Chicago, iil. 


Kingsley, Mason & Roger Company, Ine 
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This Chair ts 
No. A-1456 
5X Y-S-4G 


The Last Word 
in Office Chairs 


The Heywood-Wakefield line covers 
every type of chair for office use. 
Each one is built to a standard 
of excellence and salability 
established 100 years ago. Any 
H-W warehouse will gladly give 
you details. 


Heywood iakefield 


PAT. OF 





Baltimore, Maryland Los Angeles, California 


Boston 45, Mass. New York, N. Y. 
Buffalo, New York Philadelphia, Pa. 
Chicago, Illinois Portland, Oregon 


Kansas City, Missouri St. Louis, Missouri 
San Francisco, California 


4 One of 


e Many 
/ Styles 











THE “Perfect” LINE 


A complete line of all 
loose leaf devices, and 
also metal parts only, 
is now available. 


Dealers who have not 
received copies of our 
recent catalogs should 
write us at once. 


Chicago Binder & File Co. 
500-508 West 3ist Street CHICAGO, ILL. 


HIGH GRADE PRINTING LOOSE LEAF DEVICES 
LEDGERS BINDERS INDEXES SHEETS 
BUSINESS SYSTEMS 








>) | 











S 











Los Angeles, Calif.—-Harry Freeman, of the Sanford Manu- 
facturing Company, introduced the company’s new type cleaner 
and platen renewer on a recent trip through this territory 

Niagara Falis, N. Y.—Stanley H. Twist has been appointed 
advertising manager of the Gilman Fanfold Corporation, Ltd. 
He had been advertising manager for Ditto, Inc., and president 
and publisher of the Office Equipment Catalogue. 

Pasadena, Calif.—_Frank H. Randall, president of the Pasa- 
dena Stationery & Printing Company, visited his former home 
at Keene, N. H., during the course of a trip to Eastern points 

Philadelphia, Penna.—The John L. Scull Company, stationery, 
221 North Twenty-third street, has been registered as a com- 
mercial title in the common pleas court by John J. Scull, Hav- 
erford, Penna. 

Philadelphia, Penna.—Samuel Zacker, 129 Vine street, has 
filed a petition in the common pleas court withdrawing from 
the unincorporated firm of Atlas Paper Company. 

Portiand, Ore.—The Pacific Stationery & Printing Company 
was crippled by a fire early in August 

St. Louis, Mo.—Warren Kennedy, president of the Skinner 
& Kennedy Stationery Company, took a vacation in August 

San Francisco, Calif.—The Pacific Coast Paper Company has 
announced that it will move in September from 545 Mission 
street to 535 Folsom street. 

San Francisco, Calif.—A. L. Jcnes has established a display 
room and office here for the lines of the George E. Fox Com- 
pany, Chicago. 

San Francisco, Calif.—Bell’'s Stationery & Toy Company, 
wholesale, 1943 Mission street, has been established by William 
Gierisch, proprietor of Bell's Bazaar. 

San Francisco, Calif.—A good account of business conditions 
in Helena, Mont., was given by Ronaldo T. Dundas, of th 
Dundas Office Supply Company, Helena, Mont., who made a 
trip down the Coast following the Pacific Northwest Station- 
ers’ Association's Convention. 

San Francisco, Calif.—Of such importance is the personal 
greeting card trade considered by Neal, Stratford & Kerr that 
in the general reconstruction of the store now in progress, an 
entire room is given to this department. Here customers can 
sit and study cards at their leisure A new addition to the 
mezzanine floor is being built and new show windows installed 
—The new store manager for Neal, Stratford & Kerr, succeed- 
ing the iate Frank E. Grainger, is Wm. M. Furbush, who for 
the past ten years was city salesman for the firm and prior 
to that was with the Schwabacher-Frey Stationery Company 

San Francisco, Calif.—The United States seems to be retained 
in the good graces of the Chinese, who have had chaotic for 
eign trade relations since the ‘“‘Shanghai affair’’ resulted in the 
boycotting of British merchandise The foregoing statement 
was made by Isaac 0. Upham, of the Isaac Upham Company, 
speaking before the noon luncheon of the Down Town associa 
tion of San Francisco at the St. Francis Hotel Mr. Upham 
some time ago ceased to participate actively in the manage 
ment of the firm and went to China to study conditions and 
make moving pictures 

San Francisco, Calif.—Walter Willoughby, moving spirit in 
Willoughby, Inc., has large headquarters in the Call Building 
Since its incorporation last May the firm has taken on the fol- 
lowing lines the Whiting Paper Company, New York: the 
Faultless Rubber Company, Ashland, Ohio; the playing cards 
of Max B. Sheffer, of Racine, Wis.; the line of brushes im- 
ported by the G. Evans Company, New York. A full display of 
all the lines was completed August 15 Prior to that date 
Walter Willoughby spent two weeks fishing in the Kern River 
Canyon and returned his pockets apparently full of rattle- 
snake rattles He stayed at what is known as Devils’ Camp 
in Hell Hole, and despite its beauty and its fish, the snakes 
made it all that the names imply 

Seattle, Wash.—The art gallery of Lowman & Hanford made 
a display some time ago of the wood block engravings, color 
work and printing of Walter Phillips 

Zion City, lil.—Bicket & Ingram, Inc., Twenty-seventh and 
Elisha avenue, has been chartered for the purpose of retailing, 
printing and general merchandise and wholesale office supplies; 
capital stock, $30,000: incorporators—A. L. Bicket, H. J. Ingram 
and Mrs. Mary G. Bicket 


Preferential Customs Duties of Albania. 


Both the United States and Czechoslovakia are on a most 
favored nation basis with Albania That country has extended 
conventional duties on a variety of products, which includes 
paper and paper products The rates on specific commodities 
will be furnished on request by the division of foreign tariffs, 
Unite States Bureau of Foreign and Domestic Commerce, 
Washington, D. C 

Allowable Weight Increased by British Parcel Post. 

The British post offic has increased the allowable weight 
of parcels post shipments to the dominions and to certain 
foreign countries, to twenty-two pounds Manufacturers and 
exporters will profit no doubt, through this increase in al- 
lowable weight 
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WHOLESALE TYPEWRITER, 
SERVICE. 
A Spirit of Helpfulness. When a business grows 


by leaps and bounds, sometimes the close personal touch with cus- 
tomers that characterized its beginning is lost. Although this 
organization has passed from a one-man shop to that of the largest 
wholesale distributor of typewriters in the world, we pride our- 
selves on having retained that spirit of helpfulness. You'll find 
us ever ready to serve you carefully, quickly and accurately—to 
give you the best available and at prices low by comparison. If 
you haven't our latest price list, ask for a copy today. 


THE WHOLESALE [YPENWRITER Co. 


428-430 BROADWAY 


New ork 

















Largest 
Wholesale 
Distributors 


in the World 





Shows complete line in 


WaysandMeans itis 
toNewAccounts» 4 
and more profits 


Why not put on a special drive for 
new business? Here is a special line 
for a special purpose. It will make a refesh- 
ing change for your salesmen — will revive old 
customers, and start new ones. 


To take the Goes Holiday Line to a new customer is like 
carrying glad news to a new friend—a good stepping stone 
to a long and happy relationship. 


Complete 


The book pictured here is a work of art and makes a sample line in 


splendid opener. It’s 17°x11!% inches, and done in seven this Handsome 
colors and black. It shows the complete line in full size Book—Free to responsible printers. 


and exact colors. . r 
a 10 Holiday Letter Heads 
Let us send you a copy. No charge—we know you'll %6 Greeting Cards 


send us orders if you just show this book. 


12 Blotters 
GOES LITHOGRAPHING CO. _8 Calendar Pads 


ae — All lithographed by the well 
49 East Glst Street, Chicago known Goes Direct Process. 
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The World’s Best 


A “BETTER’’ PRODUCT 
ALWAYS HAS SUCCEEDED 









3rd 





Feb 








Nothing could stop the universal acceptance 
of CLEMCOGLIDE—the revelation in type 
writer desks. 


It is a better typewriter desk. In appearance, 
in smoothness and ease of operation the 
CLEMCOGLIDE surpasses anything in type- 
writer desk construction. The seven points 
prove it; compare them with any other desk, 
regardless of price. 


l. You do net lift the typewriter or platform Finger 

etreneth lifting only the lid brings typewriter to work 

ing position I . > . “W:et} . . 
ITE ceckeh waste scenes ucither teay Gdiiinn Note the sturdy construction, the simple ye t 
3 Platform frame support is simple, yet of great strength pleasing lines, the quiet and easy method ot 
4 The tie rail holds frame square and compels smooth ‘ . : 

action of mechanism. Jamming of lid in closed posi working—all are sales points which mean 

tion (a difficulty common to other center drop desks) __£ . . ‘ 

is thus eliminated proht to vou. \ trial shipment will convince 
5. Open or closed, the “Clemcoglids provides ample knee . ad 

space another exclusive feature bevond any doubt 
» Ball-bearing wheels make light and is\ operation 
7. Platform itself is held firmly and without vibration. N« 


matter how heavy the machine or how roughly han 
died, there is no quivering of platform or desk, a fea- 
ture insuring quicker transcribing and fewer mistakes 


AS 
LEMIC©O ..., 
IDE SLES MARK 


Tr@é CLEMETSEN CO 
RICA 


THE CLEMETSEN CO. 
3403 West Division Street 
Chicago, Ill., U.S.A. 


























SPECIAL EQUIPMENT AN AVENUE OF 
PROFIT WITHOUT A STOCK INVESTMENT 


Maintaining a stock of goods neces- 
sarily runs up the selling expense and 
cuts in on the profit. Supplying built to 
order equipment eliminates this burden. 


Of course the volume of such business 
varies in different centers, but almost 
every community affords a_ certain 
amount of it. Getting this simply means 
keeping your eyes open to the oppor- 
tunities. 

3anks, court houses, public institutions of 
all kinds and large corporations usually re- 
quire some equipment built to order. By keep- 
ing in touch with building plans, progressive 
dealers have been able to secure a consider- 
able amount of such business 

To assist you, we cooperate in every way 
possible. Plans, with prices, will be furnished 
gladly. If you haven’t been cultivating this 
field, why not start now by writing for 
particulars? 


IMPERIAL 
STEEL CABINET CO. 


2130 Fulton Street 
CHICAGO 
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Alexandria, La.—The Standard Printing Company has been 
assigned the local dealership by the Yawman and Erbe Manu- 


facturing Company. 


Bethlehem, Penna.—Th 


e Quinlan Printing Company is erect- 


ing a two-story addition to its building at 317 South New street. 


Upon completion of the 


addition the present building will be 


remodeled to house the stationery and furniture department 


Buffalo, N. Y¥Y.—John J 
mr to his diamond fob 
Yawman and Erbe Manu 


} 


Shepherd has been awarded the third 
by the 100 Per Cent Plus club of the 
facturing Company 


Chicago, Ilil._-Werner Klostermann, of the Acme Card Sys- 


tems Company, returned 


late in August from a vacation spent 


in the vicinity of La Crosse, Wis 


Chicago, it!.—-The Hartman Furniture Company, Wabash ave- 
nue at Adams street, has organized an office furniture depart- 
ment on the twelfth floor of the building 


Chicago, Ili._-The offi 
Manufacturing Company 
Madison street to the C 


street 


e equipment division of the Berger 
has been transferred from 123 West 
hicago warehouse, 3622 South Morgan 


Chicago, li!.—B. F. Durbin manager here for The Toledo 
letal Furniture Company, has moved his office from 538 South 


Dearborn street to 608 S 


phone number is Harrisor 


Chicago, IIll.—F. Zopfic 


outh Dearborn street The new tele- 


Or 
oid 


has qualified for membership in the 


100 Per Cent Plus club of the Yawman and Erbe Manufactur- 


ing Company He has 1 


eceived the plain fob—the first of a 


long series of awards which salesmanship will win for him. 


Charles ¢ 


Chicaga, III. 


+. Stiles has rejoined the local branch 


of the Yawman and Erbe Manufacturing Company. He had 


been away from the orgi 
had been a traveler, ar 
branch prior to joining t 
Chicago, Ii!.—The Frar 
63 West Monroe street 


1 


inization about two years Mr. Stiles 
] 


later salesman at the New York 
he company in the Chicago field, 

iklin Furniture Company, formerly at 
has moved to the fourth floor of the 


building at 166 West Monroe street. The building at the former 


location has been wrecke 
to be built by the State 


is across the street, in t 


d to make way for a new skyscraper 
Bank of Chicago The new address 
he building formerly occupied by The 


Globe—Wernicke Company 


Cincinnati, Ohio.—H 


Globe-Wernicke Company 


president in charge of s: 
Cleveland, Ohio.—R. H 
ager of the local branch 


Hie had been connected w 


H. Wittstein, sales manager for The 
many years, has been elected vice 
ilk 

Wetherbee has been appointed man- 
by The General Fireproofing Company 


ith the Boston branch seven years be- 


fore his promotion to the local field. 


Detroit, Mich.—Chas. A 
and Erbe Manufacturing 
for his diamond fob fron 


Evansville, ind The 


Roesch, of the local branch, Yawman 
Company, has received the third bar 
the 100 Per Cent Plus club 


Keller-Crescent Printing Company is 


now local dealer for Yawman and Erbe Manufacturing 
(Company 
Kansas City, Mo.—C. A. Meyer, of Burnap-Meyer, Inc., made 
trip East in August mpanied by his wife and daughter 
He stopped over at Chicago to visit his brother, E, A. Meyer 
district manager for t house of Eberhard Faber The trip 
from Kansas City to Ne York combined business and pleasure 


Los Angeles, Calif.—T\ 
Erbe Manufact 


from the company's 100 I 


nan ane 


the third bar to his plai: 


of the local salesmen of the Yaw- 
iring Company have received awards 
‘er Cent Plus club H. W. Zickert has 
F. B. Grant received the third 


Invincible Metal Furniture Company is 


of a two-drawer desk-high filing 


bar to his « mond fob 
Manitowoc, Wis.—The 
rranging for the produ 

cabinet for correspondencs 


Muskegon, Mich.—Johr 


H Millar Northwestern representativ« 


of The Macey Company « expected to return from an Euro 
pean trip early in September He sailed in July to revisit 
points which he saw while on army service during the war 
Mr Millar neluded Ital) Switzerland France Belg I Ger 


nany, Holland and Belgiun 


New York. N. Y Wha 


organizatior Lvon Viet 


’ the present tour 
Rowe is a new member of the sales 


Manufacturing Company, who is 
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Premier Steel Filing Cabinets 


‘‘Built for Business’’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 


ard finishes. 


Constructed for Unlimited Service 


Prices are F. O. B. Mishawaka, Indiana 











DESCRIPTION PRICE 





Shpg. 
Olive Mahg & Wet. 


Costumers een Green Walnut Crtd 


Tables 





504 4 Dr. Letter File $33.00 $39.00 135 

Stands 504-L 4 Dr. Letter File-Lock 39.00 45.00 135 
506 4 Dr. Legal File 39.00 45.00 145 

C 506-L 4 Dr. Legal File-Leck 45.00 51.00 145 
opy 304 3 Dr. Letter File 29.00 35.00 115 
H Id 304-L 3 Dr. Letter File-Lock 35.00 41.00 115 
O1ders 306 3 Dr. Legal File 35.00 41.00 125 


306-L 3 Dr. Legal File-Lock 41.00 47.00 125 
The Usual Discounts Extended to the Trade 





Address All Communications to 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Director 
2808 Logan Boulevard Chicago, Illinois 


We have some open territory for Manufacturers Agents 














The 
QUALITY 
Line of 
BOOKCASES 


Guarantees your 
trade long service 
and satisfaction at 
a medium. invest- 
ment. Every sale 
adds prestige to 
your trade name. 





Our line of 
Quaint English 
cases are made in 
sizes to meet the 
varied uses for 
sectional cases. 


Our factory 
stock assures you 
prompt service, 
saving your val- 
uable warehouse 
space. Informa- 
tion upon request. 


F. E. Hale Manufacturing Co. 


HERKIMER, N. Y. 
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GUNLOCKE 
CHAIRS 


are good chairs for your 
trade. 
carefully selected to in- 
sure against flaws and 
the workmanship is un- 
surpassed. Both material 
and workmanship are 
fully guaranteed. Again 

Gunlocke Chairs are 
good chairs for your 
trade. Letussenddetails. 


Raw material is 





THE 
W. H. GUNLOCKE CHAIR CO. 
WAYLAND, N. Y. 











PEERLESS SANITARY LINE 


PEERLESS PRODUCTS PLEASE” . 


Letter trays and waste parer baskets, all sizes, 

mail and tape baskets, space baskets, build up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards. office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


6 N. Michigan Ave. 
Chicago, Ill. 


FACTORY 
LaFayette, Indiana 





2 Oo Y >} . 4 
TAA KAA 
BUX KV 


es bel te © 


’ 

















APPLIANCES 


covering the trade in New York state, excluding this 
part of Pennsylvania, and the Northern New England states 

New York, N. Y.—The Art Steel Company has trebled 
space ccupied in the building at 401 East Twenty-third s 
Additional equipment will be installed handle I I 
growing business 

New York, N. Y W. P. Savage has joined the organizat 
the Lyon Metallic Manufacturing Company hers to 
with the trade in New York City, Eastern P 
Jersey and part of Connecticut Mr Sa re vl 
with the Terrell’s Equipment Company, was formerly a 
York stationer 

New York, N. Y Several members of the Yawmar nd | 
sales organization here have received awards in the compa 
100 Per Cent Plus club W. C. Lord has received the first 
to his plain fob J. A. Emerich wears the second bar 
plain fob. W. L. Wyckoff sports the rd bar to his plair 
which he won in three months Ss. W Porges has als 
awarded the third bar to his plain fob 

New York, N. Y.—The General Fireproofing C pa 
moved the export department to the factory at Youngstow: 
Ohio There is no change in the personnel A branch ex] 
office will be maintained at the old address, 438 Broadway. The 
change brings the export work close to the home office and fa 
tory, and relieves F. K. Rhines, the export manager, of cert 
details, leaving him free to spend more of his time ir 
foreign field 

Philadelphia, Penna. A receiver in equity has been appointed 
for the William H. Hoskins Company, with stores at $04 
1517 Chestnut street 

Philadelphia, Penna.—C. S. Olmstead f the Yawman 
Erbe Manufacturing Company branch, has received the plain 
fob of the 100 Per Cent Plus club 

Pittsburgh, Penna.—R. C. Bedford has been awarded the first 





bar to his plain fob, betokening membership in the 100 Per 
Cent Plus club of the Yawman and Erbe Manufacturing Cor 
pany 

Portland, Ore.—-The West-Made Desk Company has doubled 
its capital stock from $100,000 to $200,000 

Rochester, N. Y.—D. J. McLaughlin has been appointed mar 
ager of the wood production by the Yawman and Erbe Man 
ufacturing Company He had been with The Library Bureau 
nefore joining “Y and E.” 

Rochester, N. Y.—N. E. Wattel, of the local branch, Yawmar 
und Erbe Manufacturing Company, has received the second 
bar to his plain fob, the award of the company’s 100 Per Cent 
Plus club.—George Burroughs has received his diamond fot 
The travelers have received tokens as follows: George A. Win: 
gard, plain fob; J. H. Hallam, first bar to plain fob 

St. Louis, Mo.—The George B. Barnard Stationery Company 
has been appointed agent here by The Automatic File & Index 
Company, Green Bay, Wis 

San Francisco, Calif.—Filing cabinets and safes are going 
pretty satisfactorily at present, according to C. E. O'H 
manager of the filing equipment, safes, lockers, etc., depa 
ment of A. Carlisle & Company, exciusive agent of Van Dor 
for San Francisco. The new line of steel desks, recently put it 
by Van Dorn, has arrived and is going very fast, and 
9700" line is living up to its name Mr. O'Hare looks for 
filing equipment business to pick up in San Francisco, as a 
result of the great program for office buildings, now in pre ss 
of construction in the down town district 

San Francisco, Calif.—A hopeful view for office furniture ar 
equipment generally in San Francisco for 1927 is taker 
A. E. Sherritt, manager of the furniture department of the H 
S. Crocekr Company, Inc. Beginning with January, great off 


skyscrapers now in process of construction, will be complete 
not all at once, making a rush followed by a slump, but montl 
by month Firms moving to new offices will want new fur 
ture and in many cases new office equipment, new letter heads 
newer equpiment generally The older buildings will certair 
not be abandoned, for other tenants will move in, and Mz: 
Skerritt looks for good business generally in office equipment 
San Francisco The H. S. Crocker Company carries the Dietz 
line of office desks ane the Sikes line of office chairs The H 
S. Crocker Company has gone into school furniture bus 
and is now carrying a complete line of school furniture, being 
equipped to furnish large rooms, churches, and schools throug 
out The company handles the Rowles line of school and cl 
seating, opera chairs, lodge furniture, et and has also t 
on the line of “‘Permaroc” and “Duro-Plate black boars 
KE. McNulty is manager of the school, church, opera and | 
furniture department 

Seattle, Wash.—The Seattle Office Equipment Compar S 
curity building, has undertaken the constr tion of a f r-s 
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This ts the Chair Iron 
That Builds Business 


OU want the chairs you sell to give 
the utmost satisfaction. 


It is most important then, that you handle 
chairs equipped with the best irons obtainable, 
for the chair iron is really the heart of the chair. 


Don’t take chances — insist upon chairs 
equipped with Bettcher Chair Irons—they are of 
proven quality — all steel. These irons in actual 
test have stood the equivalent of 90 years’ service. 


May we send you the evidence? You'll find 
it a good sales argument to use in your selling. 





T Yar omaeteecetenses 


THE BETTCHER STAMPING 
& MFG. CO. 


3100 West Sixty-First Street 


= 


This Standard Bettcher Chair Iron for 
office chairs is of sufficient weight to in- 
sure strength for any type of office chair. 


Fulcrum pin operates on_ integral CLEVELAND. OHIO 

shoulder instead of plain punched sec- . 

tion—insuring smoother operation and Geneval Motors Bidg., Detroit Knickerbocker Bldg., Baltimore 
longer wear. 23 So. Jefferson Street, Chicago 



































WHAT WOULD YOU PUT INTO A DESK? 


Make a list of the features—the conven- The Evansville Desk Co. “Desk” 
iences you would incorporate in a desk of is the right desk for every purpose 
your own manufacture. Then examine an because from oak to mahogany you'll 
Evansville Desk Co.‘‘Desk”’ and note how find no better selection anywhere. If 
closely it comes to fulfilling your ideals— the line is not represented in your 
material, workmanship, useful features territory, let us send you further 
and finish information 


EVANSVILLE DESK COMPANY, Evansville, Indiana 
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DIVERSIFY 


1. BRAND NEW 


Remington Portable 1926 Model 





**RELIABLE” makes it possible for you. 
Everything in typewriters, check writers 
adding and calculating machines. 


Now Ready 


SECOND EDITION 


3. NEW ADD-INDEX 


Cash Register Model : ie <3 , 
Complete with Drawer $58.50 Special, effective up to Sept. 15th. 


4. DEMONSTRATOR 


Corona 4 Row ‘While supply lasts, $43.50 


Corona Adding Machine As low as $35.55 WRITE 


No obligation. 


ADD-INDEX 


Adding Machines, latest fa - $55.58 + ELIABLE 


"All That the Name Implies"” 





Instruction Books, Rubber Covers Included 


FREE 170 W. Washington Street, Chicago 


Confidential Wholesale Price 


2. DEMONSTRATOR List No. 250. 


for your copy of our Bargain 











Aas 


AMM OUNCEMEN T 


We are pleased to announce that due to the public appreciation of our ASCO line of 
Cash, Bond, Office, Security, and Card Index Boxes, Transfer Cases, Box Files, Desk 
Trays, Ideal Files, Bankers Coin Trays, Etc., we are 
again tripling our manufacturing space to take care 


of the growing demand. 
REASON 


They are made of the 
best furniture steel, 
electrically welded, and 
finished in a rich com- 
posite olive green; nick- 
el handle and lock. 

COST NO MORE THAN 

TIN LINES 


WE TAKE THIS OCCASION to thank the trade for its hearty support and co-oper- 
ation and we look forward to a continuance of our service to all our friends. To 
those whom we have not as yet had the pleasure of serving, may we increase your 
business in this line? Let us have your requirements. Catalog on request. 


ART STEEL COMPANY, Incorporated 


401 EAST 23rd ST. NEW YORK, N. Y. 






































TYPEWRITERS 


— 45%} 


Chicago, tl!l.—The Adding & Calculating Machine Exchange 
~ 1IoOW an authorized dealer in Corona typewriters 














Chicago, Ili.—G. F. Edmonson, sales manager of the Ham- 
mond Typewriter Corporation, visited the Chicago branch in 
\ugust 

Chicago, III H. M. Rice f the Smith Typewriter Sales Com- 
pany, spent some time in a local hospital last month nursing 

minor operation 

Chicago, Ill.—-The Oliver Typewriter Service Company, 159 
North Dearborn § street distributing Regal rebuilt Royal 

pewriters in conjunction with its other lines. 

Chicago, (til.—The Wallace Stationery Company has been 
given the agency for the Magic Touch’’ typewriter keytops 
made by The Park Company, 19 Park Place, New York, N. Y 

Chicago, IIl.—Vorley Wright. sales manager of the Woodstock 
Typewriter Company, spent his vacation in an unnamed loca- 
tion in Northern Wisconsin or Southern Canada He is ex- 
pected back at the office early in September 

Chicago, ill.—Walter H. Fox, of the Walter H. Fox Type- 
writer Exchange, made a motor tour East in August Mrs 
Fox accompanied him as far as Buffalo, N. ¥ Mr. Fox trav- 
eled further toward the rising sun, to visit old friends and 
familiar scenes in New England 
Chicago. tll.—S. D. Wakefield has been appointed assistant 
manager of the Woodstock Typewriter Company's local branch 
He has charge of some special accounts Mr. Wakefield had 
been manager for the Royal Typewriter Company, In at Cin- 


innati, Ohis ind the past year was engaged in business in 
Florida, 

Chicago, Ili.—Several members of the Underwood Typewriter 
Company sales staff here took their vacations in July Fred 
Schuelke, assistant to the branch manager, enjoyed the fishing 
it Newago, Mich Robert Clement traveled to the Atlantic 
coast and back with his famil) E. W. Roberts and family took 


their vacatior n Northern Michigan 

Chicago, IIl.—H. A. Sperb, manager at San Francisco for the 
Woodstock Typewriter Company, attended a meeting of the 
directors of the Optimists’ Club at St. Louis late in August 
He made a flying trip to the general offices of the Woodstock 
Typewriter Company here Mr. Sperb reports that business 
conditions are good on the West coast 

Chicago, Ii!.—John A. Guest, manager here for the Hammond 
['vpewriter Corporation, missed out on his vacation this year 
He had planned an extended trip to the Pacific coast, includ- 
ng travel by water between Vancouver and San Francisco 
ind from San Francisco to Los Angeles. A. H. Wieg, who had 
been office manager at the Chicago branch nine years, resigned 
unexpectedly to enter business for himself, and Mr. Guest found 

impossible to reorganize the work so that he could get away 
on his vacation 

Chicago, Ill.—J. H. Long. who had been engaged the past 
four years as a special representative in the automobile ac- 
cessories field, has been placed in charge of an important selling 


territory of the Woodstock Typewriter Company in Chicago 
Mr. Long at one time was connected with the Royal Typewriter 
Company, In« at Detroit Mich and was also in charge of 
sales at Kalamazoo, Mictl for that company His many friends 


in the specialty field will be pleased to learn that Mr. Long is 
connected again with the typewriter world 

Chicago, Il!l.--The Woodstock Typewriter Company has moved 
its general sales offices from 216 West Monroe street to the 
factory at Woodstock, I Both the domestic and foreign sales 


cepartments have been transferred to the factory, where space 


vas available The Chi sales department has been moved 
to 35 North Dearborn street, returning to its location prior to 
occupancy of the fifth fi r at 216 West Monroe street This 
change was made to secure closer co-ordination of sales and 
production lepartments nd ilso to enable the Kardex Rand 
Bureau, In to secure idditional space in the building 

Dallas, Texas.—The A. B. C. Type Cleaning Gum Company 
has been established at 1218 Roll street W. J. Reid is presi- 
dent 

Detroit, Mich.—J. P. Lynch has been placed in charge of ; 
erritory in this city by the Woodstock Typewriter Company 
as a recognition of successful preliminary work 


Indianapolis, itnd.—W F. Herring. who has been engaged 
past four years as district manager in Indiana for the Wood 
stock Typewriter Compal! has been appointed manager of the 


Indianapolis branch, continuing his former duties in this con- 





September. 1926 OFFICE APPLIANCES 219 








Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you instead of 
jumping from one place to 
another as they do for 
factory brands. 














You can build a profitable 
typewriter supplies business 
with our help. U. S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
print. Start after the ribbon 
business today by asking for 
further particulars, 












Want MOTORS 








PETTITTE LE LELEL Le 
[SPECIALISTS }} 2hp 
am 1, AND LESS j 





® EMERSON for® 


small MOTORS 


FOr 35 years The Emerson Company 

has held to a policy—-the making 
of small motors exclusively (2 h. p. 
and less including fan motors.) 


Specialization is the trend of industry 
today. It is the principle on which 
Emerson success has been built. It 
is the reason why the Emerson sales 
and engineering organization can serve 
you best—for all motor needs—2 h. p. 
and less. 


The Emerson Electric Mfg. Co. 


2018 Washington Ave., StLovis, Mo. 
50 Church Street, New York City 
608 S. Dearborn Street, Chicago 


EMERSON MOTORS 


AND FANS ~ BUILT TO LAST 

REPL ON —~ _— * DIRECTCURRENT 
SPLIT PHASE 

POLYPHASE 


pa 


NIP) 
MNUUL JIN 

















NN 
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COFFICEX 


GAGLD 


SSURNITURE- 


Your Dollars 
can Stretch 


If you stock Alma Desks a little 
money will go a long way for the 
prices are very low. 


They are nicely finished, strong and 
sturdy and considerably better than 
the usual inexpensive desk. 


Ask for Your copy of the new 24 page 
catalog - Just off the press. 


ALMA FURNITURE CO. 
High Point, N. C. 














LINCOLN 
SUPERIOR 
TYPEWRITER 
KEYS 


Lincoln Superior Type- 
writer Keys are not an 
expense; they soon pay 
for themselves in more 
and better work and 
thereafter pay dividends 
day in and day out. 
Write for sales plan—it 
plans your sales. 


LINCOLN RUBBER KEY CO. 


27 Thames Street 
New York City 
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nection This appointment insures closer co-operation and 
service for customers and distributors.—J. P. Booty, formerly 
manager at Indianapolis, has been made service manager for 
Indiana. 

Memphis, Tenn.—P. T. Cunningham, who had been with the 
Underwood Typewriter Company at Bloomington, IIL, is now 
manager of the local branch, L. C. Smith & Corona Typewriters 
Inc.. 330-33 Bank of Commerce building 

Milwaukee, Wis.—The Office Specialties Company, which had 
been located at 442 East Water street, has moved next door 
to No. 444. The company has increased space in the new loca- 
tion, and better facilities for the distribution of Corona type- 
writers and Sundstrand adding machines 

New York, N. Y.—The Regal Typewriter Company, formerly 
at 314 Broadway, is now located at 524 Broadway 

Sacramento, Calif.—H. W. Walmsley has joined the Wood- 
stock Typewriter Company sub-office here, 917 Tenth street 
handling business in Reno, Stockton and Sacramento under the 
San Francisco branch Mr. Walmsley had been with the Rem- 
ington Typewriter Company the past eight years in the same 
territory 

San Diego, Calif.—Norval Ingram has taken a position with 
the Hall Typewriter Service, 134 B street He had been fore- 
man of the Underwood Typewriter Company's mechanical de- 
partment. 

San Francisco, Calif.—The store of the Hammond Typewriter 
Company, 17 Second street, is being entirely rearranged and 
redecorated and new store windows installed J. H. Sait, San 
Francisco district manager, received a visit during the sum- 
mer from the vice president of the company, G. F. Edmonson, 
who was here on a vacation trip. 

San Francisco, Calif.—A. M. Turney, manager for the Under- 
wood Typewriter Company, who was transferred from Spokane 
in early June, is now thoroughly at home in his new territory 
here. The popularity of the Underwood office with employers 
and stenographers is evidently continuing under the new man 
iger, judging from the number of typists who continue to se- 
cure positions through the employment department 

San Francisco, Calif.—Typewriters are being rebuilt by the 
Ingrim-Rutledge Company, one of the well-known stationery 
stores here, and placed in its new rebuilt typewriter depart- 
ment, of which R. J. Schofield is manager Speaking of the 
importance given to the firm’s new departure, Charles Wood 
store manager, pointed out that a great deal of valuable space 
in the center of the store is given over to a special typewriter 
section where all makes of rebuilt typewriters are handled, a 
guarantee accompanying every one of the firm’s rebuilt ma- 


chines. 
San Francisco, Calif.—The new store of the L. C. Smith & 
Corona Typewriters In¢ 115 Post street, is one of the finest 


of its kind in the west On the main floor are the sales and 
accounting departments The handsome mezzanine floor has an 
employment department, an auxiliary repair department, desks 
of the latest type for every city salesman and the office of the 
District Manager W. S. McCleary. In addition there is a base 
ment under the entire building The entire office equipmer 
throughout is of the most modern type Mr. McCleary, who 
came to this city from Los Angeles, has been with the L, ¢ 


Smith Co. for a number of years He was formerly at Albany 
N Y., district manager for central New England He « 

siders that his present district, Northern California and Ne 
vada, offers wonderful scope for sales development The Sar 
Francisco force of the L. C. Smith and Corona Typewriters In« 
is hoping that the new San Francisco store will receive a visit 
from Burns Lyman Smith, the largest individual stockholder in 
the corporation, who has been visiting points of interest in t 

West He sailed for Alaska July 30, accompanied by his cw 
daughters and other members of his party Prior to sailing, Mr 
Smith said they had traveled 3,000 miles to see Alaska, whic! 


he first visited as a youth 
Seattle, Wash.—William Klein, who had beer 
for the Woodstock Typewriter Company the past two years, 


manager here 


has been transferred to a sales territory at Chicago. The change 
was made at Mr Klein's request, because of illness n his 
family 

Syracuse, N. Y.—Il. E. Roseman has been appointed manage! 
of the local branch office, L. C. Smith & Corona Typewriters 
Inc He had been a special representative in the Syracuse ter 
ritery previously Through branches or dealers Mr. Roseman 
deals also in Watertowr Binghamton, Oswego, Utica, Ithaca 
Auburn, Cortiand and Syracuse 

The greatest estate a man can leave <s that of having 
the world little better for his lingering there The Cé 


peratively by the Boorum & Pease Company, C 
turing Con 


(pullished co-<« 
Howard Hunt Pen Company and Sanford Manufas 


pany) 
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THE LINE OF LOWEST ULTIMATE COST 


| Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH PROCESS COMPANY 
Burlington, N. J., U. S. A. 

















‘l he Guarantee 
of 


. 


Quality 


The Sign 
of 


Service 





REG. U.S. PAT. OFFICE 


Attractive New Price List No. 41 


Now Ready 


Additional New Items of Special Interest 
to Our Dealers 
Progressive Dealers will find many features 
Assuring Profit and Good Will 
Qualities Always Maintained Rapid Service 


Filing Equipment Bureau, Inc. 


113-115 Purchase Street Boston, Massachusetts 
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A WAITING MARKET 


These beautiful desks, with turned legs and shapely moulded 
edges on tops, have a universal appeal. They meet an ever in 


creasing demand for desks that express individuality. They : 
appeal because of their design and their price simply astounds 
-thev are so reasonable 
Made according to the well known, time tested Imperial methods of 
construction, they assure long service. Choice of materials and careful DESK 
finish are mm keeping with their attractive design. Convenience and 
Utility value has not been sacrficed one iota. This line is selling, and for every office use 
making money for quick acting dealers. ye 
I 1 grades of gt 
Send for specia four colo folder illustrating and (hte # ut it iw 
describing the entire 600 Line of turned lege desks ’ nis 


IMPERIAL DESK CO., Evansville, Ind. 
































| Betthishin Linoleum Desk Pads and Tops 


| nearly everyone likes them 
and it’s easy to sell them 








Offices, Banks, Hotels—every 
where, everyone likes Polar 
Battleship Linoleum Desk 
Tops. Polar Tops lie perfect 
ly flat and give a smooth, solid 
writing surface. Polar Tops 
are restful to the eve and are 
sanitary because easily cleaned. 





Polar Battleship Linoleum 
Desk Pads are made in stand 
ard design and with orna- 
mental side panels of genuine 
cowhide and morocco to har 
monize with period desks and 
tables. 
















In the 52 items found in the 
Polar catalog are many you 
can easily sell. If you haven't 
a copy, may we send one. 





119-125 N. 4th Street 


Polar Manufacturing Company Philadelphia, Penn’a. 
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Tacoma, Wash.—F. W. Harmer, who had been with the Un- 
derwood Typewriter Company at Portland, Ore has joined 
the locai staff. 116 South Tenth street. 

Traverse City, Mich.—The City Book Store has added a type- 
writer department, including a repair shop. 

Wilkes-Barre, Penna.—James T. Garritt, who had been with 
the Underwood Typewriter Company at 226 Adams avenue, 
Scranton, has been transferred here, to 17 North Franklin 
street 


Confidential Bulletin Reports on Cuba. 

Confidential Circular No 1, division of regional informa 
tion, United States Department of Commerce, covers “Current 
Notes on Competition in Latin America.” A paragraph re 
fers to the typewriter situation in Cuba. Copies of this circu 
lar may be obtained from the division mentioned by responsi 
ble business houses The confidential character of the in 
formation given precludes publication here 











ACCOUNTING MACHINES 




















Ge ———— 


Chicago, lil.—J. W. Lamphier, manager here for the Ellis 
Adding Typewriter Company, has moved his offices from the 
third floor of the Old Colony Insurance building to Suite 612 
Increased space was secured, which permits a room for dem- 
onstrating 

Chicago, lil.—The Fanfold Roll Paper Company, 5535 West 
Sixty-fifth street, has been chartered to deal in paper and pa- 
per products; capital stock, $275,000; incorporators—-W. D 
Lloyd, Arthur R. Thiersch and Frank E. Weakly Mr. Thiersch 
had been with the Elliott-Fisher Company in Chicago. 

Chicago, tl!.—J. S. Hexter, head of the Underwood Typewriter 
Company's machine accounting department here, took his va- 





cation touring the state of Wisconsin—George Petsche, his 
assistant, journeyed to Wildwood, Ontario, Canada, to make the 
acquaintance of some of the prominent game fish of that vi- 
cinity 

Chicago, Ill.—W. W Scammell, of the Scammell Office Ma 
chines Company, Toronto, Ont., Canada, was an August visitor 
at the local branch of the Powers Accounting Machine Com- 
pany Mr. Scammell visited other cities while in the United 
States, including St. Louis, Indianapolis, Cincinnati and Phila- 
delphia 

Johnstown, Penna.—. M. Harrison, who had been located at 
45 Martin building, Utica N. Y., for the Elliott-Fisher Com- 
pany, has moved to 244 Union street, Johnstown 

New Orleans, La.—E. W. Smith has been appointed manager 
of the local cffice by the Elliott-Fisher Company, $21 Canal 


street 
New York, N. Y.— Two executives of the Elliott-Fisher Com- 
pany are in Europe, to return in November—M. 8S. Eylar. 


vice president in charge of sales, and Carroll Stevenson, man- 
ager of the foreign department 

Washington, D. C.—E. T. Stopleford, who had been with the 
Elliott-Fisher Company at Scranton, Penna., has joined the lo- 
cal branch, 216 Mills building 


Spain as Market for Modern Office Equipment. 
Commerce Reports] The Spanish government approves the 
use of modern office equipment, according to a semi-official note 


reproduced i] Economista, and declares itself highly favor 
able to United States methods by recommending the use of 
American office equipment not mly in the administrative 
offices of the government but also in all modern offices 

The announcement goes on to state that undoubtedly one 
of the most effective wavs o making expeditious and more 
economical th administration of the government has been 
the employment of modern office equipment uch as bookkeep 
ing machines Ir the United States, the statement says 
where there s hardly a public or private office of any im 
portance that does not possess this kind of a machine, the 
administrative services a! accomplished with an. efficiency 
and promptitude not comprehended in Spair This is als 
trvve f France and Italy both countries of depreciated cur 
reney where modern methods have been acopted and wher 
thousands cf tiese machines are used in banks and large 
business organizations nm government offices, by railroad com 
pani savings banks and insurance companies 

(on the other hand, according to the announcement, bookkeep 
ing machines are almost unknown in Spain, but now that the 
country is on the verge of great national prosperity the gov, 
ernment ntends§ t« reorganize the administrative services 
and to adopt new mechanical methods in the offices 


Dalmatia an Increasing Market for American Goods. 


Dalmatia } principal seacoast province of Yugoslavia, is 
taking o1 nereased importance in the consumption of manu 
factured goods, due to the growing popularity as a _ tourist 
center At present the market for typewriters and other 


ofhice equipment is limites 








Busy and Profitable 
September Trade 


can be created by 
pushing the sales of 





TELEPHONE TABLES 
COSTUMERS 
WARDROBES 
RADIO CABINETS 
UMBRELLA RACKS 
HAT and COAT RACKS 
BOOKCASES 


and the 3 grades of QUIGLEY Desks 


The Quigley Furniture Co. 
Whitesboro, New York 


Suburb of Utica. 


The Prompt Shippers 








000 TERRITORIES OPEN 


For the Lowest Priced Standard Adding 
Listing Machine in the World— 
Full Nine-Column Capacity 


Barrett Portable 





F. 0. B., Phila. 


F. 0. B., Phila. 





IT WEIGHS ONLY 24 POUNDS 


BUILT FOR HEAVY SERVICE 


Made, Sold and Guaranteed by 


Lanston Monotype Machine Co. 


Philadelphia, Pa. 
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Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 








| 

Soon pays for it- fl 
self and proves a” 
profitable inves t- 
ment WHE R- 
EVER POSTAGE 
STAMPS ARE 
USED. 


DEALERS! 


If you have not re- 
ceived your copy of 
our new book “Why 
& How,” WRITE 
FOR IT TODAY. 





Share in the results 
of our increased na- 
tional advertising. 


The Multipost Company 


Rochester, 
N. Y. 
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a 
ADDING MACHINES 


























One Success LENE, OF VESK 
CALENDAR STANDS AND PADS 





1927 Pads Ready for Immediate Delivery 
Write for catalog showing complete line. 


THE SUCCESS LINE, Inc. 


Harry L. Short, President 
547 West Lake Street 
CHICAGO - ILLINOIS 


o—— 


Astoria, Ore.—The Astoria Stationery Company has been ap- 
pointed local sub-agent by the Portland Sundstrand Adding Ma 
chine Agency Three new salesmen are on the Astoria staff 
P. G. Cosnovich, A. M. Smith and Jack Sogy 

Chicago, I!|.—Paul Herbert of the Portable Adding Machine 
Export Company spent two weeks of August on a motor car 
tour through Wisconsin and into Canada 

Chicago, Ill.—The Central Adding Machine Exchange, R. J 
Smith, manager, has moved from 183 North Wabash avenue to 
Suite 212, 177 North State street. The Wabash avenue build- 
ing has been demolished to make way for a new skyscraper 

Chicago, IIl.—Miss Schwarz, Sundstrand 
Adding Machine Company's Chicago branch, spent her vacation 
hitting the high spots in the Rocky Mountains She covered 
extensive territory in the vicinity of Denver and Salt Lake City 

Des Moines, la._-W. M. Pettit, formerly located at Sioux City, 
Ia., with the Monroe Calculating Machines Company, is now 
selling in the Des Moines district 

Des Moines, ta.—J. J. S. Mitchell, formerly with the U. S$ 
Veterans’ Bureau, is now a member of the Monroe Calculating 
Machines Company's sales organization here 

Detroit, Mich. Erwin, who had been in charge of 
the extension division, 
has been appointed assistant director of advertising by the 
Cadillac Motor Car Company. 

Dodge City, Kan.—A. C. Smith has succeeded Ted Crane as 
sub-agent here for the Sundstrand Adding Machine Agency of 
Wichita. 

Hattiesburg, Miss.— I. G. Holbrook has been appointed man- 
ager of the local sub-agency of the Sundstrand Adding Machine 
Agency of Jackson. 

Kalamazoo, Mich.—John Huffman is the local sub-agent of the 
Grand Rapids agency of the Sundstrand Adding Machine Com- 


secretary of the 


David R 
Burroughs Adding Machine Company 


pany 
Long Beach, Cailif.—W. H. Stephens has been appointed sub- 
nugent here by the Los Angeles agency of the Sundstrand Adding 
Machine Company. 
Oakiand, Calif.—W. 
here by the Sundstrand Adding Machine Agency at San Fran- 
N. Neal is a combination man working with Mr 


Oral James has been appointed sub-agent 


cisco J 
James. 
Rockford, Itll.—Walter A. 
for the Sundstrand Adding Machine Company, has appointed 
Lorenz had been a 
he 


Heller, European director of sales 
Kerrn Kurtz Lorenz his secretary Mr 
salesman with the Sundstrand agency at Berlin; before that 
was with Gebruder Weinischke, the company’s agent in Berlin 
Salina, Kan.—Burnell W. Vincent has succeeded G. B. Grif- 
fith here as sub-agent of the Sundstrand Adding Machine 
Agency at Topeka 
Sheridan, Wyo.—J. L 
here, under the Billings office of the 


Heiman has been appointed sub-agent 
Sundstrand Adding Ma- 


chine Company 


Duties Decreased by Union of South Africa. 


The Union of South Africa has decreased duties on a num 
ber of imports, which include postage meter machines, inks 
and ink powders, paper, printed, ruled, lithographed or em 
bossed Information regarding specific items of duty will be 
furnished on request to the division of foreign tariffs, United 
States Bureau of Foreign and Domestic Commerce, Wash 
ington, D. C. 








OTHER MACHINES 














—— 
——- 











Bridgeport, Conn.—The Dictaphone Corporation has purchased 
the building it occupies, and other property, from the Ameri 
can-Canadian Properties Corporation. 

Chicago, til.—John Paul, manager here for Russell Ernest 
Baum, has moved his office to 222-24 Transportation building. A 
machine display is conducted also 

Chicago, !!1.—The Multicolor Sales Company, 431 South Dear 
born street, has filed an amendment to its corporate charter 
increasing the capital stock from $2,500 to $25,000 
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It You Have Problems 


Give Them to Us to Solve. 
We're glad to be of Service 


STORMS’ RIBBONS 


have made a science of solving 
ribbon and carbon problems that 
Here Are Our Headliners heretofore have been hopeless! 
That is one of the reasons why 
we have the right to state that 








STORMS WHITEDGE 


Carbon 
STORMTONE Carbon . : 
CAMEO Carbon STORMS’ PRODUCTS have NO COMPETITORS 
AMERICAN Carbon 
RELIANCE Carbon Ask us to send you samples and prices 


STORMTEX Ribbons 


CAMEO Ribbons 
AM ERICAN Ribbons H. M. STORMS COMPANY 
R« ss came on ave | 561 Grand Avenue Brooklyn, N. Y. 
DESCRIPTION. = a . 

















Steel Collapsible Voting Booths That Last 


complying with Australian Balloting System 
and different state statutes for size. 


fe i. MODEL “B” 
: Annex style booth 


fits needs of any 
sized precinct. 


MODEL “A” 


A 3-stall unit built 
type of booth all in 
one frame. 


Four stalls in con- 


taining case 7x9x6-6, 
weight 150 Ibs. 


Steel frames, heavy 
duck curtains. 


Containing case 
keeps booths always 
neat and ready. No 
maintenance in re- 
pair bills. 


Can be set up in less 
than 5 minutes’ time. 


All stalls detachable 
and interchangeable. 


DEALERS: Ask for 
our catalog showing 
these two types of 
booths and territory 
open. 





A ready seller that 
repeats. 


Women voters en- 
dorse these booths 
for sanitary reasons. 








XL 


q 
DOUGLAS MANUFACTURING COMPANY 


Makers of Collapsible Voting Booths, Ballot Boxes and Election Tables 
CRETE, NEBRASKA 




















~ 


—— 
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Re BUSHNELL’S te! 


“Paperoid” Wallets and Filing 
Pockets can’t help but give long, sat- 
isfactory wear. They are made of 
hemp rope fibre. Long, tough fibres 
that make a wonderfully strong paper. 


ALVAH BUSHNELL CO. 


925 Filbert Street 
PHILADELPHIA, PENNA. 











NEW STYLES IN 
OFFICE CHAIRS 








va 





fr N_ keeping with modern trend, the Milwaukee 
4 quality chair line presents some noteworthy new 
Gememy Styles. The styles are attractive because of classic 
; beauty, but they are remarkable because of their 
sturdy construction. Nothing has been sacrificed to se- 
cure this splendid combination 






Spindles are mortised top and bottom, in square holes 
Bent wood is used for the back legs. Points not visible 
on the surface—stress points—are re-inforced to give 
added strength 


Such construction insures user satisfaction over long 
periods. Details of these new numbers may be had 


LWAUKEE 























Office Chairs #) 7 


THE MILWAUKEE CHAIR COMPANY 


Executive Offices: 624 South Michigan Avenue, Chicago 
Distributors in All Principal Cities 




















ee a ae Brat ae 
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Chicago, I!!.—The A. E. Dorsey Label Company, 712 Federal 
street, has been appointed local representative by The Hanna 
Register Company, Indianapolis, Ind 

Chicago. !l!.—A. E. Blackstone, manager for the Dictaphone 
Sales Corporation here, spent a week in August with executives 
at the home office at New York and the factory at Bridgeport, 
Conn 

Chicago, Ii|.—The Nelson Machinery Corporation, 225 North 
Michigan avenue, has been chartered to manufacture and deal 
in printing machinery and equipment; capital stock, $75,000; 
incorporators—Max Halef, H. F. Post and A. D. Cloud. 

Chicago, Itil.—The Superior Letter Corporation, 307 North 
Michigan avenue, has been chartered to conduct a stationery, 
printing, multigraphing and mimeographing business; capital 
stock, $5,000; incorporators—Maxim Hirsch, F. Kamper and 
A. A. Kamper 

Elizabeth, N. J.—The Rapid Addressing Machine Company) 
is erecting a modern factory on West Grand street 

Los Angeles, Calif.—Good progress introducing ‘“‘Speed” fas- 
teners to the local trade was made by William J. Moulton of 
the Jaclin Stationery Company 

Madison, Wis.—The Dictaphone Sales Corporation, Delaware, 
with head office at Bridgeport, Conn., has been chartered in 
this state; Wisconsin manager, W. P. Minor, 220 Third street, 
Milwaukee 

Madison, Wis.—Goldwin Smith has been appointed sales agent 
here by- The National Cash Register Company. He left Madi- 
son about twenty years ago, and has served the company as a 
salesman at Chicago, Kansas City, Mo., and Des Moines, Iowa 

Minneapolis, Minn.—The A. G. Orton Company has been or- 
ganized by A. G. Orton and has distribution in the Northwest 
for “‘Bostitch” products. He had been a member of the Thomp- 
son-Orton Company, which has been dissolved 

Rochester, N. Y.—David Osborne has been appointed advertis- 
ing manager by The Todd Company, succeeding Richard J. Fos- 
ter, who has joined the American Institute of Steel Construc- 
tion, New York, N. Y. Mr. Osborne had been in charge of the 
publications division. 

San Francisco, Calif.—C. E. L. Shaw, Northern California 
raanager for the Addressograph Sales Company, has returned to 
his headquarters at 45 Second street, after attending the Ad- 
dressograph's “‘One Hundred Club,"’ which was held this year in 
New York City and ended at Lake Placid, N. Y. Other mem- 
bers of the force who went East were H. B. Hicks. J. W. Wol- 
cott and B H. Parks Leaving for Chicago is E. F. Pries, a 
Northern California salesman for the Addressograph Company, 
who will spend ten weeks attending the Addressograph's sales 
school. 

(Furniture—Continued from Page 216.) 
business block at 1624 Fourth avenue, representing an invest- 
ment of $100,000 

Texarkana, Texas.—-The Yawman and Erbe Manufacturing 
Company, Rochester, N. Y has appointed the Consolidated 
Printing Company its local agent 

Thomasville, Ga.—The Robinson Stationery Company has been 
assigned the local agency by the Yawman and Erbe Manufac- 
turing Company 

Urbana, I1!1.—P. S. Campbell & Son has undertaken local rep- 
resentation of the “Y and E" line, manufactured by the Yaw- 
man and Erbe Manufacturing Company, Rochester, N. Y 

Washington, D. C.—William M. St. John has been appointed 
manager of the local branch by the Yawman and Erbe Manu- 
facturing Company. He “joined up” with “Y and E” at Phila- 
delphia seven years ago, going to the New York branch later. 

Winnipeg, Manitoba, Canada.-The Grange Stationery Com- 
pany, Ltd., has been appointed a selling agency by The Gen- 
eral Fireproofing Companys The Grange Stationery Company 
is now located at 173 McDermot avenue; the former store at 
156 Lombard street had proven inadequate to the needs of the 


business 


House Organ Philosophy. 

The successful salesman gets into conversation with his cus 
tomer instead of talking to him or at him.—The “G-—-W”" Stimu- 
lator (The Globe—Wernicke Company). 

e > > 


make an ass of yourself There is only a slight differ 


Don't 
ence between the words brag and bray The Office Cat (The 
Richmond & Backus Company) 
* * > 


There is one type of braggart we admire the man who 
boasts of the firm he works for Office Topics (The Baker 
Printing Company) 

And, once again we say it the real secret of selling 
just that same honest-—to-goodness, brotherly interest that 
makes a good eighbor The Coach (published co-operatively 
by the joorum & Pease Company. C. Howard Hunt Pen Com- 
pany and Sanford Manufacturing Company) 

> * > 


success 


Don't assure your prospect that your proposition is right in 
a wavy that makes it sound like the answer to an unvoiced 
suspicion that ic isn't When a prospect seems to respect your 
proposition, don't stir up misgivings Art Metal Service (Art 
Metal Construction Company) 














May We Send You One? 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Retu th below and will send, all charges 
paid, one of fneee now—-as6-eclling—-ahanaealie letter Ee 
name plates. 

It’s a real beauty, in Oak Mahogany, and the pure 
white celluloid letters on the jet black are all 
changeable. 


make profitab '° 
Return the coupon now—and we will send the plate, en 
d, at once. We will bill at $4.26 less cur 
- If you decide to return it—de so at our expense. 


Easy to read—easy to change—excellence in 
and Co i 
= cqoaemey te your cote —eaves you four sell. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, Ill. 

You cond the sample name plate fer cur inepestion. 
We will eit harge net, return 
Go you Gf your expenes oldie’ oS dawe. es ws 





























‘‘Guth Tables’’ cover the entire field for 
use in Offices, Directors’ Rooms, Public 
Buildings, Schools, Libraries, etc. 


A most comprehensive line; sizes 2x3 ft. to 
5x18 ft., tops 7/8” to 1-3/4" 5-ply. Three 
distinct grades, in Oak, Mahogany, Walnut. 


Catalog upon request 


Inquiries for Special Designing and Building 
in Table Equipment Are Invited. 


HENRY L. GUTH ASSOCIATES 


Executive Office—ALLENTOWN, PA. 
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COOK’S EXCLUSIVE FEATURE 





I mportANt to users 
of card files is the 
z raised lip for attaching 
the signal. It’s located 











N at the corner so that 
ame the bottom fits snugly, 
Address not permitting other 





- 


Terms i cards to catch under- 
neath. 


— Pat. 7-14-4 
COOK’S FILE SIGNALS 


(Formerly Sold as Vise Signals) 
Now packed only in the container shown below. 
Each color shown on both ends and top. Attractive 
for display. Convenient for stock room. 








Order From Your Jobber 


THE H. C. COOK CO., Ansonia, Conn. 








™ APSCO LINE Shakrentrs 










THE 
DEXTER 


| The 

- LBP Ree | Aristocrat 

PPDEATER TG) of all 

hs = ‘ hand-feed 
party Pencil 

Sharpeners 





The reason that we make most of the 
Pencil Sharpeners sold all over the world 
is because we give the user the greatest 
value. 


Have you ever advertised The “CHICAGO” for use 
in the home? Every member of the family will use it. 





Automatic Pencil Sharpener Co. 


CHICAGO 























Fe Pe 
PENS AND PENCILS 
KIS ——— 


Atlanta, Ga.—The Scripto Manufacturing Company suffered a 
fire loss of about $1,000 in its warehouse at 114-16 North Jack- 
son street. 

















Chicago, !t!.—The Autopoint Company, 4619 Ravenswood ave- 
nue, has joined the Chicago Association of Commerce 

Chicago, I!il.—The Columbia Pencil & Crayon Company has 
been declared bankrupt; assets, $15,000; liabilities, $25,000 

Chicago, IIl.—Chas. P. Mueller, senior pencil salesman for the 
Joseph Dixon Crucible Company, took his family to Rome City, 
Ind., in August. for a vacation. 

Chicago, Ill.—W. A. Sheaffer, president of the W. A. Sheaffer 
Pen Company, made a short stay at the Chicago office on his 
return from an European trip August 1. He went to the factory 
at Fort Madison, Iowa, from Chicago 

Chicago, I!!..-Hamilton Kendrick, manager in this territory 
for the American Lead Pencil Company, and his staff, finished 
with their several vacations in August, all set to hit the ball 
and keep it rolling with the September stir in business 

Chicago, il!l.—H. E. Waldron, vice president and general sales 
manager, W. A. Sheaffer Pen Company, returned to Chicago 
early in August from an Eastern trip During his stay on the 
Atlantic coast Mr. Waldron conducted a sales conference for the 
men of the Eastern territories. 

Chicago, !lil.—The Wahl Company suffered a loss of about 
$25,000 August 22 through burglary of vaults in the plant Gold 
and gold pen points were taken The watchmen were over- 
powered and six safes were plundered leisurely More than 
$50,000 worth of gold and iridium was overlooked 

Chicago, II!.—On his return from a California vacation, M. A 
Fountain, manager here for The Conklin Pen Manufacturing 


Company, brought back a new habit He and Mrs. Fountain 
ate so liberally of the delicious California fruits and vegetables 
that they learned to do without red meat If this custom 


spreads, the packers will have to do something to overcome 
the new competition 

Chicago, IIl.—-F \. Meyer, district manager here for the 
house of Eberhard Faber, made a special trip to New York in 
August to attend a dinner given in honor of Mr. Faber. This 
celebrated the fiftieth anniversary of Mr. Faber'’s connection 
with the pencil business Mr. Meyer was gratified to note on 
his return to the office that che first seven months of 1926 had 
produced more business than the same period last year. The 
indications are that this rate of improvement will continue 
through the year as prospects for fall business are excellent. 


Dallas, Texas.—The Parker Pen Manufacturing Company has 
opened a branch in the Linz building Donald Korst is in 
charge; he had been managing director of the Parker Pen 
Company, Ltd., London, England. 

Detroit, Mich.—H. W. White, representative in this territory 
for the house of Eberhard Faber, spent his vacation at Cincin- 
nati, his home town He returned to Detroit via Chicago, mak- 
ing a stop at the district offices there 


Los Angeles, Calif.—E. J. Humphreys, representative of the 
Esterbrook Steel Pen Manufacturing Company, traveled to San 
Francisco and the Northwest after finishing his regular visit 
here some weeks ago 


New York, N. Y.—The Selfed Sales Company, Inc., has been 
chartered to manufacture mechanical pencils and do a general 
advertising business; capital stock, $100,000; incorporator 
Robert G. Lyon, 200 West Fifty-fourth street. 

St. Louis, Mo.—Harry W. Brewer was elected chairman of the 
board at the regular meeting of the directors of the Wallace 
Pencil Company A. B. Wallace was elected president and M 
B. Wallace, Jr., vice-president and secretary 

San Francisco, Calif.—L. A. Wagner, Coast pencil man for 
the Joseph Dixon Crucible Company, took his vacation in 
August, driving to the Yosemite Valley with Mrs. Wagner 

San Francisco, Calif.—Desk sets are very popular and are 
named as novelties, but Tom Emerson, district manager of 
The Conklin Pen Manufacturing Company, has in his office in 
the Phelan Building a non-leakable Conklin pen that he got 
from a man here, made twenty-two years ago It has a slip- 
cap, not made now, but otherwise is just like the pens made for 
modern desk-sets Emerson traded an “Endura” for this pen, 
to keep as a relic. 
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STANDARD 
MAILING MACHINES 


create good-will for the dealer 


Their durable construction and simple 
& Operation appeal to the user and make the 
Pal dealer’s selling easy. 
Y Standard Envelope Sealers are the most 
widely distributed sealing machines in the 
worid. Seal up to 20,000 envelopes an 
hour at a cost of less than one cent 
t\uousand. Now equipped with 
new Stimdard vacuum suc- 
tion-feed moistener,  elimi- 
nating the use of 
wicks or rollers and 
requiring no clean- 
ing or adjustments. 
Hand and motor 
driven models to meet the requirements of every 
niailer 


























DIEMER 
PRODUCTS 


FOR 
SATISFACTION 


AND 
SERVICE 













ENVELOPES for Fil- 
ing, Mailing and Carry- 
ing Purposes, in RED 
ROPE and JUTE, for 
flat or folded papers. 


Also Metal End Filing 
Standard Stamp Affixers are the Boxes. 
simplest, he lightest and the speed- 
iest on the market. Stamp more 
securely, more neatly and five times 
as fast as hand stamping. Save time, 
labor, and postage 













The illustrations show 
a few of the designs 
carried in stock. 


We now offer a Cooperative Selling Fran- 
chise to Dealers for the sale of Standard 
Mail'ee Machines without any investment 
by the dealer. Write for a copy of this 
Franchise tor your consideration, 


Samples furnished 
on request. 


JOHN F. DIEMER COMPANY 
519 Broadway (Cot. 1088) New York, N. Y. 
SEND FOR CATALOGUE No. 30 


steele 










Standard Mailing Machines Co. 


Manufacturers of Mailing Equipment for 16 years 
Revere Blvd. Everett, Mass. 




















Made from pure white aa SE 
SULPHITE BOND ECLIPSE INKWELLS — strong — sturdy — 


Soldin handsome—are an adornment for any desk. 
25-50-1000 Roll Pa doug wage eng the ih Oe eee is 
cept iresh and ciean. A pleasure es 
and the HANDY HALF DOZEN 


Of almost indestructible construction—they 
will render the same unfailing service for a 


lifetime of years. 


To Display Them Is to Sell Them— 
To Sell Them Is to Profit Well. 


GENERAL ECLIPSE CO. 


Dept. . + Danielson, 




















YANKEE PAPER & SPECIALTY CO. Menasha Wis 
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‘““THE BEST IN ACLINCH’"! 


<p> 


PAPER FASTENERS 


“MAKES ITS OWN STAPLES” 


A SLIGHT 
PRESSURE ON 
THE HANDLE— 
THAT'S ALL! 











Economical 
EACH ROLL “‘Can’t Go 
OF STEEL —> Wrong’”’ 
TAPE CONTAINS 
5,000 STAPLES 


Improved Model D—Weight Two Pounds 


Metal Knob—Rubber Silence Posts— 
Nickel Plate Finish 


Latest addition to our line: MODEL K (6 
pounds)—a Cast arm and heavy base—six-inch 
stapling space range—battleship gray finish. 
We Make Power Machines (Electric Driven) 

For Heavy and Rapid Work 

Sold by Stationers and Stamp Dealers 

Send for New Descriptive Literature 


EVEREADY MFG. CO. of BOSTON 


General Sales Office: 50 Church Street, New York City 











Order your Bunch of 
Dates, Calendars for 1927 


Made in three sizes. 










now. 
Medium size has indexed 


pad. 





Paragon Calendars 1 


two sizes, Regular and 


Giant size with hour ap- 


pointment on one page. 


WHAT YOU 
WANT 
WHEN YOU 
WANT IT 


Manufacturers of 
= 





<In 
r 


>. 


Paragon Specialties—Stationers Hardware 


Frank A. Weeks Mfg. Company 


93 John Street New York City 





The Standard Since 1917 


THE 
DIAMOND 
LINE 








DO YOU RECOGNIZE AN 
OPPORTUNITY TO INCREASE 
YOUR BUSINESS? 


Buy Now for the Fall Trade 


Waste Baskets Bond Boxes 
Towel Baskets Letter Trays 
Large Hampers Card Files 


Costumers Book Ends, etc. 


Desirable territory for Factory Represent- 
atives and Dealers. 








PENN ART STEEL WORKS | 
ERIE, PENNA. 
Half Way Between New York and Chicago 

















“Somewhere In The Files” 


The expression is not popular with those who want 
papers that should be in the files. Frequently, it is 


due to inadequate folders for filing purposes. 

Amestyle Reliance Vertical File Pockets eliminate to 
a large degree this exasperating condition. A mar- 
ket for sales exists in every office. Stationers inter- 
ested in giving most value to their customers should 


write for complete details. 


Ames Safety Envelope Co. 


55 Sudbury Street 
BOSTON, MASS. 
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STAMPS - STENCILS - SEALS | 

















LI— 


Chicago, Ill.—The Wallace Stationery Company has secured 
Iinois distribution for the Stamplex Corporation, New York 
, 

Chicago, ttl._-The T. M. Sheppard Company is now carrying 
full stocks of ‘‘Munkee rubber stamp pads and inks, for shir 
ment to the trade in Illinois, Indiana and Wisconsin Liberal 
discounts apply to dealer orders 

Chicago, Ill.—.J. L. Bryan, of Meyer & Wenthe, made a trip 
East in August to visit old friends in New York and Jers 
He hopes to line up his work in September so a few days can 
be spent among the bait eaters of Wisconsin 

Chicago, Ill.—M. L. Willard, accompanied by his family, went 
to Los Angeles in August Mrs. Willard and the children will 
spend the winter in California, while Mr. Willard will retur: 
o Chicago to direct the affairs of the Superior Type Company 
Chicago, Ill.--Jos \. Pardi, of the American Seal & Stamp 
Company, had a rousing vacation in Northern Wisconsin with 


; 


his family They motored going and returning Mr. Pardi cui 
tivated the fields of Piscus with gratifying results, and brought 
home pictures to show his prowess in association with the 
lordly ‘“‘musky the gamey large mouth bass and the su 
culent Northern pike 

Knoxvilie, Tenn.—-Early in 1927 the Service Stamp Company 
135 South Gay street, is to be opened. Several war veterans 
who are completing their vocational training are to be cor 
nected with the company 

Newark, N. J.--The Luther Ink & Stamp Pad Company, 55-57 
East Park street, has purchased the Pomeroy Ink Manufactut 
ing Company and merged it with the Luther business. 

St. Louis, Mo.—The S. G. Adams Stamp & Stationery Com 
pany, 412 North Sixth street, is converting the basement of its 
puilding int an up-to-date display room The company's fur 
niture department is to occupy this space 

San Francisco, Calif.—Howard Patrick is just starting his last 
vear at the University of California A part of his vacation 
vas allotted to duty behind the counter at the store of Patrick 
& Company 

San Francisco, Calif._-Sig Pels, of the Moise-Klinkner Com- 
pany. spent his summer vacation in British Columbia, and in- 
cidentally called on friends in and out of the trade at Port- 
land, Seattle and Vancouver 

South Charleston, W. Va. \ rubber stamp business is being 
organized by Richard |). Beimers, P. O tox 204 

New Orleans, La.—The Schulze Stamp & Stencil Company has 
estabilshed itself at 318 Camp street The former location was 
510 Natchez alleys The company is sixty-nine vears old, and 
until the present change in address has always been in Natchez 
alley or its immediate vicinity 
Philadetphia, Penna.—-The Commercial Stamp Company 123 


Chestnut street. which had been conducted by the late Wm. J 


Uhl, has been purchased by the Consolidated Stamp Company) 
New Yort N. ¥ The Commercial plant is being operated as 
usual 

St. Louis, Mo R. W. Shindler, president of the International 
Stamp Manufacture! Association, is on an extended auto 
mobile tour His route included Washington, D. C., then 
Florida, west to the Mississippi valley and north to Canada 

Berkeley, Calif.—Sam Lack, rubber stamp manufacturer of 
Berkeley and San Francisco, has taken over the metal work 

(Continued on Page 232.) 


Hotel Keys Can Go Home C. O. D. 


Manufacturers ers in marking devices should be 


terested in legislation passed at the last Congres: which pe 
mits the mailing f hotel room keys back to the owner 

‘ . DD tasi Thus the forgetful guest, who discovers or 
irriving t his next city that he has carris away the roon 
key. can drop it in a mail box, and Uncle Sam will collect « 
delivery The new im ige rate provided will make it ad 
Vantageous for the manufacturer to make up key tags, whicl 
wit key weigh tw unces or under This will save the 
hotelkeeper considerable money in the course of a vear 

The b passed by Congress reads “Be it enacted by the 
Senat nd House o Representatives of the United States of 
America ir (Congress assembled: That on hotel room keys 
with meta r fibre tags securely attached thereto, there be 
ing indelibly stamped upon such tags explicit instructions d 
recting that key and tage be returned to the hotel of the 
origi: postage shall ‘ charged at the rate of five cent 
r eacl tw ur s r fraction thereof if postage be col 
ected delivery 

li is probable that a number of hotels throughout the cour 
try may desire to change their kev tags » that the weight 


with Ke vill be within two ounces 













BANKERS’ 
INDEX STAMP RACK 


The rubber stamp is used ex- 
tensively in all large modern busi- 
ness establishments, especially in 
banks, to save time and facilitate 
handling of a mass of detail. With- 
out an adequate filing arrangement 
much time is lost in searching for 
the right stamp—thus defeating its 
purpose. 

The Bankers’ Index Stamp Rack 
keeps all the stamps in order and in 
plain sight—ready for instant use. 
The illustration shows only one 
model. It is made in five capacities. 
Write for detailed information. 


Manufactured by 


LOUIS MELIND CO. 
362 W. ChicagoAve. CHICAGO, ILL. 


We are manufacturers to the trade of Rubber Stamps, 
Seals, Stencils and Automatic Numbering Machines. 
Made to order. Write for general catalog. 
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ALL STEEL DESK 


SEALS 


FOR THE STATIONERY TRADE 

















CAST BRONZE DESK SIGNS 
CASHIER ‘ LOANS 


PRIVATE OFFICE 
——_ Fe porany rusuc 


TELLER 
ALSO ENGRAVED BRASS SIGNS 





WE ARE WESTERN AGENTS FOR 


AJAX - FOLLET - AUTOMATIC 
TIME STAMPS 





WE MANUFACTURE 


STENCILS-RUBBER STAMPS 
BADGES-TOOL & TIME CHECKS 








AMERICAN SEAL & STAMP CO. 


120 So. CLARK STREET 
CHICAGO, ILL. 











WAX SEALS ALL KINDS OF CAB SEALS 
NUMBERING 
MACHINES 


REPAIRED 
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4 WEBCO PRODUCT 


TRADE MARK 





Original and Best 
lype Cleaning Fuld 


Cleans your type | No type brushing 

Cleans your platens | No picking out of 

Cleans metal parts | particles from type 

Dissolves grease and cleans spots 
tom your desk 

APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 
The FS Webster Company Inc. 
BOSTON 
} MAKERS OF 


MULTI-KOPY Carbon Papers 





WHEN Tat & Mann 


























MANUFACTURE 
SEALS 
STENCILS 
BADGES 
RUBBER® STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 
BRASS SIGNS 


ETC 








FOR SALES 











STAR-BRAND Typewriter Ribbons 


MEYER SWE 
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RIBBONS AND CARBONS 











CK — 


Chicago, IIl.—The Siebert Office Furniture Company 1519 
South Wabash avenue, has put in a line of the Columbia Ribbon 





& Carbon Company's products 

Chicago, I!|.—J. A. White, manager here for the F. S. Web 
ster Company, Inc., attended a conference of branch managers 
at the factory, Boston, Mass., in August 

Chicago, !!l.—The Chicago Binder & File Company and the 
Cooper Carbon Coated Paper Company have consolidated. The 
new organization takes the name of the former company, and 
will operate from the plant at 508 West Thirty-first street 

Minneapolis, Minn.—The Thompson Company, 42 South Third 
street, has been organized to distribute the “‘Puritana’’ line of 
typewriter ribbons, carbon paper and office supplies. Mr. 
Thompson was a member of the Thompson-Orton Company 
which has been dissolved 

New Orleans, La.—Leo. M. Ebeling, president and manager 
of Columbia Products Company, has returned from a combined 
business and pleasure trip to Eastern points His company is 
distributor here for the Columbia Ribbon & Carbon Manufac 
turing Company, and he visited the factory at New York while 
East. Mr. Ebeling returned to New Orleans via Chicago. 

Philadeiphia, Penna.—F. R. Dolt has joined the L. C. Smit! 
& Corona Typewriters Inc., as manager of the supply depart- 
ment He had been with the Kee-Lox Company at Chicago 
and in Philadelphia the past seven years 

San Francisco, Calif.—W. G. Huston, Western division man- 
ager for Mittag & Volger, Inc., is receiving congratulations on 
the advent of a 8'%-pound baby boy, the third child born to 
Mr. and Mrs. Huston The father is exceedingly proud of the 
new baby 


(Pens and Pencils—Continued from Page 228.) 
Toledo, Ohio.—C. B. Mathes, sales manager of The Conklin 


Ven Manufacturing Company, left in August on an extended 
tcur which took him to California. 


(Stamps—Stencils—Seals—Continued from Page 231.) 
shop formerly conducted by Reininger & Company and is op 
erating both branches of the trade at one address, 420 Market 
street, San Francisco 

San Francisco, Calif.—M. L. Willard and Dick Laereman, of 
the Superior Type Company, Chicago, recently visited the Pa- 
cific coast on a business and pleasure trip Mrs. Willard was a 
member of the partys Mr. Laereman’'s home is in Sacramento 
but some of the members of his family live in San Francisco 

San Francisco, Calif.—Harry Dye is making week end and 
other trips to California’s natural scenic attractions this sum 
mer in his new Buick car Mr. Dye is one of the best known 
stamp men in the country. He was formerly with William A 
Force & Company of New York Eastern friends will be glad 
to know that he has built up in connection with his stamp 
business a fine stationery business 


United States Pencil Production in 1925. 

The biennial census of manufactures for 1925 shows a total 
production of $25,057,661 of establishments engaged primarily 
in the production of lead vencils 
turers reported $15,708,336 
leads produced $3,446,538. 


Wooden pencil manufac 
Manufacturers of metal pencils and 

Miscellaneous products, such as 
penholders, marking crayons, erasers, etc., are valued at $5,862 
787 The total value of the 1925 products showed an advance 
of 1.9 per cent in contrast to the 1922 production of $24,567,504 
the last previous census year. 

Twenty-four establishments reported for the 1925 census. Six 
were located in Illinois; four in New Jersey; two each in 
Georgia and Pennsylvania; six in several other states 


Latin America Travelers’ Guide Revised. 

A new edition of the “Commercial Travelers Guide to Latir 
America” has been issued by the Department of Commerce 
It is No. 8&9 in the department's miscellaneous series, and 
sells for $1.25 Copies may be obtained from the district or 
co-operative offices of the United States Bureau of Domestix 
and Foreign Commerce, or from the Superintendent of Dox 
ments, Government Printing Office, Washington, D. C 

This is an invalualtle source of information for any traveler 
or prospective traveler in Central or South American coun 
tries Nothing that the traveler in this area should know i 
omitted from this book With it before him the export man 
ager can plan the routes his salesmen should take and the 
best methods of covering a given territory The salesman ir 
turn can determine the best means of transportation and be 
come acquainted with the best hotels, the most convenient 
banks, etc. 
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One of the “Cado” Family 
THE L. E. B. BINDER CLIP 





No. 11 L. KE. B. Binder Clip Equipped for Index 


HIS is a popular clip for general use. It has a 

large capacity which adapts it to a wide range of 
work. A few sheets are held firmly just the same 
as the full capacity of 1% inches. The provisions 
for a removable index card on the back make the 
clip valuable for temporary or permanent files, the 
simplest and cheapest filing system ever devised. It 
also functions as a valuable auxiliary to present filing 
systems. 

Price 15 cents each 


Take advantage of the popularity of this clip 
Its varied and efficient uses commend it to offices 
managers everywhere. 


Atlas Stationery Corporation 
Exclusive Dist. of ‘‘Cado’’ Cushman and Denison Specialties 


109-111 Leonard Street New York, N. Y. 


WESTERN 
DEexS 


Ask For This 
New Catalog of Desks 


If you are interested in a line 
of moderate priced desks but 
a line possessing sufficient 
quality to compete with 
higher priced ones, you need 
this catalog. Illustrates and 
describes in detail just such 
a line. 


WESTERN FURNITURE CO. 
Blair Ave. at Palm St. St. Louis, Mo. 
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Indestructible VUL-COT! 


Years of service will not wear it out 

nor rough usage destroy it!....Vul-Cot— 
the strongest waste basket ever built—is 
made of National Vulcanized Fibre, ‘‘the 
material with a million uses! ”’ 


Vul-Cot will not dent, rust or corrode it will 
not split or splinter is fire-resistant to an 
exceptional degree And its solid construction 


keeps dust, ashes, and various small particl , 
waste from sifting through onto the floor. 


VUL-COT-~at stationers and office supply stores. 


VUL-COT 


os the standard waste basket 















National Vulcanized 
Fibre Co. 
Wilmington, Del., U.S.A 


and maintain sales and ser 


Birmingham, Boston, Chi 


delphia, Pittsburgh, Ro 


We operate six great plants 
vice offices at Baltimore, 


cago, Cleveland, Denver, 
Detroit, Greenville, Los 
Angeles, Milwaukee. New 
Haven, New York, Phila- 


chester, San Francisco, 
Eeattle, St. Louis, Toronto 










Of fice 
Chairs 


PERMANENT 
EXHIBITS 


American Fur- 
niture Mart 


14th Floor — 
Section 1411 


Chicago 


77 White Street 
New York City 


608 Howard St. No. 6666-1 


San Francisco Width of Seat 18 nches 


No. 6667-IP—Perforated 
leather t 


Manufactured by 


Crocker Chair Company 


SHEBOYGAN, WISCONSIN 
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VICTORY 


PSE eee. 


Victory Stamp Pads Are Quality Pads 


Made of the best material and inked with Pure 

Rubber Stamp Ink. These pads are not surpassed 

by any other, and are made in the following Col- 

ors: Red, Black, Blue, Violet and Green. 

Sizes 

Junior Dimensions............2 x3%4 
Dimensions 

No. Dimensions............ 2% x44 
._Dimensions 314x644 
Dimensions. . 
Dimensions............4 x9 


Sealing wax in various grades, sizes and colors. 
Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 























Glass Top Desk Pads 


Glass top desk pads are a 
big favorite in many offices 
And the Elsane is a favorite 
among favorites. [Enough 
styles are made to meet 
average demands, but within 
limits sufficient so that 
it is not necessary to carry a 
large stock. Regular numbers 
come with stiff back, semi- 
flexible and flexible in a 
variety of materials and 
sizes. Send for prices 
and discounts 


Sainberg & Co., Inc. 


77 East 130th St. 
NEW YORK CITY 
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No Pins, Clips or Staples 


are necessary with the 


BUMP 
PAPER FASTENER 


Its principle is as novel as it is 

unique A par of the papers to 

e 1 to form the 
ir 
















sults 2 ire 
styles lus 
trated) na ori 
ints Fmate mn Ww 
be sent on re 
quest 










Eastern 
Representatives 
SEYMOUR. 
CONOVER CO., 
350 Broadway, 
New York City 

















You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 


























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 


The Bentson Manufacturing Co. 
AURORA ILLINOIS 
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CATALOGUES 
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Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 





Manufacturer. 

A catalogue of type styles and stock cuts has been printed 
by the Rolertson Stamp Works, 310 Wachovia Bank building 
Raleigh, N. ¢ 

From Multiform Bulleti: 5728 Wentworth avenue, Chicago 
Il comes a catalogue of changeabk bulletins for churel 
announcements, directories, et« 

The ©. L. Downey Company. 941-43 Clark street, Cincinnati 
Ohio, furnishes dealers with a five—panel folder for envelope 
enclosures This features Steel-Strong coin wrappers, cur 
rency str ther Downey products 

From The B. L. Marble Chair Company, Bedford, Ohio, comes 
Supplement No. 1 to Catalogue No. 32 It shows new items and 
modifications of types listed in the parent catalogue, including 
many chairs suited to us vith period furniture Several of the 
items were manufactured especially for specific installations 
and, inasmuch as they harmonize with current trends in othe 


ips and « 


tvpes of office furniture these new chairs have taken the 
places in the extensive B. L. Marble line 
Dealer. 
Fort seven varieties of bargains in office furniture and otl 
items were sted in a broadside ty The Franklin Printing & 
Engraving Company, Toledo, Ohio 


Direct Mail—Manufacturer. 

“Warning Don't Put Woo Links in Steel Chains’ admor 
ishes a mailing by The Van Dorn Iron Works Company, Cleve 
land, Obie The weak spot in an office considered from the 
fire hazard viewpoint, is the wooden desks The reader is told 
o use steel desks as well as steel filing cabinets 

A mailing from The Weis Manufacturing Company, Monroe 
Mich featured Weis scrap books, and the advertising whicl 


will brine customers to stationers for these items Accompany 
ing this matter was a folder on sectional cabinets, and a bar 
gain sheet or liscontinued items in filing supplies 

The story of Mimeograpl service was told ii a mailing 
from the \ Bb. Dick Company, Chicago, I \ letter and 


several specimens all done on the Mimeograph, explained the 
possibilities of the machine in buitding business, and in pro 
ducing various store nd office forms \ folder on the closed 
eylinder Model Ne TSB) Mimeograph presented some of the 
machine's mechanical details 
Direct Mail—Dealer. 
The Kilham Stationery & Printing Company Portiand, Ore., 
distributed a folder it olors featuring the work of the com 
pany 's printing departmer 

Accessory Advertising Matter. 

Electros or stereotype mats of newspaper ads featuring ready 
made card records are furnished its dealers by the Yawman 
and Erbe Manufacturing Company, Rochester, N. Y 

The Yawman and Erbe Manufacturing Company furnishes its 
dealers with electros or mats featuring steel shelving. Thess 


are for newspaper advert ng. house organs, catalogues, ete 
The Stationers Loose Leaf Company, 342-46 Broadway, Mil 

waukee Wis has an envelope enclosure on the Faultless”’ 

real estate isting system, on which space is provided for the 


dealer's imprint 


Price Revisions. 


Saint gc& ¢ t 79 East Thirteent street. New 
York N \ has issued a new complete price list of ts 
products ! uding the l rie combinatior esk pad 

The Lau Melind Company 62-4 Weet Chicago aver 
(hicage ne has ! inced reductions on prices to the trade 
j self bt The manufacturer believes that 
dealers W bo ble ft rease the field of the self inking 
stamp | Lv the user and this reduction 
at the source \ lh t the dealers to do more business wit 
m= 


Our Dependence on Imported Materials. 
sy reig mmerce rtment f the ¢ amb of €¢ 
ere State < issued \ er ar Dependet! 
i peor ported Mater reprint of ar iddress delivered at 
} ft ( bye ( mir 
the t States 1 ; was Dr. Julius Kk 





a 
| HOUSE ORGANS 


wr < eae - = 
AN 














Manufacturer 


Used Like a Pencil 


Just a Stroke and the letter 

or figure is erased. For quick, 

clean, invisible erasing, it is 
incomparable. 


RUSH" FRASER 


is an ideal Ink and Typewriter 
Eraser; it does important work in 
the office and does it better than 
possible with the ordinary eraser. 
By means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 





Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


bd Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabsia, Java 














Announcement 





The assets and control of the FOW- 
LER-MANSON-SHERMAN 
CYCLE MFG. COMPANY, until 
recently the property of William R. | 
Manierre, now deceased, have been 
acquired by a group of Chicago 
business men 


The manufacture and sale of ‘‘|deal”’ | 
tubular stands for all sorts of office 
machines will be continued and 


expanded 
[he company has been re-organized 


and incorporated, and will hence- 


iortn be KNOWN as 


The Sherman-Manson 


Mfg. Co. 


1445-1455 W. Austin Ave. 
Chicago | 
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LAMP BRACKET 


Will place light just where needed 





oO 


For the business man, physician, dentist, optician, 
draftsman, artist, or, in fact, anyone desiring well 
lighted work. 

A demonstration will show the many practical 
adjustments of the Burns Lamp Bracket. Supply 
your trade with this serviceable appliance. 


Ask for trade prices and data now 
State and 64th Streets, Chicago, U. S. A. 


Makers of Burns Telephone Brackets 
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The AICO Line of Indexes 
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Stocked in al sizes 
and styles 


AICOLOID 


(Highest quality of 
Celluloid) 


Grade A Leather 
Grade B Leather 
Canvas Tabs 


for 


Ledger 





oO ™moowyp 
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Post Binder J 
Ring Book ” 
Billing and Book- aM 
keeping Machine ue 
N 

ATOZ ° 

All subdivisions from a a 
26 to 500 and up R 
Geographical ic 
Numerical > 





Months and Days 


Write for our at- 
tractive proposition 
on stock indexes. We 
can assure you 
greater profits 


Sak VATGNER OOo 
Gold Stampers for Stationers and Bookbinders 


N<XE<cCHHDOVOZEZ-xXe-IONMIVATYD 

















exes for Loose-Leaf Systems 
ve Titles Labels for Law Work 9 
Aiqner's Patent Cut Index Strips 3318 
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a university is using the Dictaphone for instructing students 
in foreign language courses 

The “Y and E" Idea (Yawman an Erbe Manufacturing 
Company) showed and described two) Baltimore schools which 
conduct classes in the care of office records 

“The G-W Sales Calendar for August” was a striking feature 
of The G-W Stimulator (The Globe—Wernicke Company). Each 
business day of the month had its own adage with spe il 
illustration 

The golfer is a prospect for the marking device manufacturer 
Good Impressions (Samuel H. Moss) suggests that the golfer 
have a steel stamp made, with which he can mark his name 
on the shafts of his golf clubs 

An impressive department in The Cutler Scroll (Cutler Ds 
Company) is the list of dealers who visit the company’s plant 


at Buffalo, N. Y It shows territorial distribution and hig 
character in the ompany's dealers 

“Boosting with Brains’’ was ne of many helpful articles 
in Business (Burroughs Adding Machine Company) It told 


how the Fifth Avenue Association of New York City pr: 
motes the welfare of that thoroughfare 

Said The Webster Way (F. S. Webster Company. Inc.) If 
the League of Nations is really serious about peace, I would 
suggest that they include in their budget a large suppl) 
muzzles for statesmen.’ Truer words have never been spoke 

The value of perspective was shown in “What's Wrong with 
the Picture?’ in The National (National Blank Book Company) 
When a task gets monotonous, step back and get a long view 
of the job It will look different, and ideas for the betterment 
of routine will come readily. 

T. G. Roehm, vice-president, The Miller—Bryant—Pierce Cor 
pany, contributed to Typing Tips, the company’s house orgar 
“ ‘Scientific’ Selling Did Not Build the Miller Line.” He 
showed how a manufacturing policy built up sales Selling 
followed such a policy naturally 

A lucid presentation of advertising’s mission for the dealet 


was given in Globe—-Wernicke Doings (The Globe—-Wernicke 
Company) by P. H. Hildreth in an article, “‘Putting the Store 
Into the Paper.” This article is helpful, not only to the 


budding dealer, but to the seasoned merchant 
‘*he “Lyin’'”™ Almanac is a monthly feature in The Lyor 


Standard (Lyon Metallic Manufacturing Company) An entry 
in the August calendar is typical: “‘Wed 1ks—The imperisl 
able Davey Jones Locker is discovered by a deep sea diver 
who reports that it carries a Lyon name plate 1926."" 


“The Anproach'’ was contributed by G. G. Ralls, manager 
Los Angeles, to The Royal Standard (Royal Typewriter Com 
pany, Inc.). He showed how to cultivate that favorable first 
impression which enables the salesmen to hold the interest of 
his prospect, and carry him along to the buying temperature 

The Amsaboco Salesman (American Sales Book Company) 
commented on the alert post office clerks at the headquarters 


post office, Elmira, N. Y Customers will address the con 
pany using the name of one of the machine parts, or « 
supplies The post office shunts these to the proper addre 
pronto 

The Coach (published co operatively by the Boorum & Pease 
Company, ©. Howard Hunt Pen Company and Sanford Mar 
facturing Company) showed the “Importance of Good Store 
Lighting.”” Stationers who study this article will discover in 
portant truths in the science of illumination as it bears or 
merchandising 

Some effective window display cards were shown in T 


Macey Monthly (The Macey Company) as suggestions to dealer 
These were arranged and displayed by The Stationers Corpora 


tion. Los Angeles, Calif Photographs of attractive furnitur: 
arrangements were mounted on the display signs, which wet 
lettered artistically 

The annual consumption of coin wrappers mn the l 
States is estimated at $3,000,000 by ‘Steel-Strong Dealer 
Every—Month (The C. L. Downey Company). This estimate 
based on Federal Reserve statements of coins handled by tl 
system in a year The moral to stationer s t cire 
among the banks and get a share of this ones 


Association. 


“Filing Cabinets and Fire Safety” in Making Markets (S 
Steel Trade Extension Committee) mad: the point that 
of the chief advantages of metal office furniture is its al 
to confine a tire and to retard its progr 

Dealer. 

Merchandise presented in color is a feature f Office To 
(Baker Printing Company) 

Good Impression (Samuel H. Moss) offered a prize t 
best criticism of this lively house organ from a reader \ New 
York man won the $5.00 

Quality and price on standard bank supplies were head 


“Airplane Goods at Submarine Prices” in a display advert 
ment by Clarke & Courts in Quality, the company's ! 
organ 

Common Sense (Corlies, Macy & Company, Inc.) reported 
a voyage to France, and visits at Paris and Nice The water 
consumed for metabolism doesn’t seem to be very good, for 
doesn't get a line of mention 

Overselling was held to be dangerous business in The Shepard 
Staff (The Henry ©. Shepard Company). This applies both t 
the sale of commodities and merchandise, and to the “selling 
of the individual to a prospective employer 

The Office Cat (The Richmond & Backus Company) praised 
the cheerful liar. He is personified in the individual wh 
always puts the bright spotlight on the troubles of folks, and 
gives them a chance to get their second wind. 

Stationery Suggestions (A Carlisle & Company) noted a 
novel use for the Bates rotary telephone ndex An office 
man has attained such proficiency in operating the index that 
he can make the record strip stop at any name at will He 
wins bets from friends who doubt his skill 

The Kelly—Bone Printing Company, Waco, Texas, has starts 
a new house organ, ““Teamwork.’’ This represents the com 
pany'’s craftsmanship in the art preservative, and shows _ its 
capability for teamwerk in aiding customers to select office 
equipment and supplies adapted to their specific requirements 
A page is reserved for the want advertisements of the com 
pany’s friends, whether seeking positions. or to buy or sé 
equipment, ete This service is rendered without charge. Team 
work makes a propitious start, and promises to become ar 
important factor in the business life of Waco 
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SERVICE 





Transfer cases must serve: 
they must stand abuse from 
“stuffing.” Capacity loads are 
the usual thing in transfer 
cases. “Republic” Cases, how- 
ever, of genuine red oak, en- 
dure these strains over long 
periods. Continued § satisfac- 
tion to the user is assured. 
Prices permit good profit to 
the dealer. 


The Republic Box Co. 


1691-1709 Merwin St. Cleveland, Ohio 
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T# IS is an 
Amronlite 
solid brass port- 
able, one of 32 de- 
— It is finish- 
ed in Brushed 
Brass with Black 
Relief. The shade 
of brown crackled 
glass witha yellow 
etched border, is 
adjustable and 
easily detached 
for cleaning by 
merely lifting it 
from the patent- 
ed slotted holder. 











Peak months for Amronlite sales are 

ahead! As days become darker the 
incentive of prospects to purchase desk 
lamps will increase. Is your stock sufficient 
to meet this enlarged demand? If it is not, 
now is the time to stock up—and also get 
in a supply of Amronlite free dealer helps. 


Write for Booklet H-9. 


FARIES MFG. CO., DECATUR, ILL. 


eAmronlites 























The Tiffany 


a new adjustable st 


and 


v perfected features and adjus 

able head to hold any machine Its all-stee n- 

str tior light weight. sturdy rigid assembly and 

ng Olive greer niy drop leaf in Olive green 

tand black—finish make it a most desirable con- 

né Rack and gear movement permits raising 

owering at w The solid base. with casters, 

the stand to be moved easily without danger 

psetting or marring even a highly finished floor 

Free from vibratior reeping or sliding Prices 

7 ed on request 

TIFFANY ADJUSTABLE STAND CO. 
3300 North Broadway St. Louis, Mo. 
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Are You Selling 
These Small Desks 


If not, you are passing up a good 
market. There are more small 
offices than large ones. There 
are more firms who have to econ- 
omize on space than who do not 
This is your market for small 
desks. Tell City dealers have 
gone after this business and are 
getting it. Are you? If not, let 
catalog No. 37 tell you more 
about it. Write us now. 


Tell City Desk Company 


TELL CITY, INDIANA 
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u Can Sell To Advantage 

















(GG ribbons and carbons—ribbons 
and carbons you can sell with 
profit. Such is the Union Brand. 


Formule and laboratory experiments 
mean nothing to the user. His interest 
centers entirely on the results obtained. 


And in final analysis, this is the su- Folding Filing Boxes 





reme test. r 
P Ideal for filing cancelled checks, drafts, 
| Union Ribbons and Carbons demon- deposit slips, telegrams, orders and 
strate their superior qualities when other papers, including ledger sheets. 

used side by side with more expen- The best grade of corrugated fibre board is used, 

in the manufacture of these boxes. The top opens 


sive makes. 


Dealers not satisfied with their pres- 


out flat and when closed is fastened with two 
steel bands which lock over buttons on the sides. 
The box is smooth inside and out. The bottom 


ent line or who can use an additional is double and is sealed with a strip of 2% inch 
line will find it to their interest to in- gummed cambric tape the full length of the box, 
vestigate Union Ribbons and Carbons. thus — : the ag me _ —  sagenee 
: : : : : Storage hiing DOx on the market lade in ten 
r y - ‘ e . ° 
ro inquiry brings you convincing in stock sizes and in special sizes according to re- 
ormation. quirements. 


This box is a small specialty with big sales possi- 


bilities for dealers. Write for descriptive folder 
UNION RIBBON & CARBON CO. bilities. for 


Front and Laurel Streets 
PHILADELPHIA, PA. 


STEEL BOUND BOX CO. 
\ ff 5039 Cottage Grove Ave., Chicago 
THE NEW 


ATIAX 


TIME STAMP 


(Patented) 
































| ARE YOU ON 
OUR MAILING LIST? 


We are continually sending 

dealers valuable sales helps 

It is our policy to 
let our dealers 
share with us in 
the profits of this 
business which 
has unlimited 


Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 





possibilities. We struction. 

keep in constant | | ANS 

touch with you 

to cooperate in 

helping you build All metal with a SETH THOMAS CLOCK MOVE- 

up more profit- MENT. Establishes a new standard in time stamp 

able sales. construction. The Clock Movement is so located as 
A. ; to make it impossible for the jar of stamping to 
COLES COPYHOLDERS sell easily—Be- affect its accuracy. The materials used in its con- 
cause their use saves the valuable eyesight nag stay and the ———s are the best money 
and reduces fatigue of stenographers; Be- on Tey, Seuring Dussbelty, Service and Economy. ) 
ree we iuerease atenoeranhic efficiency . . DEALERS—Send der new. 
cause they increase stenographic efficiency Retail Price $49.00 ye apt hee 


25 to 50 per cent; Because they have uni- Engraving Extra tomer and a profit that satishes you 


versal adjustments, take up no room on tops 


WRITE 
of desks and finally because they are eco- Ai Ti S C 
jax lime Stamp Co. 


nomical. 
Made and Guaranteed by 136 Washington St. BOSTON, MASS., U. S. A. 
Eastern Representative: R.A. Stewart & Co., 80 Duane St., New York 


COLES COPYHOLDER CORP. ag a alg pagan Sp ay a py ge 


45 West 34th St. New York City Illinois Representative: American Seal & Stamp Co, 120 S. Clark St., Chicago 

















| 
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internal. 

“Mistakes are Bound Happen,” said the Strathmorean 
(Strathmore Paper Company). The article showed that there 
is always a preventable reason for mistakes, which foresight 
and experience furnish 

The Remington Broadcaster (Remington Typewriter Com- 
pany) commented on the fact that the original No. 1 Reming 
ton machine is on display at the Philadelphia Sesqui-Centennial 
expositior John Birney, who aided in the Remington display 
at the centennial fifty years ago, contributed some interesting 
reminiscences of the earlier show. He is now residing in 


“Hoss Trading’ in The Leopold News (Leopold Desk Com- 

pany) showed that the old time haggling and dickering of the 

raders is found these days when some men bargain for 

niture Dealers are admonished to establish fixed 

prices for their wares ir tolerate no fixing of these prices 
by the customer 





Typewriter Exports 


United States exports f typewriters by countries during June, 126 











In exports nder this classification where the machine s driven by an 
electric motor. the value of the motor is included with the machi 
Ry the Division of Statistics, Department of Commerce 
Standard. New Portable, New Used & Rebuilt Parts of 
Countries No Dollars No Dollars No Dollars Dollars 
Austria 199 $ 13,734 110 $ 10,210 59 $ 1,997 $ 129 
Azores and Ma 

deira Is 1 7 
Belgium 205 12,627 201 9.0500 1,609 
Bulgaria 20 1.0m) 10 360 . 
Czechoslovakia 34) "4.001 20 Ss 2S0 1 610 ® 
Denmark and " 

Fa roe Is 1 6.026 1” 1,394 29 2U% 
Esthonia 2 S31 
Finland 6.010 ba] 2,880) sO 13 
France 1 122,914 769 3,130 249 8,192 
Germany 25,469 is ao 185 2,098 
Gibraltar 11 
(;reece is 2 SO 
Hungary 44) 2.800) 100 3,600 413 
Iceland D mt) 

Italy 836 O37 i 16,400 118 3.9015 1.692 
Latvia 7 $7 : 

Netherlands 206 13.670 113 4.008 MO 1.660 +80 
Norway au $532 52 1,860 2 

Poland and . 

Danzig 20 1,275 ° 10 So a1 
Portugal 76 4$,808 45 1.620 7 
Rumania #1 4.051 ea 16 1,527 5 
Sov. Rus. in Eu 983 76,431 279 
Spain #N1) $551 300 10,500 o7 4,077 722 
Sweden 210 11,847 132 4,740 yo 4 702 1,536 
Switzerland 185 11,850 s2u 11,760 S1 3.900 2.261 
Turkey in Eu 210 14 a 
United Kingdom. 1,048 10,012 170 17,045 S44 7,442 965 
Yugoslavia and 

Albania 92 6,157 1) >,600 i) 2H 
Canada TOS 4.00 276 10.795 11 3,205 21,317 
Costa Rica 41 172 31 0 97 
Guatemala 4 4. 11h 4 1,445 39 77 
Honduras s m1 Ww 360 
Nicaragua s Hoh 17 612 
Panama 27 2.4 12 447 160 
Salvador me 3.034 SS 2.070 3 144 64 
Mexico noe 2 Bar 2n0 9 O86 “4 1.921 1.048 
Newfoundland 

and Labrador ‘ 15, 180 13 530 
Jermuda y 4 i2 1 45 
Barbados 77 
Jamaica s TO ” uM 1 on 
Trinidad and 

Tobago > sO 
Other Brit W 

Indies 1 ie 
Cuba 147 724 1) 1,920 ot) 40 23h 
Dominicar Re ol 2.280 6 216 1 avy 27 
Dutch W Indies ‘ 4 1 15 
Haitian Rey 2 216 1 20 
Virgin Is f 

T s 1 “ 
Argentina Hist $7,202 “10 av ) 1.154 
Bolivia mt) 1.516 72 
! azil ty 4070 218 O44 0 

om 15.660 ow 18 S25 200 
274 OS pet) 1 ont 1.286 
pat] OT 1 me rf 
‘ Jt 
142 \ 2 146 5.308 “w 1 OM 
‘ 
¥ 2s $ 2h wi “4 9 8 
t 172 251 1M 6,757 ( 
4 is 

4 Ir ' OST $8 4018 Sus 0 40h) 16 2 OS S19 

ir M i Tir 7 oO 176 
te i 31 om 
Cl “ “ 114 4,104 52 8 
Java Tad i 3 “ “) » a4 a) OT 
ir} I? } 

I . Su “4 ‘2 2 
Fren l ( 1 It 
Hongkong 24 Sti4 
Japar g 

( . 1 = wy 24 i2 
i) 9 s ’ ToD ’ 

Sy . ‘ 

I : 

\ oe 
er ‘) 

Fret o 
New . “~ & a7 
iv ‘ v >4 = re 
Kk \ 

Ir s s 2 vos 
Br t \\ — 

Eg 7 =.1 * 

Ale 

rur . ‘ 

0 } Af “ " 

I . 











PIONEERS SINCE ’94—AND 
STILL THE LEADERS! 


"| ee years of practise—inventing, 
developing, perfecting—have given 
Hotchkiss Automatic Paper Fasteners 
and Staples undisputed leadership. 













Perfect stapling 
is impossible with- 





out the improved 


Hotchkiss staple guide 
or “ladder” (C above). 




















Your customers know this—and sales of 
Hotchkiss machines are therefore doubly 
easy and profitable. Only Hotchkiss has 
all the latest improvements—only Hotch- 
kiss cannot clog—only Hotchkiss gives 
lifelong satisfaction. Sell Hotchkiss 
always 


THE HOTCHKISS SALES CO. 
NORWALK CONN. 






HOTCHKISS 


PAPER. FASTENING MACHINES and STAPLES 
a 








Portable Adding Machine 


CORONA BUILT 


— | 





A 99,999.99 Listing 
Machine with one hand 
contro! for only $75.00 


WRITE FOR DEALER PROPOSITION 


Portable Adding Machine Co., 343 $. Dearborn St., Chicago, Ill. 
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MOTELS & ENTERTAINMENT 
Metal a = | 
Eerablan o 
Leech on 
Drew «) j 
Iecntem e's 

2 Total 8 
MISC. TRAVELING CXPENSE “ 
Livery } 
Penge P 


AUTOMOBILE MAINTENANCE 
a lS 
Mt Canchne end Oia EA aa 
pee Reve wad Laepemes: oy 
s Mile Trereled_ aa 
a —— = 


Tote! Expense for Dey 
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1921 


Copyright 
DEFIANCE WEEKLY AND MONTHLY EXPENSE BOOKS 
Size 5%x2% inches 
Printed on ond paper and ‘bound in linen cover 
“The House of Service® 


°DEFIANCE 
+ ee 





Sales Corporation 


72 SPRING STREET NEW YORK 
Stationers’ Glassware, Hardware and Specialties 
Sele Manufacturers of the Gem and Perfection Desk Memorandum Calendars 











If you are now selling an article of office 
requirement directly to the consumer and 
desire to add another, or, if you wish to 
build a worthwhile business for yourself 
and have the necessary energy, sales abil- 
ity and standing to do your part, write us 
for particulars concerning our method of 
distribution. 


CROWN RIBBON & CARBON MFG. CO. 
Rochester, N. Y. 








Standard, New 

Countries No Dollars 
Canary Islands 21 1,568 
Other Span. Afr 1 95 


Portable 
No 


September, 1926 


New 


Dollars No. 


600 


Used & Rebuilt Parts of 
Dollars 


Dollars 


15,728 $1,068,645 8,305 $295.226 1,971 $ 66,755 $ 63 640 


Total 
Shipments te Nen-Centiguous Territories. 
SL “Snue ba sale ba wad ad be mee ek ae nae .. (Number) yo) $1,777 
Hawati ‘ séedeeedend Re WS ae : [Number] 86 6,785 
Porto Rico . CC ecccccnccccsccececcccceL MOE) «6119 3,427 
Adding—Billing——Calculating——Bookkeeping 

United States exports of adding, calculating machines and 
bookkeeping and billing, by countries, in June, 1926. In ex 
ports under this classification where the machine is driven by 
an electric motor the value of the motor is included with the 


machine 


shown separately They are included under a 
fication, “Other machinery and parts of,’’ which 
gated for publication By the 
of Commerce 
Adding Calculating 
Machines Machines 
Country No No 
Austria 9 $ 966 5 § 600 
Belgium 29 2.403 a 14,556 
Czechoslovakia 40) 1.000 
Denmark and Faroe 
Islands 2 S00 , 
Finland , 16 1,125 5 385 
France . 115 22.108 240 35.325 
Germany 728 21.39 ») 6.292 
(jreece t 37 } 517 
Hungary 
Italy 2 5.761 10 11.969 
Netherlands 21 3.086 7 1,54: 
Norway ; 17 5,155 
Poland and Danzig 600 
Rumania “4 
Soviet Russia in 
Europe g id R00 
Spain . 7 1.503 600 
Sweden 14 32.110 ‘ 1.200 
Switzerland , 32 2,415 7 1,625 
United Kingdor 6 2,503 25 4,422 
Yugoslavia and 
Albania 491 
Canada . 61 7.832 12 181 
British Honduras l 74 
Costa Rica 8 904 
Guatemala 5 255 
Honduras . 2 225 
Nicaragua } 281 
Panama S10 l 240) 
Salvador it 87 2 611 
Mexic« 119 11.74% a4 +965 
Newfdld.& Labrador l 775 1 275 
Trinidad & Tobago 7 S48 l 180) 
Cuba lt 960 251 
Dominican Republ 7 44 
Haitian Republic 7 655 l 17 
Argentina ) 6,051 t 6,438 
Brazil! ) >.a04 , 195 
(hile 1.505 1.384 
Colombia l 7, 29¢ 1,643 
Ecuador 175 
British Guiana &2 12 
Paraguay 4 
Peru ‘ 65 7 
Uruguay 24 1.382 tO 
Venezuela res) ne 
British India 20 
British Malaya 120 
China 729 6 ( 
Java and Madura 952 
Japan, including 
Chosen THE 101 
Philippine Islands 36 l 
Australia 252 11.844 
New Zealand 24 2 "4 
British S. Africa 2 235 
Egypt 
Algeria and Tunis 
Morocco 
Canary Islands l 100 
I ’ $171 {x4 “5 . | 
Tal i 
Macl 
{ ‘our tr es Ni 
Austria 
Belgiun 
Denmark Far I ds $ 25 
Finland 2 ") 
Fran 70 
Germany t 36,189 
Hungary 
Netherlands ] 1.912 
Norway t 600 
Poland and Danzig 
Rumania 600 
Spain 
Sweden 
United Kingdon 
Canada 7 S41 
Nicaragua l 75 
Mexico Z Th) 
Cuba 
Argentina 
Brazil l ¢ ) 
Java and Madura 
Japan, including Chose 117 
British Seuth Afri 
. 704 


Total 


is 


Parts of adding and calculating machines are not 
general 
not 


} 
ClASS1 


segre 


Division of Statistics, Department 


Billing and 


Bookkee 


ping 


Machines 


No 
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Barbee Wire & Iron Works 


440 Conway Building 
CHICAGO 


0 


a ee a 


ad a a ad ad ad aad add ad ad add ee ee eee ee eee eee 








Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 






At no time has the C. A. 
Cook Co. “Quality” line of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 


In the same way that energetic Americans are raised 
from youth to manhood on Mother’s good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs. 


OOK 

C. A. Cook Company 47°95 
18 Osborn Street x 
Cambridge 39 Mass. = 


Write for Catalogue and Circulars 
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| Graffco ~ 


GRAFFCO VISE - SIGNALS | for 
classifying card files. “They remind 
you of the right thing—at the right 
time.” Made from plated steel. Beau- 
tifully enameled in twelve distinct 
colors 

GRAFFCO INDEX TABS for index- 
ing, rapidly and easily, loose leaf 
ledgers and books. 

Are time saving office devices that 
speed up production and add to the 
efficiency of an organization. 


Nationally Known— These items are fast 
selling and yield splendid profits 


GRAFF-UNDERWOOD CO. 


18 Beacon Street 


Our new, complete catalog 
mailed upon request. 


Manufacturers Also of 


Viz Signals, Vise Paper Clips, 
Graffce Picture Hangers, Ma 
Tacks, Thumb Tacks, Pencil 
Sharpeners, Glass Pushpins. 


Somerville, Boston, Mass. 











ITS PERMANENT 


S 


“SEE — 


He Means 


ANFORDS 


PREMIUM WRITING FLUID 
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“MERCANTILE? post iu ’se 
Parcel Post Scale 
and various other models have been equipped with 
charts showing the new postal and parcel post 
rates since April 15, 1925. The indicator auto- 
matically points to the computed amount of first- 
class postage and parcel post, including special 
fee and also all other classes of mail matter. 

For 15 years we have built all of the first-class 
mail and 70-pound Parcel Post Scales for the U. S. 
Post Office Department. They now have over 
150,000 Triner Scales in use, and find them satis- 
factory and so will you. 


Write for information 


TRINER SCALE & MFG. CO. 
2714 W. 21st Street Chicago, Ill. 





SATELLITE 
Its SERVICE Sells 


The SATELLITE ~* 
Typewriter Stand . 
attracts sales 
by reason of its 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 
ors and adjustable 





Adjustable Table Company 


Grand Rapids, Michigan 











RETAILS 
FOR 





THE NEW STANDARD 
BUSINESS CALENDAR 


Double the ordinary Memorandum 
space—over 20 square inches 


Made in the following finishes: 


Brown stand, white pad.... ... $1.50 
Brown stand, gold edge pad... os oe 
Brass stand, gold edge pad. ,' » nee 


Liberal discount to dealers. Order from 
your wholesaler. If he cannot supply you, 
write direct to 


THE JERSEY CITY PRINTING CO. 
Jersey City, New Jersey 


Also Manufacturers of the 


FORGET-ME-NOT CALENDAR 


FOR THE HOME 





























Just the Cutter forthe Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Bostosa 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
folding table which makes it easy to move from one place 
to another. 


A full line of Cutters and Tableting Presses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. 
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Ship nents of A ding and Caiculating Machines to Non- 


Contiguots Territories. 





(ithe 
Tabulating Including Used 
Machines and Ret ilt 
(ountris No No 
\laska Number] 16 $3,874 
Law: [Number] 40 6.61 
Porto BR Number] 26 9 2,57 
Metal Office Furniture Exports 
United States exports of metal furniture by countries during 
Jur 192 By tl I) ! ’ Statistics, Department of 
(“ommer 
Safety Other 
leposit office 
poXes furni Other 
Vaults ture metal 
iling : Sates and and fix— furni 
(Countris No Ni lockers tures ures 
Austria $901 
Belgium 2 $02 $165 
Czechoslovakia +h 
Le amark 34 2.324 S242 
Finland 1s ] 
France ND) 144 149 
Germany) rw 
Hungary 70 
Irish Fre Stat 2 64 
Italy 64 He nu 38 
Malta, Gozo and 
(*yprus Islands . 105 
Netherlands 20 : 34 125 
Norway 6 au 0} 10 
Poland and 
Danzig 41 . 
Portugal 5 ] F 1" 
Spain a4 42 ? 982 623 
Swede 16S 113 
Switzerland 2h 1.551 205 
rurkey in Europe 29 
United Kingdom 6 14,20 12 21 $24 262 >. HBS 
Canada 117 $,XS 79 17 LS 2 (Ge 22.545 
British Honduras l Ss 135 
Costa tica JH lt Nit 145 68 
on 7 211 1 7 15 on 
iduras ) 174 1 92 24 11 
~nivemnarend 2 1,375 167 
Panama 2 \6 ) 95 695 609 
Salvador “ Doo } 246 S441 2.296 696 
Mexice HSS 265 5 6,147 4] 1,678 14,587 
Newfoundland and 
Labrador { 782 
morenaiin | 220 65 
Jamaica aT) 
Trinidad ‘ 
Tobage 1” 
Other Britis} 
West Indies 2 is 2 155 1,950 51b 
Cuba 14 1.005 1 2.11 1.636 11.072 
Dominican Repub. 3 16] 2 17S m 342 
Dutch W. Indies 4 175 g2 
Haitian Reput 10s 2.181 2 ow 17 274 
Virgin Island 
of | Ss l 6 
Argent 2 #4 X 732 35 170? 
Bolivi ¢ 1,750 ° . 
Brazil 1] 7.410 O85 10,28 
«hile 1] 4.244 1 22 1,548 
Colombi: ( 127 18,633 1.594 1,562 
Ecuador l ] 34 4 
British ¢ i i 8 
Dutch Gu ’ l »D 
Peru é 713 28 1,843 100 107 812 
Urugu: 24 2,241 
Venezuel $517 192 2,127 
British lk t 4 14lh 
British M 8 
Cevlor 19 
(hina l 29 1.869 277 2.219 
java «& Madura 2,994 0 
(other Lute 
Kast It ‘ 140 
Hongkons 3 216 
Japar i Ine 
(“hose 104 14,454 1.001 710 
Philippine Isl i4 ‘1 166 7,084 D,O3¢ 2,44 
Syria 5 636 i 
(other \ 136 
Austral ’ 1 12 220 164 
N \ 7 $. SSS 2 O47 
Br | f rt O® 
B SA 24 2N8 12 
Kg 7 
v nl 
T $72.722 $14 ¢ 
Shipments to Non-Contiguous Territories 
\ Hawa I 
Nu x 2 
x! ey ? 
Greece re Metric System. 
l ' ‘ ON I has adopted the metric re 
weights ar measure which became the standard April 1 iP 
The linear juare and cubic meter and multiples and fractic 
i ised throughout th intry Eeffectin Ap 
1927 wine legal units hecoun obligatory ir iree¢ 
For ma th kilogran time second electrical resistar 
ohn electi current power ampere; light power, dé 


dls temperature entigrade scale 
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A CONSISTENTLY 
GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 


Philadelphia —Manufacturers— U.S. A. 


















Fiinting Fre 





“Universal” Swing-Wing 
Displayors and Bulletin Boards 


Are Used in Every Field of Human Activity 


1200% Increase floor Space  userut ro 
IT DISPLAYO 


Realtors 
Curators 
Welfarers 





tee 


§ 
i 
AS 
A 


Purchasing Agents 


: 
i 







Sv wing-Wing 
Displayors Bulletins 

for veryline Pewaneics 
of Business. Advert vac 

| Photopaphe 


Real —j bu Data 
Visual Instruction 


Write at once for 1926 catalog and New 
Office Equipment Distributor Plan 


Gniversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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“TSP PAPER CLIPS 


—FOR THRIFTY BUYERS— 


A unique and distinct quality specialty 
that satisfies and creates demand. 


Distributed by leading Jobbers 


STATIONERS! 
Write today for sample display carton. 


The Tip Top Mfg. Co., Inc. | Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 
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Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons 
filing folders, index cards and other office forms in May, 192¢ 
gy) CUthe:”= 6D ivisic: f Statistics, United States Wepartment 


Commerce 


¢ 


Filing 
folders, index 
cards and 





other Carbon Typewrit 
office paper ribbons 

Countries forms. Pound Pounds 
Austria Tr 160 $ 4023 
Belgium $ 3 498 $ 357 56 119 
Bulgaria 14 
Czechoslovakia 531 28 
Denmark and Faroe Is 2.104 1,223 87 47% 
Esthonia 53 70 10 1] 
France 1 758 e049 417 1.09 
Germany © 096 2 166 Th 9 
Greece se . 226 53 
Italy ? 3.830 2,774 1,107 2.994 
Netherlands 602 =69 197 528 
Norway 735 619 50 1: 
Poland and Danzig 6 } 
Portugal ; ‘ 14 7 140) 22 
Spain 1,09; 1.637 69 811 
Sweden 30 1,347 1,270 280 S88 
Switzerland : 42 84 917 257 188 
Turkey in Europe 29 
United Kingdom 1,467 11,973 14,217 2.354 7,714 
Yugo and Albania ee PF é 68 169 
Canada 2,601 §.396 5,199 1,022 3,312 
Costa tica.. ‘ 156 178 170 12 5 
Guatemala 548 17: 128 iD 399 
Honduras . 431 299 453 10 18 
Panama 330 1.079 S00 20 44 
Mexico 1,873 4.939 4.618 1,231 3,944 
Newfoundland and Lab , 139 132 6 LOS 
Bermuda . ‘ 61 : 
Barbados 7s . : 5 42 
Jamaica . ‘ 28 41 36 27 8 
Trinidad and Tobago 173 87 63 2 79 
Other Brit. West Indies 75 10 40 4 18 
Cuba 2.294 2,872 2,919 itt 42 
Dominican Republic 176 10: 148 55 
Dutch West Indies 1s] 258 3 16 
Haitian Republic ; 359 33 58 
Argentina 345 14.15¢ 9.573 44 ‘ 
tolivia 11 81 79 1 { 
Brazil 390 1L.OS¢ 760 138 2 
Chile 1,190 1,507 1,729 61 2,04 
Colombia 413 326 414 269 N71 
Meuador 97 199 198 296 1,41¢ 
Paraguay 1% 62 
Peru 410 638 540 SO +: 
Uruguay 270 747 
Venezuela 600 67 106 32 7s 
British India 2.560 1,878 2.662 6.7 
British Malaya 21 2 
Ceylon 19 41 dD lt 
China. 2.222 | 267 , 
Java and Madura 40) 1,321 1 $34 f 
French Indo-China ‘ 36 
Hongkong 222 526 33 141 
Japan, incl. Chosen : 7,888 5, 9! i2 1.4] 
Kwangtung 35 28 ’ 
Philippin Is 352 1,446 1,008 104 348 
Siam LSO 110 138 \ 
Australia 82 14.544 10,992 1,093 Hf 
British Oceania : 4 QF 
French Oceania oe 7 24 
New Zealand 157 2.734 1,773 95 30K 
British East Africa 76 ; 
British South Africa 741 1,538 1,037 44 8 
British West Africa , 25 14 1 
Egypt : 2 ) { 
Liberia 13 
Portuguese Fast Africa 208 

Total $16,000 98.874 $79,738 17,531 $55,958 


Commerce Yearbook for 1926 on Sale. 

The 1925 Commerce Yearbook, published by the United Sta 
Department of Commerce is now on sale It is a complet 
and authentic record of American industrial progress last 
year The new Yearbook comprehends a resume of produc 
tion, employment, domestic trade, and prices; sections devoted 
to the various industries, including paper and printing: dis 
cussions of transportation and communication; finance ar 
banking; foreign trade; and economic surveys of the principa 
foreign countries This material has been gathered fron 
every available source and carefully digested, and its figures 
may be quoted with assurance of correctness. Copies may be 
obtained from any district or co-operative office of the United 
States Bureau of Foreign and Domestic Commerce or fron 
the Superintendent of Documents, Government Printing Office 
Washington, D. C., for $1.00 temittances should be made 
payable to the latter official. 








Austria and Hungary Exchange on Import Duties. 
According to Commerce Reports, reductions in import duties 
have been granted to Austria by Hungary on a number of manu 
factured products, including metal furniture, carbon paper! 
writing paper and envelopes, etc. 

The United States is on the most-favored-nation basis 
both Austria and Hungary, and participates in the new con- 
cessions granted The specific duties on the commodities mer 
tioned will be furnished by the Division of Foreign Tariffs 
Bureau of Foreign and Domestic Commerce, Washington, D. C 


wit 


on request 

The man who is suited to his work and likes it walks merrily 
through life. The man out of place who dislikes his work 
drags an iron ball Strathmorean ‘(Strathmore Paper Com- 


pany). 
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Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


speciaities: 
arren Transfer Cases Card Index Trays 
Stationery Cabinets 


Card Index Storage Cases 
Pigeon Hole Boxes Document Storage Cases 
d Filing Boxes Transfer Cases 

(cloth or paper covered) (Invoice, letter and Cap 
Malling Tubes Sizes) 
Carbon Paper Boxes Clipboards 
Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 


2727 Franklin Avenue ST. LOUIS, MO. 








Supreme 


DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Typewriter — Time — 


YOUR TRADE DESERVES THE BEST 
“Quality Supreme” 


Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 


(Distributors or U.S. A.) 


Money 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 





MAKE 
OUR 
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No, 450K 


For Teachers and Students 


ORPIN DESKS 


Besides the regular line of ORPIN 
desks for business purposes, desks 
designed especially for teachers and 
students are made. In these you 
will find the same careful attention 
to details—workmanship, materials 
and finish—as in the commercial 
desks for business offices. Dealers 
who solicit such sales are well re- 
paid. For complete information on 
the ORPIN line, drop us a note 
on your letterhead. t 


ORPIN DESK COMPANY 


121 Medford Street 
CHARLESTOWN, MASS. 








ADVERTISING Pay YOU 








Radio Lite 
No, 645 


ur national advertising is featur- 
ing the popular Aladdin number 
described below. 
This publicity will pay you gener- 
ous profits—IF you are READY 
with Aladdin Lamps in 
stock. 


italog and complete particulars, and 
ing help you realize these pos- 


tal Radio Lite, 6 in. high with 7 

al sl e, absolute protection for the eyes 
satin silver reflector giving diffused light. 
ery comp: Operates on City current. Packed 
in indi vidual cartons May be used as desk or 
ortable lite 


A sample at $2.10 net; in lots of 12 at $1.75 each. 


ALADDIN MFG. CO. 


609 East 18th St., Muncie, Indiana 


ALADDIN 
-&. LAMPS — 


‘Lighting over a Million Homes Tonight’ 








eee aoe 
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| anata A, ALT 


UALITY THAT PLEASES USERS 





FOUNTAIN PENS in BLACK--RED and MOTTLED RUBBER 
ALL SIZES in ALL MODERN DESIGNS 
PRICES THAT ASSURE GOOD PROFITS 
IMPRINT LINES A SPECIALTY 


ESTABLISHED 1884 
D. W. BEAUMEL & CO., Inc. Office and Factory: 17-27 Vandewater St., New York, N. Y,. 


ae cee 











Are Your Stamp Pads “Sweaty’’? 


The “SOLO” New principle stamp pad that makes a rubber 
Stamp Pad is guaranteed to stamp “print right” 365 days in 
eliminate this condition. the year, under any and all con- 

The “SOLO” Pad is the only litions. Sample on request. 


Protect the Consumer and maintain the high character of your 
store by selling only “SOLO” Products when Stamp Pads and 


Stamp Pad Inks are called for. TIE UP WITH A WINNER. 


Peerless Carbon & Ribbon Mfg. Co., Inc. 


476-478 Broome St. New York, N. Y. 








SUPER-GRADE! 
**GOLD STANDARD QUALITY” 


REMANUFACTURED UNDERWOOD 


TYPEWRITERS 
SUPREME SUPPLY—SERVICE 
SELECTED ROUGH MACHINES 





‘*Market Maker” 
PRICES NOW Wholesale —Export 


GENERAL TYPEWRITER EXCHANGE, Inc. 


462-4 BROADWAY, NEW YORK, U. S. A. 


(GENTYPE 








PROFITS FOR DEALERS IN GLASS OFFICE EQUIPMENT 


Glass equipment for the desk gives an impres- 
sion of beauty, cleanliness and order of unusual, 
appea! to the up and coming business man. We 
have several stock items in constant demand 
and can supply at short notice, almost any 
sort of special glass equipment 
THE PLATE GLASS LETTER TRAY is 
practical and ornamental desk equipment; 
no dark corners. 
CHICAGO WINDOW VENTILATORS ad- 
mit fresh air, at the same time eliminat- 
ing drafts and puffs of wind, no obstruc- 








THE CHICAGO GLASS DESK PAD is made in three stan- tion to light. 
dard sizes of clear, crystal glass with leatherette holder PLATE GLASS DESK TOPS are sup- 
Send us your inquiry or write for descriptive circular plied in any size according to spec ifications. 


The Chicago Mirror & Art Glass Co., 216-224 North Clinton Street, Chicago, U. S. A. 
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SIMONSONG 


For Vertical Letter Files, Ledger | 6 
Check Files, Are 


247 


PATENTED 

METAL TIP GUIDES 
Posting Trays, Card Systems and 
Indestructible 





















sampl and 
Dealers’ Discount 


122 S. Michigan Ave., Chicago 


ee 
NONE GENUINE UNLESS STAMPED U. S. Send for Free 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. ~manuracturers 

















a “The top closes itself” 


Your Customers 


will appreciate the advantages of 
THE PRESTO INKSTAND automat- 
ic closing, instantly ready. Prevents - 
evaporation and blotting. Does not ey a ———— Retate 
spurt the ink. 


Write for price list and discounts. 


BACHRACH SPECIALTY CO. 


2275 Third Avenue New York 
Canadian Distributors: R. J. Lovell Co., Ltd., 
144-150 Suncore Street, Toronto 

















STOP FIGURING 
End Mistakes — Double Speed with Precalculated Verified Answers 


Meilicke ready-made answers to routine problems, cut calculating time in half for Western 
Union, Western Electric and many other users. Any employee can use Mellicke Systems witheut 
training There are no keys to punch, no levers to pull. Just turn the card and copy the answer. 

The Meilicke line consiste of the following devices: 


Interest Calculators Freight Calculators Discount Calculators 
Savings Bank Calculators Express Calculators Water Bill Extenders 
Time Calculators Lumber Calculators Electric Bill Extenders 
Pay Roll Calculators Coal Calculators Gas Bill Extenders 
Bonus Calculators Commercial Calculators Price Checkers 

Unit Basis Calculators Butter-fat Calculators Vertical Cataloging 
Dozen Basis Calculators Yard Goods Calculators Phone Indexes 


The Dictaform for letters, paragraphs and all data. 


Mellicke Systems meet every need, and special Calculators can be supplied to meet any special 
requirements. Let us show you without obligation how Meilicke Systems cam save money fen 
your business. Write now. 


AGENTS—SOME VALUABLE TERRITORIES ARE STILL OPEN. WRITE TODAY. 


Meilicke Systems, Inc. 


3471 North Clark Street CHICAGO 














BONDS, STOCK CERTIFICATES AND SECURITIES 


overprinted on these steel engraved blanks havea quality look and feel equal 

to that of United States Bank Notes because they are produced in exactly the 

same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 


KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH ST., NEW YORK CITY 
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~~ HIGE L 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eigel pens. You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON INDISPENSABLE 

























CARDINELL 


dopey 
alt 4 
0 jv 4 = 


SINGLE ~ FLUID 
































587 South Tenth Street Newark, N. J. IN OF FICE, HOME Axo SCHOOL 
INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 
, HW d ) Put CANODE 
anay Duplicator Supplies 
| Holl on Display 
UMMED TAPE NEL ges a ees 
MONEY CHECKS Gelatin inter wuntnces now 
eR AWINGS-PAPERS Seon gst acragglie nen oe Mire 
- > ANI CHOOLS with r ii } 
all sorts of duplicating ma 
chine products Invite them to 
in sup s m 
< } ou W mak 
i interesting lispia 
CANODE Inks ribt 
os cils, ete W te s 
Canode Ink Co. 





HANDY-ROLL CO. onene te *- 


P. O. DRAWER O-Fruitvale OAKLAND, CALIF. 
































RM DDATMISTMIN TASMAN 


PATENTS 


Trademarks and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal 
conscientious service. Write for terms. Book free. 


ee cO M P re) —It will not clog’’ 


NON-CLOGGING 
PAPER STAPLING 


MACHINE ° 
; mee € coMPo 
Incorporating New L PHILADELDMIA 
Cr Tae 
— T ae : 
~ 





and Outstanding -y. 
Features 


The STAPLE RELEASE per- 
mits the use of both No. 1 
and No. 2 staples. A device 
that doubles the nutility of 
this already preferred paper 
stapling machine 


Specialty:—Typewriting and Adding Machines. Address 


E.G. SIGCERS “3.323.¥. "te 


TS wat 
Naot toe tas tad tas tae Sat tae tas tae 


Write for literature, prices, etc., as well as various 
other attractive offerings now ready 


A. H. IRVIN COMPANY, Inc. 
1015 Chestnut Street Philadelphia, Pa. 


c / | Pe / . | Markilo 


(~"'|| / @ Envelopes 




















TRINER 

















ALL-STEEL fons! 2 With chemically 
Counting and Receiving if, — Al tf ee ong 
° rs aleed en pt. ’ 





SC \LES 1924. (G. Perry) 
are giving the same efficient 
service as the well known Triner 


Parcel Post Scales used daily in 
in 52,000 U. S. Post Offices. 


Write us your requirements. 


TRINER SALES CO. 
53 W. Jackson Blvd., Chicago, Illinois 


The Markilo Envelope is a great protector of cards, 
papers, loose leaves, etc. A beautiful piece of cellu- 
loid work. Every business institution can use 
Markilo envelopes to profitable advantage. Made in 
any size for loose leaf ring books, file cards and 
special purposes. 

The Markilo is already regular merchandise with 
many stationers. Samples, prices, etc., for the asking. 


Markilo Co., Mfrs., 6252 S. Halsted St., Chicago, U.S. A. 

















Se 
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v WELDON ROBERTS 





Rubber Erasers 
YOU KNOW A GOOD ERASER 


Ms When You See It—Your Customers Don’t 


Sell Them Erasers That YOU KNOW 
Will Satisfy 


WELDON ROBERTS RUBBER CO., NEWARK, N. J.,U.S.A. 








“G” Display 
Assortment 


Moore STEEL DIE ENGRAVED 
Push-Pins . 
premronr toe Business 
pkts. Dealers $3.20 
Nationally Advertised for 26 Years M O t t O C a r d os 


Used in Homes Everywhere 


Send for iliustrated folder 
and Price List of every kind 
of Thu mbtack. 


| MOORE PUSH-PIN CO 
(Wayne Junction), 


Philadelphia, Pa. 


| FREE—U. S. S Silk 

| Flag on a glass Staff 
when requested. 
with Price List 












can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 33x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 














Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 


It’s what you get, not what you 


Made of Sheet Steel 









. ° pay. 

Last a life time Bs Anybody can cut prices but it 

Interlocking and nesting takes Brains to make a better 
article. 


A real storage system—enameled in 
colors, red, blue, green, orange, gray We have samples and price list ; send for them. 


seve The American Embossing Co. 


Best for Vault—Best for Counter 
Steel Die and Copper Plate Engraving 
and Printing in All its branches 


IN 
FOR STORING WRAPPED CO . 192-96 Seneca Street Buffalo, New York 


The C.L.Downcy Co. | 


941-943 Clark St. @ilalelialal- iM Oe 























y nM Hy f {ICEOO HOUTA Sh 


YES SIR! YOU CAN DEPEND ON US. 


Our Products Supply The ‘‘Little’’ Bit More That Gives Satisfaction in 
CARBONS AND RIBBONS = 

On Every Single Order You Are Assured of 
UNIFORMITY—QUALITY—SERVICE—-ALWAYS THE SAME 


For thirty years COBWEB and SATIN FINISH carbons, SATIN FINISH and GOLD SEAL 
ribbons have proven their quality and dependability ALL OVER THE WORLD 


We invite reliable agent and dealer inquiries. Our agency means building better business. 


A.P. LITTLE, Inc. Factory: Rochester,N.Y. 


“Much in Little” New York Office—Bible House, Astor Place 





AAUSUUGD AS OOUASIDD ADEA 


MULTUM 
IN PARVO 


AQLUUDMAUULYSROLLAN CUA UEALD 
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AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets, 
CICERO, ILLINOIS 





Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
_ RING (Cross-Section View) 
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PAT. DECEMBER 21, 1916 


LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
lustrated catak gon applicaticn. PHILADELPHIA, PA. 


Ps 
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A.W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 
perience of the oldest 


No other lead in the 
©) world is like it. 

lead mills in existence. 

ORIGINAL — DURABLE — UNIFORM 


Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


“* Pencil Factories Established in 1761" 





Into this brand is concen- 


trated the skill and ex- 








DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn N. Y. 














ONE OF THE MANY 


assembled devices we 
are making for the office 
appliance field. 


Our facilities include a 
complete engineering 
and model department. 
Let us help you solve 
your problems. Inquir- 
ies answered promptly. The above device was pictured 


and explained in August issue 
of Office Appliances 


THE SEYMOUR PRODUCTS CO. 


Seymour, Connecticut 











BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
Orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card @ with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers 











The Clear Signal 
—No Delay —— - with 
Medearis ‘taser 
Save your time 
Prevent errors 












Stop losing val- ~— . 
uable time by mis- 
takes and hunting LAD AD) \W Wid 
the right stamp, as . 
you “do. when you INDEXED STAMP 
use the old-fash- 
ioned blind” rubber stamp. 

Put a stop to these time leaks in your office today. Clean 


out the wasteful ones and modernize with “Indexed.” 


Any stamp-maker can supply you—or write us. 
Medearis Moulding Co., Winston-Salem, N.C..4Q8A 




















by acns 


Expense 
bYere).< 





Travelers’ Weekly 
Travelers’ Monthly 

Personal Expenses 
Radio Record 


Send for Samples 
Beach Publishing Co 


750 Book Building 
DETROIT - MICH. 
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REG TRADE MARK 


High Speed 
ADDING-CALCULATOR 


Meets the complete figuring demands of 
every business with greatest economy 


Write for a free trial 


Monroe Calculating Machine Co., Inc. 
General Offices Orange, N. J. 





OFFICE EYE SHADES 


All styles and col- -* a»? PEP PEP PPE ESP D>» F< 






ors. The accom- 
panying illustra- 
tion shows our No. 
ats BCLiPss 
PATTERN which 
can be furnished in 
either transparent 
or opaque green 
celluloid, with ad 
justable leather 
strap. 

No. 313 Eclipse Shade 
MANUFACTURED BY 


CHICAGO EYE SHIELD COMPANY 


2300 WARREN AVE., CHICAGO 








TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
ae Record the hour and minute A. M. & 
pw pio P. M., firm name and character of the 

transaction—such as Received, Sent 










Out, Started, Finished, etc. 
MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 
the paper. 





MODEL B 


MODEL A 


Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
106 Church Street New York, N. Y. 











$17.00 SPOT CASH 


for selling this L. C. Smith 
for a $3.00 first payment. 

DEALERS! Write today 
for details of our Spot Cash 
commission proposition on 
time sales. 

No investment—no respon- 
sibility—your $17.00 all clear 


ofit All you do is to take the 





order We deliver, collect, guar- 


antee to satisfy the customer L. C. Smith Re-Newed Type- 
Writers are easy to sell Look like new Work like new. 
If you're not handling them, you're missing a real oppor- 


tunity Writ r our Spot Cash commission plan today, 


Smith Typewriter Sales Corp. 
419—360 E. Grand Ave. CHICAGO 








EASY SNAP DOUBLE FOLD 
Collapsible Storage Files 


(Corrugated Fiber 
Board) 









(Patent 
Pending) 


“It Snaps Shut” 
Mtn en, Ao as very satisfactory by hundreds of Bankers 
now using them. 


Bank Supply Salesmen Here’s Your Chance 
Strayer Coin Bag Co., New Brighton, Pa. 


MANUFACTURERS OF COIN BAGS—WALLETS—FILE BOXES 











Solidhed Ghumb Gacks 





NUMBERS 
LETTERS 
COLORS 
MARKING 
TACKS 





Solidhed Eyelet Pliers 


A COMBINATION PUNCH 
AND EYELET SET 


Solidhed “Eyelets 


SOLIDHED TACK CoO. 
37 Murray St..N. Y 








GUMMED CLOTH PATCHES 
FOR REINFORCING 
LOOSE LEAF SHEETS 
Put up in boxes of 100, Packed 1000 to the Carton 


MANUFACTURED BY 


CROWNOLO MFG, CO., 12 WEST 17th ST., N.Y. 








STATIONERS SELL BRISTOW 
FOR EVERY DESK 


The model four is a 
convenience for every 
clerk; it clears the desk 
of baskets ind trays 
and provides orderly 
and handy arrangement 
Because it is adaptable 
for the needs of every 
clerk and correspond- 
ent, it can be sold in 
quantities with real 
profit When ou con- 
sider its usefulness, the 
price is very low. Write 
for circular and prices 





STANLEY R. BRISTOW 


22-24 Central Ave. West Orange, N. J. 
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“Every Desk Needs a Dozen” 






With 
100 
Uses 


A 
Paper 
Clip 



















The only 

brush that | 
thoroughly 
cleans all parts 
of TYPEWRIT- 


PLIANCES AND DE- 
* VICES, Typecleaning end 
2° made of stiff China Bristles. 

7 General cleaning end made of 
soft 





Two Sizes 
334” retails @ 50c per doz.—5 54" retails @ $1.50 per doz. 








substantial Camel Hair. 

An attractive colored display 
ecard with each order. Big profit to 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 


sz Y¥ Brush Manufacturing 
oe pen Latayette Street, New York | 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 














Lithographed Letterheads | | EGGENS-HAMBLER COMPANY 
Lithographed in Black on MANUFACTURERS OF 
No. 1 White 20 Lb. Bond FOUNTAIN PENS’ PENCILS 


$1.20 Per Thousand STYLOGRAPHIC PENS 














A Quality Letterhead at a Price That Commands Attention 
Send for Lithographed Samples of Others Whom We Are Serving 180 BROADWAY NEW YORK . 
|} 100,000 or over - - . $1.20 per Thousand 
_ oe: s- GUIDES 
25,000 - - . - - a 45 oi 
12,500 - - - 1.70 * - 
| ae Minimum Quantity 12,500 ENVELOPE Celluloid Index Guides—Metal Tip Guides 
LOPES, We manufacture a high grade line of filing supplies. Our equipment enables us 
ETC., CORRESPONDINGLY LO prompt isf | card work. A 
Bagrevings Made at Actua! Labor +i “fs - I the wok ae uates this’ ten’ ~ oy oe “We do ae 
t. 
Peerless Lithographing Co., Inc. aes > 
| 1718-1720 N. Robey Street sitied s CHICAGO, ILL. ase ace GUIDE COMPANY M 
reet ton, Mase. 














WIGGINS: PEERLESS (x ARDS | | Precision Typewriter Platens 
BOOK FORM nar ge oe centers ; ~~ soaps. 

ack or light grey rubber. ivered free. 

Reorders Insured | BUSHNELL MEG. CO. 





Every time you sell Wiggins 

Patent Scored Cardsin Wearwell 3314 Ss. Spring St. Los Angeles, Cal. 
Lever Binder Cases you auto- 91 Spring St., Seattle 

matically insure reorders. How? 30 years’ experience making Ink Ribbons and Platens 


Wiggins Cards are the only 
cards that fit the Wearwell Case. 








Wig¢ins Cards in Wearwell Cases 
are always fresh and clean. Detach 


from cases with a smooth straight 

edge—an economical and conven- 

lent way of putting up cards that 

appeal to buyers on sight. Scored $ 50 
ecards supplied in blank form to be : : 

printed in your plant. Write for | Accurate Adder and Subtractor — 


samples and prices today. 
The World’s lowest priced practical Adding 











THE JOHN B. WIGGINS CO. and Direct’ Subtracting Machine. | Terri- 
1157 Fulle A CHICAGO, ILLINOIS 705 Peoples Gas Bldg. les open. 
+ ar enaty Aba Cards  Wearwell Leather ke pte ’ Addac Co., 333 Houseman Bldg., Grand Rapids, Mich. 




















MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 


iia ORE 


% > 
Sar oe wh 
ay ‘ 3 


ge ret 553 









For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, etc. 


« _ Sesrees ace ; 
a3 . BEE seeks Rae AULe CS travis shes Set ‘ 
Adding Machine Rolls made for 
every purpose, with the best 





- “ pied fad . 
plo 


a 


rolls each. 


Ask for samples and prices. 
HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 


U. S. LACE PAPER WORKS SURFACB: wood, glass, tin, paper, etc by means of c 


163 Union Ave., Bklya.. ee We x lasting adhesive material furnished. Made in two sizes. 
on Write for prices and discounts to 


PSTD SAE OTN HANS H. HELLESOE, 2444 Ainslie St., Chicago 


SEE: 


he 
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Quick Sellers—Big Money Makers 


0 R yy “Instant” Desk 


*4 Handy Files 


Their pocket pages keep 
papers in order but instantly 
access*>le, indexed A to Z, 1 to 





31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 

Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 

Autograph, Camera, Portrait, 
Postcard, Disc Record, Greeting 


Card, Memory, School Day Mem- 
ories. 





Books _— Games 
Double Dummy Bridge Boards 
Write for prices a special discounts. 


W. C. Horn, Bro, & Co. 3% ; 200 5th Ave., New York 
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cLAR-OTYPe 


Jee weeete treE Ci.tance 
Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 

evaporate. 


We furnish free advertising 
aids to our dealers. 





Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Ine. 
16-K Hudson St. New York 








ULAAAASNL CHAM 
















of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive : 
Development t#-:202 “st 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OPFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 
crease your capacity for work and your earning power. 


Subscription price ts $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 











The OLIVER Speedster 


MODEL ELEVEN 


Our finest product, pre- 
senting the latest features, 
a velvet touch and Standard 
Three Bank Keyboard. 





Write for attractive dealer terms. 


The OLIVER Typewriter G. 
WOODSTOCK, ILLINOIS 








lil Mt 
P f i ! 
rofits! 
If you are interested in ea quick profits, you shoul nvestigate the 
Rotospeed Agency in vour town 
With a practically unlimited market and an already created demand 
the Rotospeed Agency offers an unusual money-making opportunity 
Write today for the fact 


THE ROTOSPEED COMPANY 575 Fifth Street, Dayton, Ohio 


—— ROTOSLAER 




















The Featherweight Eyeshade 


is constructed to protect the wearer’s 
eyes from glaring artificial or natural 
lights or brilliant reflections Durable, 
hygienic, adjustable, lightweight Where 
it touches the forehead, the celluloid is 
curled, presenting a smooth surface. 


The FEATHERWEIGHT EVESHADE CO. 
Merchantville, N. J. 














NICKEL PLATED 


RINGS| 


WILL NOT RUST 
FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 
—$2.50 


PACKED 100 INA BOX. _— PRICE PER 100 |}8 —*3-06 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 

















COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 


Thousands 








} Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 














The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushion 
tire now in use. 


Similarly, the shock to the tender nerves running down the 
arms to the finger tips is overcome by our all-rubber air-cushion 


MAG le 
toned 


Magic Touch key caps clean up like new by using dam 
cloth and little soap. When in search of something better, loo! 
up Magic Touch. Guaranteed for one year. 


The Park Company, 19 Park Place, New York City 





Patented Jan. 4, 1921 
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ABILITY Manufacturing ability to incorporate in des! 


those details which experience has proved pleas- a a 
ing to the user, accounts in part for the popularity of B. & G. Desks. similar to others in the 
. line a « n prcuotu 
Sales are most common among those who demand better quality at ae A 


moderate prices 


BENTLEY & GERWIG FURNITURE COMPANY P855FR58U8¢ 











P,P er OB a OB Oa ee LO ee ed ele) 


99 To us “M. B.” stands for “MON BUREAU” 
e Toyou“M. B.” stands for “MORE BUSINESS” 


Ee OSONIO: 





This magazine has been in France the pioneer of modern 
business methods; it is the reason why it has gained so high 
a reputation among the most progressive business men of 
this country. 


If you advertise your goods in M. B. you are sure to reach 
the very public that is interested in your goods: office fur- 
niture and general modern office equipment of every descrip- 
tion. Not only will your ads be read by a large and 

‘ sympathetic public but your copy stands every chance of 
being believed, as M. B. in its capacity of an expert in 
sound business methods has won the confidence and affec- 
tion of its readers 


be BO a 3B 


2" 


rs 


If you want to appeal to the most progressive French firms, 
M. B. is the very medium for your advertising. You need 
not apply to any other. Just concentrate inM.B. Remem- 
ber that its initials stand for ‘MORE BUSINESS” for you 
and write today for a free copy of this live wire publication. 


TOON. 





ws) 


a 


The Advertising Manager 


“MON BUREAU” 


© 186, Faubourg St-Martin PARIS Xéme Arrt. (France) 


TIONS 


18S 
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/mperial 


The Medium Priced Line of Good Quality 
NEW EXTRA DEEP LETTER TRAYS 










No. 125 Let- 
ter Size— 
4 inches deep 






No. 145 Legal 














Made in golden oak and mahogany finishes ey 
GET YOUR SHARE OF THIS BUSINESS ORDER A DOZEN ASSORTMENT TODAY 
@ 
Imperial Methods Co. 
Forest Park Illinois 





E. L. SIRUS, New York 





ROBARCO 
ADDING MACHINE ROLLS 


MANUFACTURED IN OUR OWN PLANT 


Every roll firmly wound with smooth edges 
free from lint and breaks—standard 
widths—special sizes to order. 
No. 900 ADMA BOND-—a high grade hard- 
finish Bond 
No. 700 UNIVERSAL~—a fine white Writing 
our “‘best seller.” 
No. 600 STERLIN G—a hard finish white 
Print — recommended where price is 
a consideration 





» ee - : . - ” 
2-5/16” rolls packed 100 to carton 3-15/32” rolls 
ked 50 to carton 


PRICES ACCORDING TO QUANTITY umples and quotations 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 














ors . 
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The Leading Trade Paper 
for the 


Office Equipment Industry 


in Germany 





BB 
R 





“Buro - Bedarf - Rundschau” 


(Office Equipment Review) 


Founded and Edited 
since 1908 
by Friedrich V. Schack 


Issued Weekly 


Circulation in all German 
speaking countries 


Subscription Rate: 
$4 per year 
$6 for 2 years 


Specimen copy free. 


Buro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 


Germany 
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SOOO OOOO OOOO NSO ODDS OOO, 


Let SYSTEM 


be Your Salesman in 


GREAT 
BRITAIN 


Every concern that sells a 
product or service for busi- 
ness men can cover the Busi- 
ness Field of Great Britain 
through SYSTEM—the Brit- 
ish Magazine of Business. 














Statistics show that more 
than 6,000,000 workers are em- 
pleyed in Industry by the 
Business Men of Great Brit- 
ain. To employ these profit- 
ably, Business Men must buy 
millions of tons of raw ma- 
terials, employ every modern 
method of transport and use 
immeasurable quantities of 
machinery and equipment 


In addition to this substan- 
tial home market, Great Brit- 
ain does an enormous over- 
seas trade in the Eastern 
Hemisphere through her high- 
ly developed export organi- 
zation. 


Thus by covering Great 
sritain, you reach at the 
same time these rich over- 
seas markets. 


Ii you have anything to sell 
to the Business Buyers ot 
Great Britain, whether it be 
works or office equipment, 
transport facilities or a busi- 
ness service, you can cover 
the entire market by adver- 
tising in SYSTEM —the Brit- 
ish Magazine of Business. 


To American Manufactur- 
ers interested in the British 
Market, the SYSTEM Serv 
ice Department offers infor- 
mation and advice free of 
charge and will report on 
local conditions entirely 
without charge or obligation. 


SYSTEM 


The Magazine of Business 


43-44 SHOE LANE 
LONDON, E. C. 4 
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Service to the 


Typewriter 
Trade in All 


the World's 
Markets 


HEREVER the typewriter serves in- 
Wy dustry, there is close at hand, AMES 

service for the typewriter—extensive, 
prompt and continually improved. AMES 
supplies, parts and tools are the very best 
for the purpose and they compose the most 
nearly complete stock of any in the world. 
AMES platens are ground accurately on our 
own patent machines, and shipped back to 
you within 24 hours of time received. 


The recent consolidation of the THORP & 
MARTIN typewriter parts and accessories 
business, places the AMES line in a position 
of unquestioned leadership and_ unfailing 
service. Thousands of items for every type- 
writer now made and many, the manufac- 
ture of which is discontinued, are instantly 


available. 


Remember AMES SERVICE’ means 
that AMES is at your service. The AMES 
catalog lists and illustrates the entire line; 
it is a most valuable book for typewriter 


] | 


dealers and every one should have a copy. 


Ames Supply Company 
564-572 West Randolph Street 
CHICAGO, ILL. 


New Depot Branch Office 
79-80 Queen Street, 507 Mission Street 
London, E. ¢ 4 England San Francisco 
Rrar Otfice and Export Department 


6 Lispenard Street, 


New York, N. Y. 


SERVICE STATIONS 
( fornia St Denver, Colorado 
611 Fannin Street, Houston, Texas 
4. de Capuchinas 32, Mexico, D. F. 


toria St Toronto, Canada 
£0 O'Reilly St Havana, Cuba 
ree Street, Sydney, Australia 
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THE 2900 LINE OF 
toos J-P mar 


PRICE 
BOOKS 








POPULAR DEMAND HAS PROVED THEM LEADERS 


The enthusiastic reception given our new 2900 Line 
Price Books has fulfilled our prophecy that they would be 
quick movers. 


Repeat orders are coming in from satisfied Dealers and 
Users. 


2900-Line No. 1 Grade Brown Whirl Grain Cowhide 








LIST OF STOCK SIZES 














Cover Size of Ring Size Price Cover Size of Ring Size Price 
No. Sheet and Center Each No. Sheet and Center Each 
2001 5igx3 2- %-4% $2.10 2909 BUx 5 3-. 14-23 $3.30 
2902 Sigx3 2-1 -4% 2.25 2910 Blox 5% 3-1. .-2% 3.45 
2903 6% xB%, 3- %-2% 2.35 2911 94x 6 B- %-3% 3.65 
2904 6%4x3% 3-1 -2% 2.55 2912 9.x 6 3-11,-3% 3.80 
2905 7x4 3- %-2% 2.65 2913 11 RL 3- %-4% 4.50 
2906 7\%x4 3-1 -2% 2.20 2914 il 8. 3-1 -4¥ 1.65 
2907 7%4x5 3- 2% 3.00 30138 Stexll 3 -'9-2% 4.50 
2908 75 3-1 3.15 3014 Sexi 3-1 -2% 4.65 


























IRVING- PITT MANUFACTURING CoO. 


One Continuous Piece of Leather 
Whirl Grain Finish 

Cut from a solid piece of Cowhide 

Soft Flexible Leather that can be rolled 


KANSAS CITY 


CHICAGO NEW YORK 


> 
t-, 
Ay 
\Y 
y 
ye 
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STAN DARD NOISELESS 
TYPEWRITERS TYPEWRITER 























PORTABLE || ACCOUNTING 
TYPEWRITER || MACHINES 























‘Standardizing with Remington 
means typing efficiency 


8 pansy is exactly the right Remington for every writing pur- 
pose. Only Remington can offer the typewriter user such 
complete typing service, with all the resulting advantages of a 
single responsibility for each and every requirement of any kind 
of business. 





There are standard Remingtons for general typing and wide 
carriage work; the Remington-Noiseless where quiet is desired ; 
the Remington Portable for personal use; tabulating Reming- 
tons; vertical adding Remingtons; and the complete Remington 
Bookkeeping Machines. 

_ | Let our representative make a survey of your requirements and 

recommend a Remington equipment that will establish new 
~“ standards of efficiency for your office. No obligation will be 
incurred. Write or phone the nearest Remington branch office. 


REMINGTON TYPEWRITER COMPANY 
—— 374 Broadway, New York 
Remington -made Paragon Ribbons . 
and Red Seal Carbon Papers 
always make good impressions Remington Typewriter Company of Canada, Ltd., 68 King Street, West, Toronto 


Remington 


TYPEWRITE EVERY PURPOSE 


EVERY PURPOSE 





Branches Everywhere 
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Lymetco Cabinet 


UR reply to frequent requests for a 
spacious, excellently finished steel cab- 
inet without doors is this announcement of 
No-dor as an addition to the Lymetco Line. 


These requests have come from many sources 
—from business men, professional men, re- 
tail stores, but most of all from Lymetco 
dealers who have had calls for just such a 
cabinet. 


No-dor is made in two styles—high and low. 
Both have the characteristic quality that 
distinguishes Lymetco design and Lymetco 
finish. The shelves of both are adjustable 
on one inch centers. Each shelf can be 
divided into many compartments on 1'/2-inch 
centers. Dividers, which can be adjusted by 
hand, are available for this purpose. 


The stock finish of No-dor is Lymetco Green. 
Other finishes available include mahogany, 
oak, walnut, ivory gray or shell white, in the 
highest quality lacquer. 





No-dor makes the Lymetco franchise still more 
valuable—it broadens the selling field. Write 
for the Lymetco sales plan. Your territory may 
be open today. Lyon Metallic Manufacturing 
Company, Aurora, Illinois. 


THE LYMETCO LINE 


Steel Cabinets and Steel Tables 


YMEIce 








LYON METALLIC MANUFACTURING COMPANY, AURORA, ILLINOIS 








September, 1926 OFFICE APPLIANCES 261 














The Five New 


ADD-IN DEX 
Models 


have scored an immediate success with the Dealer! 













for the reason that we have the 
ONLY COMPLETE LINE OF 
MACHINES being sold through 
the Dealer, enabling him to pay 


“BIG 
BUSINESS” 


MODEL 699 


salesmen high commissions— 
make an attractive allowance on 
the ever-present “trade-in’”—al- 
low his big accounts a “discount” 
where proper to do so—and 
STILL HAVE A VERY FAIR 
PROFIT FOR HIMSELF. Com- 
pare our proposition from this 
standpoint, with any other, and 


be convineed. 


Our complete line comprises, in 
addition to Adding Machines, the 
popular— 


ADDING MACHINE COMBINA- 
TION REGISTER 


5 Models—One to suit every business 
CREDIT SYSTEMS—“bank balancing” 


The choice of merchants who demand accuracy 
in their credit transactions 


Dominate the office and store specialty field in your 
territory by selling the full Add-Index line 


REMEMBER EVERY Add-Index HAS ALL THESE FEATURES 


1 Automatic Clear Signal 9 All Totals and Sub-Totals Printed 16 mesthte see. Postthes Saat Keyboard 
2 One Hand Contret 7 Med Figures Aatemaeenny is Double. Single and Non-Spacing 

Cast Out Item Fexture 10 Correction and Error Key 19 “Subtraction” (small) figures on every 
4 Non-Add After Print 11 Repeat Key key top 
5 Repeated Item Counter 12 Non-Print Key 20 Portable—26 Ibs. 
6 Triple Visibility 13 Non-Add Key 21 Nen-leakable Governor 
7 Total and Clearing Key 14 Two-Color Ribbon 22 Every part scientifically constructed for 
8 Sub-Total Key 15 Automatic Ribbon Reverse the work it must perform 


“Add-Index PROVIDES WHAT YOUR CUSTOMER WANTS’ 


Our DEALERS PLAN-PLUS provides for the distribution of ADD-INDEX MACHINES through 
DEALERS only. We do NOT EMPLOY SALESMEN, nor do we sell to USERS DIRECT. All 









orders, inquiries and leads are handled through dealers. The Dealer selling Add-Index machines ° 
is provided with a PROFIT per machine, which is greatly in excess of that on other Adding Rel we, 
, > The » includes imorinte slits 7 e we oP so 
Machine Dealer Plans The plan also includes nprinted mailing folders with re ~~ a P 
turn post cards addressed to the Dealer, personal distribution folders, copies of ads for s o% oo ¢ 
mailing and distribution purposes, five-color window display cutout sets, and every : oN; x) J 
active co-operation by the manufacturer, without cost x. . ms 
a 2 ° 
oo 5 4 
e Ae Ne 
Add-Index Corporation Fa 
° ° > os, oO ' 
General Offices and Factory, Grand Rapids, Mich. ve e at 
oe ge” ah oS” CS 
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LC Smith ee 


a 

pels ROP | % 
THE BALL BEARING FICE MACHINE ‘a Bs in) 
. 
- er 





J 


Either right or left hand carriage- 
return is standard equipment 


Some operators preter a left 
hand carriage-return, others a 
right. It depends upon the 
make of typewriter to which 


they have become accustomed. 


i a . 


— : 
8° Re eS J 
| < 4 7 TQ : < 
Sy, at 


7, ee 
‘é Corona we 






| | NS EO ind 


The Bal) Bearing 
Office Machine 


Only the L C Smithcan give 
either left or right return. Be 
sure to make this clear when 
talking to typists and ofhce 


mana gers. 


_ . . —_—_——— 
4 


IN THIS UNION THERE IS STRENGTH | 





L C Smith & Corona Typewriters Inc 


Groton and ¢ . 
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Over A 
Half-Century 
of Progress 





lo give the rapidly expanding com- 
merce of the country the utmost in 
protection for the records that form 
the very foundation of every commer- 
cial enterprise was the Schwab Safe 
Company founded. 


From a handful of skilled artisans, as- 
sembled in 1872 has grown the organ 
ization of today, equipped with the 
most up-to-date machinery’ and 
manned by expert craftsmen, many of 
whom have spent a lifetime in making 
the Schwab Safe just a little better 
than seems necessary. 


Fifty years ot experience, progress and 
stability should be indicative of the 
future. Schwab Safes and the Schwab 
Sales Plan are a good combination 
Full details, without obligation, to in 
terested deale rs 


THE SCHWAB SAFE CO. 


LAFAYETTE, INDIANA 
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PORTABILITY PLUS 


ew ; 
he N Burroughs 
—<T~ Portable 


> : 
4... by Adding Machine 


Burroughs Wherever there is figuring to be done, 
/ 


the Burroughs Portable is the ma- 
chine to doit. It can be carried with- 
out effort from counter to office, from 
desk to desk or from the office to the 
home. It takes up little more space 
than a letterhead and anyone can op- 
erate it. More than 35,000 are already 
in use—convincing proof that an 
urgent need existed for this type of 
machine. 





It adds up to $1,000,000.00; has stand- 
ard visible keyboard and is operated 
with one-hand; prints ciphers and 
punctuation automatically; built 
with the same quality and precision 
and backed by the same guarantees 
and service that have maintained 
Burroughs leadership for over forty 
years. 


For a small down payment a Burroughs 
Portable will be delivered to office, home 
or store. [Balance is on easy payments. 
For free demonstration call the nearest 
Burroughs office or write to— 





BURROUGHS ADDING MACHINE COMPANY 
DETROIT, MICHIGAN 


Other Factories at Windsor, Canada, and Nottingham, England. 
Sales and Service Offices in all the Principal Cities of the World. 


ADDING - BOOKKEEPING - CALCULATING AND BILLING MACHINES 





“i 





DESK CLEAN —letters in the mail—nose all powdered— 

to go! No need for «overtime’’—no spotty work—no 
wrists‘and aching backs where there’s a Woodstock Electri 

It’s the modern typewriter—a fine standard machine powered by © 
electricity. It means faster, easi€ér, more pleasant work for her; . 
better, clearer, smarter letters for you. Send for the Woodstock — 
Electrite booklet and learn how this modern typewriter can speed 
things up in your office. 


WOODSTOCK TYPEWRITER COMPANY, 216 West Monroe Street, CHICAGO 
Sern ia Principal Sta: teat of ali ove: the Weekd ee es 4 
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| |, When the 
/ Credit Manager Rings 


T may be the occasional, slow paying customer 

or the frequent-buying close-to-the-credit- limit 
account. Accurate credit information on either can 
be always available for the Credit Manager. 











For the Underwood Bookkeeping Machine com- 
pletes each transaction as it is entered in the 
ledger. Each account is automatically balanced— 
audited—each time it is active. 


So when the ‘phone rings there's no hasty totaling 


Your business may and checking back over pen and ink figures. The 
be retail, wholesale I kk . caiaia hi : | | ine | ee , b | 
or nanufectaring. s00kkeeper opens his ledger; the account — bal- 
Your bookkeeping anced — is there before him. 

—heavy or light. 

Yet the Underwood The routine of the bookkeeping department moves 
will carry your ac- along smoothly. The Credit Manager gets the in- 


counting load, witl: 
precision, within 
working hours— 
and at a remark- Any branch office can show how the Underwood 


ablyreasonablecost. Bookkeeping Machine will speed your credit work. 


formation he needs. 


UNDERWOOD TYPEWRITER CO., Inc. 
UNDERWOOD BUILDING . NEW YORK CITY 


UNDERWOOD 


BOOKKEEPING MACHINE 
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